CORNELL 

UNIVERSITY 

LIBRARY 





Cornell University 
Library 



The original of tinis book is in 
tine Cornell University Library. 

There are no known copyright restrictions in 
the United States on the use of the text. 



http://www.archive.org/details/cu31924092522923 



INDEX OF WITNESSES. 

Direct Cross Eedireet Eecross 
Charles Page Perin, 

Recalled 983 984 1012 1020 

1024 

John Stevenson, Jr; . . 1026 1056 1110 1128 

Percival Roberts, Jr.. 1137 1153 1165 1197 

George W.K. Taylor. 1198 1213 1230 

Oakleigh Thorne 1235 1251 1277 1280 

Osmund Phillips .... 1283 1289 1301 

C. W. Bray 1302 

INDEX OF EXHIBITS. 

GOVERNMENT EXHIBITS. 

Page 

Government Exhibit No. 89 1139 

No. 90 973 

No. 91 1139 

Nos. 92, 93, 94, 95, 96 1213 

No. 97 1246 

Nos. 98 & 99 1249 

No. 100 

DEFENDANTS' EXHIBITS. 

Defendants' Exhibit Nos. 1, 2 ! .^'. .1162 

Nos. 3, 4, 5, 6, 7, 8, 9, 10, 11 11^3 

No. 12 ,.1271' 

No. 13 yV.V.^". .1291 

No. 14 1297 

No. 15, (identification) 1460 



UNITED STATES STEEL COBPOEATION ET AL. 983 

TWELFTH DAY. 

Room 720 Custom House, 
New York, N. Y. 

Thursday, May 23, 1912. 

The hearing was resumed at 10:15 o'clock a. m. before 
Special Examiner John Arthur Brown. 

Appearances the same as heretofore noted. 

CHAELES PAGE PERIN, 

the witness under examination when the adjournment was 
taken, resumed the stand. 

DIRECT EXAMINATION (Continued) 

By Mr. Dickinson : 

Q. Mr. Perin, you were questioned as to an examination 
made by you and others in 1904 upon which this report which 
is in evidence was based. Please state whether or not you 
made a subsequent examination of the coal and iron prop- 
erties of the Tennessee Coal, Iron & Railroad Company ; and 
if so, at what time and at whose instance, and the object and 
the character of the examination; and if you arrived at any 
estimate of the extent of the coal and ore properties, state 
what it was. 

A. About the time Mr. Leonard C. Hanna and his asso- 
ciate Mr. Gates and Mr. Oglebay and Mr. Grant B. Schley 
bought the Tennessee Coal, Iron & Railroad control, I was 
asked to go down there and go over the properties; and I 
made a report to Mr. L. C. Hanna in, I think, 1906. 

The object of that report was to recommend such things 
as seemed best to the engineers who were a party to it, and 
also to advise as to what progress had been made in the plans 
between the time of the report of the appraisal committee in 
1904 and the date of the purchase by these gentlemen ; I think 
the date was 1906. 
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Q. Did or did not that involve, also, a report upon the 
extent of the properties? 

A. It involved a verification of the property. It was sub- 
stantially the same area of land which was examined by us 
in 1904. 

Q. And the same volume of ore 1 

A. Practically there had been no change in the estimate 
of tonnage, so far as I know. 

Q. This was made before they purchased, or for informa- 
tion with a view to their purchase? 

A. For information with a view, I think, to determining 
how much money was to be provided for further develop- 
ment; for the proper development of the property. 

Q. The estimate you made then corresponded with the esti- 
mate you have given of the tonnage of the ore and coal in 1904? 

A. As to property. "We did not go through and examine 
the area as we had before, but we took the records of the com- 
pany; and, there being no changes in acreage, we assumed 
there was no change in tonnage except that which would re- 
sult from the exhaustion of the mines during that period. 

Q. State whether or not that would have made, within that 
time, any very material change in the amount. 

A. The total percentage of reduction would have been 
very small. 

Mb. Dickinson: That is all. 

CROSS-EXAMINATION. 
By Me. Eeed: 

Q. At what time in 1906 did you make this second investi- 
gation, Mr. Perin? 

A. I do not recall, sir, exactly. I think it was the early 
part of the year. I can look up my records and get a copy 
of that report written to Mr. Hanna. 

Q. The purchase was made in the fall of 1905, was it not 
by the Hanna-Schley-Topping syndicate? 

A. I am not familiar with the exact date that they began 
their purchase of stock; whether they took control at that 
period or not I do not know. 
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Q. At any event, you made your second investigation very 
shortly after they took control? 

A. Yes. 

Q. Your principal purpose in making this second investi- 
gation was to report on the amount of money necessary to 
rehabilitate the plants, was it not? 

A. And to make such suggestions as seemed wise based 
upon the observation of the field. 

Q. So that the particular object of your study at that time 
was the blast furnaces, the coke works and the steel plant? 

A. Yes. Questions of labor and water supply and other 
things entered into it. 

Q. It is true, is it not, that you assumed that the report in 
1904 was correct at that time, and that you took it as a basis? 

A. Yes; we did. 

Q. Without making a re-study of all of the land that was 
covered by that report? 

A. That is correct. 

Q. In this appraisal of 1904, I understood you to say that 
the purpose was to get the relative value of the three compan- 
ies that it was proposed should be put into this suggested con- 
solidation? 

A. Yes, sir. 

Q. That is, you were more concerned with the relative 
value than with their absolute value? 

A. Yes, sir. 

Q. I infer that from the fact that you did not make any 
estimate of the absolute value of these ore reserves. 

A. No, sir. We never assigned any miaterial value; but 
it was simply a percentage of the raw materials owned by 
the three companies. 

Q. Those three companies were the Sloss, the Republic, 
and the Tennessee Coal & Iron Company, were they not? 

A. Yes, sir. 

Q. I infer, also, that it was a matter of no consequence if 
your appraisement was liberal, provided you were impar- 
tially liberal to all the three companies ? 

A. The idea being to have the same error going through 
all three of the estimates. 

Q. Was this appraisal committee a partisan committee? 
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A. Yes, sir ; I regret to say that it was more or less so. 

Q. You have defined the district that was under considera- 
tion as being substantially that which lay between Irondale 
and Sparks &ap, have you not? 

A. Yes, sir. 

Q. Mr. Perin, did you have any access to the records of 
the other companies that were not under consideration at 
that tim,e? 

A. In 1904! 

Q. Yes ; in your 1904 work. 

A. No, sir. 

Q. In 1904, what other companies in this district owned 
reserves of any consequence! 

A. The Tutweiler Coal, Coke & Iron Company, the Wood- 
ward Iron Company, and I think, another company called 
the Birmingham Ore Company, owning the Helen-Bess Mine. 
I do not know whether they were incorporated under that 
name at that time or not, but there was a deposit operated at 
the Helen-Bess mine that was owned by independents. 

Q. The Woodward Iron Company was one of the most 
prosperous companies in the district, was it not? 

A. Yes. It has the reputation of having paid 50 per 
cent dividends three or four years consecutively. 

Q. And its ore and coal are very advantageously located, 
are they not? 

A. Yes, sir. 

Q. Its assembling costs are perhaps cheaper than those 
of any other company? 

A. Yes, sir. 

Q. You did not make any study of the ore reserves of that 
company, did you? 

A. No, sir. 

Q. Or any study of their records ? 

A. No, sir. 

Q. Did you ever see Bulletin No. 400 of the United States 
Geological Survey? 

A. I have, sir. 

Q. Are you familiar with it? 

A. Reasonably so. I have read it with some care but it 
has been some time since I have studied it. 
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Q. When did the United States Greological Survey under- 
take that work that is shown in their bulletin No. 400? 

A. I think their first work was in the latter part of 1904 ; 
but the main body of the work was done in 1906 and 1907, 
and the notes were not published until 1910, I think. That is 
the date of the publication of Bulletin No. 400, I think. 

Q. The Geological Survey had access to the records of all 
the companies of that district, had it not? 

A. Yes, sir. 

Q. Can you tell us from recollection what district the 
Geological Survey studied as the Birmingham District? 

A. I think they extended the area which we covered, pos- 
sibly five miles further north, and four or five miles further 
south, along Red Mountain. 

Q. Could you give us the names of the limits that they 
took? 

A. If I may be allowed to refer to this map, I can do so. 

Q. Please refer to it. What was the point at which they 
limited their study on the South? 

A. Probably at Sand Mountain Gap or Chepultepec. That 
is the station where the railroad goes through. 

Q. That is even south of Sparks Gap, is it not? 

A. Yes ; it must be five miles or more south of Sparks Gap. 

Q. What was the point at which they limited their study 
on the north? 

A. They go up as far as Vance, where the Alabama Great 
Southern cuts through the range, or a little beyond Vance. 

Q. And they included all of the district between Chepul- 
tepec and Vance, did they ? 

A. Yes, sir. 

Q. And how far back, to the southeastward, from the out- 
crop of the red ore, did they consider? In other words, what 
was the depth of their district? 

Mb. Dickinson : Do you mean the width? 
Me. Eebd : The width or the depth. 

A. A distance from the outcrop of about one mile. 6,000 
feet, I think, was the distance — a little over a mile. 
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By Mr. Eeed : 

Q. At that time, that is at the time that work was done, 
there was a theory, was there not, that the ores of Red Moun- 
tain pinched out after they reached a certain depth? 

A. There has always been a theory that deposits of ore 
in the Clinton Horizon were lenticular in character, and it was 
expected that this ore as it went to the deep would gradually 
thin to unworkable ore. 

Q. I must ask you to explain what you mean by the len- 
ticular theory. Is it that as the ore goes deeper its cross sec- 
tion is like that of a wedge, and it finally ends in a point? 

A. That is the theory that from a central maximum 
thickness it radiates in various directions, thinning generally 
as it goes to the deep ; and that, as the conditions of its deposi- 
tion change, it gradually thins down to the point of a wedge. 

Q. You refer to Clinton ores. By that you mean ore of 
the variety that is known in the Birmingham District as red 
ore? 

A. Yes. 

Q. In Bed Ore Mountain? 

A. The Clinton ores are ores occurring in the Clinton 
Horizon, a division of Silurian rocks in which iron ore is 
found from Clinton, New York, to Alabama. 

Mr. Dickinson : Upper or lower Silurian? 
The Witness : These are lower Silurian. 

By Mr. Beed : 

Q. These Clinton ores are not peculiar to the Birmingham 
District, are they? 

A. No, sir ; they are found continuously from Birmingham 
to Chattanooga; from Chattanooga along the Cincinnati 
Southern to north of Knoxville, through parts of Pennsyl- 
vania ; and, again, in northern New York. 

Q. They occur also in Virginia, do they not? 

A. No, except in the extreme western edge of Virginia. 
There are some at the corner of Virginia and Tennessee. 

Q. They occur also in Nova Scotia, do they not? 

A. Yes, sir. 

Q'. Is it not a fact that in that Bulletin No. 400 of the Geo- 
logical Survey the estimate of the available tonnage of mer- 
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chantable ore in the Birmingham District is put at about 
798,000,000 tons? 

Me. Dickinson : Excepted to on the ground that the bul- 
letin itself is the best evidence of what it shows, and it is in- 
competent. 

A. I do not recall the exact figures, but my recollection is 
that there were two estimates given, one the result of very 
careful scientific study which was about this figure, something 
less than 800,000,000 tons, and the original estimate made, I 
think, by Mr. Echols, of a billion tons. 

By Me. Eeei> : 

Q. These estimates were all based on this lenticular theory 
of which you have spoken, were they not? 

A. They were largely so, together with such other evi- 
dence as was given to them, in the shape of bore holes and 
mine measurements ; outcrop measurements. 

Q. Mr. Perin, if, as a matter of fact, subsequent develop- 
ments in the District have proven that the lenticular theory is 
erroneous, and that the ores do not pinch out as they go 
deeper, that estimate made by the Geological Survey would 
have to be very much increased, would it not? 

A. It would, sir. 

Q'. If, as a matter of fact, also, it were discovered by 
numerous bore holes at Shades Mountain that the ore con- 
tinued both in thickness and in quality as far as Shades 
Mountain at least, the estimate would have to be very largely 
increased, would it not? 

A. It would. All the figures previously made would be 
vitiated by those later discoveries. 

Q. And if, also, it were discovered that the pitch or scope 
of this ore seam was very much lessened as one went to the 
eastward, that would increase the ease with which the ore 
could be mined, would it not? 

A. To a moderate degree. 

Q. That is to say, it would be a less distance under the 
surface of Shades Valley? 

A. A slightly shorter shaft would reach the ore, and the 
operating expense would be something less. 
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Q. It was the survey which was reported in Bulletin 400 
of which you spoke yesterday, I presume, when you said 
more careful studies by the Greological Survey in 1906, two 
years after this report was made, might alter your figures 
very materially. It was of that report you spoke, was it not! 

A. Yes, sir. 

Mb. Dickinson : From what page are you reading. t 

Mr. Ebed : Page 2027. 

By Me. Reed: 

Q. In your report of 1904 and in this Geological Survey of 
1906, the ores on the eastern side of Shades Valley were not 
considered at all, were they? They were not known at all, as 
a matter of fact. 

A. Yes ; there were two bore holes from which contradic- 
tory results, I believe, had been obtained, one indicating a 
rather thin ore section, which seemed to substantiate the the- 
ory that that ore did pinch out as it went to the deep ; and on 
account of the results obtained from those bore holes, all our 
calculations were cut off at a certain distance from the out- 
crop, but what that distance was I do not recall exactly. 

Q. The evidence given you by these two bore holes was not 
sufficient to warrant you, as conservative men, in figuring ore 
underlying the eastern part of Shades Valley? 

A. We were at that time disposed to disregard the ton- 
nage said to be in that vicinity. 

Q. I want to come now to the matter of the relative value 
of these southern ores and the northern ores. What is the 
average percentage of ore considered merchantable in the 
Birmingham district, speaking of red ore now? 

A. About 36 to 37 per cent metallic iron. 

Q. That means that in weight, with the ore dried of its 
free moisture — 

A. At 212, yes. 

Q. At 212 degrees Fahrenheit 36 to 37 per cent of its 
weight is metallic iron? 

A. Yes, sir. 

Q. What is the average of metallic iron in dry ore con- 
sidered merchantable in the Lake Superior district? 
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A. I presume today it is about between 52 and 55. 

Q. And speaking roughly then it requires three tons of 
southern ore to produce a ton of iron as against two tons of 
northern ore? 

A. In round figures, yes. 

Q. And, of course, the quantity of fuel required to smelt 
either ore is, I presume, approximately the same, is that not 
correct? 

A. The quantity of fuel required to make a ton of iron, 
do you mean? 

Q. No ; the quantity of fuel required to smelt a ton of ore 
is approximately the same. 

A. No; the proportion of fuel consumed is not as 2 is to 
3. The average northern consumption, I think, would be about 
a ton, and I think Mr. Crawford is doing about a ton and a 
quarter in the Birmingham district. 

Mr. Dickinson : Do you mean to smelt a ton of ore, or to 
make a ton of pig iron? 

Mr. Eeed: I mean to smelt a ton of ore, but the witness 
answers the question on the basis of making a ton c^f pig iron. 

The Witness: There is no way that I could give you the 
record of the amount of fuel used to smelt a ton of ore, as 
it is always treated from the standpoint of the unit of pig 
iron, and the estimate is made in terms of consumption to a 
ton of pig iron. 

By Mr. Reed: 

Q. To produce one ton of pig iron in the South you say 
now requires about one and one-quarter tons of coke? 

A. Yes. 

Q. Was The practice as good as that in 1904, when you 
made your investigation? 

A. No, sir. 

Q. How much coke was required for a ton of iron then? 

A. About 1.6 or 1.7 tons. 

Q. There has been a distinct improvement in the practice 
meanwhile? 

A. Very marked. 

Q. While we are on that subject, Mr. Perin, it is apparent, 
is it not, that the percentage of iron required to constitute 
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a merchantable ore has constantly diminished in the Lake 
Superior district? 

A. Yes. 

Q. And ores of a percentage that was not enough to make 
them merchantable ten years ago are considered merchant- 
able now? 

A, Yes, sir. 

Q. The trend is toward constantly decreasing percentages? 

A. Yes, sir; due to two causes: First, to the diminution 
in the high-grade ore, and, secondly, to improved practice 
which makes it permissible to use ores carrying less iron. 

Q. Is the relative value of the northern and the south- 
ern ores affected at all by matters of climate? 

A. Judged by the commercial results of the operations in 
the South, I should say it is. That is to say, a man's efficiency 
in the summer time in a steel works is considerably less than 
in the cooler weather in the North. 

Q. In all this world, Mr. Perin, how many blast furnaces 
and steel plants are there that are farther south than the 
Birmingham furnaces. 

A. I know of none, except in India, where at the Barracpur 
Iron Works there are four blast furnaces that have been in 
operation for ten or fifteen years; and at the works where 
Mr. Kennedy and I have been associated where they have two 
blast furnaces and steel works. 

Q. They are both in India, are they not? 

A. They are both in India. They are about the same height 
above sea-level as Birmingham; about 600 feet; 575 to be 
accurate. 

Q. As a result of that difference in labor efficiency. I infer 
that it costs more to smelt a ton of iron in Birmingham than 
it would under exactly the same conditions, if Birmingham 
were located at the latitude of Pittsburg? 

A. I do not know that I would say it costs more to smelt 
the iron, but the general results of operation are that a 
greater inefficiency of labor means a relatively higher cost 

Q. That is what I mean: the labor cost per ton of piw 
iron is greater? 

A. It is greater. 
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Q. It is greater than it would be if it were in a more favor- 
able climate? 

A. It is. 

Q. That has a tendency to diminish the value of ores lo- 
cated in such districts, has it not? 

A. It diminishes the value of any metallurgical operation 
there. 

Q. You said yesterday that there was a difference, you 
thought, of about $4 per ton in the cost of making pig iron at 
Birmingham and at Pittsburg. When you made your study 
of the district in 1904, were "the Sloss and the Eepublic and 
the Tennessee Coal & Iron Companies in a prosperous condi- 
tion? 

A. No, sir. The object of this report was to try to pro- 
mote a situation which would enable them to earn their inter- 
est charges. 

Q. This low cost of making pig iron had not resulted in 
prosperity to the companies that made it? 

A. It had not; no, sir. 

Q. Was that difference partly due to the fact that the pig 
when made was worth less in Birmingham than it was in 
Pittsburg? 

A. There was no market for pig iron in Birmingham, ex- 
cept in the foundries of the United States Cast Iron Pipe 
Company and one or two other local foundries. There was a 
very limited local consumption, in comparison with the pro- 
duction of the district. 

Q. That is the point I wanted to ask you about. How 
many steel works are there in the South that consume pig 
iron? 

A. Two or three at the present time — south of the Ohio 
River, you mean? 

Q. Yes. 

A. No, there are three, one in Atlanta, where they use 
scrap solely, the Atlanta Steel Hoop Company I think and 
the Southern Steel Company's plant at Gadsden, which is a 
four-furnace open hearth plant. 

Q. They have four open hearth furnaces at Gradsden? 

A. Yes ; I believe they have since built another ; there may 
be five now. 
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Q. How many furnaces are there at Atlanta? 
A. Two, I think. 

Q. There are two open hearth furnaces there? 
A. Yes. 

Q. And then the Steel Works? 

A. The Steel Works of the Tennessee Coal, Iron & Rail- 
road Company at Birmingham. 

Q. At this Atlanta plant do they use pig iron in their open 
hearth furnaces? 

A. No, it is exclusively a scrap furnace, and of very small 
dimensions; the tonnage is small. 

Q. Then there are only two steel works south of the Ohio 
River that use pig iron in their operations? 
A. Yes, sir. 

Q. What other consumers of pig iron are there in the 
South? 

A. None of magnitude, except the cast iron pipe industry. 
Q. That has foundries at Birmingham, has it? 
A. At Birmingham and Anniston and Chattanooga, and at 
Lynchburg, Virginia. I think that is about all. I do not know 
of any other important plants. 

Q. Has the demand for pig iron in the South increased 
materially in the last ten years? 

A. In the form of pig iron, no. There has been a large 
increase in the demand for steel and steel products, and the 
substitution of steel for cast iron has actually resulted in a 
diminution in the local consumption of cast iron, except in the 
case of the pipe foundries. They have increased their output. 
Other foundries have diminished their output, but the net re- 
sult is an almost constant figure for I should say, the last six 
years, perhaps. I may be wrong about that. I have not the 
exact data on that. 

Q. In the last six years, or thereabouts, it is your impres- 
sion that the total consumption of pig iron has remained about 
stationary? 

A. Nearly constant. 

Q. But does the South consume all of the pig iron it 
makes ? 

A. No, sir ; only a small proportion of it. 
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Q. About what proportion of its production of pig iron 
has to be sent north? 

A. In this do you include the States of Tennessee, Ala- 
bama and Virginia? 

Q. I am speaking particularly of the Birmingham District 
now. 

Mr. Dickinson: What do you mean by north? North of 
the Ohio Eiver? 

Mb. Reed : North of the Ohio Biver. 

A. I should say that that is 50 per cent, if not more. 
By Mr. Reed: 

Q. At least 50' per cent of the Birmingham pig iron has to 
be sent north to find a market? 

A. Yes. That is exclusive of the iron now consumed in 
the steel works of the T. C. I. Company. 

Q. Do you happen to know what the freight rate on pig 
iron is from Birmingham to Pittsburg? 

A. $4.25, is it not? 

Q. My information is that it is $4.90. 

A. Is not that the Chicago rate? 

Q. I asked you as to the rate from Birmingham to Pitts- 
burg. 

A. $4.90. That is right. 

Q. What is the rate from Birmingham to Chicago? 

A. $4.35. 

Q. Now, what is the rate from Birmingham to Cincinnati? 

A. $3.26 

By Mb. Dickinson : 

Q. How much did you say those rates were? 
A. To Chicago $4.35, and to Cincinnati $3.25. 

By Mr. Reed : 

Q. With these southern ores it is possible to produce only 
basic pig, is it not? 

A. Yes, sir. 

Q. There are some products of steel that cannot be satis- 
factorily made from basic pig, are there not? 

A. I will not say that they cannot — there are some that 
are not. 
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Q. It has been found, has it not, that merchant pipe cannot 
be made satisfactorily from basic pig? 

A. I do not know that to be a fact, sir. Basic open hearth 
furnaces are supposed to have a very wide range of product, 
and if the time and intelligence is spent upon it which is neces- 
sary, I think you can do almost anything with basic steel. The 
main question is one of cost. 

Q. Of course, I naeant within the range of reasonable cost. 
There is another point that may have a bearing on this low 
cost in the South, Mr. Perin, about which I would like in- 
formation, and that is as to the method of keeping cost sheets 
at the southern furnaces. Were their accountings of cost con- 
servative ? 

A. No, sir; they have never been considered as even 
proper, much less conservative. 

Q. If the same rigid accounting were adopted at the south- 
ern furnaces as has been adopted in Pittsburg and in Chicago, 
would the cost of making pig iron at Birmingham appear to 
be as low as it has appeared in the past, in your opinion? 

Me. Dickinson : That is excepted to because it is not shown 
that this witness had any familiarity with the cost sheets, or 
what particular cost sheets are referred to, or what particular 
years are referred to. 

A. No, sir. 

By Mb. Reed : 

Q. You have had some experience with costs and account- 
ings of both southern and northern furnaces, have you not? 

A. Yes, sir. 

Q. You have had an opportunity to contrast the methods 
adopted in the two districts? 

A. Yes, sir. 

Q. And over what years does your experience extend? 

A. In the Birmingham District from 1895 to 1906; in the 
north from 1890 down to the present time. The principal 
point of difference comes in the fact that most of the Southern 
furnaces own their own iron ore, and in the north they do 
not; or, if they do, the ores are charged to the furnaces at 
the open market price, and in the South the ores are charged 
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to the furnace at the cost of production, with occasionally a 
small allowance for depreciation of the ore property. 

Q. Where three tons of ore are used in making one ton of 
pig iron that has an important bearing on the matter of cost, 
has it not? 

A. Exactly. 

Q. In allowances for depreciation of plant are the south- 
ern accountants as liberal as the northern accountants? 

A. They never have been, possibly by reason of the fact 
that their profits have been so small that they could have 
shown no profit if they had made a heavy write-off. 

Q. Then, Mr. Perin, to sum it up, with the apparent dif- 
ference in cost of production quite absorbed by the high 
freight rate to the northern market, where it is necessary to 
send the pig iron to sell it, the operation of blast furnaces in 
Alabama is not the bonanza that it might seem? 

A. There are one or two successful plants whose great 
natural advantages have enabled them to live, but the ma- 
jority of the furnaces have not been profitable for the last ten 
years. 

Q. The Woodward company is the most prosperous in Ala- 
bama, is it not? 

A. Conspicuously so. 

Q. A word as to the ore reserves in other states, about 
which you spoke on your direct examination. The Clinton 
ores, you told us, are found in Tennessee? 

A. Yes, sir. 

Q. And they are being mined and smelted at different 
points in Tennessee? 

A. And Eockwood, Tennessee. 

Q. The brown ores are also found in Tennessee, are they 
not? 

A. Yes, sir. 

Q. And are being operated at the present time? 

A. Yes, sir ; in middle Tennessee there is, I think, a total 
of six blast furnaces, two of which are in operation at the 
present time, running exclusively on brown ores. 

Q. In Virginia there are a number of scattered operations, 
are there not? 

A. Yes, sir. 
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Q. In Pennsylvania Clinton ores occur? 

A. Yes, sir. 

Q. And are being used to some extent now? 

A. Yes. I do not know of any furnace running exclusively 
on Clinton ore in Pennsylvaia. There is, at Clinton, New 
York, however, a blast furnace that operates upon Clinton 
ores in the State of New York. 

Q. The Pennsylvania Steel Company uses some Pennsyl- 
vania ores? 

A. I believe so, but I am not familiar with the sources of 
their raw material, except Cuba. 

Q. I was coming to that. There are large deposits of ore 
in Northern New Jersey, are there -not ? 

A. There are said to be. 

Q. And in the Adirondack and Lake Champlain Districts 
there are iron ores which are being mined and operated profit- 
ably today, are there not? 

A. In the Lake Champlain District there are large opera- 
tions; in the Adirondacks not yet, although there are large 
deposits of iron ore there. 

Q. At Iron Mountain, in Missouri, also, there are deposits 
which have been for a long time mined and operated, are 
there not? 

A. Yes, sir; they were thought to be worked out, but re- 
cent discoveries indicate that there is still further tonnage. 

Q. In Wyoming there are large deposits too? 

A. Yes, sir. 

Q. The Colorado Fuel & Iron Company now draws part 
of its supply from that deposit? 

A. Yes, sir; also from New Mexico. 

Q. In southeastern Utah there are very large deposits? 

A. Yes, sir. 

Q. Of very rich ore? 

A. It is said to be. 

Q. Near the line of the San Pedro Railroad? 

A. Yes, sir. 

Q. In Texas what kind of ore do they find? 

A. Large deposits of brown ore in Cass County, said to 
contain 500,000,000 tons. 

Q. Are those ores considered to be presently available? 
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A. The plans of the railways entering the region are to 

open the ore, concentrate it, calcine it and ship it to eastern 

furnaces, Pennsylvania, Philadelphia, Norfolk and so forth, ! 
Q. Hare you, yourself, done any work recently on those 

ores? 

A. I have been over the bore holes and the drill records 

and the analyses of some 3,000 shafts sunk in Cass County. 

By Me. Dickinson : 

Q. 3,000 what? 

A. 3,000 shafts, or test pits. 

By Mb. Eeed : 

Q. That ore lies very near the surface? 

A. Yes, sir ; five to twenty feet down. 

Q. Within five to twenty feet of the surface? 

A. In some places it begins at the grass roots. 

Q. You say there are believed to be about 500,000,000 tons 
there? 

A. That is the present estimate. 

Q. From whence do the furnaces on the Atlantic Seaboard 
draw most of their supply? 

A. I suppose the largest tonnage comes from Cuba. That 
tonnage is shipped to Baltimore, Sparrows Point, the Mary- 
land Steel Company, where they have four blast furnaces. 
There is a furnace which is south of Philadelphia, known as 
the Tidewater furnace, and the ore for that plant comes from 
Newfoundland and from Spain, and I think some from the 
Mediterranean ports. 

Q. Where does the Bethlehem Steel Company derive its 
ore supply? 

A. They now get a portion of their supply from the south 
coast of Cuba. They have recently made a large purchase in 
Sweden. They also have from time to time brought ore from 
various Spanish mines. 

Q. Where does the Pennsylvania Steel Company of Steel- 
ton get its ore supply outside of the local shipments about 
which you spoke a short time ago ? 

A. They get a small amount of Lake ore and a large 
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amount from Cuba, from both the north and south coasts of 
Cuba. 

Q. Is there ore on both the north and south coasts of Cuba? 

A. Yes, sir. 

Q. Are the deposits there of any size ? 

A. The north coast deposits are said to contain from one 
thousand million to one thousand five hundred million. 

Q. That is a billion? 

A. A billion to a billion and a half. 

Q. Of tons? 

A. Yes, sir; of the steam^ shovel ore; that is on the north 
coast. On the south coast the deposits are magnetic iron ore 
and are much more difficult to estimate, and I cannot give you 
any figures on the total tonnage in reserve, 

Q. You yourself have made a study of the ores in Cuba, 
have you not? 

A. I have. 

Q. You have been in Cuba to examine them closely? 

A. I went there for that purpose, yes, sir. 

Q. Can it be said that the probability of future discovery 
is exhausted along the north shore where these cheaply mined 
ores are deposited? 

A. No ; I would like to be able to say so, because I am in- 
terested in the subject. 

Q. Are those ores difficult to mine, those ores on the north 
shore of Cuba? 

A. They can probably be mined and put into the car for 
five cents. 

Q. Five cents a ton? 

A. Yes, sir. 

Q. That is cheaper than you can mine ore in any of the dis- 
tricts in the States, is it not? 

A. Yes, sir. There is no stripping at all. They begin 
at the grass roots. 

Q. How near the north coast of Cuba are those ores of 
which you have been speaking? 

A. The ores of which I am now speaking are located three 
miles, — the ores belonging to the Moa Bay Iron Company are 
within three miles of Moa Bay. 

Q. Is there a good harbor there? 
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A. Excellent. 

Q. You mean these ores that can be mined for five cents 
a ton are within three miles of a good harbor? 

A. Yes, sir. 

Q. Mr. Perin, do you know the present freight rate by 
steamship on ore from Cuba to Atlantic ports? 

A. 85 cents, and an allowance of 20 cents for unloading. 

Q. That 20 cents comes out of the 85 cents, does it? 

A. Yes. 

Q. In other words, the 85 cents includes the cost of unload- 
ing? 

A. Transferring from the boat to the cars or the dock. 

Mb. Dickinson : Does he mean that makes a net 65 cents? 

Me. Reed : Net 65 on the steam ship. 

The Witness : Net 65 on the steamship. 20 cents, in the 
case of the Bethlehem Steel Company, is absorbed by the 
Reading Railroad which charges that much for their unload- 
ing plant charge at Port Richmond. 

Mr. Dickinson : What does that make the rate there ? 

The Witness : The total cost of transporting the ore from 
Cuba to the railroad cars is 85 cents, made up of 20 cents paid 
to the railroad for unloading and 65 cents paid to the vessel. 

Me. Lindabuey : Putting on the cars ? 

The Witness: They simply transfer direct from the 
vessel to the cars. 

By Me. Reed: 

Q. From the vessel into the cars ? 

A. Yes, sir. 

Q. There are ores similar to these Cuban ores found to 
some extent in Porto Rico and Yucatan are there not? 

A. I have no accurate knowledge in reference to those 
ores. 

Q. Do you know anything about the Brazilian ores? 

A. Yes. 

Q. What would you say as to the quantity of merchant- 
able iron ore in Brazil in the deposits that have been studied? 

A. I have had occasion to go over the reports of three en- 
gineers whom I know intimately and to examine the records 
submitted to possible purchasers. 
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Me. DicKmsoN: I except to that. That would be based 

upon hearsay. 

Mb. Lindabuey: He has made a study of the subject he 

says. 

Me. Dickinson : No, he says he has simply examined re- 
ports of other people who have made a study of the subject. 

Me. Lindabuey: That is all any expert does. 

Me. Dickinson : Then you would have to prove the quali- 
fications of these other men. 

The Witness: One report was written By Mr. Grammer, 
former superintendent of the blast furnaces of the Carnegie 
Steel Company at Duquesne ; a second report by Mr. Kilborne 
Scott, the most distinguished of the English mining engi- 
neers; a third report by Mr. Bumham. There was also a 
report by Mr. Sahlin— Julian Kennedy's partner. He went 
down recently to examine one of the large deposits for a 
German syndicate. Also the report by Mr. E. A. F. Penrose, 
considered one of the best of the American mining engineers. 

By Mb. Reed : 

Q. What can you tell us about the extent of those Brazil- 
ian deposits ? 

Me. Dickinson : Excepted to as based on reports not made 
by the witness. 

A. The three great deposits, those of Itabira da Campos, 
Itabira de Matto Dentro, and Puro Preto, contain an esti- 
mated tonnage exceeding two and a half billion tons. 

By Me. Eeeb: 

Q. Where are those ores; are they near the coast? 

A. Puro Preto, I understand, is 150 miles. The other two 
deposits are reached by a railroad about 320 miles long to the 
harbor of Eio. Puro Preto will go out by Victoria ; the other 
deposits go down on the Amazon and into Eio harbor. 

Q. As to the quality of those Brazilian ores, what do the 
analyses show, in iron content? 

A. They are the richest known iron ores in the world. 
They are 69 per cent metallic iron and carry phosphorus in 
the third place of decimals. 
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<^. They are low in phosphorus? 

A. Extremely low. 

Q. Lower than the ores in this country? 

A. "We have nothing in this country comparable. 

Q. Have you anything in this country comparable in iron 
content with those Brazilian ores? 

A. In the early days I think the Minnesota Iron Company 
used to mine a little ore that was as rich as the Itabira de- 
posits, but that was very soon exhausted. 

Q. Nothing like any quantity of the same high-grade ores ? 

A. So far as known, it does not exist anywhere else in the 
world. 

Q. So that to get a monopoly of the iron ore of this hem- 
isphere is something of a task, is it not? 

A. Yes, it would be. I understand that on the Rio Balsas 
on the west coast of Mexico, there is a large deposit which 
they anticipate bringing through the canal to eastern ports, 
that there is one single deposit there containing a hundred 
million tons of very high-grade ore. All Southern California 
is known to contain deposits of iron ore. At the mouth of the 
Orinoco in Venezuela there are large deposits of iron ore 
which have been studied by a number of different iron com- 
panies in this country. 

Q. As to these Cuban deposits, I forgot to ask you what 
companies have bought extensively along the north shore of 
Cuba. 

A. The Spanish-American Iron Company, a subsidiary of 
the Pennsylvania Steel Company was the first in the field 
and has the largest holdings. 

Q. The Bethlehem Steel Company? 

A. The Bethlehem Steel Company owns a deposit. The 
Eastern Steel Company; the Moa Bay Iron Company; and 
the Levisa Iron Company. The largest independent holdings 
are by the Moa Bay Iron Company. 

Q. At about what figure do you put the tonnage controlled 
by the Spanish-American Iron Company, this Pennsylvania 
Steel Company subsidiary? 

A. They have made a number of estimates which have ap- 
peared in bulletins of the American Institute of Mining Engi- 
neers, but I have forgotten their figures. Our own figures — I 
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speak for the Engineers of the Moa Bay Iron Company — have 
generally credited them with having in the neighborhood of 
five hundred million tons of merchantable ore. 

Q. About how much has the Bethlehem Steel Company in 
Cuba? Has it upwards of 250,000,000 tons? 

A. I am not sure as to their deposits. Their lands are in 
litigation. They have not a clear title to anything except 
their south coast deposit, which does not contain any such 
figure. In addition to these steel works which I named a 
moment ago, there are two other holdings ; oije body held by 
Messrs. Cole and associates, and still another by the United 
States Steel Corporation. 

Q. I was coming to that. The United States Steel Cor- 
poration controls some on the north shore, does it not? 

A. Yes. They are pretty well inland. They are some 
distance from the coast. 

Q. How do their holdings in Cuba compare with those of 
the Pennsylvania Steel Company, for example? 

A. They control a very small proportion of the tonnage. 

Q. About what tonnage would you credit to the Steel 
Corporation? 

A. I would credit tkem with less than 50,000,000 tons of 
actual merchantable ore. 

Q. That is not as advantageously situated as the Pennsyl- 
vania Co.'s ores? 

A. No ; it is way back in the mountains and the erosion has 
cut very deep valleys there, so that a lot of their ore is in what 
they call cayitos, or little islands which will contain perhaps 
a million tons, and the cost of getting to it and extracting that 
tonnage would be so great as to permanently handicap the 
operations of the Steel Corporation as compared with those 
more advantageously situated. 

Q. I neglected to ask you the tonnage controlled by the 
Eastern Steel Company in Cuba. 

A. I do not recall exactly. 

Q. A very considerable tonnage, is it not? 

A. Quite a large tonnage. 

Q. Mr. Perin, it is a fact, is it not, that some of the Ameri- 
can furnaces have been importing ore from Sweden in recent 
years ? 
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A. Yes'. Mr. Schwab recently made a contract for 5,000,- 
000 tons to be shipped from Sweden over a term of years. 

Q. That is ore that he will nse and is using at his Bethle- 
hem Steelworks! 

A. At the Bethlehem plant, yes, sir. 

Q. The Bethlehem furnaces! 

A. Yes. 

Q. You said something in your direct examination yester- 
day about the physical condition of the plants at Birmingham, 
and I got the impression that you thought they were not in 
as good condition and not as well designed as the northern 
plants. 

Mb. Dickinson : That was in 1904. „, 

By Me. Reed : 

Q. In 1904. What is the fact as to that! 

A. The best proof of it, I suppose, is the fact that the Steel 
Corporation, since their purchase of the Tennessee Coal, Iron 
& Railroad Company, have dismantled all of their old blast 
furnaces and replaced them with modern stacks; the Wood- 
ward Iron Company, since 1907, has built one new furnace 
and remodeled the other two, modernizing them ; in 1906 and 
1907 the Birmingham Coal & Iron Company built one new 
modern furnace. The Sloss furnaces in the City of Birming- 
ham are very antiquated, and so are the North Birmingham 
furnaces of the Sloss company. 

Q. You made a study of those plants, Mr. Perin, in 1906^ 
did you not with a particular view of finding out how much 
it would cost to modernize them, and your studies were direc- 
ted chiefly to the properties of the Tennessee Coal & Iron 
Company! 

A. For Mr. Hanna, yes. The studies for Mr. Atkinson 
were in connection with the Birmingham Coal & Iron Com- 
pany. 

Q. Did you find the plants of the Tennessee Coal & Iron 
Company at that time, in 1906, to be modern, well designed 
plants, in good condition! 

A. Well, a large sumj of money had been spent since Mr. 
Bacon had taken charge, and he was gradually remodelling 
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the plants. Our suggestions were to do away with the old and 
wasteful bee-hive coke ovens, which has since been done. I 
think we advised a change in their whole labor system; the 
importation of labor directly through the port of Charles- 
ton, so as to get better labor than they had had in the past. 
"We also occupied ourselves with the general question of the 
steel plant and the blast furnaces. 

Q. The whole plant required rehabilitation, did it not? 

A. Well, I think at the time our general estimate was that 
to bring it up to the basis of a northern plant, taking into 
consideration the large reserves in raw material, would re- 
quire about $20,000,000. 

Q. About $20,000,000? 

A. Yes. 

Q. In addition to what had been spent up to the time that 
you made your study in 1906 1 

A. Yes. 

Q. Have you been familiar with what the Steel Corpora- 
tion has done in that district since 1907? 

A. In a very general way. 

Q. Take its coke production, for one. Has any change 
been made in the method of producing coke? 

A. There has been a very great advance in the manufac- 
ture of coke, due to the scientific treatment of the subject by 
the Steel Corporation and the diminution in the number of 
bee-hive ovens and increase in the number of by-product 
ovens ; and in the preparation of the iron ore there has been 
a very great advance mjbde, which has resulted in a decrease 
in the amount of coke per ton of iron. 

Q. Let us take the production of coke first. What is the 
effect of the introduction of by-product coke ovens, such as 
have been put in there by the Steel Corporation, in the con- 
servation of the coal supply? 

A. There has been an enormous saving to the district. 
The bee-hive oven yield of coke was about 52 to 55 per cent ; 
the by-product oven gives a yield of from 72 to 75 per cent of 
coke. This saving of 17 per cent results in a tremendous 
saving of the coal reserves to the Corporation and to the State 
itself. In addition to that, there is of course the saving of 
coal-tar and ammonia and the preparation of commercial fer- 



UNITED STATES STEEL COKPORATION ET AL. 1007 

tilizer from this substance which has heretofore gone up in 
smoke. 

Q. Then the introduction of these by-product ovens has 
had an important effect on the conservation of the natural 
resources of that district, has it not? 

A. Tremendous. 

Q. Has anything similar to that taken place in the iron 
ore mining? 

A. Indirectly, yes. 

Q. In other words, have the mining methods improved? 

A. Yes, they have. 

Q. That is, m,ore of the iron ore of the seam is recovered 
than was recovered when you made your first study in 1904? 

A. I understand so ; and studies are being carried on with 
the view of conserving the lean ores so the entire vein will 
ultimately be saved, whereas in the past, ten feet of ore has 
been allowed to go to waste. 

Q. That ought to have an effect on the conservation of the 
district's resources? 

A. Tremendous. 

Q. Then in the smelting of ores have any improvements 
been introduced by the Steel Corporation? 

A. Their fine crushing of the iron ore has resulted in very 
great economy. The credit for that I think should be given 
to Mr. G. G. Crawford, who is the president of the company 
at Birmingham. 

Q. He has been president, has he not, since 1907 of the 
Tennessee Coal, Iron & Eailroad Company? 

A. Yes. 

Q. I infer, then, Mr. Perin, that the Steel Corporation 
has introduced a great number of economies throughout that 
district? 

A. It has. 

Q. Would you say its advent has been a benefit to the dis- 
trict? 

A. A very great lesson to the iron industry of the South. 

Q. As to labor conditions, Mr. Perin, has there been any 
change for the better or for the worse since 1907? 

A. The wages have been uniformly higher, the conditions 
of labor have been better, and the welfare work probably rep- 
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resents the interest on perhaps three million dollars. That is 
to say, the amount of money spent in improving the condition 
of the laborers and the skilled mechanics, and the conditions 
at large generally in the Birmingham district. 
Q. Spent by whom? 

A. By the Tennessee Coal, Iron & Railroad Company. 
Q. Since 1907? 
A. Yes, sir. 

Q. What company was the pioneer in that kind of work 
in Alabama? 

A. The first realization of the desirability of better houses 
for men I think perhaps was due to Mr. Thomas of the Pioneer 
Iron Company, known as the Thomas furnaces, now belong- 
ing to the Republic Iron & Steel Company. 

Q. What company was the first actually to introduce those 
reforms ? 

A. The Tennessee Coal, Iron & Railroad Company. 
Q. And in that respect too would you say that its advent 
had been of benefit to the district? 

A. I think that they have given all of the iron masters 
something to think about, and have put before them an ex- 
ample of better treatment of their men and of the desirability 
of increasing each man's self-respect and enabling him to 
earn more as well, increasing his real wages, as well as his 
money wages. 

Q. When was this reform, if I may call it that, introduced? 
A. I think it was begun by Bacon in a modest way and 
carried to a considerably higher degree by the Steel Corpora- 
tion since 1907. 

Q. The Steel Corporation has been constantly working on 
that line since it took hold? 

A. They have gone very much further than Mr. Bacon 
did. 

Q. Have the Steel Corporation's efforts in that way been 

constant since they took hold of the property in 1907? 

A. As far as my knowledge goes, they have. 

Q. My attention is called to the fact that yesterday in 

naming the principal ranges of this country and the ranges in 

the Lake Superior district, you said nothing about the Cay- 
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una Eange, Mr. Perin. That is a range in Minnesota that 
was rather recently discovered, is it not? 

A. Yes, sir. 

Q. And it is being developed by interests altogether out- 
side of the Steel Corporation? 

A. Independent of the Steel Corporation, the Rogers 
Brown Iron Company and others that have no relationship 
to the Steel Corporation. I did not mention that range par- 
ticularly, because I have no accurate information in regard to 
it and have heard adverse reports in regard to its future? 
Mr. Julian Kennedy, however, thinks there is a large tonnage 
there, and a company in which he is interested, the Eogers 
Brown Iron Company, have large holdings and are shipping 
ore from there. I think the product this year is estimated to 
be several million tons. 

Q. That range lies almost due west of Duluth, does it not? 

A. I think so. 

Q. And within 50 or 60 miles of Duluth? 

A. Yes; practically the same shipping rates as the other 
ores have. 

Q. And it is well served by a number of railroads ? 

A. Yes. 

Q. And just to complete that thought, the Steel Corpora- 
tion's railroads do not go near the Cayuna Eange, do they? 

A. No, I think not. 

Q. It is served by railroads entirely unconnected with the 
Steel Corporation? 

A. Yes, sir. 

Q. Can you name those railroads? 

A. The Northern Pacific, and the Great Northern. 

Q. And the Soo Line? 

A. The Minneapolis and Sault Ste Marie. The Soo Line 
is building a dock, I believe, for the merchant furnaces at the 
present time. 

Q. Where are they building that dock, at Duluth? 

A. At Duluth. 

By Mr. Severance: 

Q. Are they building that dock at Duluth or Superior? 
A. I think it is Duluth. 
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Q. One or the other? 
A. One or the other. 

By Mr. Eeed : 

Q. Duluth and Superior lie side by side? 

A. They lie side by side, one at one side of the harbor and 
the other at the other. 

Q. On the north shore of the Great Lakes there are a 
number of ore ranges, are there not? 

A. Atikokan range has been prospected and the Corpora- 
tion took more or less there. Lee, Higginson & Company — 

Mr. Dickinson :What do you mean by "the corporation"? 

The Witness: The Steel Corporation. There are one or 
two independent operations there, one owned, I believe, by Mr. 
Gates. 

By Mr. Eeed : 

Q. Can you tell us anything about the work at Moose 
Mountain? 

A. Nothing more than that there is a mine there owned 
by independents and they are planning to put in a gun valve 
kiln for further concentration of the ore. 

Q. Mr. John W. Gates had interests up in that district, 
had he not? 

A. He had. It is said to belong to his estate at the pres- 
ent time. 

Q. And ore has been shipped from that Moose Mountain 
mine to the Eepublic Iron & Steel Company, has it not? 

A. I do not know the consignees. 

Mr. Dickinson: That is in Canada, is it? 
Mr. Eeed : In Canada, yes. 
The Witness : Yes, sir. 

By Mr. Eeed: 

Q. Ore is being brought also from Newfoundland to east- 
ern furnaces, is it not? 

A. Yes, sir; there is a large deposit at Belle Isle in Con- 
ception Bay and the east coast of Newfoundland jointly owned 
by the Dominion Iron & Steel Company and the Nova Scotia 
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Iron & Steel Company. The Nova Scotia Iron & Steel Com- 
pany mine ore and sell it in the open market. A large ton- 
nage is shipped annually to Philadelphia. 

Q. What does the Dominion Iron & Steel Company do with 
their ore? 

A. They smelt their ore in their own furnaces at Sydney. 

Q. What other source of supply has the Dominion Iron & 
Steel Company besides this Belle Isle ore? 

A. Small deposits of local ore which do not cut any large 
figure in their mixture. They also bring ore occasionally from 
Sweden, and they have access, during the open season of navi- 
gation, to the ore deposits of Labrador. 

Q. I did not know that there was ore in Labrador. 

A. Yes, sir. 

Q. Does the Dominion Iron & Steel Company import Lab- 
rador ore? 

A. They are said to have received a number of cargoes- 
of ore from the coast of Labrador. 

Q. Is it a fact that the Dominion Iron & Steel Company's 
cost of making pig iron is even lower than that of the Birm- 
ingham furnaces? 

A. I understand their original paper cost shows they could 
make pig iron at the then alleged Birmingham costs, but actual 
experience had demonstrated that their history has been that 
of the Birmingham district. 

Q. In other words, it was easier to find the profit on paper 
than it was to find it in the bank? 

A. In the manufacture of iron and steel. 

Q. And that was so at Birmingham, was it? 

A. Yes, sir. 

Q. Do you know about how many tons of iron ore were 
imported into this country from Cuba in 1910, Mr. Perin? 
Was it not about 1,400,000 tons? 

A. I think 600,000 tons came from Cuba, or 800,000 tons 
from Cuba and the balance from foreign sources — Newfound- 
land. I have not the exact figures in memory. 

Q. You would not say that the imports from Cuba would 
be as high as 1,450,000? 

A. I cannot speak with any accurate knowledge on that 
subject. I understand and have been told that the Pennsyl- 
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vania Steel Company were using 50,000 tons a month of north 
coast Cuban ores, which would account for 600,000 from the 
northcoast. Then there are southcoast importations to Beth- 
lehem and Pennsylvania Steel Company, which may account 
for 100,000 perhaps, so the Cuban importation may be in the 
neighborhood of a million tons at the present time. 

Q. At that rate the ore reserves in Cuba will last for a 
thousand years, will they not? 

A. Probably, yes, sir. 

Q. And would you say that a figure of over 400,000 tons 
imported from Spain last year was out of the way? 

A. I do not know that accurately enough to give an answer 
to that which would be worth while. 

Mr. Rebd : I think that is all. 

REDIRECT EXAMINATION. 

By Mb. Dickinson : 

Q. Mr. Perin, when did you make the examinations that 
you said you made in Cuba upon which you based your state- 
ments as to the extent and character of those ores? 

A. I think it was in August, 1909. However, I had my 
assistant in Cuba for three or four years, Mr. C. M. Weld, 
and I had the analytical work done to determine the percent- 
age of iron in the ores, at Embryville, Tennessee, extending 
over quite a period. I have been consulting engineer for the 
Moa Iron Company. 

Q. When did that begin? 

A. I think that began about 1906. 

Q. In 1906? 

A. The Pennsylvania Steel Company began their investi- 
gation some time before that. They owned very large tonnage 
of ore prior to 1906. 

Q. Prior to 1906? 

A. Yes. 

Q. How far does your knowledge of or acquaintance with 
Cuban ores as to their character and extent of deposits go 
back, previous to 1906? 

A. No. 

Q. So your knowledge begins with that time? 
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A. Yes. 

Q. I will ask you whether or not Cuban ores were im- 
ported into this country to any appreciable extent at the 
time the Steel Corporation was formed. 

A. Yes ; I think that the Spanish- American Iron Company 
has been shipping their ores to Steelton, and the Juragua 
Iron Company has been shipping to Bethlehem for fifteen 
or twenty years, 

Q. For their own consumption? 

A. Yes. 

Q. Do you know of those ores having been sold in the 
market here in competition with American ores previous to 
1901, of your own knowledge ? 

A. No ; I do not. 

Q. You spoke about the ores from Labrador. When 
were those ores first shipped to this country, from your own 
personal knowledge? 

A. I went to Labrador with a party in 1891. We went up 
to examine some iron ores first in Newfoundland, and after- 
wards on the Straits of Belle Isle. I do not think they were 
developed or any ores shipped from there until about 1900. 

Q. To this country? 

A. I do not know that they have been shipped to this 
country at all. 

Q. Then you know of no ore from Labrador being shipped 
to the United States in competition with American ores pre- 
vious to the time of the formation of the United States Steel 
Corporation? 

A. I do not. 

Q. You spoke of Newfoundland, Conception Bay ore. When 
were those ores, to your knowledge, first shipped to this 
country, if ever, in competition with American ores? 

A. I do not recall the exact date, but I think they have 
been shipped here more or less intermittently since 1900. 

Q. Since 1900? 

A. Yes. 

Q. To what extent, do you know? 

A. The deposit is a very large one, and it outcrops at a 
very convenient point. The ore is mined and dumped into a 
pocket, from which there is a chute, and a ship comes along- 
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side of it, and the location of the spout allows of the ore 
being run down into the ship. They mine very cheaply. 
Their transportation facilities are excellent. That is to say, 
the ore is directly on the seaboard. 

Q. Of what time are you speaking! 

A. About 1900 or 1901. 

Q. Do you know to what extent the ores were being mined 
in 1901, and to what extent they were being shipped to this 
country? 

A. I cannot give you those figures. 

Q. You do not undertake to say that there was any ore 
shipped in quantity to this country previous to the forma- 
tion of the United States Steel Corporation? 

A. The Chief Engineer was a friend of mine and told me 
of the development of the property. They began on a large 
scale. 

Q. I am just asking you whether or not you have any 
knowledge? 

A. I have no positive knowledge. 

Q. Where is the Moose Mountain ore located? 

A. It is located up near Port Arthur. I have forgotten 
the distance. 

Q. When was the development of that ore begun? 

A. The drillings went down twenty years ago. The deter- 
mination of the extent of the ore 

Q. (Interrupting) When was it opened up and mined and 
shipped? 

A. I cannot give you the date of that. 

Q. Do you know whether or not any of it was shipped to 
this country prior to the formation of the United States Steel 
Corporation? 

A. I do not know. 

Q. When were the ores first shipped from the Atikokan 
Eange? 

A. I cannot give you the exact date. 

Q. Give it as near as you can? 

A. The ores were discovered there, and the diamond drill- 
ings done about 1892. 

Q. Were ores shipped from there previous to 1900, to any 
extent? 
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A. I think not. 

Q. Take the Cayuna Range ores; where are they? J 

A. Just west of Duluth, and that is a recent development. 

Q. When was that development first made, if you know? 

A. I think five years ago it was first known. 

Q. Had the extent of those ores been ascertained and had 
their character been ascertained in 1900, that you know of? 

A. No ; I think not. 

Q. There are ores pretty generally all over the world, 
are there not, of more or less range in quality? 

A. Yes, sir; in variable quantity and quality, both. 

Q. Varying from a merchantable and available character 
and quantity to a character that is not available ; is not that 
a fact? 

A. Yes, sir. 

Q. You spoke of the great blessing that has come to the 
South, or the Birmingham District, from the developments 
and improvements there, and the money that has been spent 
by the United States Steel Corporation. That development 
has come from the expenditure of capital in works of indus- 
try, has it not? 

A. Yes, sir. 

Q. And the improvements incident to that? 

A. Yes, sir. 

Q. If the same capital had been expended to the same de- 
gree and with the same intelligence by some other company 
would not the same results have come? 

Me. Lindabuby: I object to that as speculative. 
Mb. SWebance: I think that is axiomatic? 

A. No, not necessarily, because if the corporation depend- 
ed wholly on the earnings of the Tennessee Coal, Iron & Kail- 
road Company, it could not have continued to spend the 
money which the United States Steel Corporation has. In 
other words, there have been no profits from the operation 
of the Tennessee Company commensurate with the expendi- 
tures for heavier work and for future development. There- 
fore I say that no company other than the Steel Corporation 
could probably have done so much for the Birmingham Dis- 
trict, unless it was one of some magnitude with other opera- 
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tions earning a sufficient sum to carry the interest on the high 
cost of this material which they now hold there. 

Q. If anyone had been able to spend that amount of money 
in the same way would not the result have been the same 1 

A. Yes ; identically ; naturally. 

Q. It does not come out of any peculiar qualities or char- 
acteristics of the United States Steel Corporation, does it! 

A. It simply comes — I make the limitation as to any other 
corporation simply because the United States Steel Corpo- 
ration is the only one in our country which owns other steel 
works out of which they can pay the losses which the Ten- 
nessee Coal, Iron & Railroad Company has been making up 
to the present time. 

Q. It is the only concern in that character of business 
that is strong enough to do that particular thing? 

A. Exactly. 

Q. You say it has not derived any profits up to the pres- 
ent time. The expenditure was made, however, was it not, 
intelligently and in anticipation of profits ? 

A. I assume that it was. 

Q. You do not suppose they spent it there merely to bene- 
fit the country? 

A. I do not think their motives were wholly eleemosynary. 

Q. You have spoken of the comparative leanness of the 
southern ores and the additional amount of coke necessary to 
make a ton of iron from the southern ores, the disadvantages 
of climate as regards the efficiency of labor, and also the dif- 
ference in freight rate. I will ask whether or not, notwith- 
standing those differences, the southern Birmingham opera- 
tors have been able to sell and have continued to sell their pig 
iron in northern markets in competition with other iron ores? 

A. Yes. They have been crowded out of the Chicago mar- 
ket in the last two years. 

Q. They have been crowded out? 

A. Yes ; by reason of the improved practices of the north- 
ern works, and the better plants. 

Q. By reason of the superior character of the plants? 

A. Largely so. 

Q. Do they sell in other northern markets? 
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A. They have been driven farther south, and the Chicago 
market is practically closed to southern iron today. They 
are obliged to seek a market elsewhere. 

Q. Notwithstanding those disadvantages of which you 
speak, the United States Steel Corporation has expended 
something like $20,000,000 developing that property? 

A. I did not say that they had expended $20,000,000. I 
will say that they will have to spend $25,000,000 before they 
get through. 

Q. They have spent a great many millions of dollars, have 
they? 

A. I understand up to the present time there has been — 
I think somebody's testimony was — $13,000,000 expended. 

Q. Those expenditures were begun by the syndicate that 
controlled the Tennessee Coal, Iron & Railroad Company, 
composed of Mr. Hanna and others, before that property was 
taken over by the United States Steel Corporation, were they 
not? 

A. Yes, sir ; they are said to have been about six million 
dollars. 

Q. State whether or not the remodeling and improvements 
have been continued along the lines projected by them? 

A. I think they have been on very much broader lines. 

Q. Have they been continued on the lines they projected? 

A. Yes, sir. 

Q. You spoke of ore in Brazil. When did your knowledge 
in respect to those ores first begin? 

A. About 1909. 

Q. State whether or not any ores from Brazil were im- 
ported into the United States at the time the United States 
Steel Corporation was formed? 

A. I think not; manganese ores were, but no iron ores. 

Q. Were they in 1907? 

A. I think not. 

Q. When does your knowledge begin in regard to the 
Texas ores about which you spoke? 

A. My general knowledge of them began about three 
years ago, in 1900. 

Q. In what state of development were those ores then, 
for shipping to the market? 
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A. They were served by the Texas Pacific and 
the Atchison, Topeka & Santa Fe Railway, and there was not 
sufficient knowledge of their occurrence or confidence in the 
ultimate possibilities of the market to cause any development 
to be made. 

Q. As a matter of fact they were not then being sold in 
the market? 

A. No. 

Q. None of those ores were being sold in the market! 

A. No. 

Q. You were asked, Mr. Perin, about the cost sheets of 
the Southern operators and the Pittsburg operators. Pre- 
vious to that you had been asked as to the relative cost of 
producing a ton of pig iron in the Birmingham District and 
elsewhere in the United States, assuming that the machinery 
and facilities were just the same. Now, give us your opinion, 
as an expert, as to whether or not, with equal character of 
machinery and economic operation, a ton of pig iron could be 
produced at a less or greater expense in the Birmingham Dis- 
trict than in any other part of the United States ! 

A. Assuming that methods of accounting were the same 
in each case! 

Q. I am speaking of the actual cost! 

A. I think the Birmingham District could produce more 
cheaply than any other point in the United States. 

Q. To what do you attribute this? 

A. It is due to the juxtaposition of the three materials 
entering into the manufacture of pig iron. 

Q. And that would overcome any of its disadvantages f 

A. As to quality and climatic conditions 1 

Q. As to quality, climatic conditions and labor? 

A. Yes. 

Q. You were asked about the South and the demand for 
iron and steel in the South. How long has your acquaintance 
with and knowledge of the economic conditions of the South 
existed? 

A. Since 1887. 

Q. I will ask you whether or not the main trouble was not 
the want of capital? 

A. That is my own judgment about it. 
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Q. I will ask you whether or not since that time and as 
capital has been going into the South there has or has not 
been a steady increase in growth? 

A. An enormous growth, 

Q. As well as development in the South? 

A. An enormous growth and development in manufactur- 
ing in agriculture, in mining, and in every branch of industry. 

Q. Ultimately, with that growth going on as it has, what 
effect will that have upon the demand for southern irons and 
steel? 

A. I have looked for the demand for pig iron in the 
foundry market to grow constantly less, and the substitution 
of steel for it will of course increase the demand for steel. I 
think the steel works in the South will ultimately have a local 
demand for everything they can put out. 

Q. Is that a matter of steady increment now? 

A. I think it is. 

Q. Has the South been growing in prosperity? 

A. Tremendously so ; particularly in the last few years. 

Mr. Eeed : Particularly in what time ? 
The Witness : In the last few years. 

By Mk. Dickinson : 

Q. And the growth has been steady, has it? 

A. Yes, as shown by the records of the Southern Eailroad 
and the Louisville & Nashville Eailroad. 

Q. Before the Civil War the South was largely an agricul- 
tural country, was it not? 

A. Yes. 

Q. And was developed very little so far as the iron indus- 
try was concerned? 

A. Yes. 

Mb. Eeed: Do you want his personal knowledge? 

Mr. Dickinson : Yes ; I want him to state his knowledge 
in regard to that; but I will withdraw that question, if there 
is objection. 

The Witness: There was a small manufacture of iron in 
Virginia prior to the War, but practically nothing. 
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~Me. Dickinson: The Tredegar Iron Mills were in exist- 
ence, I believe? 

The Witness: They were the only important works of 
the South. 

Mb. Dickinson : That is all. 

EECROSS EXAMINATION. 

By Me. Eeed : 

Q. Judge Dickinson asked you some questions about the 
importation of iron ore from Cuba into the United States 
prior to 1901. Have you seen the Bulletin of the United 
States Geological Survey, published in 1911, entitled "The 
production of iron ore, pig iron and steel in 1910", by Ernest 
F. Burehard? 

A. T have seen it ; but I cannot recall the figures with any 
degree of accuracy. 

Q. You have read the pamphlet? 

A. Yes. 

Q. It is a recognized authority, is it? 

A. It is. 

Q. I call your attention to the figures in this pamphlet. 

Mk. Dickinson: Are you asking him to refresh his mem- 
ory, or are you going to put this in evidence? 

Me. Reed : I am asking him to refresh his memory. 

Me. Dickinson : He did not make a memorandum, and he 
can hardly say anything except to say that this shows it. 

Me. Reed : That is what I want. 

Me. Dickinson : I hardly think that is proper. 

Me. Seveeance : This is published by your client, the United 
States. 

Me. Dickinson : I have no general retainer to defend the 
United States. 

Me. Reed: This is a pretty long pamphlet. We do not 
want to encumber the record by copying the whole thing. 

Me. Dickinson : I will agree to put in such parts as you 
want to put in. 



UNITED STATES STEEL COEPOKATION ET AL. 1021 

By Mr. Reed : 

Q. I call attention to the table at the top of page 22 of this 
pamphlet showing that the Juragua Iron Company Limited 
has been importing iron ore from Cuba to the United States 
constantly since 1884. Is that in accordance with your recol- 
lection! 

A. It is my recollection of the figures. 

Me. Dickinson : The question is as to the fact,. 
The Witness : Yes, as to the fact. 

By Mr. Ebeo : 

Q. What knowledge have you of the fact of importations 
prior to 1901? 

A. None beyond acquaintance with the officers of the com- 
panies, and interest in the subject, having been at Bethlehem 
in the days when they received that ore, and having known 
more or less accurately of the fact that ore was moving from 
Cuba to the United States. 

Q. You were in Bethlehem when they were using that 
Cuban ore, were you? 

A. I was there in my early apprenticeship, and when I 
was assistant chemist at the Edgar Thomson Steel Works, at 
Braddock, Pennsylvania, I knew Cuban ores were coming in, 
as well as from Africa and other parts of the world. 

Q. Have you any knowledge of the importations by the 
Spanish- American Iron Company for use in the Pennsylvania 
Steel Company's furnaces and the Maryland Steel Company's 
furnaces, from 1895 down to the present time? 

A. I know that they have been very large shippers, and 
it has been an important source of supply for the Maryland 
Steel Company. That corporation probably could not have 
existed had it not owned Cuban ore deposits, as it had no 
other source of supply of raw material except foreign ore, 
and the variations in ocean freight rates made it extremely 
difficult for them to compete. 

Mr. Dickinson : Are you undertaking to cover the period 
covered by those figures (indicating) ? 
The Witness: Since 1894. 
Me. Dickinson : Do you know the extent of the shipments? 
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The Witness: No, I do not recall the extent, except it 
was an important part of the total burden of the Maryland 
Steel Company's furnaces. 

By Mr. Reed: 

Q. And the Maryland Steel Company has been operating 
its furnaces since 1894 on imported ore? 

A. Yes. 

Q. Most of which has come from the Spanish- American 

Iron Company's holding in Cuba? 

A. Yes. 

Q. Do you know the size of their plant at Sparrows' Point? 

A. Yes. It has four blast furnaces and a Bessemer plant 
and a rail mill, and then they have recently added an open 
hearth plant. 

Q. About what number of tons per day is the capacity of 

those blast furnaces? 

Mb. Dickinson: Now, or in 1894? 

The Witness: You mean now? 

Mb.. Reed: I am speaking of the first part of this period, 
from 1894 to 190O. 

The Witness: I think a thousand tons of pig iron, which 
would be about 2,000 tons a day of ore. 

By Mb. Reed : 

Q. You mean all four? 

A. All four. About 250 tons per day each. That esti- 
mate may be a little small. 

Q. Take the Juragua Company. That is controlled by the 
Bethlehem Steel Company, is it not? 

A. Yes. 

Q. And that is the mining company through which the 
Bethlehem Steel Company operates in Cuba? 

A. No. They have a subsidiary company known as the 
Bethlehem Iron Mines Company, which owns the ore on the 
north coast as well as all of the stock of the Juragua Iron 
Company. 

Q. For whose benefit has the Juragua Iron Company been 
operating since 1894? 
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A. In 1894 it was jointly owned by the Bethleliem Iron 
Company and the Spanish-American Iron Company, and I 
think some independent holders. A few years ago Mr. Schwab 
exercised an option he had on it and bought out the interest 
of the Spanish- American Iron Company in the Juragua Iron 
Company, so that he owns the Juragua deposit entirely. 

Q. Just to make sure that the point is covered — although 
I think your answers have already covered the point — ^it is 
a fact, is it not, that this Juragua Iron Company has been 
shipping into this country large quantities of iron ore every 
year since 1884? 

A. My recollection is that their shipments have been con- 
tinuous, and have varied from, perhaps, 30,000 or 40,000 tons,^ 
up to 300,000 tons a year. 

Q. There has been no year since 1884, has there, when 
their shipments have been below 80,000 tons! 

A. Not that I know of. 

Q. And they have gone up to over 250,000 tons 1 

A. I cannot give you the exact figures, but my recollec- 
tion is that it is approximately a thousand tons a day they 
have shipped from there — that much a working day. 

Q. You told Judge Dickinson in redirect examination that 
with the same machinery — meaning the furnaces, I suppose, 
— the cost of making pig iron will be lower in Birmingham 
than it will be in the northern furnaces. That pig iron, when 
produced, will contain a large quantity of phosphorus, will 
it not? 

A. Yes, sir. 

Q. And the removal of that phosphorus is a tedious and 
expensive business, is it not? 

A. Yes. I do not know whether you can say it is particu- 
larly tedious or expensive, but it takes additional time, and 
it costs more, perhaps, than if it were free from phosphorus. 

Q. The presence of phosphorus, in other words, means 
added expense in the making of steel? 

A. Yes. 

Q. Is it possible, in view of that increased quantity of 
phosphorus, to produce steel more cheaply in Birmingham 
than it is to produce it in Pittsburg or in Chicago, using the 
same methods of cost accounting? 
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A. I should say the converting of pig iron on the same 
scale that it is converted in Pittsburg or Chicago would be 
cheaper per ton of steel in Birmingham, than it would be in 
Pittsburg. 

Q. Conducting your operations on that scale which the 
demand in the South warrants, is it possible to make steel 
more cheaply there than at Pittsburg? 

A. It has not been up to the present time ; but a develop- 
ment of the southern demand would, of course, warrant a 
larger output. 

Q. That depends entirely on how fast and how much the 
demand does grow in the South in the future? 

A. Very largely, yes. 

Q. The reason for that, I suppose, Mr. Perin, is that the 
demand in the North is sufiS.cient to warrant production on a 
very large scale, which diminishes the overhead charges per 
ton of steel ingots produced? 

A. Not only that, but you can operate in the North a 
large plant upon one product and introduce every possible 
economy. In the South there is no demand for a large ton- 
nage of any one article, so that the output must be so diversi- 
fied in order to get rid of a large tonnage of pig iron, your 
output of steel must be diversified, and in so doing you must 
necessarily run up the cost of your ton of steel. 

Q. And the net result of that has been that notwithstand- 
ing the low cost of producing pig iron the cost per ton of 
steel ingots has, up to the present time, been as great as or 
greater than in Pittsburg or Chicago? Is not that the fact? 

A. I am so informed. My information on that subject, 
however, is not very accurate. 

EEDIBECT EXAMINATION, 
By Mb. Dickinson : 

Q. What is the capacity of the works now being put in by 
the Tennessee Coal, Iron & Railroad Company? Are they large 
or small as compared with others in the country? 

A. The recent furnaces are all modem and double the 
capacity of the former stacks. Even two and one half times 
the former capacity. 
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Me. Eeed : You are speaking of blast furnaces ? 
The Witness: Yes. 

By Mk. Dickinson : 

Q. Are they built upon the present demand or future de- 
mand largely? 

A. I think they are built with a very broad view to the 
future. I doubt if the local demand would consume the prod- 
uct of that plant wholly. I mean you would have to transport 
it some distance, I think. 

Q. They are not built upon the basis of supplying the im- 
mediate demand at this time 1 

A. I think not. 

Q. But with a view to the future? 

A. I think so. 

Q. You were asked about the shipments of ore by the 
Juragua Iron Company, Limited. 

A. In the old days it was an independent company and 
furnished any blast furnaces with their product. 

Q. When did that condition cease? 

A. I think about 1907, or possibly before that. I do not 
know the exact date. 

Q. And under what control did it come then? 

A. Under that of Mr. Schwab, the Bethlehem Steel Com- 
pany. 

Q. They were not selling then, in the market? 

A. No, not after his acquisition. 

Q. The Spanish-American Iron Company? 

A. That was for some years an independent ore company, 
and later acquired by the Pennsylvania Steel Company. 

Q. At what time? 

A, I cannot give you the exact date. 

Q. Do you know approximately? 

A. No, I do not. 

Mb. Dickinson : That is all, Mr. Perin. 
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JOHN STEVENSON, JR., 

called as a witness by the United States, being first duly 
sworn, testified as follows : 

DIRECT EXAMINATION, 

By Me. Colton : 

Q. How old are you? 

A. I was 65 years old my last birthday. 

Q. How long have you been in the steel and iron business? 

A. All my life. All my business life, I mean. 

Q. Where did you begin in the steel and iron business? 

A. In Scotland, originally, as an apprentice boy. 

Q. In what sort of works were you in Scotland? 

A. Machine shop and engineering works. 

Q. When you came to this country where did you go? 

A. To Pittsburg. 

Q. With what company? 

A. Macintosh, Hemphill & Company of Pittsburg. 

Q. And subsequently with what company? 

A. Carnegie, McCandless & Company. 

Q. With what works of the Carnegie Company were you 
connected? 

.A The Edgar Thomson Steel Works, the rail mill. 

Q. During what period was that? 

A. I went there in March, 1875, I think, as assistant en- 
gineer in the building of the works. 

Q. Which works were those? 

A. The Edgar Thomson Steel Works, they were called; 
named after Edgar Thomson, the President of the Pennsyl- 
vania Railroad Company. 

Q. Briefly, state what you did between 1878 and 1890? 

A. I left the Edgar Thomson Steel Works and started in 
business on my own account, making machinery first of all. 
Then I went to New Castle, Pennsylvania. 

Q. At what time did you go to New Castle ? 

A. About 1884, 1 think. 

Q. What did you do at New Castle in the way of establish- 
ing steel works, or otherwise? 
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! A. I started a factory there to make wire nails and wire. 

Q. What was that company known as? 

A. The New Castle Wire Nail Company. 

Q, What other companies, if any, did you establish at th.it 
place? 

A. To get nearer the fountain source we built a rod mill, 
bye and bye, when we had made a little of our profits and 
some other money, and then from that we built steel works 
later on. 

Q. Were the steel works a part of the New Castle plant, 
or had they a different name? 

A. They had a different name, but the important members 
were stockholders in the wire nail company. 

Q. What was the name of the steel company? 

A. The Shenango Valley Steel Company. 

Q. What products did the Shenango Valley Steel Com- 
pany manufacture? 

A. It made pig iron and steel billets ; Bessemer steel bil- 
lets. 

Q. Anything else? 

A. It made a little money. 

Q. But other steel products. Did it make tin plate, tin 
plate bars or sheet steel bars? 

A. Yes, largely. We built there the largest tin plate bar 
mill that I know of in the world. 

Mr. Colton: I should like to put in evidence the section 
relating to the Shenango Valley Steel Company together with 
its products, at pages 141 and 142 of the Iron & Steel Works 
Directory of the United States for 1898. That is Swank's 
publication. 

Mr. Lindabury: We think you should not do this. You 
have the witness here and can prove what you want to by 
him. Please do it without leading. 

Mb. Colton : Of that I will have to be the judge, subject 
to your objections. 

By Mr. Colton : 

Q. About what was the capacity of the Shenango Valley 
Steel Company during the nineties, at different periods? 
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A. We made about 180,000 tons to 200,000 tons of pig iron 
a year, and converted that into steel. That would give us 
a product of approximately 140,000 tons of steel. 

Q. At what period in 1890 was it that you did that? 

A. Did you say in 1890? 

Q. To 1898, inclusive. 

A. We commenced in 1892. 

Q. I want to know what was your product, approximately, 
in 1895? 

A. Well, I think about 150,000 tons of steel in the form of 
billets and tin plate bars. 

Q. And in 1898, what, approximately, was your capacity f 

A. It was a little more than that. We had steadily ex- 
panded by acquiring another blast furnace and making more 
steel, increasing the size of the conductors, and so on. 

Q. At New Castle what plants, if any, did you have for 
the manufacture of tin plate? 

A. After the Chicago fair the country went through a 
period of depression, and in order to use up our surplus steel, 
that we could only sell with difficulty, we built some tin mills. 

Q. What were their names? 

A. The New Castle Sheet & Tin Plate Company, I think 
was the jfirst one. 

Q. And what was the name of the other one? 

A. The second one was the Shanango Valley Tin Plate 
Company, I think ; something like that. 

Q. What capital did you put into the New Castle Slieet 
& Tin Plate Company? 

A. The company as a whole, do you mean? 

Q. Yes. What capital did you and your associates put 
into the New Castle Sheet & Tin Plate Company, all told? 

A. Well, I put in my note at the bank, but the company 
as a whole commenced with $150,000. 

Q. And what did you then put in after that? 

A. Why, we built the tin mills and got started under great 
difficulty. 

Q. Just the different sums of money which you put in. 

A. We put in our profits, and then some New Yorkers put 
in $150,000 with us. 
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Mr. Lindabury : You put in your experience, too, did you 
not? 

A. Oh, yes; and that was very valuable. 
By Mr. Colton : 

Q. How much does that total up that you put in up to 1898, 
all told? 

A. We put in $400,000 in cash. 

Q. All told, from 1892, the time you started the New Cas- 
tle Sheet & Tin Plate Company, you put in $400,000 in cash, 
you and your associates? 

A. And accrued profits, you know. They stayed in the 
business. 

Q. And when did you first enter into negotiations for the 
sale of your plant, if at all? 

A. I think it was about 1898. Wasn't it 1898? 

Q. With whom did those negotiations take place? 

A. To begin with. Judge Moore, of Chicago. 

Q. When and where did he first see you? 

A. He called on us at New Castle. 

Q. What conversation took place between you and Judge 
Moore at New Castle in respect to the sale of the New Castle 
Sheet and Tin Plate Company, if any? 

A. He suggested that we sell our plant to a pool that 
would be formed by a number of manufacturers, all putting 
their plants in, and he would endeavor to put through the 
negotiations. Is that right? 

Q. Was Judge Moore the only one there? 

A. He was the only one that called in a preliminary way. 

Q. What was the next step in the negotiations toward 
the sale of the New Castle Sheet & Tin Plate Company? 

A. I came to New York and met Judge Moore here and 
Dan Eeid, and I think William Leeds, and we drew up an 
option that I gave them on the plants to purchase. 

Q. Did you tell them what you would sell your plant for? 

Mr. Lindabxtry: Do you mean what did the option pro- 
vide? 

By Mr. Colton : 

Q. What did they offer you? 
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A. They didn't offer me anything. I offered them. 

Q. What did you offer them, then? 

A. I offered them the mills of the New Castle Sheet & 
Tin Plate Company for a million dollars, and the other mills, 
the Shenango Valley 

Q. We will stick to this one for the present. 

A. The New Castle Sheet & Tin Plate Company! 

Q. The New Castle Sheet & Tin Plate Company. We will 
stick to that mill for the present. 

A. Yes, sir. 

Q. You offered them for one million dollars in cash. What 
arrangements were made with respect to the payment for that 
mill? 

A. What arrangements were made? That was his buis- 
ness. 

Mr. LiNDABiTiiT: Does not the option provide? 

Mr. Colton: I want to know what the agreement was. 
Was it to be all cash, or part cash and part stock, or what? 

Mr. Lindabtjry: One moment, please. Was not that in 
writing? 

Mr. Colton : It has not ever been shown to be in writing. 

Mb. Lindabury: You know it was. 

Mb. Colton : Mr. Reed testified before the Industrial Com- 
mission that it was not, as I recollect it. 

Me. Severance: Mr. Reid said they took options on aU 
these properties. 

The Witness: What was your question? 

By Mr. Colton : 

Q. I want to know what the negotiations were with respect 
to the sale of your plant and what arrangements were made 
as to what you were to receive for your plant. 

Mb. Lindabuey : I object to the answer to that question and 
ask leave to examine the witness as to whether or not it was 
in writing. 

By Me. Lindabttey: 

Q. Did you give them a written option? 

A. I have no doubt I did, but that is how many years ago? 
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That is fourteen or sixteen years ago, and I am 64, You must 
excuse a little if my memory is defective. 

Q. I do not believe your memory is suffering much yet, 

A. Thank you. 

Q. The question is as to whether or not you gave an op- 
tion, or have no recollection whether you did or not. 

A. Certainly I gave an option. 

Q. In writing, was it not? 

Mr. Colton: I object to "was it not?" You are leading. 

By Mb. Lindabury : 

Q. Was it in writing? 

Me,. Colton : I object to the question. 

Mk. Lindabury : I have a right to ask the question. 

Mr. Dickinson : We have never been shown it was in writ- 
ing. We are simply asking what the negotiations were. If 
they culminated in a written option it is time enough to ask 
about that, but we are asking what the verbal arrangements 
were. 

Mr. S'eveeanoe: If it culminated in a written option, you 
cannot prove the preliminary negotiations. 

Mr. Dickinson : It has not been shown that it was in writ- 
ing. 

The Witness I can assure you I gave the option. I know 

that positively. 

By Me. Dickinson : 

Q. State what occurred before you gave the option? 

Mr. Lindabury: I object to that as incompetent and ir- 
relevant. 

By Mr. Colton : 

Q. Answer the question with respect to what were the 
negotiations with Mr. Moore with respect to selling your plant 
to Mr. Moore and Mr. Beid. 

Mr Lindabury: I object to that as not calHng for what 
was said by either to the other, but simply asking the wit- 
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ness's judgment with respect to it, or Ms characterization 
of it. 

A. I was authorized by my associates to give them the 
right to buy at a certain price, a million dollars. 

By Mb. Colton: 

Q. And what did you do after that? 

A. I tried hard to get the money. 

Q. And what arrangements did you make in respect to 
the sale of your New Castle Sheet & Tin Plate Company to 
Mr. Eeid and others, if any? 

A. I gave them the right to buy at $1,500,000, provided 

Q. You are still referring to the New Castle Sheet & Tin 
Plate Company? 

A. Yes. The first mills at one million dollars. 

Me. LiNDABURY : The first what? 

The Witness: The New Castle Sheet & Tin Plate Com- 
pany at one million dollars. Then you asked me 

By Mb. Colton: 

Q. One moment, Mr. Stevenson. How was payment to be 
made? 

A. That is where the rub came in. 

Q. All right. I want to know just the answer to that ques- 
tion. 

A. Some of our stockholders wanted it in cash sure ; oth- 
ers, a little more venturesome, perhaps, and perhaps younger, 
were willing to take some stock in the company that was 
proposed to be formed by these individuals. Personally I 
agreed to take stock. 

Q. What was the rate of exchange of cash for stock? 

A. You could get cash, and if you were bound to get it, 
you know, they would give you cash; they would give you 
par in preferred stock, lOO-doUar shares, and the same amount 
of common stock. 

Q. For every $100 of cash you could get $100 of preferred 
and $100 par common; is that it? 

A. Well, 

Q. Just answer. 

A. Yes and no. I won't evade at all. 

Q. All right. 
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A. But you said $100 worth of common. 
Q. I did not mean "worth of common." 

Mr. Lindabuby: Do let the witness answer the question. 
Mr, Colton: I want to explain "par," Mr. Lindabury. 
Mb. Lindabuby: Let him answer the question, or with- 
draw it. 

By Mb. Colton: 

Q. I will put "par" in the question. 
Mb, Lindabuby: Either let him answer the question or 
withdraw it. 

Mr. Colton : Withdraw that question, and I will put the 
word "par" in, and read it. 

(Question repeated by the stenographer as above re- 
corded.) 

By Mb. Colton : 

Q. Will you answer the question, Mr. Stevenson? 

Mb. Severance: That "par" ought to be in both places, 
both as to preferred and common. 

Mr. Dickinson: I want to protest against these side re- 
marks, and the witness being interefered with. 

Mb. Lindabuby: The witness is not being interfered with 
except by backing and filling over questions and reconstruct- 
ing them several times. That is what the trouble is. 

Mb, Colton : I object to it and ask that the question be 
re-read to the witness and that he be permitted to answer it. 

(The question was repeated by the stenographer as fol- 
lows :) 

"For every $100 of cash you could get $100 par of pre- 
ferred and $100 par of common; is that it?" 

A. That was their offer and agreement with me and those 
whom I represented, but they didn't fool me any when they 
called the common stock par, or the preferred either. If by 
par you meant $100 in cash value, no. 

(Whereupon, at 12:30 o'clock p. m., a recess was taken 
until 2 o'clock p. m,) 
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AFTEE RECESS. 

At the expiration of the recess the hearing was resumed. 

JOHN STEVENSON, Jr., 

the witness under examination when the recess was taken, 
resumed the stand. 

DIRECT EXAMINATION (Continued) 
By Mb. Colton: 

Q. Mr. Stevenson, did you have another plant besides the 
New Castle Sheet & Tin Plate Company, at New Castle, 
Pennsylvania? 

A. I was interested in the Wire Nail Company. 

Q. Did you have another tin plate plant there ? 

A. Yes, sir. 

Q. What was the name of that other tin plate plant! 

A. I think we called it the Shenango Valley Tin Plate 
Company. 

Q. When was that plant built? 

A. It was built about four years after the first one ; three 
or four years after that first one ; I think it was about 1894. 

Q. How long was it built before it was sold, if it ever was 
sold, to the American Tin Plate Company? 

A. We were just finishing it. 

Q. At the time of its sale you were just finishing it ? 

A. Yes, sir. 

Mr. Reed: There is no Shenango VaUey Tin Plate Com- 
pany, Mr. Colton, that was sold to the American Tin Plate 
Company. 

Mb. CoiiTON : The Shenango Valley Tin Plate Works. He 
called it a company. 

By Mb. Colton : 

Q. Was that the Shenango Valley Tin Plate Works? Is 
that what you mean? 

A. We started under that name, but really we absorbed it 
into the Steel Company, because the stockholders were the 
same, although in slightly different stockholding interests. 
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Mb. Reed: To what steel company do you refer? 
The Witness: The Shenango Valley Steel Company. 

By Mr. Colton : 

Q. In general you will answer the questions to me. The 
objections of counsel are made for the benefit of the Court. 
You are to answer the questions as asked by me during the 
direct examination. 

Did you sell the Shenango Valley Steel Company's tin plate 
works to any parties prior to the formation of the American 
Tin Plate Company? 

A. I did not exactly sell it, but I gave an option to pur- 
chase it. Is that right? 

Q. Tell us about that option that you gave to purchase 
the Shenango Valley Tin Plate Works. 

A. At the same time Mr. Reis, the President of the Steer 
Company came with me and helped through in the deal ; and 
at the same time when we sold the New Castle Steel & Tin 
Plate Company we sold the other, the same day, or gave the 
option on the other. That is what I should say. We gave 
the option. That is the better word. 

Q. And on what terms did you sell the Shenango Valley 
Steel Company's tin plate works? 

A. For $1,500,000 in stock of the proposed American Tin 
Plate Company; and if the option was not exercised on their 
part prior to the first of October, they were to give us $50,000 
extra. 

Q. Was that payment in stock? 

Mr. liiNDABURY: Are you speaking of the option, now, or 
the final settlement? 

Mr. Colton : I am speaking of the final settlement. 

By Me. Colton: 

Q. Was the final settlement in stock? 

A. Yes and no. Mr. Attorney, I took this ground : I went 
home and told our own stockholders, and there were probably 
35 or 40 stockholders, that they would get the same as I got. I 
said, "If you want to sell it, you can take stock or you can 
take money. 



>> 
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Q. How much money were they going to get, if they took 
all in money? 

A. Well, I would like to answer, if I could ; but, you know, 
Mr. Attorney, I cannot ; for we did not take it all in money. 
What are you going to do about it? Do you see? 

Q. Did you have an option to take it all in money? 

A. We had the right to take it all in money. 

Q. How much money would you have received if you had 
exercised the right to take it all in money? 

A. To try to tell you the truth, now, without equivocating, 
if we had all demanded the money, I doubt if we would have 
gotten it. 

Q. Assuming they had been able to pay, how much would 
you have received, if they could have carried out the option? 

A. That is a pretty big assumption, isn't it? There was 
$1,000,000 from the one plant and $1,550,000 from the other. 

Q. I would like to know just what it would have been, as- 
suming — 

A. (Interrupting) If they had been able to carry it out. 
Shall I put it that way? 

Q. Yes. 

A. It would have amounted to $2,550,000. 

Q. For both plants? 

A. Yes, sir. $2,500,000, provided it was taken prior to 
the 1st day of October. I gave that option in August. It 
was very hot weather. I remember that. 

Q. What would it have amounted to for the Shenango Val- 
ley Steel Company's tin plate works? 

A. It amounted to $1,500,000, provided they took it prior 
to the first of October ; after that, it was to be $50,000 more. 

Q. Did you take part of that in stock instead of in cash? 

A. Do you mean me individually or the company? 

Q. I mean you. 

A. I took mine all in stock. 

Q. How much stock did you receive for every $100 of cash 
which you would have received ? 

A. I have tried to tell you, Mr. Attorney, that I "hae me 
doots" about the cash, you know. 

Q. I understand. But if they had been able to raise the 
cash how much would you have received? 
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A. I, individually, I think, got $357,000. Is that right! 

Me. Lindabury: In cash? 

The Witness: No, sir. I took mine in stock. I said, 
didn't I, that I took all of my holdings in stock? 

By Me. Colton : 

Q. How much cash would you have gotten if they could 
have paid it, instead of paying you all in stock, as you took it ? 

A. I never asked them, you know. I thought my interest 
was more in taking the stock, and I did not bother about the 
cash. 

Q. Do you not know what rate they were to receive 1 

A. Oh, for others I got the cash, for others of our stock- 
holders. 

Q. For every hundred dollars of cash they gave instead 
what amount of common stock and what amount of preferred 
stock par? 

A. They gave me share and share alike. 

Q. Explain that. 

A. Well, I got $357,000 of preferred nominally at par and 
the same amount of common. 

Q. And you would have received how much cash had they 
been able to pay cash? 

A. $357,000 in cash if they had been able to pay. 

Q. And you dealt with exactly the same parties in dispos- 
ing of the Shenango Valley Steel Company's tin plate works 
that you had dealt with in disposing of the New Castle Sheet 
& Tin Plate Company's works ; is that right? 

A. Yes, sir. 

Q. Mr. Stevenson, when did you go into the wire business, 
if at all? 

A. I think it was about 1884, was it not? 

Q. Now, skipping down to 1893 or 1894, in what business 
were you engaged at that time? In what department of the 
mre business were you engaged at that time? 

A. Making plain wire and nails, wire nails. 

Q. In the course of making wire and wire nails, did you or 
did you not come into competition throughout the United 
States, with this company, the American Wire Nail Com- 
iDany? 
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A. Yes, sir. 

Q. In respect to what products did you come into compe- 
tition with the American Wire Nail Company? 

A. By making nails and wire ; is that right? 

Q. Did you or did you not sell wire and nails throughout 
the United States? 

A. Yes, China, and Japan and Australia besides, thrown 
in. 

Q. You met the American Wire Nail Company in two or 
more States? 

A. Oh, yes ; all over. 

Q. Was the competition keen or not 

A. It got worse and worse the longer I was in the business. 

Q. Did you come into competition with the I. L. Ellwood 
Manufacturing Company? 

A. Yes, sir ; Ike EUwood ; I knew him personally. 

Q. And in respect to what products did you compete with 
him? 

A. He made barbed wire, which we did not make, and he 
made nails ; sometimes he bought nails from us when he had to. 

Q. In what other products did you compete with him? 

A. Oh, with Ellwood — ^I do not remember any other. He 
made large quantities of fence wire that we did not make. 

Mb. Eeed: Whom do you mean by "you," Mr. Colton? 
Mb. Colton : I mean his wire and nail company, at New 
Castle, Pennsylvania. 

By Mb. Colton : 

Q. Did you come into competition with the Ellwood Wire 
& Nail Company? 

A. Yes; that was Ike Ellwood 's company. 

Q. The Consolidated Steel & Wire Company of Illinois? 

A. Yes, sir ; they were formed later, and we competed with 
them. 

Q. In respect to what products did you compete with them? 

A. Wire and nails. 

Q. What do you mean when you say "wire"? 

A. I mean plain wire, not barbed wire. 

Q. Does that include any form of fence wire? 
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A. Not every form, but one form, plain wire. Lots of 
farmers put up plain wire ; they do not put the barbs on. 

Q. Did you come in competition with the American Steel 
& Wire Company of Illinois? 

A. Yes, sir. 

Q. In respect to what products ? 

A. The same that I am telling you. 

Q. Was this competition throughout the United States? 

A. All over the United States. 

Q. Was the competition active or not? 

A. It was very active. 

Q. Did you come into competition with the Washburn & 
Moen Company? 

A. Not so much, because they made, I think, almost ex- 
clusively, barbed fence wire, and fine forms of wire, such as 
piano wire, and wire for wood screws, that are put into wood 
screws in the Yankee States here. We did not make that. 

Q. Did you come into competition with the Cleveland Roll- 
ing Mill at Newburg, Ohio ? 

A. Yes, sir. 

Q. In respect to what products ? 

A. Wire and nails — wire ; they did not make nails. 

Q. Did you come into competition with the American Wire 
Company of Cleveland? 

A. In respect to rods and wire. 

Q. The H.— 

A. (Interrupting) Yes, sir, the H. P. Nail Company. 

Q. I will change that. Was that competition interstate, in 
various states? 

A. Yes, sir. 

Q. The H. P. Nail Company. Did you come into competi- 
tion with that company? 

A. Yes, sir. 

Q. Throughout the United States? 

A. Yes, sir. 

Q. The Salem Wire & Nail Company? 

A. Yes, sir. 

Q. Throughout the United States? 

A. Yes, sir. 

Q. The Pittsburg Wire Company? 
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A. Yes, sir. 

Q. Throughout the United States? 

A. Yes, sir. 

Q. Did you come into competition with the Carnegie Steel 
Company in respect to the sale of any products? 

A. Not as far as wire — ^not much as far as wire and nails 
were concerned, except this, that the Carnegie Steel Company 
were the principal owners in Hartmans Company at Beaver 
Falls. For the moment I have forgotten the title of the Com- 
pany, but Carnegie owned half the stock. I think he owned 
it individually, not as the Carnegie Steel Company, at Beaver 
Falls. We competed against them. 

Q. Did you go into competition with the Carnegie Steel 
Company with respect to steel wire rods ? 

A. Not very much, because we did not sell many rods. We 
built the rod mill to supply our own requirements for wire, 
to make wire nails. 

Q. At the time you did come into competition with the 
Carnegie Steel Company with respect to wire rods, was that 
competition interstate competition, in two or more states! 

A. Yes, sir. 

Q. Did you meet in interstate competition with the Oliver 
Wire Company? 

A. Yes, sir. 

Q. Was that competition keen? 

A. Yes; it was very keen. They bought some rods from 
us once, and I remember we lost about $5,000 on the trans- 
action. No, excuse me, I have not got that straight. They 
gave us notes at five years, paid us so much a year, and finally 
paid that off. We did get our money back finally, and I was 
very thankful to get it. 

Q. Did you come into keen and active competition with 
them throughout the United States ? > 

A. Yes, sir. 

Q. With respect to what products did you come into com- 
petition with the Oliver Wire Company? 

A. Nails and wire. They made barbed fence wire. We 
did not make that. 

Q. You made only plain fence wire ? 

A. Plain wire, yes, sir. 
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Q. To whom did you and your associates sell the New 
Castle Wire Works? 

A. We made a deal with John Gates. 

Q. Was he the only party you saw in connection with the 
sale of the New Castle Wire Works? 

A. Yes, he was the only one I saw. I didn't see him very 
long. I saw him on the train. 

Q. Where was that? 

A. On the way from New Castle to Pittsburg, about 70 
miles. I fixed it up. I surrendered, that is what I did. 

Q. What was the substance of the negotiations that took 
place between you and John Gates with respect to the sale 
of the New Castle Wire Works? 

A. We had fought each other so long, that while there 
were 46 fellows making wire nail originally, the competition 
had brought the number down to eleven. That is to say, the 
mortality was about 80 per cent, in the business. (Laughter) 
It was no joke. 

Q. How many of those that died, died an artificial death 
by going into consolidations ? 

A. Oh, no, no. Every man's hand was against his neigh- 
bor then ; we were all Ishmaelites, every one of us. We tried 
to fix up a price once and could not fix it very well. There 
was a man named Frank Baackes who was at that meeting, 
and he went right out after the meeting, went to the telegraph 
office at the hotel. I should say that we had agreed to a price 
of $1.50 a keg for nails. He went to the telegraph office and 
telegraphed Hibbard & Spencer that he had entered their 
order for 10,000 kegs, at one-forty. He did that although he 
had just left the meeting. I was going to send one too (laugh- 
ter) ; mine was to my partners, and, I assure you, telling them 
the truth as to what I had agreed upon ; and the operator got 
mixed up taking the messages, and turned and handed me 
back Mr. Baackes ' message instead of my own. The operator 
said, "Is this right?" handing me the other message, and I 
stuck it in my pocket (indicating). We had adjourned to 
meet after dinner. The meeting went on, and we all agreed 
to be good, very good, and all pledged our honor, and then 
I took this message out (indicating), and read it to them, 
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and I said to the Chairman, Stewart Chisholm, "Read this." 
This was Baackes. You know how good we were. 

Mb. Lindabtjey : No ; go on and tell us. 

A. (continuing) Stewart said "Kick him downstairs, and 
I will pay the fine. ' ' Well, he was a bigger man than I was, 
you know. 

Mk. Lindabuey: This was Baackes? 

The Witness : Prank Baackes, a very decent fellow. 

By Mk. Colton: 

Q. Mr. Stevenson, what did you mean by saying you sur- 
rendered to John W. Grates ? 

A. Well, he is dead ; I will not speak ill of him. 

Q. What was the transaction ; what did he say to you and 
what did you say to him? 

A. The transaction took place with Mr. William E. Rei®, 
the President of the Shenango Valley Steel Company, al- 
though I was present at part of it, and cognizant of what 
was done. 

Q. What was done? 

A. We sold out to them. That is all there was about it. 

Q. Was anything said in connection with the sale? 

A. About the money? 

Q. Did they tell you what concerns were going into the 
company that was being formed? 

A. There were 46, you see, and a lot of them had died a 
natural death, and there were only 11 left. 

Q. Where were those 11? 

A. Then they consolidated until there was only seven left. 

Q. In what did they consolidate? 

A. Themselves. 

Q. What was the name of the company in which they con- 
solidated? 

A. I think it was called the Consolidated Nail & Wire 
Company, located out in Chicago, or at least their head- 
quarters were in Chicago. 

Q. Did you ever hear of the American Steel & Wire Com- 
pany of Illinois? 
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A. I really think it was called first of all the Consolidated, 
and then it was afterwards called the American, when we and 
some others went into it. 

Q. The American Steel & Wire Company of Illinois, or 
the American Steel & Wire Company of New Jersey? 

A. I do not know ; that did not interest me. 

Q. How many of those 11 that you were speaking of were 
in either the American Steel & Wire Company of Illinois or 
the American Steel & Wire Company of New Jersey? 

A. I do not know. I was not in. 

Q. How many companies were on the outside when you 
sold your company; how many that you know of? 

A. There was the Pittsburg Wire Company, which was 
one; and ourselves, that made two; and then the other fel- 
lows. They were all rounded up by that time. 

Mb. Lindabuky : The other nine. I understand he is speak- 
ing of the eleven, don't you? 

Mr. ColiTon: Yes. 

The Witness: Yes. Oh, there were a few trifling things, 
kind of peanut things, the way they were doing. The men 
that made the nails were together. 

By Mr. Colton : 

Q. What did you do after you sold the New Castle Sheet 
& Tin Plate Company and your other tin plate works to the 
American Tin Plate Company, and after you had disposed of 
your wire company? 

A. After I had sold the tin mills, I had still the steel mill 
on my hands. 

Q. What did you do with that? 

A. I cultivated very friendly relations with Gates and 
John Lambert, his partner, and they bought quite a large 
quantity of our billets. Is that what you mean? 

Q. I want to know what you did? 

A. We sold them billets. 

Q. Sold them billets? 

A. Yes. 

Q, Did you keep the Shenango Valley Steel Mill, or did 
you finally dispose of it? 
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A. About a year after that another company bought it out. 

Q. What was the name of that company? 

A. The National Steel Company. 

Q. On what terms did you sell your Shenango Valley Steel 
Company to the National Steel Company? 

A. Why, the same old story, stock in the concern. 

Q. At what rates? 

A. I did better this time. I was more experienced by that 
time. 

Q. Tell us what you got for it. 

A. Well, now, I will try and tell you. You will excuse me 
if I am a little inaccurate; I am not very much. We had 
started the Shenango Steel Company with $300,000 and $150,- 
000 of bonds ; that was $450,000. A firm in New York here put 
in $250,000 with us about two years after we were started, 
and we put in our profits besides, and that raised us to a mil- 
lion. I was lying in the house with a broken leg and my chil- 
dren and my wife were begging me to sell out when this chance 
came along, and I give the credit to William E. Eeis, the presi- 
dent of our company, for selling it judiciously. We had some 
profits, and we sold it for $3,300,000. 

Q. And to whom did you sell it? 

A. To whom? Well, that would be a little hard for me to 
answer. It was the same old crowd, though, that was bobbing 
up over that series of years. They were getting stronger, 
you understand, at that time. 

Q. Can you not name some of them? 

A. Judge Moore was one, I think Dan Eeid, Leeds, Henry 
Wick of Youngstown. We all went in together, you know, 
the Wicks there. Well, a lot of us. I suppose there were 
more than a hundred, I am sure. 

Q. Then what did you do subsequently to that? After 
you had sold out your wire company and your tin plate com- 
pany and your steel company, what did you do ? 

A. Why, I had no more companies to sell then, and I went 
abroad. No ; I had one more, that was a tube mill. I forgot 
about that, 

Q. What did you do with your tube mill? 

A. I sold it, too. 

Q. To whom did you sell it? 
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A. I was making bicycle tubing, and a craze had gone 
through the United States for forming combinations, and they 
bought it. 

Q. Was it the National Tube Company or the Shelby Tube 
Company? 

A. It was the Shelby Tube Company. A man named 
Lozier in Cleveland, and Hartman, who was Carnegie's part- 
ner, and a man called Gilbert. 

Q. After you had sold all of your mills you went abroad! 

A. Yes. 

Q. And you then came back to this country? 

A. Yes. 

Q. What did you then do? 

A. Well, when I sold out there was a clamor and a scram- 
ble for position amongst all these stockholders who had been 
helping to run the works, you know. They were kind of afraid 
that the Lord would not take care of them, and they wanted 
to get under the shelter of the combination. I didn't have 
any fears that way. I started in and put some money into a 
plant 20 miles from where I lived, at Sharon. They were 
building a steel works there, and they wanted me very much 
indeed to come up and help it through. The capitalization 
was $2,000,000, and they had sold a little over a million of the 
stock, and I took all that was left when I came home. 

Q. What did you then do? Did you build a plant, or not? 

A. Yes, sir. 

Q. How many mills did you put into that plant? 

A. I built another wire mill and another rod mill and a 
steel works and tin mills. I shook the apple tree again. That 
is what I told the boys. 

Q. Suppose we take up the tin plate works, first. What 
did you put into the tin plate works? 

A. You mean in money? 

Q. No ; I mean how many tin plate mills you made? 

A. Twenty mUls in Sharon. 

Q. When you had your twenty mills at Sharon, what did 
you do? 

A. Ran them, of course. 

Q. Ran them? 

A. Oh, yes. 
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Q. And did you sell your products througliout the United 
States? 

A. No. I told you that a lot of my old partners came to 
New York and were all around here, and they knew me well 
enough, so they concluded they had better make peace. How 
is that? Is that right? 

Q. You are the judge. Well, what did you do about it or 
what did they do about it? 

A. They aaked me to come to New York the first time at 
my leisure and talk the thing over, and I did with Mr. Graham, 
a very worthy gentleman of the American Tin Can Com- 
pany ; I talked it over with Warner Arms, with Dan Eeid and 
a little with Judge Moore. 

Q. What was the upshot of your talk? 

A. Why, they asked me — ^they threatened a little, of course, 
and I just listened, and I said, "I am not here to sell out any 
plants to you at all ; I don't want that ;I made a mistake selling 
out some of the plants. ' ' So this time I just asked them to give 
me a percentage of the business, because you see I was get- 
ting up in years then, and I thought I would want something 
to keep me out of mischief. Some of the fellows who had 
come to New York had got badly in mischief. I mean they 
had too much money, and they had not enough to do in these 
high buildings here. That is about the truth, now. Yes ; that 
is the truth. Too many chorus girls here. 

Q. What agreement did you reach, if any ? 

A. We reached this agreement, that if the— there were 
219 or 220 tin mills in the country at the time, and some 
were pretty old ramshackle things, sheet mills altered, and 
not good for anything; and I said to Graham, "Now, if yofn 
will give me ten per cent of the business of the United States" 
— that was pretty near right, wasn 't it ? " With my new mills, 
I will run them, and I will take the same price as you get." 
Now that was a fair deal. I took the same as they got. If 
they got much, I got much ; if they got little of anything, I 
took my share of the punishment. 

Q. What percentage did you make on that contract or 
agreement? 

A. Ten per cent. What do you mean? 

Q. I want to know what per cent you made. 
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Mb. Lindabuey : Before that is answered : Is this a con- 
tract he said he had made with them for production? 

Me. Colton : He says this is an arrangement he entered 
into with Mr. Graham and Mr. Eeid. I called for that con- 
tract from the American Tin Plate Company and Mr. Wheeler 
said he could not recognize any such contract as that. 

Me. Lindabuey : I am just asking for information. 

Me. Biokinson : I questioned him about that, and he said 
he could not find it. 

By Mr. CoiLTOiir : 

Q. How profit did you make on that contract? 

Mr. Lindabuey : How much in the operations under it 1 

By Mb. Colton : 

Q. Yes, in the operations under it what were your profits 1 

A. Who am I to answer, Judge? 

Q. You are to answer me. 

A. You get me puzzled. 

Q. They simply object, but the questions are all to be put 
by me. I want to know how much profit you made under that 
contract. 

A. Pardon, Mr. Attorney, do you mean profit on our capi- 
tal stock, or do you mean the aggregate sum of profit? 

Q. Your percentage of profit on your capital stock, yes. 

A. And in what time? 

Q. During the time of the contract. 

A. I made about 3.7% per cent. 

Q. 371/2 per cent, a year? 

4-. Oh, no — 18 months,. 

Q. Eighteen months? 

A. You said the aggregate, didn't you? 

Q. Yes. 

A. Let me see now. No, it was 371/2 per cent, the first year 
we ran. 

Q. How much was it during the next six mopths? 

A. It kept up pretty well then, too. Is that what you 
mean? Is that the answer? 

Q. That was my question. 

Me. Lindabuby: Has he given a date, either exact or ap- 
proximate, when that arrangement was made? 
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By Mb. Colton : 

Q. About what date was that arrangement made? 

A. I think that would be about 1897. I would think it was 
about then. 

Q. It was after the formatioji of the American Tin Plate 
Company, was it? 

A. Yes, sir. They were ia full blast and running. 

Q. And it was before the sale of the Sharon Company to 
any other company, was it not? 

A. It was concurrently with it. 

Q. Did you make that contract at the time you sold your 
Sharon Company, too ? 

A. Yes, sir; the same time. 

Q. How long was that contract to run? 

A, Ten years. 

Q. Why did it only run eighteen months? 

A. Well, you see, the Sharon Steel Company owned a con- 
trolling interest by one or two shares in the Tin Plate Com- 
pany. I was a stockholder in both companies. 

Q. In which tin plate company? 
; A. The Sharon Tin Plate Company. 

Q. Yes. 

A. When they sold the controlling interest out then it was 
a case of surrender or fight, wasn't it, for the minority. I 
thought it was more discrete to surrender, although I told 
Graham that if he would sell it back to me at the same price 
I would run it and go on without him ; I made him that offer. 

Q. Between what companies was this contract? 

A. It was between the Sharon Tin Plate Company and the 
American — a subsidiary of the United States Steel Corpora- 
tion, called the American Sheet & Tin Plate Company. I 
think that is the title. Is not that the title? The American 
Sheet & Tin Plate Company? — one of the subsidiary com- 
panies. 

Q. State, if you know, whether it was the American Sheet 
& Tin Plate Company, or the American Tin Plate Company? 

A. Well, Mr. Attorney, I assure you I do not positively 
recaU, but I know the men who were in it. 

Q. Who were the men? 



UNITED STATES STEEL COBPORATION ET AL. 1049 

A. Graham, I am telling you, and Warner Arms, of 
Youngstown. 

Q. "What positions did they hold in the company? 

A. President and vice-president, and I saw Dan Reid, who 
was one of the directors. 

Q. Was that the only company of the United States Steel 
Corporation at that time making tin plate? 

A. The only company. 

Q. The only company that belonged to the United States 
Steel Corporation that was making tin plate ? 

A. Yes. 

Q. Is that the one yon sold to? 

A. I sold to the subsidiary of the United States Steel 
Corporation, called the American Sheet and Tin Plate Com- 
pany. I think that was the title. Is that clear? 

Q. Was the company that you sold to the same company — 

A. I did not sell to them. I made a contract with them. 

Q. Was the company with which you made that contract 
the same company to which you had previously sold your 
plants at New Castle? 

A. Yes. 

Q. The New Castle plant and your Shenango Valley 
Plant? 

A. Yes, sir. 

Q. In addition to building tin plate works, what else did 
you build at Sharon? 

A. I helped to build the steel works there, making wire 
and rods and naUs. 

Q. With what companies did you come into competition in 
the sale of wire and nails? 

A. In the United States with the U. S. Steel Company's 
subsidiary corporation, which I call the American Steel & 
Wire Company? You suggested it was the Consolidated,, 
but I thought you were in error there. 

Q. If I suggested that I was in error. The American Steel 
& Wire Company of New Jersey? 
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A. Well, it was of New Jersey and it was of Pennsyl- 
vania — ^it was all over. There were a dozen plants through- 
out the United States. The corporation articles were prob- 
ably taken out in New Jersey. I have no doubt that they were. 

Q. Was your competition with that company keen and 
active? 

A. Yes, sir; we competed with Germany 

Q. I am asking now with respect to your competition with 
the subsidiary of the United States Steel Corporation which 
you call the American Steel & Wire Company. 

A. Yes. 

Q. I want to know whether your competition with that 
company was keen or not? 

A. Well, we competed, but it was not very keenly, and I 
will tell you why, because pig iron, when we started to make 
it in Sharon, was about $14 a ton, between $13.50 and $14; 
and there was quite an appreciation of prices — ^you can call 
it a boom if you like, — that sent the price of pig iron up to $22, 
and steel was selling at about $15 a ton for billets, and it 
jumped to about $31 or $32 a ton, so when you say were we 
competing, yes, but there was market enough for us all and to 
spare. You see I did not need to compete. The public bought 
all we could make. 

Q. Were you selling .wire and wire nails in the same mar- 
ket with the American Steel & Wire Company? 

A. Yes, sir. They were behind in their deliveries ; so was 
I, many a time, for that matter. 

Q. Was your plant at Sharon well equipped? 

A. Very well equipped. It was the best I ever built. 

Q. What was the capacity of the Sharon plant? Take the 
steel plant iBrst? 

A. We would make about 350,000 tons of steel a year. The 
Steel Corporation made about 10,000,000. 

Q. Do you know anything about the Union Steel Com- 
pany? 

A. Yes, sir. That was in opposition to us. 

Q. Did your Sharon Company have any negotiations with 
the Union Steel Company, or with its officers ? 

A. Yes, sir; Mr. Donner, the President of the Company. 

Q. What were those negotiations? 
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A. He came to stay at my house and told me he thought we 
had better get together. 

Q. What did you do? 

A. We had a very large ore property and I said that would 
be a good thing to keep him from putting up blast furnaces 
and we could make the pig iron and ship it up to him at 
Donora. Is that right? It would be a good thing I thought, 
and still think so. 

Q. How much ore did you have? 

A. We bored drill holes every 600 feet square — every 600 
feet this way and every 600 feet that way (indicating), and 
put down diamond drill holes, and when we got through with 
57 holes, we found to our surprise that the property we bought 
supposing it would have 1,300,000 tons of ore, brought in 
25,000,000 tons. We knew there was that — an enormous quan- 
tity. 

Q. Did that 25,000,000 tons all belong to the Sharon Com- 
pany? 

A. Yes, sir. 

Q. Did the Union Steel Company have any ore? 

A. They had little scattering bodies, but when Donner 
knew that, he said he thought it would be a nice thing if we 
could get together, and he would get the benefit of our ore. 
That is what I mean. 

Q. What plants were the Sharon Steel Company and 
Union Steel Company building at the time they were merged? 

A. We had our steel company running ; our tin plate com- 
pany running, making tin bars ; our wire mill, rod mills run- 
ning, and the Union Steel Company had their rod mill and 
wire plant running.. The Union made rods, wire and wire 
nails. They had no pig iron, and they bought their billets 
from the Carnegie Steel Company. 

Q. Let me interrupt you a moment. Was the Union Steel 
Company selling its wire and wire nails throughout the United 
States? 

A. Yes. 

Q. In competition with the American Steel & Wire Com- 
pany? 

A. Yes, and in competition with us. 

Q. Was the Union Steel Company or the Sharon Steel 
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Company contemplating the building of any mill other than 
those previously described? 

A. Not that I know of. They would like to build some 
blast furnaces, they said, .but I suggested that they build them 
at Sharon, very naturally, and they thought they had better 
build them at Donora. 

Q. Had you built any tube works! 

A. I began the building of one. 

Q. What companies then were engaged in the manufac- 
ture and sale of the products that you contemplated making 
at those tube works at that time ? 

A. The National Tube Company at McKeesport was one ; 
the plant at Youngstown was another. I think they called 
themselves the Youngstown Sheet & Tube Company. 

Q. What product was that tube plant that you were build- 
ing going to make? 

A. Tube, more particularly gas pipe for natural gas. 

Q. Going back to the Shenango Valley Steel Company, 
that company made billets and tin bars, did it ; or did it not? 

A. Yes, sir. 

Q. With what companies did you come in competition in 
the sale of billets and tin bars? By "you" I mean the Shen- 
ango Valley Steel Company. 

A. A great many. 

Q. Name as many as you can, please. 

A. The Carnegie Steel Company, the Illinois Steel Com- 
pany, the plant at Joliet, the Cambria, the Pennsylvania Steel 
Company, at Harrisburg, Bethlehem, Youngstown, the plant 
there ; there was plenty of competition. 

Q. State whether or not the Union Steel Company and 
the Sharon Steel Company had on foot the building of any 
railroad at the time of their merger. 

A. The STiaron Company had not, but Mr. Andrew Mellon 
who was interested in the Union Steel Company, told me that 
he had a road — 

Mb. Lindabxtbt: I object. 

Mb. Colton : Was that a part of the negotiations passing 
between you and Mr. Mellon in connection with your Sharon 
works ? 
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The Witness: Mr. Mellon was not a stockholder in the 
Sharon works, no, sir. Now, what do you want me to tell? 

Mr. Colton : I want to know whether it was in connection 
with the merger of the two companies that he told you what 
you started to tell us. That is objected to, I understand, as 
hearsay. 

The Witness : Oh, as hearsay. He told me 

Me. Lindabuey : One moment. Do not answer the question 
yet. 

By Mb. Colton : 

Q. In what connection did he make the remarks, without re- 
peating the remarks themselves? I want to know in what con- 
nection you had that conversation. 

A. It was held out as an alluring bait to me why I would 
be willing or ought to be willing to merge with them. 

Me. Lindabxjby: I object to that, and give notice that I 
will move to strike it out. 

By Mb. Colton : 

Q. I will ask you to give the conversation that passed be- 
tween you and Mr. Mellon in respect to that railroad. 

A. Well, I just told you. 

Q. Tell us all about it. 

A. That was the long and short of it, that there would be 
lower grades there, and that would help us in the delivery of 
ore at Sharon, which I think it would. 

Q. What railroad? 

A. The one in his head, not in reality. 

Q. Where was this railroad to run, according to him? 

Me. Lindabuey : My objection goes to all of this as hear- 
say. 

Me. Colton : You need not answer that question. 

By Me. Colton : 

Q. What were the financial interests behind the Sharon 
Company and the Union Company, so far as you know? 

A. I knew Mr. Donner, the president, and Mr. Mellon were 
in it but in our own company we had about 80 stockholders, 
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nearly all of whom I knew personally, and many of them had 
invested because I had suggested to them to do so. 

Q. Did you sell the Union Steel Company to the United 
States Steel Corporation? 

A. Pardon, one moment. We merged the Sharon Steel 
Company and the Union Steel Company together, and then 
when that was completed, the Union Steel Company sold their 
interest to the United States Steel Company, the merged com- 
pany. Is that clear? 

Q. Did you get a share in the compensation received for the 
sale of the Union Steel Company to the United States Steel 
Corporation ? 

A. I did not get any shares. 

Q. What did you get? 

A. I got bonds. 

Me. LiNDABtTEY : A Scotch habit. 

The Witness: No, you are mistaken about that. I had 
gotten wisdom, that was all, by that time. 

By Me. Colton : 

Q. How much did you get? 

A. I said I had got wisdom by that time when I took bonds 
instead of common stock. 

Q. And what amount did you get? 

A. I, individually, or the company? 

Q. The company. 

A. We received the amount of money we had put in, and 
the accrued profits, and they agreed to take the ore property 
over at $5,000,000. That was the ore that we had found so 
unexpectedly, such an immense volume of ore. And the ap- 
preciation on the coal property, the current market value of 
the coal property. It was the worst deal I ever made. I got 
the bonds ; that was all right, but I mean to say in previous 
deals it had been an element of gambling, the taking m of com- 
mon stock, that one hoped would rise in value, and this time I 
just got my profits, and that was all. 

Q. What was the quality of that ore? 

A. It was very good. 

Q. And suitable for making what sort of steel? 

A. Splendid pig iron. Wp minori i+ tr,^^.^ «v~. — ■— 
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Q. Before you sold the New Castle Wire Works to John 
W. Gates did your company have any other negotiations in 
respect to the sale of your wire plant at New Castle, Penn- 
sylvania ? 

A. With other people than Gates ? 

Q. With Gates or anybody else. 

A. Oh, every year there was somebody who came along and 
talked of buying it, but we did not pay much attention to them. 

Q. Had you had any communication with Mr. Gates on that 
subject about a year previously? 

A. Oh, five or six or seven years previously. He was al- 
ways wanting us to consolidate. He wanted me to be a part- 
ner with him ; he offered me a fourth interest in his business. 

Q. What was the total capacity of the existing and pro- 
posed works at the Union Steel Company's plant, including 
the Sharon Steel Company's plant, subsequent to the merger? 

A. Well, by joining the Union Steel Company we more 
than doubled our capacity in rods and in wire and nails. 

Q. What capacity did that make? 

A. That was quite a capacity then; it was over 2,000,000 
kegs of nails a year ; that was quite a quantity. The country 
used from ten to eleven million kegs. 

Q. What was your capacity of wire rods? 

A. It was conspicuously large then. I would think about 
150,000 tons a year, the two plants combined. 

Q. You mean the two combined plants? 

A. Yes, sir. 

Q. How much did you say? 

A. Fully 150,000 tons a year. 

Q. Did that include what was building as well as what 
was already built ? 

A. No ; I mean what was done, not what was in our heads ; 
what was built. 

Q. Were any plants in the process of building there? 

A. Yes ; but I am not talking of plants in process. 

Q. I want those in process of building. What capacity 
did they have or were they intended to have ? 

Me. Linuabtjry : Oh, now. 

Mb. Colton : Designed, I will say. 
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Me. Lindabxjky : Let us have one thing at a time. First 
if there were any in process of building. 
Me. Colton : He said there were. 
Me. Lindabtjey : I did not hear him say it. 
Me, Colton: Yes. 

A. Mr. William Conner, of the Union Steel Company, had 
designed blast furnaces — talked about it, anyhow, but he had 
not got them built. He talked about it. 

Me. Lindabtjey: Like Mellon 's Railroad? 
The Witness: Yes; maybe Mellon was behind him too. 
He talked about building a steel plant. 

By Mk. Colton : 

Q. Who was Mellon? 

A. He was a Pittsburg banker, and an able one; a very 
able one. 

Me. Lindabtjey : I suppose you mean Andrew Mellon, do 
you not? 

The Witness: Yes; and Dick, his brother, too; both of 
them able men. 

By Me. Colton : 

Q. Can you give me the total amount of money or the total 
amount of stock received from the United States Steel Cor- 
poration for the Union Steel Company's properties and the 
Sharon Steel Company's properties or stocks? 

A. I can tell you about the Sharon, because I was the 
vice president and general manager there. We got $13,200,- 
000 odd in bonds. We did not get any stock at all. 

Me. Colton : You may take the witness, Mr. Lindabury. 

CROSS EXAMINATION, 

By Me. Lindabuby: 

Q. Have you ever been in any other business than the 
steel business, Mr. Stevenson? 
A. A little. 
Q. What business? 
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A. Well, I was interested in some coal property for years, 
but I do not think it is of any interest to you to know about it. 
Q. No detail about it, no. 

A. Well, I have been a very little in the banking business. 
I am president of a little bit of a bank. Is that what you 
mean? 

Q. I have not anything in mind. I only wanted to know 
if you had had other experience than in steel. You began the 
steel business in what year? 

A. WeU, I began with the Carnegie Steel Company in 
March, 1875. That is what you mean, isn't it? 
Q. Yes. 

A. As a boy I happened, in going to school, to see Henry 
Bessemer blow the first heat of steel in Scotland, trying to 
make Bessemer steel ; and he made a nice mess of it. 

Q. Did you stay until he had made something different? 

A. No. The man was a lawyer 

Q, By that do you mean that a lawyer is apt to make a 
mess? You do not connect the profession with a mess, do 
you? 

A. Just hold on a moment. He had tried in Sheffield and 
failed, because the metal in English pig iron was too viscous. 
Do you know what I mean? 
Q. Yes. 

A. It did not flow; but people knew the Scotch pig iron 
was very fluent when you melted it, and hence in this country 
for a generation they imported it to make stove plate facings, 
so the stove plate would come off nicely with the American 
eagle and other things. Scotch pig being high in phosphorus, 
one to one and a half per cent., when he tried to make that 
into Bessemer steel we had fun. The Scotch boys had the 
fun, not him, I can assure you. It made fireworks all over; 
it ran like mercury on a table. 

Q. Whatever mess he made of it then he made a success 
of it afterwards? 

A. Yes, sir. He went to Sweden and when he got started 

he made fine steel. 

Q. Well, that is the way the lawyers do, keep on— 
A. Successfully steal, you mean? (Laughter) 
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Q. When did you first engage in the steel business on your 
own account, and, of course, in this country? 

A. Making steel, at New Castle, in 1892. 

Q. That is in the connection you have already mentioned? 

A. Yes, sir. 

Q. And in connection with the Shenango Valley Steel Com- 
pany? 

A. Yes, sir. 

Q. That had a tin plate mill, I believe, or mills? 

A. No, sir, but I happened to be in both companies. It 
was a different company. 

Q. It was the New Castle company that had the tin plate 
mill? 

A. Yes, sir. 

Q. When was that tin plate mill started? 

A. Well, it was started, if you remember the year Cleve- 
land was elected. He was elected in the fall, and we started 
the mill about next March or April, the year of Cleveland's 
election. 

Q. Which election? 

A. First election, that was. I think he was elected in 
the fall of 1893, wasn't he, and took of&ce in the fall of 1894? 

Me. Severance : He was elected the first time in 1884, and 
the second time in 1892. 

The Witness: He was elected in 1892 and he took ofiice 
in 1893, did he not? 

By Mr. Lindabury : 

Q. That was the second time. 

A. Well, we were very much scared when he got in there, 
I can tell you that. 

Q. So you started up this new industry? 

A. Well, I had bad luck. 

Q. Before that? 

A. No. We put up our building, and when the Democrats 
met to ratify Cleveland's election in New Castle there was a 
violent windstorm and it blew down our mill that night. 

Q. The night of the election? 

A. The night they ratified Cleveland's election. 
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Q. Yes. 

A. I had saved the money to build a house with, and my 
wife — 

Q. Never mind about your house. You put up the mill 
again? 

A. Yes ; I had to put up the mill. 

Q. This was a new mill, was it ? 

A. A brand new mill. 

Q. And who was associated with you in that company? 

A. Mr. Greer, of New Castle, who had been in the Piano 
business. 

Q. Never mind about his biography. Anybody else? 

A. Yes ; Stoltz, a banker. We needed him. 

Q. You needed him? 

A. Very much. 

Q. You needed his money worse, though, did you not? 

A. Yes ; a good deal worse. 

Q. Go on. 

A. Well, there were the Cunninghams in New Castle. 

Q. That will probably do. What was your capitalization? 

A. $150,000. 

Q. And was this in the tin plate plant alone ? 

A. Yes, sir. 

Q. This was a mill for making tin plate? 

A. Yes, sir. 

Q. Only? 

A. Yes. 

Q. How long had tin plate been made in this country? 

A. Oh, it hadn't been made much; very little. 

Q. It was a new industry, was it not? 

A. Yes, sir ; entirely new ; it had been made twenty years 
before, but was a total failure, up here at Demler. 

Q. Tin plate before that had been imported from Wales, 

had it not? 

A. Yes; about twelve to fifteen million dollars worth a 
year was being imported. 

Q. And substantially none manufactured? 

A. That is correct. 

Q. And you were among the pioneer manufacturers in 

America ? 
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A. Yes, sir. 

Q. And about how many others at that time? 
A, There were not any others making tin plate except one 
mill that I know of. 
Q. What was that? 

A. A little mill down at a place called Wellsville, I think 
it was. 

Q. In what state? 

A. In West Virginia. I think it was Wellsville. 

Q. Yes. Your plant then, and that plant, held the field? 

A. Yes, sir. 

Q. Which was the larger ? 

A. The whole United States. 

Q. Which of the two plants was the larger, his or yours ? 

A. I went to Wellsville and saw his ^ 

Q. Never mind your trip there, but which was the larger- 

A. Well, I built mine twice as large as his. 

Q. That is what I want to know. 

A. Yes. 

Q. Then you had two-thirds of the American business ? 

A. What? 

Q. Your plant was twice the size of the only other one? 

A. Yes. 

Q. And that gave you two-thirds of the American produc- 
tion at the start, I suppose, did it not? 

A. Not two-thirds of the American businesss. 

Q. Of the American production? 

A. Yes ; of the American production, but not of the Ameri- 
can business, you know, because of the imported. 

Q. I did not mean that. I mean of the American produc- 
tion? 

A. Yes, sir. 

Q. That is enough now. How long was it before any other 
plant started up? 

A. I started the next plant myself. 

Q. Where? 

A. I got some money in New York here. 

Q. To compete with the other one? 

A. No ; to compete with myself ; extended our own plant. 

Q. Where did you put it up? 
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A. New Castle. 

Q. The same place ? 

A. Yes, sir. 

Q. How soon did you do that? 

A. Right away, as soon as I got the money. 

Q. About what year? 

A. I commenced a year after I had been running. 

Q. Still during Mr. Cleveland's time? 

A. Yes, sir. 

Q. And at that time had any other plant started up? 

A. There were others nibbling at it, but I don't think they 
had the courage to go on just. 

Q. How soon was there a bite? 

A. About two years afterwards, say. 

Q. What plant started up then? 

A. Why, this man Donner started up a plant. I was going 
to say in Eichmond, Indiana, but I think it was — say Rich- 
mond, Indiana. They started a plant there. 

Q. What year was that? 

A. I would think that was about 1894; 1893 or 1894. 

Q. And was that the third plant started? 

A. I would not be quite sure of that, Mr. Attorney. 

Q. And how long was it before these 46 plants to which 
you refer were underway? 

A. Forty-six? 

A. I understood you to say there were 46? 

A. It was 46 nail mills competing against each other. 

Q. That was not tin plate mills ? 

A. No ; nail mills. 

Q. How many tin plate plants were there when you sold out 
to Grates? Did you sell out to Gates, did you say? 

A. No ; I didn't sell to Gates at all. He wasn't in the busi- 
ness. 

Q. You sold out to Moore? 

A. Yes, sir ; kind of sold out to Moore ; I gave him the op- 
tion, you know. 

Q. I mean you gave him the option, and ultimately it was 
carried out? 

A. Yes, sir; that is right. 

Q. How many tin plate mills were there at that time? 
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A. There were a whole lot at that time; there were over 
one hundred. 

Q. Over one hundred mills ? 

A. Yes. 

Q. How many mills did you have? 

A. By that time I had got twenty at the New Castle Sheet 
& Tin Plate Company, and I had built thirty more out about 
a mile below that. 

Q. How many all together? How many mills all together? 

A. 50. 

Q. 50 mills? 

A. Yes, sir ; the largest tin plate mill in the world. 

Q. Did you have half the business in the country then in 
capacity? 

A. Oh, no. 

Q. How many mills were there at the time you sold out to 
the new company? 

A. I would think offhand — I do not say that I am correct — 
but I would say offhand there were 160 to 200; 160 anyhow, I 
would guess. There were a whole lot of us. 

Q. And had competition been strong in the tin plate busi- 
ness? 

A. Yes sir ; it had brought the price of tin plate down to 
from $3.25 a box to about a dollar off tliat, $20 a ton cheaper. 

Q. How did your selling price compare with the cost of 
manufacture? Was there any profit in it at that reduced 
price ? That is what I mean. 

A. Yes, sir; there was a profit to our miUs. 

Q. But to the mills generally, was there a profit? 

A. Well, they were getting on the ragged edge, a good 
many of them. They were very much distressed about it. 

Q. Was the business in a healthy condition at this time? 

A. I would call it getting demoralized. I was not demoral- 
ized, myself. Still plenty of others were. 

Q. I am not speaking of a strong concern like yours, but 
of mills generally. 

A. They were very much distressed, lots of them. 

Q. Do you know whether or not it was the mill owners 
themselves who applied to Judge Moore to do something to 
relieve the situation? 
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A. I believe it was some of them ; Dick Quay was one of 
them who did, that I know. ; 

Q. What was the occasion for it; what was the business 
situation that occasioned that? 

A. They had bankrutccy staring them in the face, you 
know, or thought they did. 

Q. Was that true of a good many of them? 

Mb. Colton : I object, unless he knows. 

A. That would be pretty hard for me to say, you know. 
By Mk. Lindabury: 

Q. I only want your judgment as an experienced man as 
to whether this condition was widespread or confined to only 
one plant. 

A. No; it was widespread. We were feeling the pinch of 
it ourselves. 

Q. And the situation was one of demoralization ? 

A. I would call it demoralized ; yes, sir. 

Q. That was what directly led to the formation of the 
American Tin Plate Company was it not? 

A. Yes, sir; you put it correctly. 

Q. You gave an option to Judge Moore, I think you have 
told us? 

A. I believe I did. 

Q. And that option entitled you to all cash if you de- 
manded it, did it not? 

A. Well, I told you — Pardon me, I told the Judge. 

Q. Never mind about their ability to meet it, but on the 
face of it, it called for cash, did it not? That is all I am inter- 
ested in asking you? 

A. Well, will you allow me to say that the understanding 
was that we would get cash, — the hope. 

Q. Do you remember whether on the face of the option it 
called for cash or not? If you do not remember, please say so. 

A. I would not swear that it called for cash, although I 
believe it did. Shall I say the hope was — 

Q. No, I do not care for that. 

A. What do you care for? 

Q. You say whatever the paper said, there was an under- 
standing that you could have cash if you wanted it. Is that 
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what you mean to say Mr, Stevenson? 

A. It kind of meant that we would get cash if Judge Moore 
could raise the money. Now do you understand? 

Q. I will try to understand whatever you say. 

A. Well, thank you, sir. 

Q. I am endeavoring to get from you a statement of your 
recollection, whatever it may be, Mr. Stevenson. 

A. Yes, sir. 

Q. S'o you had an understanding that you would get cash 
if Judge Moore could raise it? 

A. Yes, sir ; Judge Moore and his associates. 

Q. And his associates. 

A. Yes. 

Q. Was that at the time the options were signed, or was 
that an earlier understanding, before the Judge undertook it? 

A. I was not in on the preliminary deals with the judge 
at all. I was not in on the preliminaries. I know Dick Quay 
was, for one, and he was asked by the other manufacturers 
to go around and as he knew me he came to me and talked 
about it. He had a tin mill : Quay was interested in a tin mill. 

Q. In addition to selling out your tin plate plant to the 
Tin Plate Company through Judge Moore, what else did yom 
sell about that time, what other property? 

A. I started with a tin plate mill. 

Q. Yes, sir; so you have told us. What nest did you sell? 

A. I sold that little tube mil to the Shelby Tube mil. 

Q. That was the next thing? 

A. Yes, sir. 

Q. That was quite a small affair, was it not? 

A. Yes, sir. 

Q. And the Shelby Tube Company was rather a small af- 
fair, was it not? 

A. Yes, sir. 

Q. Where was it located? 

A. The mill that I was interested in was located in New 
Castle. 

Q. No, I meant the Shelby plant. 

A. It was at Shelby. 

Q. Yours was at Newcastle and the other was at Shelby? 
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A. Yes, sir, Shelby, Ohio, and they had a plant at a place 
called EUwood, in Pennsylvania. 

Q. Who were the owners of the Shelby Company? 

A. Gilbert was the name of one of them, and Lozier was 
another, and Hartman. 

Q. Why did you sell the tube plant! 

A. Because I put in $180,000 with my associates, and they 
gave me $402,000 for the plant. 

Q. In what? Cash or stock? 

A. Cash. 

Q. They made you a good offer? 

A. They made me a good payment, yes, sir. 

Q. Didn't they pay you the full price? 

A. They thought so. 

Q. I do not understand you. Did they pay you four hun- 
dred and some odd thousand dollars ? 

A. Yes, sir. 

Q. That was what they agreed to pay you? 

A. Yes, sir. 

Q. So you got payment according to the contract price 1 

A. Yes, sir. 

Q. It was a good price, I understood you to say? 

A. Well, it was a fair price. I needed the money to put 
into the tin mill. 

Q. You really ^old it because you wanted to contract your 
operations ? 

A. Yes, sir ; I wanted to contract. 

Q. And develop the tin mill? 

A. Yes, sir. Now, that is the real reason. 

Q. So you sold out to realize to get the cash for another 
venture ? 

A, I got my share of the cash. 

Q. That was all there was to it, was it not? 

A. That was all there was to it. 

Q. What is the next plant you sold? 

A. I sold the wire mill to Gates. He was acting for others, 
of course. 

Q. In what year was it that you sold that plant? 

A. To Gates? 

Q. Yes. 
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A. I would think about 1905 or 1906. I think it was about 
then. 

Q. You do not mean that? 

A. About 1895 or 1896. Pardon me. It was 1895 or 1896. 
Is that right? 

Q. You think it was 1895 or 1896? 

A. About that time, I think. 

Q. I suggest that you are a little wrong there, too. 

A. Am I? 

Q. I think it was a year or two or three later. 

A. Was it? 

Q. But no matter; it was the latter part of that decade T 

A. Yes, sir. 

Q. The latter part of the last century? 

A. I do not know. 

Q. My associate says it was. 

A. No, it was not very much "latter". 

Q. Did Mr. Gates come to you or did you go to him, or did 
you drift together on the train that day? 

A. He just happened to be on the train. 

Q. Who introduced the matter of this sale, or do you not 
recall? 

A. We never met but what we talked about it. 

Q. You had been talking before ? 

A. Oh, yes, years before. 

Q. The situation of the trade was pretty bad, was it not? 

A. It was very bad. 

Q. How many concerns had there been in that business a 
few years before. 

A. Forty-six that I knew of myself that I kept tab on. 

Q. Whenever any one went to the wall you scratched them 
off? 

A. Yes ; we sold them wire, Mr. Attorney, and we had to 
keep tab of them for fear they would not poy us. 

Q. And when one of them failed, you wanted to know it? 

A. Sure, very much so. 

Q. And sometimes you would feel it? 

A. I told you the Oliver crowd busted, and they got us 
for $35,000, but they ultimately paid it all off. 
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Q. What was the space of time in which the mortality ran 
down from 46 to 11? 

A. Well, a good deal of it happened in Cleveland's admin- 
istration. 

Q. At what date was it that there were the greatest num- 
ber in the business; that is, the 46? 

A. I would say about 1892 to 1893. 

Q. Yes. 

A. That was at the time of the Chicago Fair. 

Q. That was 1893, was it not? 

A. It should have been 1892, you know, but it was shoved 
off a year. 

Q. That had nothing to do with the number of wire nail 
mills? 

A. Well, it was the four hundredth anniversary of Co- 
lumbus' discovery, that is all. 

Q. What is that you say? 

A. It was the four hundredth anniversary of Columbus' 
discovery of America. 

,Q. I mean to say this apex in the number of manufac- 
turers of wire and nails, I suppose, had nothing to do with the 
fact that the Fair was postponed one year, did it? 

A. Well, yes, and no. You see, the Fair, as we say in a 
business way, broke Chicago, and the hardware merchants 
there were kind of wabbly and tottery, you know what I mean ; 
they were not very robust and strong. 

Q. I have seen exhibitions of that kind. Well go on. 

A. That demoralization spread, the panic went on through 
the country in 1893 and 1894. 

Q. Then the downward turn began some time in 1893, 
would you say? 

A. Yes. 

Q. And this number began to be reduced from 46, until it 
got down to 11? 

A. Yes, sir. 

Q. When did it get down to 11? 

A. It was not very long. 

Q. About how many years? 

A. I would think not more than between two and three 
years. 
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Q. Was this reduction due to failures? 
A. Not all due to failures because there were some men 
who just quit the business without failing. 

Q. Those who quit without failure quit because they found 
it unprofitable, I suppose? 

A. Yes ; there is no question about that. 

Q. So the reduction in the number was on account of bad 
business conditions? 

A. It was on account of the lack of profit in the business. 

A. Trouble enough, if there was no profit. 

Q. Was it bad business conditions generally, or was it 
confined to the steel trade, or was it due to destructive com- 
petition, or what was it? 

A. It was due to too many being in the business for the 
demand, entirely too many. 

Q. You and Mr. Grates on this account discussed the busi- 
ness situation whenever you met? 

A. Yes, sir. 

Q. I understand the point of time was reached when on a 
train one day you discussed the question of making some sort 
of a combination or getting up some sort of a strong company 
to do the business thereafter. Is that right? 

A. No, sir. 

Q. Well, tell me what is right? 

A. He had gone ahead on his own account and had gotten 
up the strong company; he had united four companies out 
west and had reduced the 11 to 7. 

Q. That had already been done ? 

A. He had done that, yes. 

Q. And that company was called the Consolidated? 

A. The Consolidated Wire Company, I think. 

Q. What companies went into that? 

A. The one at Anderson, the one at Joliet, and the one at 
Braddock went in, that I recall. That would be three. There 
was another one. 

Q. Those were all owned in the same interest, were they 
not, by the same group of individuals? 

A. Yes, sir ; the stock was merged. 

Q. But I mean before the merger, that the same people 
owned all four of the companies ? 
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A. Yes, sir. 

Mb. Colton : I object to that unless he knows. 

Mb. Dickinson: The question is whether all four com- 
panies were owned by the same people before the merger, con- 
trolled by the same people. That is the question. 

Mb. Lindabtjey : It has already been testified to ; that fact 
has been proven. 

Me. Dickinson: I did not know whether he understood 
the question. 

Do you mean before they were merged? I just want to 
know if the witness understands. 

The Witness : May I tell you in my own way? 

Me. Dickinson : No. 

(Upon request the stenographer read the record as here- 
inbefore recorded, as follows:) 

"Q. They were all owned in the same interest, were they 
not, by the same group of individuals ? 

"A. Yes, sir; the stock was merged. 

"Q. But I mean before the merger, that the same people 
OAvned all four of the companies? 

"A. Yes, sir." 

Me. Dickinson : I wanted to understand whether the wit- 
ness knew what the question was. It is whether or not the 
same people before the merger of those four companies owned 
the stock of the companies that were merged. Do you under- 
stand? 

The Witness: Yes. The same people. 

Me. Dickinson : You have answered that, then. 

By Me. Lindabuey : 

Q. How soon after that early merger, which reduced the 
number in the way you say, was it that Mr. Gates and you 
talked about a further merger? 

A. I would say offhand it was about a year. 

Q. What was the occasion, then, for a further amalgama- 
tion or union of these companies? 

A. He was going for us and we were inclined to go for 
him in the market; we were still competing. There was not 
enough demand for what we were making. 
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Q. Were the seven companies in a prosperous condition 
or were they having some difficulties? 

A. They had plenty of difficulty, lots of it. 

Q. Were business conditions more or less demoralized at 
that time? 

A. They were bad ; they continued bad. 

Q. Then what happened? 

A. Gates used to joke me, "You had better surrender and 
come in with us." That was all there was about it. I felt 
like a kind of Ishmaelite, with everybody's hand against 
everybody else, and there was no profit for any of us, or very 
little, and I know there was none for me, I will tell you that — 

Q. And you concluded as you termed it in your testimony 
this morning, to surrender? 

A. Tes, sir. 

Q. That is, you sold out your plant? 

A. Tes, sir. 

Mb. Lindabubt: As I am about to take up a new subject, 
and as it is within a few minutes of the usual time for ad- 
journing, I would rather not continue now. 

(Thereupon, at 3:40 o'clock p. m., an adjournment was 
taken untU tomorrow, Friday, May 24, 1912, at 10:15 o'clock 
a. m.) 
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THIRTEENTH DAY. 

Room 720 Custom House, 
New York, N. Y. 

FEroAT, May 24, 1912. 

The hearing was resumed at 10:15 o'clock a. m., before 
Special Examiner Henry P. Brown. 

Appearances the same as heretofore noted. 

JOHN STEVENSON, Jr., 

the witness under examination when the adjournment was 
taken resumed the stand. 

CROSS EXAMINATION (Continued) 
By Me. Lindabury : 

Q. Mr. Stevenson, did the Shenango Steel Works compete 
with the Carnegie Company; did you tell us that yesterday? 
- A. Yes, sir. 

Q. In what? 

A. Billets. 

Q. Did they compete in anything else? 

A. They competed a little in tin plate bars, sheet bars. 

Q. In what territory? 

A. Wherever we could get a customer, you know. 

Q. That competition was very small, was it not? 

A. It was not large. 

Q. Where did you sell your billets? 

A. About as far west as we could go was Anderson, 
Indiana. 

Q. Yes. You had no market beyond that? 

A. There was a slight market beyond that, but the freight 
rates were against us. 

Q. I meant there was no market beyond that because of 
the freight rates. 

A. Yes, sir. 

Q. After you sold the tin plate works to the Tin Plato 
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Company, where did you sell your remaining product; your 
billets, for instance? To whom did you sell them chiefly? 

A. Shall I put it that we were selling a good deal to our- 
selves, you know? 

Q. Yes. Whom do you call yourselves? Your finishing 
mills? 

A. Yes ; that were run by separate corporations ; because 
it was a gradual building up of the business. 

Q. Did you sell largely to the tin plate mills ? 

A. Yes, sir. 

Q. A large proportion of your product? 

A. We sold to those who — in decency shall I say — 

Q. Never mind about the decency. Did you sell to them? 
That is all I want. 

A. We sold to those who bought us out. 

Q. Yes; and a large proportion of your product, did you 
not? 

A. Considerable, yes, sir. 

Q. Those tin plate mills at that time had no steel mills of 
their own, had they? 

A. They had not any. 

Q. And the National Steel Company was formed a year 
or two after the Tin Plate Company was formed? 

A. Yes, sir. 

Q. And that took over your steel mill, did it not; pur- 
chased it, I think you said ? 

A. Yes, sir. 

Q. And it purchased some other steel mills? 

A. Yes, sir. 

Q. And you understood that was for the purpose of fur- 
nishing the raw material to the tin plate mills, did you not? 

A. Yes, sir. We knew that. 

Q. You knew that? 

A. Yes, sir. 

Q. And after that time the product of the properties or 
mills that were taken over by the National went chiefly to the 
tin plate mills and the sheet steel and hoop mills that were 
afterwards acquired by the same people? 

A. Yes, sir. 
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Q. You spoke yesterday of having sold your tin plate plant 
at New Castle to a pool. You did not mean that, did youl 

A. A pool or a fool; which did you say? 

Q. A pool; p — o — — 1. 

A. Oh! 

Q. That was a purchase by the gentlemen who organized 
the Tin Plate Company, was it not? 

A. Yes, sir. It developed into a purchase. May I put 
it that way? It developed into a purchase. 

Q. Was there a pool before that time to which you were 
a party? 

A. No, sir; we were not in any pool before that lime. 

Q. The gentlemen whom you named, as I understood!, 
Judge Moore and the others, bought you out in the exercise 
of an option which you previously gave, the option being for 
a million dollars. Is not that right? 

A. Yes, sir ; they bye and bye bought us out. 

Q. They bye and bye bought you out? You mean, after 
some negotiation? 

A. Yes ; after four or five or six months. 

Q. The options were given four, five or six months before 
the purchasing? 

A. Yes, sir ; that is what I mean. 

Q. There was nothing in the nature of a pool connected 
with that transaction, was there ? 

A. No, sir. 

Q. I thought you used the term "pool" in the sense of a 
combination of several persons. Is that right? 

A. Well, here we are all around this table, if we wish to 
put it that way; but there was no incorporated company. 
That is what I mean. They had no legal status. May I put 
it that way? 

Q. Yes. Arid therefore you used the term you did? 

A. I am not always accurate in my language. 

Q. None of us are. But I mean that all you intended to 
have us understand was that the gentlemen whom you men- 
tioned as getting together obtained your option and then or- 
ganized the American Tin Plate Company? 

A. Yes, sir ; that is exactly what I meant. 

Q. And that is all you meant ? 



1074 UNITED STATES OF AMERICA VS. 

A. Yes, sir. I did not mean anything else. 

Mb. Colton : Mr. Lindabury, you spoke of a million dol- 
lars. Yon were not interested in the amount particularly 
there, were you ? There were two plants, you know. 

Mb. Lindabuey : I was speaking of a million dollars as the 
price of the tin plate plant, as I understood it. 

Mb. Colton : There were two tin plate plants : one $1,000,- 
000, and another, $1,550,000. I supposed you were not inter- 
ested in the amount particularly. 

Mb. Lindabtjey : I did not understand the evidence in that 
way. I thought the $1,500,000 was for the steel plant. 

Mb. Colton : No. There were two tin plate plants. 

By Mb. Lindabuby : 

Q. Mr. Colton now suggests that you testified yesterday to 
the sale of one tin plate plant for a million dollars, and a sec- 
ond tin plate plant for a million and a half dollars. Is that 
right? 

A. That is correct. 

Q. Where was the second plant? 

A. About a mile lower down the river from the other one. 

Q. Did you sell that at the same time as the other? 

A. I gave the option at the same time that I gave the op- 
tion for the other. 

Q. What was the second one called, the million and a half 
one? 

A. At that time we called it the Shenango Valley Tin Plate 
Company, because it was owned principally by the Shenango 
Valley Steel Company; well, not altogether. It might be said 
to be a subsidiary of the Shenango Valley Steel Company. 

Q. But it was sold before you sold the steel plant of the 
Shenango Valley Steel Company, was it not? 

A. We sold the Shenango Steel Company to the National 
Steel Company. 

Q. That was later? 

A. About two years later, I would think. 

Q. So that you sold the tin plate plant of that company 
along with the tin plate works at New Castle? 

A. Y es, sir. 
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Q. About the same time? 

A. Yes, sir. 

Q. And then two years later you sold the steel works of the 
Shenango Company to the National Steel Company? 

A. Yes, sir ; you have got it right now. 

Q. "What did you get from the sale of your steel works to 
the National Steel Company? 

A. About $3,300,000 in stock ; not in cash. 

Q. Then you had remaining, I believe, wire works, or a wire 
mill, had you? 

A. We sold that before we sold the steel works. 

Q. You are quite sure of that, are you ? 

A. Yes, sir. 

Q. To whom did you sell that! 

A. Gates. 

Q. To Mr. Gates? 

A. The transaction occurred through Gates, yes, sir. 

Q. I think that was the time when you said competition or 
bankruptcy or general conditions had reduced the number of 
wire mills from 46 to 11? 

A. Yes, sir ; and they got down to seven by the time Gates 
was after us. 

Q. Four of them had been consolidated into the Consoli- 
dated Company, making the number at that time only seven? 

A. Seven. 

Q. You are pretty sure about that? 

A. I am pretty nearly sure about that. 

Q. Were there not a number of other wire works besides the 
seven that you mention in business in the country? ; 

A. Well, they might have been doing a kind of peanut 
business ; but they were not in it as far as any real business 
was concerned. 

Q. How about the Eoeblings of Trenton? Were they a 

peanut concern? 

A. I would not say any ill thing of Roebling, no ; no, they 
were not a peanut concern. 

Q. Why did you say the others were all peanut concerns, 

then? 

A. Well, we will call Eoebling one of the seven that was 

left, if you like. 



1076 UNITED STATES OF AMEBICA VS. 

Q. Did you mean to include that company in the seven 
in your statement yesterday? 

A. I would have to think to enumerate the seven. 

Q. You had better enumerate the seven, if we are to have 
peanut business. 

A. Well, there was Oliver, at Pittsburg. 

Q. Yes. 

A. And the Pittsburg Wire Company at Braddock. 

Q. Yes. 

A. That is two ; and there was a concern at Newburg, up 
the river here, Newburg, New York. 

Q. What was that called? 

A. I do not know the precise title ; I think something like 
the Newburg Wire Company, something like that. 

Q. How many is that? 

A. Three. Then I do not think that Washburn & Hoen at 
that time had surrendered. We wiU call them in. I think I 
am safe in calling them in. That would be four, would it not? 

Q. Yes, that would be four. Your arithmetic is all right. 

A. Then there was a concern that I recall at New Haven. 
They had been in bankruptcy a time or two and had been re- 
organized to try and survive. That is five. 

Q. A good many of those were hovering on the brink of 
bankruptcy, were they not? 

A. Yes, sir. 

Q. That was not an uncommon experience? 

A. In the wire nail business at that time? 

Q. That is what I mean. Go on, now. We have five. 

A. There was another one run by a Dutchman down here 
near Philadelphia. It was kind of financed by Hoops & Town- 
send. I do not remember the man 's name. Hoops & Townsend 
in the Iron trade — ^Phillips & Townsend. 

Q. Phillips & Townsend? 

A. I think that was his name. 

Q. Philadelphia, did you say? 

A. Yes ; he busted. That is six, is it not? 

Q. That is six, yes. Then your Consolidated; I suppose 
that was one of the seven, was it not? 

A. No ; I meant seven outside of the Consolidated. When 
I said seven I meant seven that were robust enough to talk of. 
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Q. Seven besides the Consolidated? 

A. Seven really competing, you know. 

Q. Give us the seventh then. 

A. Well, I may not be just right in that, but I think there 
was one out here at Joliet ; Sterling, Illinois, I think it was. 
They had a rod mill. I will not be sure that they made nails, 
but I believe they made wire. 

Q. We will call it a wire mill. Wire mills usually made 
nails, did they not? 

A. Most of them. 

Q. The Consolidated Barb Wire Company? 

A. No; that was not the name; a man named Griswold 
was interested in it. 

Mb. Reed : The Laidlow Bale Tie Company? 

The Witness: No, sir. Then there were a few trifling 
concerns through the New England States that made small 
quantities of nails in packages, but that did not count. 

By Mb. Lindabury : 

Q. How about the Norton Company of Connecticut, as- 
sociated with the Bellefont Nail Company. That was in busi- 
ness, was it not? 

A. Yes, sir; they built a rod mill down there. 

Q. I do not want much detail. I want to get along. 

A. I do not remember their competing in nails, but they 
may have. 

Q. But did they compete in wire products? 

A. They made rods, I know that. 

Q. Call it rods then. What about the Dillon ■& Griswold 
Wire Company of Sterling? 

A. That is the one I was talking about, the Gtriswold Com- 
pany. 

Q. You did not get the name? 

A. I did not get the name correctly, but it was at Sterling, 

Illinois. 

Q. How about the Page Woven Wire Fence Company, of 
Adrian, Michigan, and Pittsburg, Pennsylvania? 

A. Page was making fence at Adrian, but I do not recall 
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of Ms being in business at Pittsburg at that time, but he was 
later. 

Q. He made a good deal of fence, did he not? 

A. Later. 

Q. No, at this time was he not doing a considerable busi- 
ness? 

A. I know he went into the hands of a receiver. 

Q. You said that was common, so we will have to leave 
that out. Did he do business at that time ? Was he manufac- 
turing at that time? 

A. Yes; he was manufacturing. 

Q. What about the Spencer Wire Company, of Worcester, 
Massachusetts ? 

A. I never heard tell of them. 

Q. The Prentice Wire Company, of Holyoke, Massa- 
chusetts. Did you ever hear of them? 

A. No, sir. 

Q. What about the Janesville Barb Wire Company, of 
Janesville, Wisconsin? 

A. That is the first I have heard of them. 

Q. The Grand Crossing Tack Company of Grand Cross- 
ing, Illinois? 

A. Yes, sir ; I knew them. 

Q. The Northwestern Barb Wire Company of Rock Falls, 
Illinois? 

A. Eock Falls — I never heard of that place. 

Q. Igoe Brothers, Brooklyn, New York? 

A. He was a clerk who had left us and started with a 
trifling sum, — ^very much to his credit. 

Q. He was none the worse from having started from your 
place, was he? He was well educated, was he not? 

A. Yes; he was a smart young fellow. His competition 
was not of any account. 

Q. It was not great, compared with yours? 

A. It was a mere trifle. 

Q. What about the Wright Wire Company, of Worcester, 
Massachusetts? 

A. I never heard of them before. 

Q. The Morgan Spring Company, of Worcester, Massa- 
chusetts and Cleveland or Youngstown, Ohio? 
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A. We were not cowpetiug against them. 

Q. What about the Wickwire Company? 

A. They were not in it on the competition. ■ 

Q. These concerns were all manufacturing wire, so far as 
you know, were they not — wire products, I mean? 

A. Oh, yes, just as a green grocer selling cabbages on the 
street — 

Q. Please don't do that. We have not time for that sort 
of thing. I want to know if they were not making wire prod- 
ucts? 

A. I suppose they were. 

Q. Washburn & Moen were one of the largest in the coun- 
try, were they not? 

A. Yes, sir. 

Q. And the Worcester Wire Company, was that not — 

A. (Interrupting) I think that was Washburn & Moen. 

Q. No, it was not. 

A. At Worcester, Massachusetts? 

Q. No, it was not. 

A. I have been at Worcester. I have been at the Wash- 
burn place. 

Q. I am speaking of the Worcester Company, of which we 
have already had testimony in this case. Do you not know 
them? 

A. No, sir. 

Mr. Lindabury: Your first witness, Mr. Buell, gave us 
some information about that company. 

By Mr. Lindabury : 

Q. The Cleveland EoUing Mill? 

A. I told you they were a very strong company. 

Q. They are not in your seven, however? 

A. They should be in the seven. 

Q. The Cleveland EoUing Mill Company and the Wash- 
burn & Moen Manufacturing Company were two of the strong- 
est in the country, were they not? 

A. They were strong. 

Q. And are not in your list of seven? 

A. Well— 
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Q. We will go on. How about tlie Oliver & Snyder Steel 
Company? 

A. They did not make wire. 

Q. Didn't they! 

A. Not that I know of. ^ 

Q. Did they not make wire products ? 

A. Not that I know of. It was Oliver and Eoberts. 

Q. The Garden City— 

A. (Interrupting) I called them Oliver at the beginning. 
I told you, Oliver. 

Q. What about the Indiana Wire Fence Company? Did 
you know them? 

A. No ; I did not know them. 

Q. I do not suppose you would claim to have known every 
wire manufacturer in the country, would you? 

A. Oh, no, no ; that would be very foolish. 

Q. You mean you would be very foolish to make such a 
claim? 

A. Yes, sir. 

Q. The Garden City Wire & Spring Company. Did you 
know them? 

A. No, sir. 

Q. The Consolidated Barb Wire Company of Joliet. Did 
you know them? 

A. That was Gates and Lambert and the rest of the crowd ; 
that was the Consolidated. 

Q. No, the Gates Company is called the Consolidated Steel 
& Wire. This is the Consolidated Barb Wire Company. 

A. Without the Steel. 

Q. It is another company. Do you know them? 

A. I do not recall them. 

Q. The Cincinnati Barb Wire Fence Company, of Cincin- 
nati? 

A. I believe there was such a company, now that you men- 
tion it. 

Q. The Union Eolling Mill Company of Cleveland! 

A. That was the Cleveland Eolling Mill I have been talk- 
ing about. 

Q. I do not understand so. 

A. Oh, yes, I know them. I have been in their plant many 
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a time at Newburg, near Cleveland, four or five miles from 
Cleveland. The Chisliolms were in it. 

Q. The Government in their bill allege and set it out as 
a different company, and that is our information, that it is 
different from the Cleveland EoUing Mill Company. 

A. I knew the owners. 

Q. You mean the same people owned both, perhaps. That 
may be so, I do not know, but there were two separate cor- 
porations, as we understand, and so does the Government. 

A. I do not know about that. 

Q. You did not know it, if it were so? 

A. No. 

Q. It is your impression, I take it, that the same people 
owned both companies, anyhow. 

A. Yes, sir. 

Q. "Who was the leading spirit in those companies? 

A. At the start Henry Chisholm, a Scotchman, and then 
his sons followed on, William and Stuart. 

Q. The number of competitors making wire products was 
not reduced quite so low as you thought yesterday, was it? 

A. If you want to put it that way, you are welcome to. 

Q. Is it a fact or is it not? You do not mind admitting to 
have forgotten something or having been in error? 

A. Oh, I will admit I was in error, but then you know that 
was not competition. 

Q. You do not regard the Eoeblings as competitors? 

A. The half of those you have mentioned were not in it 
when it came to business, real business. They did a litle local 
business. 

Q. Is that true of the Cleveland Rolling Mill? 

A. No, they were strong. 

Q. Is it true of Washburn & Moen? 

A. Yes, sir ; they were very strong. 

Q. I say, it is not true that they were non-competitors ? 

A. They were competitors. 

Q. The number of manufacturers of wire products has 
been increasing, has it not, even since that date? 

A. Yes, sir. 

Q. Have you any idea how many there are now? 

A. I don't know. 
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Q. The business has greatly developed, has it not I 
A. It has very greatly developed. 

Q. So that the amount of wire products now manufac- 
tured is several hundred per cent greater — 

Me. Colton : I object to his answering that question, un- 
less he knows. 

Me. Lindabuey: Will you please wait until I finish the 
question. 

By Me. Lindabuey: 

Q. So that the amount of wire products now manufac- 
tured is several hundred per cent greater than what it was 
at this date, is it not? 

A. At the time I was in the business, ready to sell out, 
there were about 400,000 tons of wire consumed in the United 
States in a year. After we sold out, say within three years, 
Schwab told me that that year they would take 1,200,000 tons. 

Q. Pardon me. You are a little away from the question. 

A. The question was what. 

Q. The question is what is now sold in comparison with 
what was sold then. 

A. I could, of my own veritable, I believe, say that there 
is a million and a half tons sold now. I would think so. 

Q. So it has increased from 400,000 to 1,800,000? 

A. I said a million and a half. I would think more than 
that, really. 

Q. It has practically quadrupled, then, has it not? 

A. I should think so. 

Q. A number of concerns besides yours were purchased 
by the American Steel & Wire Company when it was formed, 
were they not? 

A. They did not buy us when they were formed. 

Q. Either when they bought your company or before they 
bought your company they took in a number of others, did 
they not? 

A. Yes, sir. 

Q. Many of them, I suppose, were of the same character 
that you have alluded to as really not competitive with the 
larger concerns; is that true? 
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A. I do not know about that. They did not care for them 
much, you know. 

Q. Do you know whether among those thev bought were 
a number of such? 

A. They bought the strong concerns. 

Q. The strong concerns only? 

A. They bought others. 

Q. Were their mills scattered around the country? 

A. Yes. 

Q. I suppose that was some advantage in making up a 
large concern. 

A. It was a very conspicuous advantage. 

Q. It was a very conspicuous advantage? 

A. For instance, I could not ship west beyond Anderson ; 
but as to Joliet, they could supply the western territory, 
because it was near geographically. 

Q. So, as a matter of fact, the plants they took in did not 
all compete with each other because of geographical loca- 
tion, did they? 

A. They had an eye on those that would geographically 
distribute the best. 

Q. That is not an answer to my question, although I will 
take your 'answer. I do not want what was in their minds, 
but am inquiring whether as a matter of fact the plants that 
they took in all competed ; for instance whether the plants in 
the West competed with those in the East. 

(Continuing after a pause.) If you do not know, I will go 
on to something else. 

Me. Dickinson : He has not said that he does not know. 

A. I am trying to show that I did know ; that they bought 
■the eastern plants and they bought western ones. 

By Mb. Lindabury: 

Q. And they bought one to serve the eastern trade and 
another to serve the western trade ? 

A. That is what I mean, exactly. 

Q. And those mills had not previously served the same ter- 
ritory? 
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A. No ; the eastern mills could not serve the West on ac- 
count of freight rates. 

Q. To do a widespread and large business it was desirable 
to have plants spread about the country, was it not? 

A. Certainly. 

Q. You have told us of the increase of the output and its 
continued increase since the wire company was formed. Can 
you give us approximately the number of plants now in ex- 
istence making wire — not the number of plants, but the num- 
ber of different concerns, individuals, co-partnerships or cor- 
porations ? 

A. I do not know. 

Q. The number has greatly increased, has it not? 

A. Yes, it has. 

Q. How long was it after you sold your wire mills to the 
Wire Company before you sold your steel plant to the 
National? 

A. Offhand, I would say probably two years — a year and a 
half or two years. 

Q. I wonder whether you are not mistaken about that. I 
have a memorandum to the effect that you sold the wire plant 
in January, 1899, and the steel works in February, a month 
later. (Continuing after a pause.) Mr. Stevenson, did you 
just say that you thought that two years intervened between 
the sale of the wire plant and the steel works ? 

A. I said two years, and then I corrected it to say that it 
may have been eighteen months only. 

Q. Did you not sell the wire plant in January, 1899, and the 
steel works the next month? 

A. Not so soon as that. 

Q. I suppose you may be mistaken about the date, may you 
not? 

A. Quite likely. 

Q. I think that is what the record shows, but no matter. 
You sold a small tube works you had to the Shelby Company? 

A. Yes. 

Q. When was it you sold that with reference to the sale of 
the other plant? 

A. It was the fall before I sold any of the other plants. 

Q. Oh, it was? 
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A. Yes. 

Q. Do you happen to remember the year f 

A. When did we sell the tin plate mill ; when was that ? It 
was in August, but what year? 

Q. December — 

A. No, August. 

Q. The August before that? 

A. No, the August of the year — ^was it 1898? What year 
did the crowd, if I may use that name about them, take the tin 
plate mills? 

Q. In 1898, as I understand. 

Mb. C0L.TON : December, I think. 

The Witness: Very well. Then we sold to the Shelby 
Company in mid-winter, 1897-98. You have it now. 

By Mb. Lindabuby : 

Q. Nine months, or something like that, before ? 

A. Yes, eight or nine months before. 

Q. That was quite a small plant, I think you stated — ^your 
tube works. 

A. We had a capital of $200,000, of which $180,000 had 
been paid in. 

Q. What kind of a plant had you? 

A. A good plant. We made bicycle tubing. 

Q. A good plant for making bicycle tubing? 

A. Yes, sir, a very good plant. We made a million feet a 
month. 

Q. How long had that been going? 

A. About a year and a half. 

Q. Bicycle tubing was not being called for so much then 
as it had been formerly, was it? 

A. I just got in in the beginning of the boom. 

Q. And you sold out at the end of the boom? 

A. I sold out a litle before the end of it. 

Q, And when you alluded to the gentleman who bought 
you out as being fools, I suppose you meant they did not see 
the recession of the boom as you did? 

A. I should not have called them fools. 

Q. Their foolishness, I suppose, was in not seeing the 
/iiTniTiialiiTio' demand for that product, was it not? 
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A. Partly so. 

Q. What did you mean by what you did say? 

A. I meant this; that they thought that there was a de- 
clining market, and to secure the declining market they 
thought they had better buy us out. 

Q. You thought it was a good reason for selling out, did 
you not? 

A. Yes. 

Q. So you looked at the matter from different angles! 

A. Yes, and — 

Q. Well, I do not care to pursue that any further. 

Then, having sold out your last Shenango plant, you took 
your trip to Europe? 

A. Yes, sir. 

Q. You had, as you called it yesterday, fully shaken the 
apple tree; you had shaken all the apples off the tree? 

A. Yes, pro tem. 

Q. Apple tree shaking, in those days, was a pro tem affair, 
was it not? There were others engaged in apple tree shak- 
ing in those days, were there not? 

A. Yes, sir. 

Q. It was somewhat of a common practice? 

A. Yes, sir; or an uncommon practice, if you would like 
to call it so. 

Q. Call it either one you please. Those who shook re- 
turned to shake again, did they not? 

A. Oh, I think not. 

Q. No? When you sold these plants you did not enter 
into any contract not to enter into business again, did you? 

A. They did not ask me to, nor did I. 

Q. There was no attempt to prevent you, with all your 
knowledge and experience, from going into any branch of the 
steel business again whenever you chose? 

A. No suppression in tiiat way whatever. 

Q. Having rested in Europe, you came back and became 
interested in the Sharon works? 

A. Yes. 

Q. Had they been built then? 

A. They were organized in September, and I promised 
to join in November, at the end of November. 
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Q. What year was that? 
A. 1899. 

Q. How far is Sharon from the place where you had pre- 
viously been operating? 

A. About 20 miles up the river. 

Q. What river? 

A. The Shenango River. 

Q. And what did you build there? 

A. When you say "you," you mean the company? 

Q. Yes, your company. 

A. We built three blast furnaces, an open hearth steel 
plant, blooming mills to make billets, two rod mills, a wire 
mill, and a wire nail mill, and a tin plae mill. 

Q. After the competion of that construction you entered 
into some arrangement with Mr. Grraham with respect to your 
production of tin plate, did you not? 

A. Yes, sir. 

Q. And you said that you proposed to him or to him and 
his associates that you be allowed to make 10 per cent, of the 
output of tin plate? 

A. You do not put it quite correctly. 

Q. I may not have understood you correctly. 

A. I offered to take 10 per cent, of the sales made. 

Q. Oh, I see. You did not seek an arrangement which 
wouTd give you 10 per cent, of the business of the country? 

A. Oh, no. That would have been — 

Q. Foolish, would it, under the circumstances? I mean 
altogether impracticable ? 

A. Well, it would have been very cheeky. It is a big 
country. 

Q. You would not have thought of trying to shake the 
apple tree to that extent? 

A. No, I would not. 

Q. You said something about having agreed to maintain 
their price? 

A. No, I did not; excuse me. 

Q. Or the newspapers may have said it. I may have read 
it in the newspaper as having been said by you, and they had 
you wrong. 

A. There was no agreement about that, none whatever. 
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Q. As a matter of fact, did you not arrange to manufac- 
ture for them; did they not take your products, in other 
words ? 

A. Yes, sir. 

Q. You did not sell the product of your tin plate mill in 
the open market yourself, did you? 

A. They sold it and gave me one-tenth of their own share 
of the business. If they sold 100,000 boxes of tin plate, they 
gave me 10,000 boxes. That was the deal. 

Q. In other words, the arrangement was that they would 
employ or engage you to manufacture 10 per cent, of their 
output — I mean 10 per cent, of their sales ? 

A. Yes, sir; I want you to stick to "sales." 

Q. Yes, I misspoke myself them That is, at their own 
plants they were to manufacture 90 per cent of their re- 
quirements and you were to manufacture ten per cent, of 
their requirements? 

A. Yes. They had 200 mills— 

Q. No matter about that. It was about in proportion to 
your capacity? 

A. Yes ; you have it right now. 

Q. In other words, you having 10 per cent — 

A. (Interposing). Of the mills — 

Q. — of the mill capacity that they had? 

A. Yes, sir. 

Q. Your arrangement was that you were to manufacture 
for them 10 per cent of their requirements, whatever they 
were? 

A. Yes, sir. 

Q. That was the whole arrangement between you, was it 
not? 

A. Well, they paid me cash on the 20th of the month for 
all that was shipped the previous month. 

Q. I assume that they paid you — 

A. That eliminated my debts — 

Q. You mean they guaranteed sales? 

A. If they were good for the money — 

Q. But if they in their sales sustained a loss, do you mean 
that they made it good to you or that you bore it? That is 
what I meant by asking you whether they guaranteed sales. 



UNITED STATES STEEL COBPOBATION ET AL. 1089 

A. Well, I do not like to detain you — 

Q. Let it go, then. 

A. Let it go, if you wish. 

Mr. Dickinson: Do you withdraw the question? 
Mb. Lindabuby : I am not concerned which way it was. 
The Witness : I will tell you in a moment how it was. I 
got ten per cent of the price that they got. 

By Mb Lindabuby : 

Q. Without regard to their collections? 

A. No, no. You do not understand. If they made a bad 
debt, I bore my part of the debt as well as they did. 

Q. Now I understand. There was no agreement as to the 
price at which they were to sell, was there? 

A. No. 

Q. They were to get the market price? 

A. They sold the best they could. 

Q. You had no doubt that they would sell to the best ad- 
vantage they could? 

A. That is right. 

Q. So far as you knew there was in the transaction no 
agreement as to price with them, or any agreement with any- 
body else? 

A. It varied like a thermometer ; the market price went up 
and down, and they sold at whatever it happened to be. 

Q. You got paid for what you supplied? 

A. Yes, sir. 

Q. That arrangement was before the Steel Corporation 
was formed, was it not? 

A. Yes ; it had no existence then. 

Q. No existence at that time. Later on you analgamated 
or combined or merged that is a better term ^your com- 
pany with the Union? 

A. Yes, sir, 

Q. That had been in existence some time before, had it? 

A. About the same time as ours. 

Q. Both were formed about the same time? 

A. Perhaps they were six months before us. 

Q. Yours was at Sharon and theirs was at Donora? 
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A. Yes, sir. 

Q. How far apart are they? 

A. About a hundred miles. 

Q. As I inferred from your testimony yesterday, the 
Union Company had a very good supply of ore and coal at the 
time you merged, is that so? 

A. We had a very good supply. 

Q. You mean the Shelby Company! 

A. The Sharon Company. 

Q. The Sharon Company, I mean. 

A. Yes, sir; very good. 

Q. I was confused in my recollection and thought that the 
ore to which you referred was owned by the Union and not 
the Sharon? 

A. No, sir. 

Q. But it was the other way, was it not? 

A. Yes, sir. 

Q. Did the Union have a good supply of ore, or were they 
deficient in ore supply? 

A. I thought they were deficient in ore suppiy. 

Q. And how about coal? 

A. Well, we had a good supply of coal. 

Q. And did they? 

A. Not as much as we had ; nothing like as much. 

Q. How many blast furnaces did the Sharon Company 
operate at that time ? 

A. One ; and two more were being built. 

Q. And how was the Union in that respect? 

A. Why, their blast furnaces were laid out on paper only ; 
they hadn't any. 

Q. What was the capacity of the one furnace that you 
had? 

A. Between 400 and 500 tons a day. 

Q. Had not the Union any blast furnaces at all? 

A. Not at that time. That was one of the objects of the 
merger. 

Q. I see, because the one had what the other was defi- 
cient in? 

A. Yes, sir. We had the ore. 
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Q. And putting the two together, each supplemented and 
complemented the other? 

A. Yes, sir; that was a good thing. 

Q. It was a good thing in that way? 

A. Yes, sir. 

Q. It was really a proceeding in what we call integration? 

A. Inte — ^what? 

Q. Nowadays we are calling the completion of plants, so 
that they have everything from the raw material up to the 
finishing process, integration. 

A. Well, it is the opposite of disintegration. 

Q. Yes; it is the opposite of disintegration. 

A. We know what that means. We build up and that 
makes integration; the Government tears down and that 
makes disintegration. 

Q. I take it that the Union Company was in good financial 
condition, was it? 

A. Oh, I suppose so, yes; I never thought otherwise. 

Q. Its financial strength perhaps was a consideration in 
making the merger, was it? 

A. A little. 

Q. Was the financial condition of your company such as 
to make a merger desirable from that point of view also? 

A. Not at that time; not very much so at that time. 

Q. Do you know how much your company owed on notes? 

A. At that time? 

Q. At the time of the merger with the Union? 

A. With the Union? 

Q. Three million dollars, was it not? 

A. I wouldn't like to say that; I think it was less; but 
we had been promised the proceeds from an issue of bonds. 
Shall I say tentatively promised. That might be safer. The 
proceeds were not forthcoming. Instead of a bond issue we 
united. Now you have got it. 

Q. You were seeking then to arrange your finances be- 
fore you united, as you call it? 

A. Yes, sir ; we were seeking to add to our finances. 
Q. Your company was pretty well extended, in view of 
its financial resources, was it not? 
A. Yes, sir. 
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Q, Now, let me see. How long had you operated the 
Sharon Company before the final sale of the merged com- 
pany to the Steel Corporation? 

A. Offhand, I would think about two years. 

Q. During that time you had competed with the Steel 
Corporation to some extent ? 

A. You might think so, but I don't. 

Q. There had been no real competition between them, do 
you mean to say? 

A. I mean this, Mr. lindabury, that pig iron had advanced 
from $14 a ton to $22, because the whole country had taken a 
boom on, shall I say? 

A. Yes. 

A. And there were enough orders to go aroimd for every- 
body; there wasn't much competition. 

Q. Yes. 

A. That is what really happened. The country absorbed 
all the product of everybody. 

Q. What articles did you produce and sell of the same kind 
that the Steel Corporation produced and sold? 

A. We sold a few billets. 

Q. You did not sell many billets, did you? 

A. Not many. Locally, mostly to the local hoop mill. 

Q. To the local hoop mill? 

A. 100 tons a day. 

Q. Strike that out, then. What else was there that you 
sold in common with them? 

A. With whom? 

Q. With the Steel Corporation. 

A. We sold wire and nails. 

Q. Now, by that time — 

Mb. Dickinson : Have you finished? 

The Witness : And tin plate. 

Mb. Lindabuby : I will take up the other things in a mo- 
ment. 

Mb. Dickinson : I want him to finish. 

Mb. LaNDABUBY : I want him to finish also, but I will stop 
now to ask him about wire products. 
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By Mb. Lindabuby : 

Q. At that time the number of producers of wire products 
had greatly increased over what it was when the American 
Wire Company was formed, had it not ? 

A. I think that was the time that Page, of whom you 
spoke, had come in, and not at the other time, 

Q. And many others had come in, had they not? 

A. Yes, sir; some others. 

Q. There had been a great development in the manufac- 
ture of wire products, had there not, at that time ? 

A. Yes ; there had been a great demand, and that brought 
on the development. 

Q. Yes; that brought on the development? 

A. Yes; now you have it. 

Q. And that demand had been answered by the organiza- 
tion of new concerns ? 

A. Yes, sir. 

Q. Whether you actually competed or not, you did sell in 
the same market where the Steel Corporation sold their prod- 
ucts? 

A. Yes ; all we made. 

Q. What else was there that you made and sold of the 
same character as the products made and sold by the Steel 
Corporation? 

A. A few billets. 

Q. You mentioned that. Was there anything else of ac- 
count? 

A. No; if you exclude tin plate, and you have already 
talked about that. 

Q. Excluding the tin plate, there was nothing else worth 
mentioning? 

A. That is right. 

Q. Now, going back to the wire situation for a moment, 
had there been any considerable business done in the ex- 
portation of wire products before the American was formed? 

A. We had done a little, but not as a profit. 

Q. Had anybody done any at a profit before that time, so 
far as you know? 

A. Well, it was mighty little. 
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Q. Has that business developed since? 

A. Enormously. 

Q. Through, whose operations? 

A. The U. S. Steel Corporation has done more than all 
the others put together to develop the foreign trade. 

Q. Could a considerable foreign trade have been devel- 
oped by any except a large, strong company? 

A. We couldn't because we were living away from the 
seaboard, and we were not in touch with the chartering of 
vessels and the export business; we couldn't do it. 

Q. Was there any company in existence — 

A. Not in the United States. 

Q. I mean in the United States. 

A. No. 

Q. Was there any company in existence, however well and 
wisely managed, that could have developed a considerable 
foreign trade before the American Steel & Wire Company 
was formed? 

Mr. Colton : I object to that as speculative. 

A. Both the Germans and the English have done a good 
deal of that. 

By Mr. Lindabury: 

Q. I said in the United States. Was there any company 
large enough and strong enough before the American Steel 
& Wire Company was formed, to develop a foreign trade of 
any account? 

A. Not in wire products that I know of. 

Q. I mean wire products. 

A. Not that I know of. 

Q. It would necessarily need large facilities and a lot of 
capital. 

A. And need a good deal of brains besides. 

Q. But it would need all of them? 

A. Yes. 

Q. And some of the companies had the brains, although 
they did not have the other facilities ? 

A. Usually that happened. 

Q. As to the competition in wire products, after the Steel 
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Corporation was formed, during the two years before you 
sold out the Sharon works, was there any of this destructive 
or cutthroat competition, or the stand and surrender practice 
carried on during that time in the business 1 

A. Not that I know of. We sold all we made, I told you, 
and had no thought of doing it. 

Q. You spoke of surrendering, one time and another, in 
your testimony, referring to the earlier days ? 

A. Yes, sir. 

Q. And being called upon to surrender by somebody or 
other at one time? 

A. Yes. 

Q. Were any such practices pursued after April, 1901, 
in the business in which you were engaged, which tended to 
drive out competition or destroy rivals 1 Were there any un- 
fair practices in the trade during those two years? 

A. Not toward us. 

Q. Were there any on the part of the Steel Corporation 
toward anybody, so far as you observed? 

A. Well, not that I know of. But not to us. 

Q. Do you know of it to anybody, I mean. Was com- 
petition open and fair? 

A. Yes, sir ; I liked the competition. If you are bound to 
have competition, theirs was good competition. 

Q. Well, why, is what I want to know. 

A. They did not go in in any cutthroat way. I told you 
yesterday about Frank Baackes, but he had got religion by 
that time. (Laughter.) 

Q. Go on. 

A. I don't see anything particularly to laugh at. 

Q. Had they all gotten religion? In other words, was 
competition fair and open and on the square and aboveboard 
during this period of two years ? 

A. Yes, sir. 

Me. Dickinson: Of what two years are you speaking? 

Mb. Lindabtjey: The two years he was in business after 
the Steel Corporation was formed, and before the Union was 
sold. 
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By Me. Lindabury : 

Q. Were there any unfair practices in the trade during 
that time to cause anybody to surrender or sell out in fear 
of his life? 

A. They didn't practice it towards me. 

Q. Or so far as you know toward anybody? 

A. No ; but that was limited — 

Q. You have answered my question. 

A. Not completely. 

Q. All right. 

A. I will show you how. Because I got ten per cent of 
the tin plate, and they would be cutthroating themselves, 
wouldn't they, if they cutthroat me? 

Q. I was not speaking of tin plate, but I was speaMng of 
wire nails. You sold wire nails in the open market? 

A. Yes. 

Q. In competition with anybody? 

A. Yes, sir. 

Q. You had no arrangement as to output or price as to 
wire nails? 

A. None whatever. 

Q. You sold all you could? 

A. Sold it all. 

Q. And got the market price? 

A. Yes, sir. 

Q. Did you in that meet with any unfair practice or any 
unfair competition? 

A. No. 

Q. Baackes was managing the wire business then? 

A. Yes. 

Q. And he did get religion. 

A. Well. 

Q. Why did you sell out to the Steel Corporation? 

A. Because I was hard up. 

Q. In what way? You mean financially, I suppose. 

A. Yes, that is what I mean. That was the main reason 
why I surrendered. 

Q. And do you know how it came about? 

A. Yes ; I know something about it. 
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Q. Which side approached the other, and who? 

A. Why, it was the Union Steel Company who spoke about 
it to us, — the merged company. 

Q. I understand that. I am not alluding to the merger, 
of course ; I am alluding to the sale to the Steel Corporation. 
Who proposed that? 

A. The Union Steel Company mentioned it to us. 

Q. I do not mean within yourselves as between the Sharon 
and the Union Steel people, but as between the merged cor- 
poration and the Steel Corporation, which approached the 
other to sell or buy? You were hard up, you say? 

A. Yes. 

Q. And wanted to get out? 

A. Yes, sir. 

Q. What was done about it? Why did you seek to bring 
that about? 

A. Why, I sold to them. 

Q. But how were you able to do it? Who approached the 
Steel Corporation with any proposition? 

A. The President of our Company was a broker here in 
New York. 

Q. What was his name? 

A. Darr, George Darr, but he is now dead. 

Q. Do you remember who you got to go to the Steel Cor- 
poration? 

A. I did not get anybody. 

Q. I do not mean you individually, but I mean your com- 
pany, the merged company. 

A. Darr started those negotiations. 

Mr. CoiiTON : I object to that, unless he knows. 
Mr. LindabubiY : I am asking for his understanding. 

By Mr. Lindabury : 

Q. That was your understanding, that he started those ne- 
gotiations ? 

A. I can safely say that I know that. It is not my under- 
standing ; I know it. 

Q. This was by authority, I suppose, of the owners, was it 
not? He was authorized to do it, was he not; or did he start 
it and then report? 
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A. He saw the financial condition ; he knew of it as presi- 
dent. I was the principal owner at that time, and of course 
he could not readily act without my consent. 

Q. You were the principal owner of the merged company, 
were you, or the Sharon ? 

A. No, of the Sharon Company. He started negotiations 
that ultimately led up to our coming together. He was in a 
position here in New York to do that; that is, to reach those 
who could speak for the Steel Corporation, either to get us 
some more money or speak to the Steel Corporation. 

Q. He reported to you and the others ? 

A. Yes, sir; the directors. 

Q. He reported his negotiations f 

A. Yes, sir. 

Q. And they ultimately resulted in the acceptance of a 
price? 

A. Yes, sir. 

Q. I will not go into the details of that, because I think 
counsel did yesterday, but I will ask you whether or not what 
you got exceeded the value of the property you sold? 

A. I will be very positive on that. We sold it at the cost 
of the plant and the accrued profits, as shown by expert ac- 
countants. That man there was one of them. 

Q. To whom do you refer? Do you refer to Mr. Filbert 
of the Steel Corporation? 

A. Yes, sir. 

Q. What pains were taken to ascertain what the accrued 
profits were ? 

A. It took them, I would think, over two months to go 
through our books and find out. 

Q. Were they ascertained with care and accuracy, so far 
as you know? 

A. We had a set of accountants and they had a set of ac- 
countants, and then the two parties referred it to each other 
and finally agreed. 

Q. And so far as you know, the agreement was according 
to the exact earnings ? That is, they ascertained accurately so 
far as anybody could what the accrued earnings were? 

A. I think so. 

Q. That was what was intended ? 
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A. Yes, sir ; that was the intention. 

Q. You say you received the cost of the plant? 

A. Yes, sir. 

Q. Plus the accrued earnings which remained and had not 
been divided? 

A, That had not been paid out in dividends. 

Q. That is what I mean. 

A. Yes. 

Q. What do you say with regard to the ore properties ? 

A. "We had stumbled into luck, as I told you, in getting such 
an immense body of ore, and the ore royalties in those days 
were about from 20 to 30 cents a ton, usually ; so we sold the 
ore property for five million dollars. That was a condition of 
the deal going through. 

Q. Was that the first figure which was fixed? 

A. Yes, sir; that was a fixed sum; unless they took the 
property at that, we would not deal with them. 

Q. That is the fixed sum was the price for the ore and the 
coal property, I take it? 

A. And the coal property, too. 

Q. Ore and coal property ; five million dollars ? 

A. No ; it was five million dollars for the ore only, and the 
coal property at a thousand dollars an acre, which was a mod- 
erate market price — ^very moderate. 

Q. And the cost of the steel plant as shown by the books? 

A. Yes, sir ; now you have got it. 

Q. And the accrued profits as shown by the books ? 

A. Yes, sir. 

Q. Taking it all in all, adding them together, I renew the 
question, as to whether or not the price you got was any more 
than the real value of the property, as you estimated it. 

A. No ; if I had had a couple of million dollars, I would not 
have sold the property at that price. It was a low price. I 
still think so. 

Q. Were you coerced or forced or induced to sell by any 
other consideration than your financial condition? 

A. None whatever. 

Q. You said something about the tube business, and I want 
to ask you with respect to that, as it existed in the year 1902. 
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Do I understand that you built a tube mill at Sharon or 
started one or contemplated one? 

A. Yes ; I started one. 

Q. You started to build it? 

A. Yes, sir. 

Q. That is the reason I wanted to ask you, as of that date. 
What other concerns were in the tube business at that time? 
You mentioned one or two yesterday. 

A. There were quite a number. 

Q. You mentioned one or two yesterday, the National 
Tube Company at McKeesport and a plant at Youngstown? 

A. Yes, sir. 

Q. You did not say that that was all. 

A. There were others. 

Q. You might have been so understood. 

A. I knew there were others. 

Q. Can you name some of them! 

A. There was a plant down at Riverside. 

Q. Suppose I name you a list and see if you can recall 
them. It may take less time. 

A. Yes, sir. 

Q. What was the name of the plant at Youngstown? 

A. The Youngstown Sheet & Tube Company. 

Q. Take the Aermotor Company. Do you know about 
them? 

A. No, sir; I do not know them. 

Q. The Alabama Tin & Iron Company? 

A. I do not know that they made tubes. 

Q. The A. M. Byers Company. Did you know them? 

A. Yes, sir, I knew them. 

Q. That was an important concern, was it not? 

A. Yes, sir. 

Q. The Carnegie Tube Company? 

A. I did not know them. 

Q. The Crane Company? 

A. The Graham Company? 

Q. Crane, C-r-a-n-e. 

A. Yes, I knew of them. 

Q. The Harrisburg Pipe & Pipe Bending Company. 

A. I do not know them. 
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Q'. The LaBelle Iron Works? 

A. Yes, sir ; I knew them. 

Q. The Longmead Iron Company? 

A. I do not know them. 

Q. The Mark Manufacturing Company of Youngstown? 

A. I do not know them. 

Q. The Monongahela Tuhe Company. 

A. Is that Ehodes' concern? 

Q. I do not know. 

A. I do not think so. 

Q. Do you recall the Monongahela Tube Company? 

A. No, sir. 

Q. The Beading Iron Company. Of course you know 
them? 

A. Yes. 

Q. That was a very large concern, was it not? 

A. They were a good concern; they were quite a large 
concern. 

Q. The South Chester Tube Company. Did you know 
them? 

A. Yes, sir. 

Q. Spang, Chalfant & Co? 

A. Yes, sir; they were a large concern. 

Q. And the Tyler Tube & Pipe Company? 

A. Yes, sir. 

Q. Those were all important? 

A. Yes, sir. 

Q. The Youngstown S. & T.? 

A. Yes, sir; that is the Youngstown Sheet & Tube Com- 
pany. 

Q. You named them? 

A. Yes, sir. 

Q. In regard to the steel business generally, during this 
period in 1902 or 1903, there were a number of large and im- 
portant concerns in the business outside of the Steel Cor- 
poration's subsidiaries, were there not? 

A. Yes, sir. 

Q. Name some of the more important ones. 

Me. Dickinson: Of what period are you speaking? 
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Mb. Lindabuby: 1902 and 1903. 

A. The Pennsylvania Steel Company, tlie Cambria and 
the Bethlehem. 

By Mb. Lindabuby : 

Q. And the Lackawanna? 

A. The Lackawanna, yes. The Youngstown Sheet & Tube 
Company ; that I have mentioned ; and another one near them 
there. 

Q. Jones & Laughlin? 

A. Yes, sir ; Jones & Langhlin was a very large plant. 

Q. And the Eepublic? 

A. Yes, sir ; the Republic at Youngstown and other places. 

Q. All of these were making a considerable variety of steel 
products ? 

A. Yes, sir. 
. Q. And selling them in increasing amounts, were they not! 

A. In the open market in increasing amounts. 

Q. They were all flourishing? 

A. They were all busy. 

Q. Take the National Steel Company, when that was 
formed : Do you know what their ingot capacity was in com- 
parison with others? 

A. I would hesitate to answer that without referring to 
the published statistics. 

Q. It was not a very large percentage, was it? Was it 
more than 15 per cent? Are you able to answer? 

A. Not without referring to statistics. 

Q. The Government's petition alleges that they made 
1,800,000 tons of steel, or rather that they had a yearly ca- 
pacity of 1,800,000 tons, amounting to approximately 12 per 
cent of the steel ingot output of the United States. Does 
that about accord with your recollection? 

A. I would not have thought that they made as mu(;h as 
that. 

Q. Not as much as that? 
A. I would not think so. 

Q. I suppose these figures come more or less from the 
producers ? 
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A. I do not know whose figures you have got. 
Q. Generally these statistics we have are gathered from 
statements made by producers themselves, are they not? 

Mb. Dickinson : I call your attention to the fact that you 
have read from the bill and that your answer admits 12 per 
cent. 

Mr. Lindabury : I am leading up to something else. 

A. They really had about enough steel to supply their own 
internal finished consumption. Do you catch the idea? 

By Mr. Lindabxjby: 

Q. I do, yes. 

A. In wire and tin plate, and they were not making pipe 
at all. 

Q. That concern did not obtain any monopoly of the steel 
business? 

A. Oh, no. 

Q. It was quite out of the question for it to do it, was it 
not? 

A. It was totally out of the question. 

Q. You mean sheet and tin plate, do you not? 

A. Tin plate and sheet. 

Q. Do you know what the tonnage of steel products of the 
Sharon Company was, the merged company, when the latter 
was sold out to the Steel Corporation? 

Mr. Dickinson: You mean the Union Company? 
Mr. Lindabuby: I call it the "merged" so as to dis- 
tinguish. 

A. I think we were making from about a million and a 
half to a million and three-quarter tons per annum. 

Mr. Dickinson: Tons of what? 
Mr. Eeed: Tons of what? 

The Witness: Steel in different forms, in different fin- 
ished forms. 

By Mr. Lindabuby : 

Q. How much pig iron did you make in 1902 at Sharon? 
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A. I do not recollect. 

Q. I have figures showing — 

Mr. Dickinson: I object to that statement — 
Mr. Lindabtjry: You are right, Judge. I will withdraw 
that. 

By Mb. Lindabury : 

Q. Was the pig iron over 102,380 tons? I do not know 
whether you understand the question. 

A. Yes; I caught the question. 

Q. I am asking whether it was over 102,380 tons ? 

A. No, I do not suppose it was. I do not know accurately. 

Q. Very well. Was it, in 1903, over 82,119 tons? 

A. Well, we were building two blast furnaces — 

Q. Never mind about the explanation. We will get that 
afterwards. Please just answer the question now. Had it 
not dropped from 102,000 tons in 1902 to 82,000 tons in 1903? 

A. Probably. 

Q. Was the ingot production more than 236,767 tons? 

A. I do not suppose it was. 

Q. That was in 1902? 

A. I do not suppose it was more than that. 

Q. Was it over 182,682 tons in 1903? 

A. Probably not. 

Q. You spoke of alterations and improvements. I will ask 
you whether or not, if all your additions had been completed, 
the pig iron capacity when completed would have exceeded 
400,000 tons? 

A. No. That is what I was trying to tell you at the be-i 
ginning, that that was the object in the Union going in with 
us — 

Q. Never mind about that. 

Mb. Dickinson: Let him answer the question. 

Mb. Lindabury : He is not answering the question, that is 
the trouble. 

Mb. Dickinson: I think he is answering it. 

Mr. Lindabury : No, he is not. I asked him if the pig iron 
capacity exceeded a certain amount, and he went on to tell 
about why the Union Company went in with them. 
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Mk. Dickinson: I think you will find that he answered 
the question. 

(Upon request the stenographer read the question and 
answer as follows:) 

"Q. You spoke of alterations and improvements. I will 
ask you whether or not, if all your additions had been com- 
pleted, the pig iron capacity when completed would have ex- 
ceeded 400,000 tons? 

"A. No, that is what I was trying to tell you at the be- 
ginning, that that was the object in the Union going in with 
us—" 

Mb. Dickinson : Do you not want the answer to the ques- 
tion? 

Me. Lindabuey: Yes; I want an answer to the question 
now. 

The Witness: I do not think it would. 

Me. Colton: Was that the Sharon Company? 

Me. Lindabuey : The Sharon Company only. I am speak- 
ing entirely of the Sharon Company now. 

By Me. Lindabuey : 

Q. Had the additions and improvements and alterations 
of the Sharon Company all been completed, would the ca- 
pacity in ingots have been over 350,000 tons ? You see it was 
182,000 tons in 1903— 

Me. Dickinson: Let him answer without arguing the 
matter with him. 

Me. Lindabuey : I am asking him whether it would have 
come up to over 350,000 tons. 

A. That is a speculative question. 

By Me. Lindabuey : 

Q. Were not the improvements and additions designed to 
give a capacity of 350,000 tons and no more? 
A. I think you are about right. 
Q. At Sharon only? 
A. At Sharon only. 
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Q. Now, with regard to the Donora plant. They were not 
making any ingots at all, at that time, in 1902 and 1903, were 
they? 

A. No, sir. 

Q. But they had a plant that they were projecting for the 
purpose of making ingots? 

A. Yes, sir. 

Q. Was not the projected or proposed capacity 374,400 
tons? 

Mb. Dickinson: You mean the Union? 

Mr. Lindabtjet: I mean the plant at Donora. 

A. I do not know what their projections were of my own 
knowledge. 

By Mr. Lindabxtry : 

Q. I am trying to test your figures with regard to the 
capacity. I am referring to the figures you gave us a little 
while back. Assuming that the total capacity in ingots of the 
Sharon plant, when fully completed was 350,000 tons and the 
Donora plant — 

Mb. Dickinson : You mean the Union now? 

Mb. Lindabtjry: No, the plant at Donora. One was at 
Sharon and the other was at Donora. 

Mr. Dickinson : It was the Union Steel Company located 
at Donora. 

By Mr. Lindabury : 

Q. I will try to complete my question. Assuming that 
the total capacity in ingots, of the Sharon plant when fuUy 
completed was 350,000 tons and the capacity of the Donora 
plant was 374,400 tons, that would make 724,400 tons? 

A. Yes, sir. 

Me. Dickinson: Wait a minute. I object — 

Me. Lindabury: Please let me finish the question. 

Mr. Dickinson: You have finished the question and he 
has answered it. 

Me. Lindabuey : He was simply assenting to the addition 
of two figures. Do you object to a mere addition? 
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Me. Dickinson: It is more than an addition. The ques- 
tion is excepted to because it is not in proof that the capacity 
of the Donora plant was 374,400 tons, and that is a mere 
statement of counsel. 

Me. Lindabuby : To that I answer that counsel has a right 
on cross examination to assume some things. You cannot 
prove your whole case at once, and that is merely assuming 
that two and two make four, and in this case the witness 
simply assented to that proposition. 

By Me. Lindabuey : 

Q. Assuming that the combined capacity in ingots was 
as stated in my question, how many tons of finished product 
could you make from that? I mean finished product such as 
the merged company was proposing to make, or as the two 
together were making, I will say. 

A. I would not think they would make over 600,000 tons. 
I would not think they would make any more than that, and 
probably less. 

Q. Then your estimate of a million — I wonder what that 
was. 

A. I will clean that up for you if you will give me a 
chance. 

Q. No, never mind. I have no doubt you will give us your 
best recollection or explanation of these matters, but your 
testimony as to a product of a million and a half was based 
upon an assumed larger ingot capacity then than 725,000 
tons? 

A. No, I made a mistake. 

Q. Then, please correct your mistake. 

A. I wanted to tell you that in hastily figuring here I made 
a mistake and said 1,750,000 instead of 175,000 tons. 

Q. That is quite a difference. 

A. Yes. I got the decimal point wrong in figuring here. 
I wondered what in the world was the matter. I did not even 
call it as much as you have called it — 300,000 tons. 

Q. This is what you had after you sold out? 

A. I would like to have that corrected in the record. 

Q. That will be corrected. That is what you were making 
when you actually sold out? 
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A. Yes ; about that, about that production. 

Q. What is that figure, again? 

A. At the rate of about 175,000 tons a year. 

Q. Where is that— at South Sharon or at both? 

A. At Sharon. 

Q. Because they had not yet any production at Donora? 

A. The steel works were not built there. Now you have 
got it straight. 

Q. That is what I wanted to get at and what I asked you 
a while ago. What percentage was that of the total steel 
production of the country, roughly speaking? 

A. Well, I would call the production up to that time about 
12,000,000 tons a year, the total. I would think it would be 
that. 

Q. Less than one and a half per cent.? 

A. Less than two per cent. 

Q. That was the business you sold to the Steel Corpora- 
tion? 

A. Yes, sir. 

Q. Did the Steel Corporation, by reason of that purchase 
from you, that is the merged company, obtain a monopoly 
in any way of the products that you had been manufacturing? 

Mb,. CoiiTON: I object to that. That calls for an answer 
involving an opinion on a question of law. 

By Mr. Lindabtjry : 

Q. I will ask you to answer that. Did they, by reason 
of this purchase from you, obtain a monopoly in any of the 
products you were making? 

A. No, sir. 

Q. Did they already have a monopoly ^in any of those 
products ? 

A. No, or I could not have existed. 

Q. That would be true of a good many others that existed 
and flourished, would it not? I mean the existence and flour- 
ishing of a good many others that you have named would 
show the same thing, would it not? 

A. Yes, the flourishing goes with the good times, you 
know — ^high prices. 
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Q. Existence in the case of these competitors, however, 
has been maintained in good times and bad times ever since, 
has it not? 

A. Some of them. ^ 

Q. Has not the Corporation's percentage of the product 
of practically all these things decreased, and the percentage* 
of the product of the independents increased ever since that 
date? 

A. I think it has, as a general statement. 

Q. How did the product of the merged company, at the 
time of the sale, compare with the product of the Pennsyl- 
vania Company, for instance? 

Me. CoiiTON : I object, unless he knows. 

By Mr. Lindabuby : 

Q. Very much less,was it not? Take ingots. 

A. We did not compete, because they made rails, you 
know. 

Q. I am not speaking now of competition, but of produc- 
tion. 

A. The Pennsylvania Steel Company were much larger, 
and so were Cambria and Jones &l Laughlin. 

Q. So were others? 

A. Yes, sir. 

Q. What I was endeavoring to get at was the relative ca- 
pacity of the merged company when it was sold out, compared 
to a number of the others of these independents. It was much 
smaller in its productive capacity, was it not, than any of 
these large ones you have named? 

A. Yes, sir. 

Q. Are you in business now? 

A. YeSj sir. 

Q. I mean are you in the steel business or some other 
business ? I think you said you were president of a bank. 

A. Oh, that is very small. 

Q. But you are engaged in some business. Are you in the 
steel business? 

A. I am making motor trucks and parts that go into auto- 
mobiles, the steel parts. 
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Q. Where? 
A. In Sharon. 
Q. Have yon a company f 
A. Yes, sir. 

Q. How long have you been doing that? 
A. About four or five years. Five years, I think. Before 
that I was making ordnance for the Government. 

EEDIEECT EXAMINATION, 

By Mr. Colton : 

Q. In what parts of the United States did you sell wire 
and nails ? 

A. My favorite territory was from Chicago north, up 
through Iowa, Wisconsin — 

Q. Name as many states as you can where you sold it ? 

A. Minnesota, Wisconsin, Iowa, Illinois. 

Q. Did you, at times, come into competition with the Amer- 
ican Wire Nail Company, located at Anderson, Indiana? 

A. Yes, sir. 

Q. In what states did you come in competition with the 
American Wire Nail Company, located at Anderson, Indiana? 

A. Illinois, I suppose, and the West. We sold them a 
large number of their billets, you know. 

Q. But in what products did you come into competition? 

A. They had a rod mill and a wire mill and a nail factory, 
and we made the steel for them. 

Q. And you sold in competition with them, you say, in 
Illinois and west 1 

A. Yes, sir. 

Q. How far west? 

A. Why, we shipped out to Denver sometimes. 

Q. Did you sell in competition with the I. EUwood Manu- 
facturing Company? 

A. Yes, sir. 

Q. In what territory? 

A. Iowa and west. 

Q. What states do you mean by "the West"? 

A. Dakota and Nebraska. Lincoln, Nebraska, for instance. 

Q. The I. L. EUwood Manufacturing Company and the 
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EUwood Wire & Nail Compaaay are located ia Illinois, are 
they not? 

A. De Kalb, Illinois. I thought it was De Kalb, Iowa. 
Where is De Kalb, Iowa or Illinois 1 

Mb. Reed: Illinois. ':':g^^^ 

TSe Witness: Illinois. 

By Mb. Colton : 

Q. You came into competition with the Consolidated S-teel 
& Wire Company! 

A. Yes, sir. 

Q. In what parts of the United States did you come into 
competition with the Consolidated Steel & Wire Company? 

A. Chicago, east, and Chicago to the north and northwest. 

Q. Chicago east to what points? 

A. Down to about the Allegheny Mountains. They had 
a mill at AUentown that had a geographical distribution 
there; AUentown, Pennsylvania, near Bethlehem. 

Q. How far south? 

A. We did not ship very much south. 

Q. At times, how far did you ship south! 

A. Cincinnati. But the Oliver plants located on the river 
at Pittsburg and plants up at Braddoek had the advantage 
in freight rates by river. Coal barges took the stuff down 
very cheaply as compared with rail. 

Q. Did you ship by water yourself at times? 

A. No; very rarely. 

Q. You did at times! 

A. Yes; rarely. 

Q. And what points would you reach when you shipped by 
water? 

A. Cincinnati, Louisville. 

Q. And with what companies would you come into compe- 
tition then? 

A. The Oliver Company, in Pittsburg, and the <3ra-tes con- 
cern at Braddoek. 

Q. In what parts of the country did you come into com- 
petition with the Pittsburg Wire Company? 
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A. On the river ; the territory of whidi we were just speak- 
ing. 

Q. In what different states would that be? 

A. Ohio, West Virginia and Kentucky. 

Q. In what different states did you come into competition 
with the American Steel & Wire Company of Illinois, which 
was composed of the following concerns: American Wire 
Nail Company, 

A. Of Anderson, Indiana. 

Q, (Continuing) the I. L. EUwood Manufacturing Com- 
pany and the EUwood Wire & Nail Company, the Consoli- 
dated Steel & Wire Company, the Salem Wire Nail Com- 
pany, the H. P. Nail Company, the American Wire Com- 
pany, and perhaps a few others ? 

A. In the west and middle west and the west and north- 
west. Will that be precise enough? The middle western 
states and the northwestern states? 

Q. I wish to ask you whether, if all of the following com- 
panies were combined into a single company, they would 
be large enough to build up an export trade without combin- 
ing other companies with them: The American Wire Nail 
Company, located at Anderson, Indiana, the I. L. Elwood 
Manufacturing Company and the Elwood Wire & Nail Com- 
pany, located at DeKalb, Illinois, the McMuUen Fence Com- 
pany, located at Evanston, Illinois, and the Consolidated 
Steel & Wire Company, located at various places which T 
will name from time to time, first, Joliet, Illinois; the Con- 
solidated Steel & Wire Company, located at St. Louis, Mis- 
souri, the Consolidated Steel & Wire Company, located at' 
Cleveland, Ohio, the American Wire Company, located at 
Cleveland, Ohio, the HJ. P. Nail Company, located at Cleveland, 
Ohio, the Salem Wire Nail Company, located at Findlay, 
Ohio, the Consolidated Steel & Wire Company, having a 
plant at EanMn, Pennsylvania, the Consolidated Steel & Wire 
Company, having a plant at AUentown, Pennsylvania. Now, 
I would like to have all of that question read before the an- 
swer is given, and I ask you whether a company composed of 
all those plants, located as they are on the Missouri River and 
at Cleveland and in the various places, would be capable of 
building up an export trade without combining the other 
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companies subsequently taken into the American Steel & 
Wire Company of New Jersey, 

(To the stenographer.) Will you read the companies to 
him? 

A. I know the companies. Do you wish him to read it? 
Q. No. 

A. I would readily say not successfully, because they are 
located too far away from the seaboard. The only company 
you have mentioned that could develop a foreign trade suc- 
cessfully was the one located at AUentown. 

Q. Where was it located? 

A. About three miles from Bethlehem, Pennsylvania, be- 
tween New York and Philadelphia, say about 70 miles from 
Philadelphia. 

Q'. How about the one located in St. Louis ? 

A. They could not possibly compete where a rail freight 
came in, but they might do a little by shipping down to New 
Orleans if they could get a vessel there; but I wouldn't think 
they could successfully compete for foreign trade. 

Q. Would you say that those plants were so distributed as 
to reach most of the territory in the United States ? 

A. Yes, sir. 

Q. There was not any need of further integration to reach 
most of the territory in the United States, was there! 

A. That is a hard question to answer. 

Q. Answer it to the best of your ability. 

A. Well, I will put it this way, that integrated — is that 
the word? 

Q. I do not care about the word integrated. I mean did 
that combination of plants, located as they were in those 
various places, need to take in additional plants to reach the 
different parts of the United States? 

A. Well, I will answer that combined they could more 
successfully do it. Is that the way to put it? 

Q. If combined with others, do you mean? 

A. If they were all combined they could more successfully 
distribute throughout the United States. 

Q. If they had 

A. They could more successfully than they could disin- 
tegrated. 
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Mb. Lindabuby : You are talMng of wire fence now ? 
Mb. CoiiTON: Yes; wire fentee. 

By Me. Colton: 

Q. I am assuming that all of those plants I have named to 
you have already Feen combined, and what I am asking you 
is whether it was necessary for them to combine the others 
that subsequently went into the American Steel & Wire Com- 
pany of New Jersey in order to reach the various parts of 
the United States? 

A. Well, they could reach the United States without com- 
bining, but they could do it better if they were combined. 

Q. You mean if they took in everything they could do it 
better! 

A. I think they could. 

Q. If they already had several plants in Pennsylvania, in 
the western part of the state, did they need to take in any 
more plants in the western part of the state in order to have 
better distribution? 

A. Pennsylvania does not use as many nails as the west, 
you see. If your plant was at Joliet, Chicago itself could 
take all the nails you could manufacture, and do it every year 
— and morCj too. 

Me. Lindabuey: Chicago itself? 

Thb Witness: Chicago itself, alone. It is a very large 
market. Minneapolis, St. Paul and Duluth can take very 
large quantities of nails. We would habitually sell them 
from ten thousand to twenty thousand kegs of nails at one 
order. 

Q. If you had one plant located in a given town in Penn- 
sylvania — if you had three plants there, you would still reach 
the same general territory in the neig'hborhood of Pennsyl- 
vania, would you not, with yotir three plants? 

A. Yea, sir. 

Q. But yon could go farther with three plants than with 
one, is that your proposition? 

A. You could go farther, but it would be often at a freight 
rate cost against you. 

Q. What I am trying to get at is, what advanlkge was 
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there in takiijg in, additional plants in Pennsylvania when 
they had several plants already in western Pennsylva;nia? 

A. It would help theniL to steady the price. 

Q. What products did your New Castle Nail Company 
manufacture? 

A. Wire and nails. 

Q. That is plain fence wire and other forms of wire? 

A. Yes, sir. 

Q. That is the class of wire business with which you are 
chiefly familiar, is it? 

A. Yes. 

Q. You do not know much about barbed wire, do you? 

A. No ; very little. 

Q. Did you sometimes sell your plain fence wire to far- 
mers? 

A. Yes, sir. 

Q. In various parts of the country? 

A. Pardon. We sold to jobbers; we did not sell to indi- 
vidual farmers. Is that what you mean? We sold to job- 
bers? 

Q. I mean did your product, plain wire, ultimately go to 
farmers ? 

A. Yes ; through the jobbers. 

Q. For what do the farmers use the plain fence wire? 

A. Well, if he had fine horses, for talking 's sake, he would 
not want a barbed wire fence because they would injure them- 
selves by getting against it, and fine stock the same, and they 
often used plain wire ; and it was cheaper. 

Q. Which was the cheaper, the plain wire or the barbed 
wire? 

A. Why, the plain wire, of course. 

Q. If you cut the plain wire price, would you perhaps be 
able to sell to a man who would otherwise take barbed wire 
if they were the same price ? 

A. If a man wants barbed wire, he gets barbed wire. I 
would not call that business cutting the price, you know, to 
bribe him into giving you an order for plain wire. 

Q. I understand, but supposing you wanted business very 
much, and he was using barbed wire on account of the price be- 
ing about the same as your plain wire; assume for the moment 
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you were selling both plain wire and barbed wire at the same 
price; now suppose you cut the price on your plain wire very 
mucb, does that increase the chance of his buying the plain 
wire instead of the barbed wire? 

Mr. Lindabury : I object to that question, first, as calling 
for speculation on the part of the witness ; and, secondly be- 
cause this witness has particularly said that he never sold any 
wire to the farmers ; that the wire was sold to jobbers only. 

By Mb. Colton : 

Q. Will you answer the question. 

A. Why, I think Mr. Lindabury has answered it for me. 

Q. His is merely an objection. Read the question. 

(The question was read by the stenographer as above re- 
corded.) 

A. Well, the supposition there is that they were about the 
same price, and the facts are — 

By Mb. Colton : 
Q. I know, but — 

Mb. Lindabuby : If you must ask such questions, do let him 
answer them. 

Mr. Colton: No; this is purely an assumption, just as 
yours was an assumption a moment ago, and I wish an answer 
to the question I have asked, and it is a hypothetical question. 

Mb. Lindabury : You cannot tell whether he will ultimately 
answer it or not, until you give him an ultimate chance. 

Mr. Colton: I noticed you cut him off when you did not 
like it. 

Eead the question. 

(The question was read by the stenographer as above re- 
corded.) 

By Mb. Colton : 

Q. Will you answer, Mr. Stevenson? 

A. I would not sell him plain wire at the same price as 
barbed wire, because barbed wire is worth from eight to ten 
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dollars more a ton to make, so I would be the man that was 
hurt, wouldn't I? 

Q. Yes. 

A. I don't know how much the farmer would be benefited. 
I could sell you a cotton shirt to-day, if I was in that business, 
but I couldn't sell you a woollen one ; you don't want the wool- 
len one; and he didn't want plain wire when he wanted barbed 
wire. Does that explain it! 

(Whereupon, at 12:30 o'clock p. m., a recess was taken 
until 2 o'clock p. m.) 

AFTEE RECESS. 
At the expiration of the recess the hearing was resumed. 

JOHN STEVENSON, JR., 

the witness under examination when the recess was taken, re- 
sumed the stand. 

REDIRECT EXAMINATION (Continued), 

By Mr. Coi/roisr : 

Q. Mr. Stevenson, what advantage was it that the Sharon 
Company was to obtain from the merger with the Union Steel 
Company? 

A. Nominally a customer for our pig iron and our billets. 
Really a customer for our ore, in the long run. 

Q. Was there any other advantage! 

A. That was a very great advantage. I do not remember 
any other impressing me. 

Q. Was there anything in the way of a financial advan- 
tage? 

A. That was not discussed at the time we were merging. 

Q. Was it discussed later? 

A. Later the deed was done, you know. It was discussed 
at the time that the two companies sold out to the U. S. Steel 
Company. 
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Q. This morning yon spoke of George W. Darr as having 
been engaged in certain negotiations in connection with get- 
ting money for the Sharon plant, or disposing of the Sharon 
plant? 

A. Yes. 

Mr. Lindabury : After it was merged. 

By Mr. Colton: 

Q. After it was merged. Both the Sharon plant and the 
Union plant? 

A. Well, he helped to get money for the Sharon plant. I 
know that. 

Q. To whom did he go to get the money for the Sharon 
plant? If you know, of your own knowledge? 

A. Of my own knowledge I don't know from whom he tried 
to get money. 

Q. To whom did he go to carry on the negotiations in re- 
spect to the sale of the Sharon Steel Company and the Union 
Steel Company? 

A. After they became merged with the Union Steel Com- 
pany— 

Q. Designating it as the merged company. If you know, 
I do not wish to know unless you know. 

A. I do not know. 
^ Q. You testified this morning, if I understood you aright, 
that he carried on negotiations with some representatives of 
the Steel Corporation. Do you know anything about that of 
your own knowledge? 

A. Not of my own knowledge, sir. 

Q. Then what you said this morning was hearsay? 

Mr. Lindabury : I object to that. 

The Witness: When you say not of my own knowledge— 
I knew it and I didn't know it. I didn't go to the Steel Com- 
pany myself. 

By Mr. Colton : 

Q. Tell us all about it, and we will see whether or not you 
knew it. 
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A. I would tell you in a moment if I did. You know you 
may ask a lot of people for money and not get it. So when 
you asked me to whom we applied, I don't know; but what we 
tried to do was to sell our ores. 

Q. Were you present at any negotiations that took plaoe 
between George W. Darr and any representative of the United 
States Steel Corporation? 

A. No ; I was not. 

Q. Then, if you knew anything about it, it was by reports 
from Mr. Darr in regard to it? 

A. I had to know it that way, yes. 

Q. Did he report to you whether he first went to the Steel 
Corporation for money, or whether they had first come to him 
for the property? 

A. I do not believe that he went to them for money. I 
do not know ; but I would not think so. 

Mb. Lindabury : The witness did not say he did. 
Me. Colton : I understand. 

Mb. Lindabuby: I thought you misspoke yourself. He 
said he went to them to sell it. 

By Mb. Colton : 

Q. Did he report to you that he went to them to sell out, 
or that they came to him to purchase? Which was the report? 

A. Well, I could not just say on that point, as to which 
did the talking, you know. 

Q. You do not know which party started the deal, then? 

A. No, sir ; at this moment I could not say. I would think 
that it would be more likely to be Mr. Darr, because he was a 
broker. That is his business, you know. 

Q. But, aside from the fact that he was a broker, you do 
not know which party started the deal? 

A. From my own knowledge, no, I do not. 

Q. Were there any other parties from your company con- 
cerned in the deal besides Mr. George W. Darr, who is now 
dead? 

A. All of the nine directors knew of it, more or less ; be- 
cause we met frequently, and it was a matter of discussion or 
conversation between us. 
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Q. Was there going on at the same time any negotiation 
on the part of the merged companies to raise money, if they 
could? 

A. When the companies were merged, I was not in touch, 
then, with the financial arrangements, so much as I was prior 
to that time ; so that I do not know. 

Q. Did you sell the Sharon Steel Company, or merge the 
Sharon Steel Company with the Union Steel Company on ac- 
count of financial difficulties? 

A. Yes and no. 

Q. Explain. 

A. I was hard up for money. I had put in more than I 
owned, and had borrowed some to help the enterprise through ; 
and we were very extended, as that gentleman was kind 
enough to say; and Mr. Darr had to help to do the financing. 

Q. You had put in a great deal of money in contemplated 
steel works? Is that it? 

A. It depends on what you call a great deal. I began with 
$843,500. 

Q. Yes. 

A. And I went on until I had double that amount in. 

Q. And that was all put in different forms of steel works, 
was it? 

A. Yes, sir; plants. 

Q. And in addition to that you had put out notes? 

A. I would not do that. The company had some out. 

Q. The company had notes out? 

A. Yes; but we sold bonds. 

Q. It had sold bonds? 

A. Yes. 

Q. Did they get money for their bonds? 

A. Sure. Yes. 

Q. Well, that did not give you any financial difficulty, if 
you got money for your bonds, did it? 

A. You have not sold many, or you might know. 

Q. You had not sold all you wanted to, then? 

A. We sold all we needed, you know, at the time. 

Q. You were not in danger of going into the hands of a 
receiver, were you? 

A. I had not got so bad as that, you know. I think half 
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the steel works I know have been in fear of bankruptcy some 
time or other in their lifetime, all the big companies I have 
mentioned, at some time or another, the Cambria, the Penn- 
sylvania Steel Company and those big concerns. 

Q. Did you learn, prior to the sale of the New Castle Sheet 
& Tin Plate Company and of the Shenango Valley Steel Com- 
pany's sheet and tin plate works, both of Newcastle, to Judge 
Moore, D. G. Eeid, and others, what companies were to be 
taken over by Judge Moore, D. Gr. Beid and the other promo- 
ters of the American Tin Plate Company? 

A. I will say yes and no, again, because they came to me, 
as far as I know, the second on the list; themselves first. They 
had a plant at Richmond, Indiana, and then they came to us 
at New Castle, so that the others tagged on afterwards ; and 
the hope was that the others would come in, but I did not 
know that they would. 

Q. Did they express that hope to you that the others would 
come in? 

A. Of my own recollection, I do not know, but I have no 
doubt I rather hoped they would come in, myself. 

Q. Did they mention the names of any other companies? 

A. We all knew the companies; the opposition — Oliver 
was one, Dick Quay was interested in a plant, and some 
others, a number of others. 

Q. Were those among the companies subsequently taken 
in? 

A. Yes, sir, — ^when you say "taken in", is that the right 
expression? 

Q. Acquired. 

A. Yes. You see, when you say "taken in", I sometimes 
wondered whether we took them in, you know ; you see, it just 
depends on how you look at it. 

Q. Was the Sharon Steel Company, at the time immedi- 
ately prior to its acquisition by the United States Steel Cor- 
poration, equipped to produce wire products from the ore to 
the finished wire products? 

A. Yes, sir. 

Q. Do you understand the expression "continuous wire 
rod mills"? 

A. Yes ; I built two. 
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Q. Did the Siiaron Steel Company have continuous wire 
rod mills at Sharon and elsewhere? 

A. Yes, sir, two ; and they still have them. 

Q. Were they A No. 1 wire mills'? 

A. First class ; the very best. 

Q. Name the largest competitors of the Sharon Company 
in wire products prior to its acquisition by the United States 
Steel Corporation. 

A. Pardon me. The United States Steel Corporation did 
not acquire the New Castle Wire Nail Coinpany; it was the 
American Wire Company. 

Q. I am now speaking not of the New Castle Wire & Nail 
Company, but of the Sharon Steel Company's wire works 
which went into the merger of the Union Company and the 
Sharon Company. 

A. Yes, sir. Well, the Union Company was in opposition, 
you know, until merged. 

Q. I want your largest competitors outside of the Amer- 
ican Steel & Wire Company of New Jersey. 

Mr. Lindabury: The Sharon's largest competitors? 
Mr. Colton: The Sharon's largest competitors. 

A. There was a concern in Alabama that was growing 
pretty rapidly, and Mr. Shuler was the manager, but what 
the title of the company was, I could not say. It was in Bir- 
mingham, Alabama. They were looming up prospectively 
large. 

By Mr. Colton: 

Q. What has become of that company? 

A. I do not know. There were several plants scattered 
through the states, say, the Griswold 

Q. I just want the principal ones. 

A. The Grriswold Company. What was that company 
called? It was the Dillon & Griswold Company at Sterling, 
Illinois. Now, I have got it. 

Q. Do you know that that company was not in the Amer- 
ican Steel & Wire Company at that time? 

A. I do not think it was. If it was, I have no recollection 
of it. 
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Q. Can you name any other? 

A. There was a concern at Joliet that I had heard of. 

Q. What was the name of that? 

A. I do not remember at this rfi.om'ent, because there were 
two. I know John Gates and Lambert were in the one, but 
who was in the other I do not know. 

Q. Were the wire mills of the Union Steel Company and 
the Sharon Company, taken together, as large as or larger 
than any one of the companies outside of the American Steel 
& Wire Company at that time! 

Me. Lindabury: Did he not answer that question this 
morning? 

Mr. Colton : No, that question has not been asked before. 

A. Well, I think we were as large as any of them. 

By Mr. Colton : 

Q. You cannot name any company that was larger? 

A. I do not recollect any at this moment. Was the Wash- 
burn & Moen Company in by that time, do you know? 

Q'. Oh, yes, it is in the record that the Washburn & Moen 
Company had gone in. 

A. They were pretty large. They had a plant at Wauke- 
gan as well as one at Worcester. 

By Me. Lindabuey: 

Q. Did you name the Eoeblings? 

A. I do not know whether they were in or not. 

By Me. Colton: 

Q. What did the Eoeblings Company manufacture or 
produce ? 

A. Wire. 

Q. What sort of wire? 

A. For cables, for the like of the Brooklyn Bridge mostly. 

Q. That was a different product from that which you 
manufactured for the most part? 

A. Tes, sir. 
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Mr. Lindabury : You are not asking about wire generally, 
but their type of wire? 

Mr. Colton : Of their general style. 

Mr. Lindabury: Of course we all know that the Roeb- 
lings were in the wire business — 

Mr. Colton: I am asking for his type of wire. 

By Mr. Colton : 

Q. Had the Sharon Steel Company in the course of build- 
ing a number of blast furnaces at the time immediately pre- 
ceding its acquisition by the United States Steel Corpora- 
tion? 

A. Yes, sir; two blast furnaces. 

Q. What was the estimated capacity of those blast fur- 
naces that were in the course of building? 

A. I would call it, safely, 300 tons a day. I think they 
might have done a little better than that. Call it 100,000 tons 
a year each, if you like. 

Q. Do you know what would have been the swoa. total ca- 
pacity of the Sharon Company when those furnaces were 
completed. 

Mr. Lindabury: Did he answer that this morning? 

Mr. Colton: No. You put the question in such a form 
that I do not think he gave an answer. 

The Witness: I gave the wrong answer to his question, 
I think. 

Mr. Lindabury: I thought you corrected it? 

The Witness : Yes, sir, I corrected it, and I am glad the 
gentleman has put the question now. I got my decimal point 
wrong this morning. About 175,000 tons a year. 

By Mr. Colton: 

Q. Is that the sum total? 

A. That we would put on the market, you mean? 

Q. I mean taking the capacity of what you already had, 
and what you had projected, how much would it have come 
to, all told? 

A. About 175,000 to 200,000 tons a year. 

Q. If I understood you correctly, you just said that the 
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estimated capacity of your projected plant came to 300 tons 
a day. 

A. Yes. I think there is a slight confusion. When you 
asked about the estimated capacity, that was the making of 
pig iron. "We did not sell pig iron but used it ourselves. 

Q. Yes, that is my mistake. Now, I want it as to pig iron. 

A. I gave it as to pig iron when I said about 300 tons a 
day from each of the furnaces. 

Q. Now will you give your sum total capacity in gross 
tons of pig iron for a year, including the furnaces that you 
had already built and those that were in the course of build- 
ing? 

A. I would call it off hand about 300,000 to 350,000 tons of 
pig iron, but not that much steel. I told you, truthfully, I 
believe, that we could get put about 175,000 tons a year of 
finished product. 

Mb. LniTDABURY : I think he said he did not sell pig iron. 
The Witness: That is correct; we did not sell pig iron, 
or rarely so. We often bought pig iron. 

Mb. Likdabttbt : That is what I understood. 

By Mb. Coltow : 

Q. Was there any tin plate company as large as or larger 
than the works of the Sharon Tin Plate Company? 

A. Yes, sir. 

Q. Who were they? 

A. The one at New Castle ; two of them at New Castle, I 
should say. 

Q. To what companies did they belong? 

A. (Continuing). One at Richmond, Indiana — 

Q. To what companies did they belong to? 

Mr. Lindabuby : Will you not let him finish? 

Mb. C0L.TON: Yes, certainly. Go ahead, if you had not 
finished. 

The Witness: (Continuing). And another large one in 
Pittsburg. Two in Pittsburg, but one was a good deal larger 
than the other— the Oliver concern. That was four. 



1126 UNITED STATES OF AMERICA VS. 

By Mr. CoiyroN : 

Q. Was that aU? 

A. That is all I recall at this moment. 

Q. And you are speaking of the time the Sharon Steel 
Company was acquired by the United States Steel Corpora- 
tion. 

A. Yes, sir. 

Q. Were all those companies outside the American Tin 
Plate Company or the American Sheet & Tin Plate Company? 

A. I would need to think. Oliver, I think, was outside, if 
I remember rightly. I am almost sure he was. I think they 
called themselves the Monongahela Tin Plate Company — 
the Olivers. 

Q. Do you know what they manufactured? 

A. Tin plate. 

Q. Anything else. 

A. They had a special, separate tin plate company, and 
I do not know of their making anything else. They may have 
made a few sheets, but if they did it was very few. 

Q. Assuming for the moment that that company was out- 
side the American Tin Plate Company, and outside the Amer- 
ican Sheet & Tin Plate Company, do you know of any 
other company, outside the American Tin Plate Company or 
American Sheet & Tin Plate Company, as large as or larger 
than your works? 

A. I do not believe there were any other companies larger 
than us, but I think there were several smaller. I would need 
to take a little time to think of who they were. 

Q. If they were smaller, no matter. 

A. They were smaller. 

Q. At the time you entered into a contract with Judge 
Moore, Mr. Reid, Mr. Graham, and others, in respect to the 
disposition of the products of the Sharon Steel Company's 
tin plate works, was there any company at that time as large 
as or larger than the Sharon Steel Company's tin plate 
works ? 

A. Perhaps there were two or three as large, but by the 
time I got going there was not any that was any larger. 

Q. Will you name those that you think were as large at 
that time? 
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A. I would need to look up the record before I could tell 
you how many mills they had. A mill is a unit. We had 2Q 
mills. 

Q. Can you recall any you think were as large! 

A. Offhand I think Oliver had about 16 or 18 mills. 

Q. How many mills did you have? 

A. Twenty. 

Q. Wherein did your strength consist, as a manufacturer 
or producer of wire products and tin plate products? 

A. My strength? 

Q. Yes. 

A. Shall I say my brains ? 

Q. Answer in full. 

A. I do not know what I would say. I was sometimes 
financially a little weak and sometimes strong in brains, as 
compared to my opponents. Is that fair, or too conceited? 

Q. How about possessing — 

A. (Interposing). Oh, we made wire and nails from the 
ore up. We began with the raw material. We were the first 
to do that. We were the first to put the ore in a blast furnace 
on Saturday night and have it as nails on Tuesday evening. 
From ore to pig iron, to steel, and then sold as wire and nails. 

Mr, Lindabuey: Well, that was brain product, I suppose? 
The Witness: Well, a little brains and some money; a 
mixture. 

By Mb. Colton : J 

Q. You needed ore for that as well as brains, did you not? 

A. Yes, sir; we needed ore. 

Q. And blast furnaces? 

A. Yes, sir. 

Q. And you had both ? 

A. Yes, sir. 

Q. Both ore and brains and blast furnaces ? 

A. Well, I don't say the brains, but we had the ore and 
the plants. 

Q. You had a great deal of experience in wire works, 
and in tin works both, did you not? 

A. I had some experience. 
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Q. And in steel in general! 

A. Yes, sir; I had more in steel than in the others. 

Me. LnsrDABxmY : I did not catch the last. 
The Witness : More experience in the steeL The tin plate 
was a recent development at that time. 
Me. Colton : That is all. 
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By Me. LrefDABUEY: 

Q. "What was the size of the McKeesport Tin Plate Plant 
in 1902, or when you sold ont to the Steel Corporation, which 
is the date ahout which Mr. Colton is asking yon? 

A. Mr. Attorney, we called it the Demler plant. You 
mean the Demler plant. It was five or six miles from Mc- 
Keesport. 

Q. I do not know what I mean. McKeesport was the one 
told to me. 

A. Well, that was a good plant. 

Q. A very large one, wasn't itt 

A. Yes, sir. 

Q. Wasn't it larger than yours? 

A. When I sold out in Sharon or in Xew Castle ? 

Q. At the time you sold out the merged company to the 
Steel Corporation? 

A. Yes, sir. Well, I think that was ahout as large as us ; 
I think it was. I think they had eighteen milla anyhow. 

Q. That was not owned hy the Steel Corporation, was it? 

A. I don't recolleet that they owned it. If they did I have 
no recollection that they owned it. 

Q. Did you go into any of these combinations, as I will 
call them, or amalgamations, for the purpose of obtaining 
any monopoly in the business ? 

A. Xo ; I went in to make a little money if I could. In that 
hope. Monopoly never entered my head. 

Q. And did it appeal to you that money could be' made bv 
a large company better than by a small one? 

A. Yes, sir; there is no question about that. 

Q. That was your thought about it, was it? 
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A. That was a very prominent thought about it. 

Q. Did you have any idea of crowding anybody else out 
of business? 

A. Oh, no. I had troubles enough of my own usually 
without bothering them. 

Q. Did the obtaining of business otherwise than by legit- 
imate means enter into it! 

A. Never wanted to do that. 

Q. Or by making the best material at the lowest cost? 

A. I made a good article and got a fair price for it. That 
is what we did. 

Q. You were speaking this morning of the plants making 
wire products and of their being located around the country, 
and you were asked by Mr. Colton in effect whether there was 
any occasion for taking in any more than those which were 
originally taken in, for the purpose of supplying different 
parts of the country. Do you happen to know whether or 
not Washburn & Moen and some of these plants that were 
acquired later, either by the Steel & Wire Company or the 
Steel Corporation had specialties or made a different class 
of wire products? 

A. Yes, sir; most of them had specialties. Many of them 
had. I will say many of them; Washburn & Moen con- 
spicuously so. 

Q. And what was the character of their chief produc- 
tions? 

A. I think their chief production was barbed wire orig- 
inally, but they developed into making wire for wood screws, 
such as used in fastening hardware. 

Q'. It is the wood screw that we know in commerce, is it? 

A. Yes ; and piano wire and wire used for binding books ; 
we called it tinned wire; and for bed springs, and all kinds 
of springs. I didn't make that. 

Q. Is it true of some of the other important concerns that 
were taken in later that they made specialties ? 

A. Yes, sir. 

Q. And not the common base product? 

A. No ; they made specialties ; some of them did. 

Q'. These concerns that were taken in at the beginning for 
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the most part made what you might call a base product in 
the wire trade. 

A. We called it plain wire. 

Q. Plain wire? 

A. That is the trade name for it. 

Q.- Most of the companies taken in first did that sort of 
thing, did they not — made plain wire? 

A. If you mean most in number ; I doubt it. 

Q. No; in product. 

A. But in quantity and tonnage they did, yes, sir, 

Q. And these that were later taken in, the important ones, 
such as Washburn & Moen and some of the others 

A. Morgan Spring Company made things of that kind; 
they were making specialties ; the Cleveland Rolling mill was 
a large one that made specialties. 

Q. And the Newburg plant? 

A. Yes ; they made specialties. 

Q. The Laidlaw Bale Tie Company? 

A. LaBelle? 

Q. No ; the Laidlaw Bale Tie Company. 

A. I never heard of them. 

Q. There was a LaBelle Company. 

A. I know LaBelle. 

Q. Did they make specialties. 

A. No, sir; I don't think they did. 

Q. I had the name wrong in my mind, as you did. 

A. Yes. 

Q. Mr. Stevenson, with regard to wire products generally 
or as a whole, I suppose the Eoebling concern is the largest 
in that particular line, is it not? 

Me. Colton: I object to his answering unless he knows. 
He has already stated that he is familiar with plain wire 
and nails. 

Me. Lindabuey : I think he has answered far and away be- 
yond that, and I think he knows. 

By Mb. Lindabtjby : 

Q. You know, do you not, the comparative output of the 
different wire making concerns? 
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A. I used to know familiarly, but wliat I know about Roeb- 
ling is that we sold them billets ; thousands of tons of billets. 

Q. Which they made into wire ? 

A. Yes, sir; couldn't be a small concern and buy 10,000 
tons or billets from you, you know. 

Q. At that time, when you were actively in that line of 
business, was not the Koebling concern the largest in that 
line of wire making, in the line of wire products generally"? 
If you do not know I will pass it, 

A. I don't know. 

Q. Very well, I will pass it, then. What did the Gris- 
wold Wire Company make? 

A. They rolled rods a little and made a little wire at Ster- 
ling, Illinois. I think they ran it with a water wheel or some- 
thing of that kind. 

Q. I am told you have the wrong one. ■ 

A. Sterling, wasn't it? 

Q. The Griswold Wire Company, I am told, was at Pitts- 
burg. Do you know a concern there of that name ? 

A. No, sir. I know Griswold personally, and saw him 
lately. But there was a Griswold at Sterling, Illinois. 

Q. Perhaps so, but do you know the works at Pittsburg, 
the Griswold Wire Company? 

A. No, sir; never heard of it. Griswold's father started 
the Bessemer steel making in this country. 

Q. Did Washburn & Moen make flat wire? 

A. Yes, sir. 

Q. And wire rope? 

A. I don't know about the wire rope. Roebling did that. 
They made flat wire and they made square wire. 

Q. Those were specialties? 

A. Yes, sir. 

Q. And their productions in those were large, were they 
not? 

A. They were; large of their kind, you know, but there 
is not a great deal in tons of piano wire used in the whole 
blessed country. 

Q. That is piano wire, is it? 

A. Well, and wire for binding books and furniture and 
things of that kind. 
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Q. I do not suppose piano wire or book wire is sold by the 
ton, is it? 

A. No ; tbat is what I mean, that they were large in their 
specialty. That is what I meant. But in tonnage they were 
not large. 

Q. Those specialties in the aggregate, taking them all to- 
gether, however, were very important, were they not? 

A. They were important. 

Q. Just a question or two more. First, in regard to your 
Sharon property. You spoke of your difficulties, and I do 
not want to go further into the matter except to ask whether 
your Sharon Steel property was mortgaged? 

A. Well, we had $3,000,000 of bonds out on it, if I remem- 
ber properly, 

Q. Was there a mortgage on the property to secure l^e 
bonds? 

A. Of course, to secure the bonds. 

Q. They issue bonds in New York sometimes nowadays 
without mortgages? 

A. Oh, you mean collateral bonds. 

Q. There was a mortgage on the property? 

A. Yes, sir. 

Q. Was it on the ore properties and coal properties as 
well as on the works? 

A. I do not think so. It was on the steel works. It was 
not on the ore property. 

Q. The Sharon Company did not hold the title to the ore 
property, but owned the stock of the corporation that held 
it; is not that so? 

A. Oh, no; we owned the ore property outright. You 
mean the Sharon Steel Company? 

Q. Yes. 

A. Yes. 

Q. Did you not own the stock of the Sharon Ore Company 
which held the title? 

A. Well, but we were the Sharon Ore Company. 

Q. Exactly, but did you not mortgage that stock of the 
Sharon Ore Company? Was it not pledged under the mort- 
gage? 

A. I do not think so. 
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Q. Did not Darr: Did you not say that he was president 
of the merged company? 

A. The Union Steel Company? 

Q. Yes. 

A. No, sir. 

Q. I understood you this morning to speak of him as the 
president of the merged company. 

A. He was the president of the Sharon Steel Company. 

Q. But not of the new merged company? 

A. I do not think so. 

Q. And it was he who negotiated the sale to the Steel Cor- 
poration, as I understood you this morning? 

Me. Colton : I object, because I believe he has testified 
that he has no knowledge of that. 

Mr. Lindabuey : I will see about that. 

By Me. Lindabuet: 

Q. You know he negotiated the sale of the property to the 
Steel Corporation on behalf of your company, do you not? 
A. Mr. JDarr had a good deal to do with it; I know that. 
Q. Did he not begin it? 

Me. Colton : I object on the ground that the witness has 
stated that he did not know whether the Steel Corporation 
began it or whether Mr. Darr began it. 

Me. Lindabtjet : I do not think it is either proper or nec- 
essary for you to be making remarks of that kind when the 
witness is under cross-examination. Such things sometimes 
inform witnesses very improperly. I do not think it is so in 
this case, but it is not a good practice. 

A. Well, I am needing some information myself. 

By Me. Lindabuby: 

Q. Did you not first hear of the matter from Mr. Darr that 
he had taken it up with the Steel Corporation? 
A. I really do not think I did, to tell the truth. 
Q. From whom did you first hear of it? 
A. From William Donner. 
Q. Was he the president of the Union Steel Company? 
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A. Yes, sir ; of the one we had merged into 

Q. I mean the merged concern. 

A. I do not know that he was the president of the merged 
concern, but he was the president of the Union Steel Com- 
pany prior to the merger. 

Q. Who was the president after the merger, if there was 

any change? 

A. I do not think we ever got to that length. 

Q. Did not Donner remain as president? 

A. Well, we will call it that if yon like. 

Q. You first heard of it from Donner? 

A. He came down and stayed at my house all night and 
talked the thing over about possibilities, you know, but that 
was just — it was not negotiations, you know. 

Q. I understand. It was information. 

A. Yes. 

Q. He talked with you about it? 

A. Yes, sir. 

Q. Did you understand from him that the Steel Corpora- 
tion had then been approached? 

A. He had not approached them, as far as I know. 

Q. You did not understand that he had as yet? 

A. No, sir. 

Q. He was proposing to you that it be approached on the 
subject, was he not? 

A. No. 

Q. What was his proposition? 

A. Oh, we had a very large ore property, and he had a 
contract with the Carnegie Steel Company for a very large 
tonnage of billets — I have forgotten how much, but it was 
an enormous quantity — so much a year. I think it was a 
three year contract. He said: "I have got to get ready to 
make my own steel", and we had the ore, and it was dis- 
cussed how we should manage it. Is that the way you want 
it? 

Q. No, that is not what I am interested in, I only wanted 
any conversation that you had with him on the subject of 
selling out to the Steel Corporation. That is all I wanted, 
nothing else. 
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A. That came on afterwards in conversation only, but not 
in negotiation. 

Q. I know. I understand you did not meet the Steel people 
yourself? 

A. I did not meet them at all. 

Q. But you did talk with those who did meet them, did you 
not! 

A. Yes. 

Q. Was Donner one of them? 

A. I really do not know. 

Q. Or was it DarrI 

A. George Darr reported the facts to his directorate, of 
which I was one. 

Q. Did he report that he had been in negotiations ? 

A. Yes, sir. 

Q. Did he report how he came to take up those negotia- 
tions? 

A. How he cttme? It would be safest to say I do not 
know. 

Q. Did he not report that he had been to see somebody 
connected with the Steel Corporation and talked with them 
on the subject of taking over your properties, and did you 
not tell us that this morning? 

A. I would not say so. If I said so, I did not know of my 
own positive knowledge that he went to them. 

Q. I am only asking what he reported to you. If he did 
not report that he had done so. 

A. Yes, he reported that the negotiations could be begun. 
I know that. 

Q. Did he not report that he had begun them; that he had 
been to the Steel people about it? 

A. Yes, I recollect now that he did talk that way; yes, sir. 
I recollect now. I will tell you why I know. 

Q. I do not care why you know. You now recollect it, 
do you not? 

A. Yes, sir; I know that he had negotiations under way. 
I knew that, of my own knowledge. 

Q. That is all I am interested in knowing just now. Had 
you talked with him about it before that time; had you dis- 
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eussed with Mm the desirability of selling out to the Steel 
Corporation before that time? 

A. I had not. 

Q. Had others, to your knowledge? Had you informa- 
tion from your associates that they had? 

Ms. Dickinson : I object to that, Mr. Lindabury. 
Mr. Lindabury : That is^ talk between representatives. 
Mb, Dickinson : I object, unless it was a part of the ne- 
gotiations ; I think that would be hearsay purely. 

By Mb. Lindabury : 

Q. I do not care anything about what you said ; all I want 
is the mere fact of whether you and your associates had dis- 
cussions on the matter of selling to the Steel Company before 
this report by Mr. Darr that he had taken it up with them. 
I do not want what was said, but had you discussed the sub- 
ject; yes or no is all I care about. I merely want the fact. 

A. Not that I know of . 

Q. You do not recall? 

A. I do not recall. That is the better way. 

Q. I understand that you yourself, were impressed with 
the desirability of selling, because of your financial condi- 
tion? 

A. It is very impressive sometimes, financial condition. 

Q. And it impressed you, did it not? 

A. Yes, sir; I believe it did. 

By Mb. Coi/ton : 

Q. Did Darr report to you whether he had taken up the 
negotiations with the United States Steel Company or wheth- 
er the United States Steel Company had taken up the nego- 
tiations with him? 

A. I cannot give a positive answer on that point, as to 
which took the thing up, the one or the other. 

Q. You speak of specialties in the wire business. "Were 
you the maker of specialties? 

A. No, sir. "We kept out of that. 

Q. Do you call barbed wire a specialty? 

A, No, not in the usual sense of the word. 
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Q. Were there not a great many concerns that went into 
the American Steel & Wire Company of New Jersey that made 
barbed wire? 

A. Yes. 

Q. So in order to get more specialties, they would not have 
taken in Washburn & Moen because they were manufacturers 
of barbed wire, would they? 

A. You cannot take in the left hand and leave the right 
hand out; you have to take the whole thing. 

Q. But the barbed wire did not enter into it as one of the 
specialties to be acquired? 

A. They were the original owners of the barbing patent 
at that time. 

Q. And they were manufacturers of barbed wire at that 
time? 

A. Yes, sir. 

Mr. CoiiTON : That is all, Mr. Stevenson. 

PERCIVAL EOBEBTS, JR., 

heretofore called and sworn as a witness in behalf of the 
United States, was recalled for further examination. 

DIRECT EXAMINATION 

By Me. Diokinson : 

Q. When we adjourned you were asked to look for and 
produce three papers. I will take them up in order. The first 
was the written agreement under which the stock of the Pen- 
eoyd or the A. & P. Roberts Company, was sold to Mr. Ladd. 
Have you that agreement? 

A. I have looked for that agreement, and I now produce 
it. (Witness producing papers.) This is one of the two 
original agreements. 

Q. What was your last statement? 

A. This was one of the exchange agreements signed by 
I. Gifford Ladd. 
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Me. Lindabuby: There seem to be several papers here. 
The agreeudent was all that was asked for. 

The Witness: That is the consummation of the agree- 
ment. 

By Me. Dickinson: 

Q. This is an agreement made the 10th day of May, 1900 
by and between P. W. Eoberts, and Percival Eoberts, Jr., of 
Philadelphia, Pennsylvania, parties of the first part, and I. 
Gifford Ladd, of the City of Providence, State of Ehode Is- 
land, party of the second part, and I observe it is signed "I. 
Gifford Ladd. ' ' I understand from your statement that these 
papers were made in duplicate and exchanged? 

A. Yes, sir. 

Q. And an identical copy of this paper retained by Mr. 
Ladd? 

A. Yes, sir. 

Q. And your name was signed to it? 

A. Yes. 

Q. And was not signed to this. I understand the two 
are the same. 

A. There was an interchange of two duplicate papers, yes. 
This is the original, (indicating). 

Q. Are you willing to leave this, or do you want it copied 
into the record? 

The Witness : That paper (indicating one of the papers 
referred to) is the copy of the financial statement of the Pen- 
coyd Iron Works on which this agreement is based . It is 
referred to in the agreement. It was made by Stephen Little. 

Me. Lindabtjey: I suppose it had better go in. 

Me. Dickinson : If it is referred to, certainly. 

Me. Colton: Is it made a part of it? 

Mb. Lindabuey: I do not know whether it is made a part 
of it or not. 

The Witness: It is the statement on which the transac- 
tion is based. 

By Mb, Dickinson: 

Q. Do you remember in what clause it is referred to? 
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A. I tMnk you will find it referring to the financial state- 
ment of January 1st, 1900; I tMnk on the last page of the 
agreement it also refers to a supplementary period, bring- 
ing it down to May 15, 1900. 

Q. Clause 6. An investigation of the books of account of 
the said company was made as of the 1st of January, 1900, by 
Stephen "W. Little. This is the agreement (indicating) 1 

A. That is the consummation. 

Mk, Dickinson : "We will put it in, then, as part of it. 

Mb. Lindabuey: I have not seen it. 

Me. Dickinson : I have not seen it either, but we will put 
it in. 

The Witness : It shows that there was value received for 
the consideration. 

Me. Dickinson: It is agreed by counsel that the said 
paper need not now be copied, and either party shall have the 
right to have it produced as evidence. 

Me. Lindabuey: No, I do not want to put it that way. 

Me. Dickinson: How do you want it? 

Me. Lindabuey : It is agreed that it shall be copied in the 
printed record unless counsel otherwise agree before-hand. 

Mb. Dickinson : But need not be copied now. 

Mb. Lindabuby: Yes. 

Me. Dickinson : All right. 

(The papers so identified were offered in evidence and 
marked "Government Exhibits 89 and 91, May 24, 1912.") 

By Mb. Dickinson: 

Q. The transaction was consummated on the basis of 
this agreement, was it? 

A. It was, sir. 

Q. That was a sale of the stock of the A. & P. Roberts 
Company to Mr. Ladd? 

A. Stock and bonds. 

Q. And the date of this transaction is the 10th day of 
May, 1900, I see? 

A. Yes. 

Q. Was there any variation from this? 
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A. It was carried out in accordance with the terms of that 
agreement. 

Q. You spoke the other day of a conversation that you 
had with Mr. Bacon. Was that coeiversation with Mr. Bacon 
before or after the date of this agreement? 

A. A year afterwards, nearly. That was, I think, about 
April, or possibly March, 1901. 

Q. And that was at the time of the formation of the 
Steel Corporation and the American Bridge Company go- 
ing into that? 

A. Yes, sir. 

Q. Were you or were you not one of the parties associa- 
ted with Mr. Ladd in the plan of getting up and organizing 
the American Bridge Company? 

A. No, sir. I had no knowledge whatever of any transac- 
tions in reference to the organization of the American Bridge 
Company, excepting several interviews with Mr. Ladd in 
regard to the sale of the securities of the A. & P. Eoberts 
Company. 

Q. You had nothing to do with the selection of compan- 
ies proposed to be included in or excluded from the com- 
bination which constituted the American Bridge Company? 

A. Nothing whatever. I had nothing whatever to do with 
it. 

Q. And of passing on the character or quality of their 
works ? 

A. Nothing whatever. The first connection I had with the 
American Bridge Company was of May 21, 1900, when I was 
elected president of the company. 

Q. And you were not in the councils or confidence of 
Mr. Ladd or any of these other people 

A. Not in the slightest 

Q. Wait a minute please. 

A. I beg your pardon, sir. 

Q. (Continuing). In regard to the purposes or the con- 
trolling motives in organizing this company, or the selection 
of the properties that were to go into it? 

A. No, sir, no. 

Q. Did you at that time have any knowledge of the mo- 
tives that controlled them, and were the purposes of their or- 
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ganization communicated to you by Mr. Ladd or anybody 
who was in the combination or active in getting it up? 

A. Yes. I can recall a number of conversations which 
I had with Mr. Ladd. I think I had several with Mr. Con- 
ger, and probably some with Mr. Jarvis. They invited me to 
enter into their scheme and outlined briefly what it was. T 
told them that I could not consider it. First, however, what 
they invited me to do was to put our bridge department into 
their proposed company, meaning by the bridge department 
to segregate that department of our works from our steel 
works. I told them it was an impossibility, that it could not 
be done, that it was part and parcel, one entire unit, and I 
therefore considered that we were not on the same basis at 
all as the other plants which were proposing to go into the 
organization as proposed, that we were in an entirely dif- 
ferent position, due to the fact that we were manufacturers 
of steel as well as builders of structural work. 

Q. When were these conversations with Mr. Ladd and Mr. 
Conger; before or after you made this contract? 

A. I should place them as probably between the years 1898 
and 1900. 

Q. That was before this contract was entered into ? 
A. Entirely so. 

Q. Did they or did they not disclose to you the purpose 
that they had in regard to the formation of the American 
Bridge Company? 

A. Oh, yes ; it was generally talked over ; and as I stated 
before it was entirely along the lines of economy of manage- 
ment. 

Q. Did they indicate to you or specify what companies 
they expected to bring into the organization? 
A. No, they did not. 

Q. They did not mention any companies at all? 
A. Further than their own. Mr. Jarvis was connected 
with the Berlin Bridge Company and Mr. Conger with the 
Gfroton Bridge Company. 

Q. Then outside of their companies and outside of your 
works, did you have any information with regard to the char- 
acter of the concerns that were going to be put into the com- 
bination? 
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A. No, I did not; not by name, no. 

Q. Just state, Mr. Eoberts, what information Mr. Ladd or 
Mr. Conger communicated to you before tbis purchase in re- 
gard to the organization they were proposing and the con- 
cerns that they were going to put into that organization? 

A. Of course I can only give my general recollection of 
those conversations, which would be very general and not par- 
ticular; but their arguments were based entirely along the 
lines of economy in shop management. 

Q. You are not telling now what was said. I want to know 
what was said to you. I do not want your conclusions at all. 
I want you to state what Mr. Ladd said to you, the language 
he used, as far as you can remember it. I do not want any 
conclusions as to their arguments. If you know what the 
arguments were, state what they were. 

Mr. Lindabuby: Before you answer that, I think Judge 
Dickinson will correct that and allow the witness to state the 
substance of the conversation. You do not want him to be 
literal, of course. 

Mb. Dickinson: Yes; but I do not want him to give me 
conclusions. 

Mr. Lindabubt : I understand that. 

Mb. Dickinson : Not verbatim. 

Mr. Lindabubt : But the substance of what was said. 

Mb. Dickinson: Yes. 

By Mb. Dickinon : 

Q. State, as nearly as you can, the language used by each 
one of those men to you whenever this matter came up. And 
I would like you to state it in detail. 

A. I cannot attempt at this late date to give the language 
used by any of those gentlemen in any conversations I had 
with them. I have a very clear recollection as to the tenor of 
the arguments which they presented. 

Q. I object to your giving the tenor of any arguments. 
Can you not give the substance of any conversation you had 
with any one of them? 

A. I can give the substance, but not the words. 

Q. I do not mean your conclusion, but the substance in 
words. 
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A. Not my conclusions, but their statements. 

Q. Well, give their statements and locate now the first 
time in order. When was it, as nearly as you can tell? I 

A. I cannot give any date further than that it was between 
the years 1898 and 1900. 

Q. You cannot come any nearer than a range of two years! 

A. I cannot. 

Q. How many interviews did you have with Mr. Ladd on 
that subjecf? 

A. I think possibly in those two years I may have seen 
Mr. Ladd a half a dozen times. 

Q. State where you saw him, the various places 1 

A. I think Mr. Ladd called at my office several times. 

Q. Where, in New York? 

A. Philadelphia. I think I met him incidentally when I 
was stopping in New York occasionally at the Waldorf Hotel, 
where he then lived. 

Q. So you met him at your office in Philadelphia and at the 
Waldorf Hotel in New York? 

A. Those are the places which I now recall. 

Q. State what Mr. Ladd told you in regard to the com- 
panies that were going into this organization. 

A. Mr. Ladd's statement to me was, as far as I can recall, 
that he was proposing to organize a company composed of a 
number of the independent structural concerns for ,the pur- 
pose of effecting economies of administration, and for the 
purpose of increasing their capital, as very many of them then 
had not sufficient financial resources to carry out the con- 
tracts, which at that time were increasing very largely in size, 
and they were unable individually to handle them. He out- 
lined various other economies, such as buying material in 
larger quantities, carrying increased stock, economy in regard 
to designing and erection. And also another considerable 
economy would be that the various shops could be organized 
along certain lines of work, so that they would be specialized, 
and in that way the cost of manufacture reduced. 

Later on, one of the last suggestions that Mr. Ladd came 
to me with, after I had refused to consider it from the stand- 
point of a bridge shop only, was that these other shops had 
considered that they would be greatly advantaged by the 
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purchase of a steel works, which could furnish them with 
their raw material for fabrication. And he came back to me 
again, and said that he would like a proposal from me for our 
entire plant, including our steel works, which led up to that 
agreement. 

Q. And you say that in none of these conversations he 
named any companies except the three companies which you 
have mentioned, that would probably be taken into that com- 
bination? 

A. I would not confine myself to these three exactly; 
there may have been a few others mentioned, but no detailed 
list of any kind was ever shown or discussed with me. 

Q. Mr. Eoberts, can you mention the names of any com- 
panies, which, at the time you entered into this agreement, you 
knew were going to be taken over, or had been contracted for 
to be taken over, either directly or indirectly, into a combina- 
tion to be known as the American Bridge Company? 

A. I could not at this date state in detail. 

Q. Did you know at the time you signed this contract 
what companies were going into that organization? 

A. I certainly know some of them, but I am not sure that 
I knew all. 

Q. I will ask you whether you knew that the Keystone 
Bridge Company, formerly of the Carnegie Company, was go- 
ing in? 

A. I think I did. 

Q. Did you know that the Berlin Iron Bridge Company, ofi 
East Berlin, was going in? 

A. I did. 

Q. Did you know that the Post & McCord Company o^ 
Brooklyn was going in? 

A. I did. 

Q. Did you know that the Ehnira Bridge Company, of El- 
mira. New York, was going in? 

A. I cannot say. 

Q. Did you know that the Union Bridge Company, of 
Athens, Pennsylvania, was going in? 

A. I did. 

Q. Did you know that the Edge Moor Bridge Works of 
Wilmington, Delaware, was going in? 
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A. I did. 

Q. Did you know that tlie Lassig Bridge & Iron Works of 
Chicago, Illinois, was going in? 

A. I don't know. 

Q. The Shiffler Bridge Company, of Pittsburg, Pennsyl- 
vania? 

A. I don't know. 

Q. The Detroit Bridge & Iron Works, Detroit, Michigan? 

A. I don't know. 

Q. You mean you do not now recall that you tiave any 
recollection as of that time, and may have forgotten. How 
is that? 

A. I neither now recall, nor do I think I knew at that time. 

Q. As to any of those which I have mentioned where you 
have said 

A. Where I have said I don't know, yes. 

Q. The Detroit Bridge & Iron Works, of Detroit, Michi- 
gan? 

A. I don't know. 

Q. The Eochester Bridge & Iron Works, of Rochester, 
New York? 

A. I don't know. 

Q. The Groton Bridge & Manufacturing Company, of Gro- 
ton, New York? 

A. Yes. 

Q. The Youngstown Company, Youngstown, Ohio? 

A. I don't know. 

Q. The J. G. Wagner Company, Milwaukee, Wisconsin? 

A. I do not know. 

Q. The Wrought Iron Bridge Company, Canton, Ohio? 

A. I don't know. 

Q. The New Columbus Bridge Company, Columbus, Ohio? 

A. I don't know. 

Q. The Gillette-Herzog Manufacturing Company, Minnea- 
polis, Minnesota? 

A. I don't know. 

Q. Lafayette Bridge Company, Lafayette, Indiana? 

A. I don't know. 

Q. Pittsburg Bridge Company, Pittsburg, Pennsylvania? 

A. I don't know. 
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Q. Sehultz Bridge & Iron Company, Pittsburg, Pennsyl- 
vania ? 

A. I don't know. 

Q. Buffalo Bridge & Iron Works, Buffalo, New York! 

A. I don't know. 

Q. Koken Iron Works, St. Louis, Missouri? 

A. I don't know. 

Q. Hilton Bridge Construction Company, Albany, New 
York? 

A. I don't know. 

Q. Horseheads Bridge Company, Horsebeads, New York? 

A. I don't know. 

Q. American Bridge Works, Chicago, Illinois? 

A. I am not positive about that. 

Q. New Jersey Steel & Iron Company, Trenton, New 
Jersey? 

A. I don't know. 

Q. Toledo Bridge Company, Toledo, Ohio? 

A. I don't know. 

Q. Nelson & Buchanan Company, Chambersburg, Penn- 
sylvania ? 

A. I don't know. 

Q. Did or did not Mr. Ladd at the time you made this 
agreement, tell you whether he had not secured options or 
made arrangements by which he was to take over certain 
bridge companies to be united under one corporation to be 
known as the American Bridge Company? 

A. He did, and the ones he named to me, as I recall, and 
which I have said that I knew of, were the principal con- 
cerns. The others he classed as numerous highway bridge 
works, and some structural shops throughout Pittsburg and 
the West; but he simply enumerated them as a class. He 
possibly said about how many there would be, but I do not 
recall that he mentioned them by name. 

Q. He did mention, as you recall, those which you have 
specified as having been mentioned, and he dealt with the 
others in a general way? 

A. A more general way. They were the smaller shops. 

Q. And he told you that he had made arrangements by 
which these concerns that you have mentioned by name and 
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the others that you have meationed by class, were to go into 
a company to be known as the American Bridge Company? 

A. I so recall. 

Q. You understood that such a company was going to be 
formed, and that the companies of the kind you have des- 
cribed were to be taken over by that company? 

A. I so understood. 

Q. The consderation set out here is to be paid, $2,000,000 
in cash and $3,000,000 in preferred stock, and $1,500,000 in 
common stock on or before May 15, 1900; $1,000,000 in cash 
on June 1, 1900, and $1,000,000 in cash on June 15, 1900. 
State whether or not you took in cash those payments speci- 
fied "in cash" or whether you took any of that in stock. 

A. The payments I received were strictly in accordance 
with that agreement. 

Q. That is to say, the cash payments 

A. (Interrupting). The cash payments were in cash. 

Q. And the stock payments were in stock? 

A. The stock payments were in stock. 

Q. And you took no stock for the payments recited here 
to be in cash? 

A. No, sir. 

Q. In your former testimony you answered questions in 
regard to the relative output of tiie United States Steel Cor- 
poration in 1900, and stated that your answers were based 
upon statistics which had been furnished you showing the 
output of the United States Steel Corporation in bridge and 
structural material as of that year. Subsequently you volun- 
teered the statement that you were in error in supposing that 
that paper spoke as of 1900, when it spoke as of 1903. Is that 
correct ? 

A. The figures I gave were partly accurate as of 1900 
and also as of the year 1903. The percentage which I named, 
38 per cent, is accurate as of the year 1903. The tonnage 
I gave is not exactly accurate for either of those two years. 
I would like for the year 

Q. You are not answering my question, I beg to remind 
you. Please answer. 

A. I am trying to answer it. 
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Q. I do not think you are, and I tMnk we liad better have 
it read to you. 
A. Very good. 

Me. Lindabuey: It has been read. 

Mb. Dickinson: I know, but the witness seems not to 

understand. 

The Witness: May I have the answer that I gave the 
other day read to me, and then probably I can get at it 
better. 

Me. Dickinson: Read the question, will you? 

(The stenographer read the question as follows:) 
"Q. In your former testimony you answered questions 
in regard to the relative output of the United States Steel 
Corporation in 1900, and stated that your answers were 
based upon statistics which had been furnished you, show- 
ing the output of the United States Steel Corporation in 
bridge and structural material as of that year. Subsequent- 
ly you volunteered the statement that you were in error in 
supposing that that paper spoke as of 1900, when it spoke 
as of 1903. Is that correct!" 

A. I do not recall that I referred to any definite paper, 
but to the result of a compilation of statistics and testimony 
which I gave before the Stanley Committee. I have gone over 
the statistics from which I testified and am now prepared to 
testify as to the relative capacities of the American Bridge 
Company 's shops and those of its competitor 's as of the year 
1900 and also 1903. 

By Me. Dickinson : 

Q. I will now ask you whether or not your answers the 
other day in regard to the relative output in 190O were not 
based upon a paper which you said had been gotten up by 
someone else and furnished to you, and which paper you 
subsequently said spoke as of 1903 and not as of 1900? 

A. I do not think that is correct. My statement was that 
the 38 per cent which I testified to as of 1900 was as of the 
year 1903. You asked me as to how my statistics for 1900 
were arrived at, and I said from an examination of statistics 
furnished by the directory of the American Iron & Steel Asao- 
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ciation for the year 1900, and from that I had made certain 
calculations from my own knowledge as to the capacities for 
the year 1900. 

Q. Mr. Eoberts, you gave relative estimates of relative 
output for the year 1900. What recollection did you have of 
that, independently of any memorandum which had been fur- 
nished to you by others 1 

A. As to my recollection of the year 1900 1 had no informa- 
tion furnished other than I had obtained from the publica- 
tions of the American Iron & Steel Association. The mem- 
oranda which I had furnished by others, commenced, so far 
as percentages were concerned, with the year 1903; so far 
as capacities of the American Bridge Company were con- 
cerned, they commenced with the year 1901. 

Q. You based your answers on that statement, did you? 

A. I based my answers on that statement. So far as 1900 
was concerned, I had prepared the data myself from the pub- 
lications of the American Iron & Steel Association. As in the 
year 1903, and subsequent thereto, I had based my opinions 
upon data furnished by the American Bridge Company. 

Q. Now, with regard to that paper to which you have re- 
ferred as having been prepared by others, you had nothing to 
do with the preparation of that yourself? 

A. Nothing whatever. 

Q. You have not compared it, or done any original work 
in the preparation of it yourself? 

A. None whatever. 

Q. You do not know anything about whether it is correct or 
incorrect. You just accepted it from some one else? 

A. I accepted it as a transcript of the records and the 
books of the American Bridge Company for those years, as 
enumerated. 

Q. Did you make the transcript? 

A. I did not. 

Q. Then you do not know whether it is correct or not? 

A. I do not, but presume it is. 

Q. You say that your estimates made for the year were 
based upon what? 

A. They were based upon the capacity. 

Q. From what are you reading? 
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A. I was only looking for a page in the testimony before 
the Stanley Committee. 

Q. I am asking you for your memory, now, and asking you 
as to what you testified the other day. 

A. As to the tonnage for 1900 it was based upon esti- 
mates which I made from an examination of the capacities 
of the various bridge works of the country as shown in the 
supplement to the Iron & Steel Works Directory for the year 
1903 ; also an examination of the directory for the year 1898, 
and from my general knowledge of the bridge business in 
1900. 

Q. You know nothing about whether those statements in 
the directory are correct or not? 

A. Only from a general knowledge of the conditions exist- 
ing at those plants. I would also say in that connection that 
of course all of those figures are theoretical and not the same 
as exact figures of tonnages of production. A shop capacity 
is elastic. You cannot give a definite figure for shop capacity, 
as it depends largely upon the nature of the work in which it 
is engaged. 

Mb. Dickinson : K«ad the last question. 

(The stenographer read the question as follows:) 
' ' Q. You know nothing about whether those statements in 
the directory are correct or not ? ' ' 

Me. Dickinson : Read the answer. 

(The stenographer read the answer referred to as above 
recorded). 

By Me. Dickinson: 

Q. I will ask another question. Did you have any general 
knowledge as of those times which enables you to say whether 
or not the figures that you took from that directory were cor- 
rect or not? 

A. I think I had a reasonable knowledge as of the year 
1900 of the general conditions of the structural business in the 
United States. 

Q. Could you, independently of what is set out in that 
directory, remember the figures and statistics shown there ? 

A. No, sir; not at this date. 
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Q. Or at any time? I mean since you have given your 
■testimony? 

A. Since I have given my testimony ; no. 

Q. Well, when you were giving your testimony? 

A. No. 

Q. During this hearing, I mean. 

A. Without reference to that supplement, I eould onLy re- 
call from memory the testimony which I gave before the 
Stanley Committee in regard to the matter of capacity as of 
the year 1900. 

Q. Mr. Eoberts, if you had made reference to that sum- 
mary, is your knowledge sufficient on that subject, and is your 
memory sufficient, to state whether those figures given under 
each one of the concerns there set out are correct or not? 

A. At this time? 

Q. Yes, at this time ? 

A. No, no. 

Q. You do not know whether that is correct or not, do you? 

A. Yes. 

Q. Of your own knowledge? 

A. Of my own knowledge I should say that that publica- 
tion was reasonably correct. 

Q. I am not asking you for the reputation of the publica- 
tion. I am asking this: Whether, when you swear here to 
percentages and have looked at that book, you base your 
answer upon what that book shows, or upon what you know. 

A. Upon what the book shows. 

Q. Was your estimate of the list of plants for the year 
1900, which you gave the other day in your testimony, based 
upon a list prepared for the year 1900? 

A. I do not recall that I gave any list of plants as of the 
year 1900. 

Q. Do you recall whether you stated that your estimates 
for the year 1900 were based on a list of plants which had 
been prepared for the year 190O? 

A. I do not now recall what my testimony was as to that. 

Q. Have you any information now on the subject from 
which you can answer? 

A. As of the year 1900? 

Q. Yes. 
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A. No, I have not. 

Q. Can you give, of your own knowledge, the output of the 
independent concerns that were in competition with your com- 
pany in 1900? 

A. I have not at any time made any reference to output. 
I have spoken only of capacity. 

Q. Have you knowledge now which enables you to state 
the relative percentage of capacity as of the year 1900, of 
those concerns which went into the American Bridge Com- 
pany and of the competitive concerns in structural and bridge 
material which did not go in? 

A. From the supplement 

Q. No, from your own knowledge, now. 

A. Without outside assistance from publications, I have 
not. 

Q. Then your testimony that you have given on that sub- 
ject is based on such publications 1 

A. As of the year 1900? 

Q. As of the year 1900. 

A. It is. 

Q. What publications as of the year 19001 

A. The fountain of those estimates is the publication of 
the Supplement to the Iron & Steel Works Directory prepared 
by the American Iron and Steel Association, as of the year 
1903. 

Q. And you have nothing of the year 1900? 

A. I have not. 

Q. You were asked in regard to your testimony with re- 
spect to the relative output for the year 1911. Was your 
testimony as to that based upon papers prepared by others 
or upon papers prepared by yourself? 

A. Papers prepared by others. 

Q. Did you compare those papers with the originals ? 

A. I did not. 

Q. Then, you do not know of your own knowledge whether 
they are correct or not? 

A. Not of my own knowledge. 

Q. You have not, as I understand, compared any of these 
papers that have been furnished you, or any of <-he publica- 
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tions upon which you have based your testimony, with any 
original copies ? 

A. I have not gone beyond the face of the returns in any 
case. 

Q. And have not checked them up with any thing! 
A. No, sir. 



CROSS EXAMINATION, 

By Mil. LiNDABURY: 

Q. Mr. Eoberts, did you prepare any tables of the capacity 
of the plants of the Bridge Company and its competitors for 
the years in question? 

A. I have here tables showing the annual capacity of the 
shops of the American Bridge Company and of its competi- 
tors for the years 1904, prepared in February, 1904, 190'5, 

1906, 1907, 1908, 1909, 1910 and 1911, showing also the per- 
centages of the capacity of the American Bridge Company's 
shops as compared with the capacities of their competitors. 

Q. Have you any other table there? 

A. I have also for the years 1902, 1903, 1904, 1905, 1906, 

1907, 1908, 1909 and 1910 tables showing the bids tendered by 
the American Bridge Company, the orders taken, both do- 
mestic and export, and the percentages of work secured asi 
compared with the work bid upon. I have also from the year 
1904 to 1911 inclusive lists giving in detail the names, location 
and capacity of the shops of all the competitors of the Ameri- 
can Bridge Company. These are the statistics upon which in 
detail the first table was made up. 

Mb. Dickinson : Bead that question, please 1 

(The stenographer read as follows:) 
"Q. Have you any other table there?" 

Mr. Dickinson : No, I mean the question before that. 

(The stenographer read as follows:) 

"Q. Mr. Eoberts, did you prepare any tables of the ca- 
pacity of the plants of the Bridge Company and its com- 
petitors for the years in question ? ' ' 
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Me. Lindabuey : He has answered that question. 

Mk. Dickinson : I do not think he has. 

Mb. Lindabuby : If you want to criticise his answer, you 
will have a chance to do so later. He has answered it cor- 
rectly, I thinib, ajid I cannot allow opposing counsel to stop 
the examination for the purpose of discussing with the witness 
whether he has answered a question or not. 

The Witness: I have alao a compilation of the pages 12 
to 22 of the supplement to the Iron & Steel Works Directory 
for 1903. 

By Mb. Lindabuby : 

Q. You say the first report to which you refer, and which I 
see you have designated Eeport No. 1, was made up from 
certain sheets of a statistical character which you also pro- 
duced? 

A. Yes, sir. 

Q. Those, for the purpose of identification 

A. Those sheets I might say are made up every month in 
every year. 

Q. These sheets or sheets of this character? 

A. Sheets of that character. Those are for the month of 
May, for each of those years. 

Q. You have answered the question. Just pause a moment^ 
will you not? It is the practice, you say, to make up similar, 
monthly sheets ? 

A. It is. 

Q. How long has that practice been followed? 

A. Since 1903, I believe. 

Q. You mean by the American Bridge Company? 

A. By the American Bridge Company, yes. January, 
1904, is the first; you have May, 1904, as your first sheet. 

Q. Each one of these sheets you have produced is entitled 
"List of Competitors Operating Shops", and they are dated 
respectively May 16, 1904, May 15, 1905, and so on, one form 
for each year up to May, 1911. They are all dated May 15: 
When were these made up ? 

A. They were originally made up as of those dates and 
years. 

Q. How comes it that we have only one a year? 
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A. I simply took samples, one for eacli year, to check up 
the relative results. You will find 

Q. No, that is enough. You have answered the question. 
Of course you took the same month each year? 

A. That is correct. 

Q. Of course, in order to have a fair sample, as you call 
it, you took the same month each year? 

A. Yes. 

Q. By whom were these originally compiled or made up? 

A. I think by the Assistant Auditor of the American 
Bridge Company. I think he was Mr. Ball. 

Q. I understand that a similar one is made up every 
month. 

A. That is correct. 

Q. From what data? 

A. From returns made by the various selling agents of 
the American Bridge Company. 

Q. In the regular course of business ? 

A. In the regular course of business, of the competitors 
which they meet. 

Q. Now, using the data contained in these statements, you 
had report No. 1 made up? 

A. That is correct? 

Q. Is that right? 

A. That is correct. You will find that that report is made 
up as of January, I think mostly January of each year, while 
your detailed reports are as of the month of May each year ; 
but the differences are very immaterial. 

Q. Are you able, from this report or otherwise, or from 
this report and the data upon which it is based, and your gen- 
eral knowledge of the business, to tell me what the percentage 
of the American Bridge Company in capacity was in 1911? 

Mr. Dickinson: This is excepted to, because the answeij 
called for would necessarily be based upon reports which the 
witness hasi stated he did not make up and were furnished to 
him by others. 

By Mr. Lindabury: 

Q. Will you answer the question ? It calls for a yes or no 
answer. 



1156 UNITED STATES OF AMERICA VS. 

A. I think I am competent to answer that. 
Q. What was the percentage? 
A. About 30 per cent. 

Me. Dickinson: What year? 

Mb. Lindabuby: 1911. 

The Witness : Between 30 and 31 per cent., I think. 

By Mr. Lindabury : 

Q. Do you know whether it had been as low as that in any 
previous year from 1904? I will say in any previous year of 
the company's business has it been as low as that? 

A. I think it had been, yes. 

Q. This report does not show it, 

A. Then I am in error. I am speaking of the tonnage 
taken in comparison with the work tendered upon. 

Q. That is not what I am asking. 

A. I understand 

Q. I am asking about capacity. 

A. I think it has been a gradually decreasing capacity 
annually. 

Q. Are these data upon which that report was made up 
regarded by you as reliable? 

A. They are. 

Mb. Dickinson : I object to that as irrelevant and incom- 
petent. 

By Me. Lindabuby : 

Q. Are they so regarded by your company in its business? 
Me, Dickinson : Objected to as irrelevant and incompetent. 
A. They are. 

By Mb. Lindabuby : 

Q. Have they been treated, acted upon by the company, 
since the system began, as authentic and reliable? 

Mb. Dickinson : The same objection. 

A. I so understand. 
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By Mb. LaNDABUEY: 

Q. Have you ascertained in any way what the percentage 
of capacity of the American Bridge Company was at the time 
of its formation — the first year, we had better say, of its busi- 
ness ? Just yes or no. 

A. Only in a general way, from my own estimates, based 
upon published statistics. 

Q. Were those published statistics of a reliable character? 

A. Those statistics are reliable 

Mb. Dickinson : Objected to, as it is not shown what stat- 
istics are referred to. Objected to as irrelevant. 

By Mb. Lindabxjey: 

Q. Were they based upon statistics that are ordinarily 
regarded as reliable and accepted in the steel business as 
authentic? 

A. They were always so considered. They were the 
statistics of the American Iron & Steel Association. 

Q. The same as those to which the Grovernment has been 
appealing in this easel 

A. The same. 

Q. Very well. Then, as a result of your study of the stat- 
istics, coupled with your own familiarity with the business, 
tell us what the percentage of the American's output was in 
the year of its birth, the first year of its life? 

A. May I refer to the testimony which I gave before the 
Stanley Committee? 

Mb. Dickinson : I object to that. 

By Mb. Lindabuet : 

Q. For what purpose? 
A. For exact figures. 
Q. Yes. 

Mb. Dickinson : It is objected to. The witness is called to 
state his knowledge of the subject at the present time. 



1158 UNITED. STATTES OP AMBBICA VS. 

By Mr. Lindabtjuy : 

Q. You caa tell approximately first. 

A. I can tell approxjanately without it. 

Q. Them we will get it exact afterwards, to please Judge 
Dickinson and me, both. 

A. The tonnage of the American Bridge Company as of 
its formation 

Q. I would like you to omit that and give us the percent- 
age, if you are able to. 

A. Under 40 per cent. 

Q. If you have anything by which you can give it more 
exactly, you may look at it, including your testimony before 
the Stanley Committee. Have you that testimony before you? 

A. I have a memorandum made from it within the last 
forty-eight hours. 

Me. Dickinson : That is objected to. 

By Mb. Lindabury : 

Q. Made by yourself? 

A. Made by myself. If it is objected to, I can refer to 
a certain page. 

By Mr. Lindabury: 

Q. Never mind. Just give us the figures. 

A. The American Bridge Company, capacity 441,000 tons 
per year. The Bridge plants belonging to steel works, out- 
side of American Bridge Company, 150,000 tons ; bridge plants 
independent, 1,000,000 tons ; making a total of 1,591,000 tons, 
bearing in mind those are gross and not net tons. You have 
on all these other statistics net tons, and these figures are 
gross tons. Therefore, you will want to add 12 per cent to 
compare them with all other tables. 

Q. Now will you give me the percentage. That is what 
I asked for. 

A. Less than 40 per cent. 

Q. How much less! 

A. I would have to figure it up. 

Q. Oh, I see, you were not doing the arithmetic. 

A. I was not doing the arithmetic. 
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Q. Can you tell me what the percentage of capacity was 
for each of the years thereafter, that you have on Sheet 
No. 1? 

A. Yes. 

Mr. Dickinson: Objected to the witness using sheet 

No. 1. It is simply a memorandum from figures made by 
someone else, the correctness of which the witness knows 
nothing about. 

Mr. Lindabtjry: I propose to offer in support of it the 
data. 

Mr. Dickinson : We have not the support yet. 

By Mr. Lindabtjry : 

Q. Go on and give it. 

A. February, 1904, 38 per cent, January, 1905, 36.2 per 
cent; January, 1906, 37.4 per cent; January, 1907, 36 per 
cent; January, 1908, 32.2 per cent; January, 1909, 32.8 per 
cent; January, 1910, 31.8 per cent; January, 1911, 30.1 per 
cent. 

Q. Your report No. 2 is intended to show the bids made 
and the orders taken; that is, bids accepted for those years, 
from the Bridge Company, is it not? 

A. That is correct. 

Me. Dickinson: This is excepted to on the ground that 
the witness has no right to refresh his memory by referring 
to the said paper, as he has shown that it was not prepared 
by him, and he does not know whether it is correct. 

By Me. Lindabury: 

Q. How was this made up and by whom? 

A. The American Bridge Company. 

Q. At your request? 

A. At my request. 

Q. And in the way you directed? 

A. At my request in May, 1911. 

Q. What was it made up for? 

Mr. Dickinson: Were you an ofiQcer of the Bridge Com- 
pany then? 
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A. I was not an officer of the Bridge Company then. 

By Ma. Lindabuby: 

Q. What was it made up for? 

A. For the purpose of testimony before the Stanley Com- 
mittee. 

Q. And testified to down there? 

A. Yes, sir. 

Q. Authenticated by Mr. Stanley and his committee? 

A.. He seemed to accept it. 

Mb. Dickinson: You do not know yet. You have not 
heard from him yet or seen his report. 

The Witness : It is a long time coming. 

Mr. Dickinson : Wait until you hear that and maybe you 
will not laugh about it. 

Mb. Reed: We do not need to see it to know what it is 
like, Judge. 

Me. Dickinson: It may be like the writing on the wall, 
^'Mene, mene tekel upharsin." 

By Mb. Lindiabury: 

Q. Can you tell me roughly without my putting this be- 
fore you, about the percentage of the bids tendered by the 
American Bridge Company that were accepted during the 
year 1910? 

Mr. Dickinson: Objected to for the same reason. 

A. Well, it would be less than 40 per cent. 

Q. This gives it at 29.8 per cent. 

A. I am too liberal. 

Q. You you tell me about how it ran during preceding 
years ? 

A. Well, it never exceeded fifty, and was as low as 27 or 
28, 1 think. 

Q. So that the American Bridge Company's competitors 
secured during each year more than 50 per cent of the work 
that the American Bridge Company bid on ? 

A. That is correct, if the work was left. 
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Q. I mean if the work was left. 

Mk. Dickinson : And if this paper is correct. 
Me. Lindabubt : No ; without regard to that. 
The Witness : I have no question in my mind about the 
correctness of this paper. 

By Me. Lindabuey : 

Q. And have you information enough, independent of this 
paper, to make that statement that the American Bridge Com- 
pany did not get half the work on which it bid? 

A. Yes ; from my general knowledge of the trade I would 
say that is correct. 

Q. Can you tell me what it was in 1908, and I will let 
you look at report No. 2 for the purpose of assisting you in. 
giving your testimony. 

Me. Dickinson: Objected to as incompetent and irrele- 
vant? 

A. Including export work it was 24.9, and excluding export 
work it was 32.3. 

Me. Dickinson: Objected to as incompetent and irrele- 
vant. 

By Mb. Lindabuey : 

Q. Your report No. 3 is a compilation from the Swank re- 
ports. Do you know whether this is correct or not as a com- 
pilation? 

A. I so believe. 

Q. Was it made up under your direction? 

A. It was. 

Q. By careful and competent men? 

A. The auditor of the United States Steel Corporation. 

Q. Does he generally get things right? 

A. I think if he did not we would know it before this. 

Mb. Dickinson: Objected to as irrelevant and incompe- 
tent. 
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By Mr. Lindabtjry : 

Q. For the purpose of aiding in the interpretation of this 
paper and giving such infornaation as you are able without 
regard to it, can you tell me what an examination of the 
Swank report shows the capacity of the Bridge Company to 
have been in the year 1902 ? 

A. Eather lower than the Bridge Company itself has esti- 
mated it. 

Q. How low? 

Mr. Dickinson: Excepted to as irrelevant, incompetent 
and improper examination. 

A. It is about 32 per cent ; not quite that much, I think, if 
you will exclude two works belonging to the Steel Corporation. 

Mr. Dickinson: Excepted to as irrelevant and incompe- 
tent. 

By Mr. Lindabtjry : 

Q. Inasmuch as your recollection entirely agrees with this 
paper, you have no doubt of the correctness of Mr. Filbert's 
work, have you? 

A. None whatever. 

Mr. Lindabtjry : I offer in evidence the reports numbered 
1, 2 and 3, and the monthly list of competitors operating shops 
from May, 1904, down to May, 1911. 

Mb. Dickinson: These papers are objected to on the 
ground that they are not shown by the witness to have been 
authenticated or to have been prepared by him, or that he 
has any knowledge of their correctness, and that they are 
hearsay. 

Mb. Lindabtjry: (To the stenographer) Mark them in 
the order in which I hand them to you. 

(Eeport No. 1, annual capacities of structural steel shops, 
was offered in evidence and marked "Defendants' Exhibit 
Eoberts No. 1, May 24th, 1912.) 

(Eeport No. 2, was offered in evidence and marked De- 
fendants' Exhibit Eoberts No. 2.) 

(SimTmary of capacity of bridge building works was of- 
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fered in evidence and marked Defendants' Exhibit Roberts 
No. 3.) 

(List of competitors operating shops May 16, 1904, was 
offered in evidence and marked Defendants' Exhibit No. 4) 
May 24, 1912.) 

(List of competitors operating shops May 15, 1905, was of- 
fered in evidence and marked Defendants' Exhibit Roberts 
No. 5, May 24, 1912.) 

(List of competitors operating shops May 15, 1906, was 
offered in evidence and marked Defendants' Exhibit Roberts 
No. 6, May 24, 1912.) 

(List of competitors operating shops May 15, 1907, was 
offered in evidence and marked Defendants ' Exhibit Roberts 
No. 7, May 24, 1912.) 

(List of competitors operating shops May 15, 1908, wast 
offered in evidence and marked Defendants' Exhibit Roberts 
No. 8, May 24, 1912.) 

(List of competitors operating shops May 15, 1909, was 
offered in evidence and marked Defendants' Exhibit Roberts 
No. 9, May 24, 1912.) 

(List of competitors operating shops May 15, 1910, was 
offered in evidence and marked Defendants' Exhibit Roberts 
No. 10, May 24, 1912.) 

(List of competitors operating shops May 15, 1911, was 
offered in evidence and marked Defendants' Exhibit Roberts 
No. 11, May 24, 1912.) 



(Whereupon, at 4 o'clock p. m., the hearing was adjourned 
until Monday morning. May 27, 1912, at 10:15 o'clock a. m.) 
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FOUETEENTH DAY. 

Room 720 Custom House, 

New York, N. Y., 

Monday, May 27, 1912. 

The hearing was resumed at 10:15 o'clock a. m., before 
Special Examiner John Arthur Brown. 

Appearances the same as heretofore noted. 

PEBOIVAL ROBERTS, JR., 

the witness under examination when the adjournment was 
taken, resumed the stand for further examination. 

RE-DIRECT EXAMINATION, 
By Me. Dickinson : 

Q. Mr. Roberts, you were asked upon re-cross examina- 
tion: 

"Did you prepare any tables of the capacity of the plants 
of the Bridge Company and its competitors for the years in 
question?" 

And you answered that you had tables showing the annual 
capacity of the shops of the American Bridge Company and 
of its competitors for the year 1904 and you mentioned other 
years. 

Did you mean to say, by that, that you had prepared tnose 
tables yourself? 

A. That I had prepared them? 

Q; Did you prepare them? 

A. No, sir; I did not; and I so stated. They are not the 
work of any one man. 

Q. You were also asked about other tables in that connec- 
tion, in the next question to the one in which you were asked 
whether you prepared the tables, and you answered that you 
had also for the years 1902 to 1910 inclusive tables showing 
the bids tendered by the American Bridge Company, the 
orders taken, and so forth ; and also from 1904 to 1911 inclu- 
sive, lists giving in detail the names, location and property of 
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the shops of all competitors of the American Bridge Com- 
pany. 

Q. Did you prepare those tables ? 

A. I did not ; and so stated. 

Q. Referring to the paper marked Defendants' Exhibit 
No. 1, and also to Report No. 1, which you used, you say that 
it was made up from certain sheets of a statistical character. 
Did you prepare those sheets of a statistical character upon 
which this report was made"? 

A. I stated that that report had been prepared 

Q. If you will not tell me what you stated, but will simply 
answer my questions, I think it will facilitate matters, Mr. 
Roberts. 

A. I did not prepare that report, and so stated. 

Q. I did not ask you if you prepared that report. I asked 
you if you prepared certain sheets of a statistical nature from 
which this report was made up. 

A. I stated, yesterday, that I prepared nothing subsequent 
to the year 1900; that the estimate as of the year 1900 was 
made up by me, but that all data subsequent to that had not 
been made by me, and were prepared either by the American 
Iron & Steel Association or by the officials of the American 
Bridge Company. 

Q. I do not want you to tell me what you stated, but I want 
you to state now. 

A. I state that now. 

Q. That is, that you did not prepare any sheets of a 
statistical character upon which Report No. 1 was based! 

A. I so stated, and again state. 

Q. Did you see those sheets of a statistical character when 
they were being made up, and the data from which they were 
made up ? 

A. I never saw them until they were handed to me in their 
finished form^ 

Q. Did you ever see the data from which they were made 
up? 

A. I did not. 

Q. Are you now a director or an officer of the American 
iB ridge Company? 

A. I am not. 
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Q. How long is it since you were a director or officer of the 
American Bridge Company? 

A. Not since the year 1902, I think. 

Q. Do you know, of your own knowledge, that sheets of 
the character we have just been talking about were made up 
every month in ever}- year, covering the period embraced by 
these sheets that you have exhibited here 1 

A. I believe I do. Of which sheets are you speaking? 

Q. The sheets from 1902 to 1910, and the sheets upon which 
Eeport No. 1 was based. 

A. Eef erring to Eeport No. 1, the details as to the capacity 
of the competitors of the American Bridge Company were 
made up monthly, and those sheets are in evidence. I cannot 
say that the other data on those sheets were made up monthly, 
as they are given in annual periods. 

Q. You say they were made up monthly? 

A. I do. 

Q. Were you present when they were made up monthly? 

A. I was not present when they were made up ; nor were 
they made up by any one individual. 

Q. You never saw any of the processes of making them 
up while they were going on? 

A. I have seen some compilations being made of them; 
but the sheets came in from the various selling agents of the 
American Bridge Company. They are not the work of any 
one individual. 

Q. Where did they come to? You say they came in. 

A. They first came into Pittsburg, and from there they 
were transmitted to New York. I have seen them being com- 
piled in the New York office. 

Q. In what New York office? 

A. In the New York office of the American Bridge Com- 
pany. 

Q. Did you yourself examine these statistics from which 
they were compiled? 

A. I did not. 

Q. You do not know what they were, except in a general 
way? 

A. I knew that they were statistics that had been sent in 
by their selling agents. 
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Q. You do not know how they were made up by the selling 

agents ? 

A. I do not. 

Q. Nor when they were made up? 

A. I do not; except that they were made up monthly. 

Q. Take the ones that were made up monthly in 1902. 
How many of those did you ever see, and when? 

A. I do not recall that there are any such sheets for the 
year 1902. 

Q. Well, for the year 1903? 

A. I think 1904 is the first year of those detailed sheets. 

Q. Take the year 1904, then. 

A. What is the question? 

Q. When did you last see them,— the originals? 

A. I do not know that I ever saw the originals for 1904. 

Q. Did you ever see the originals for 1905? 

A. I do not think I ever saw the originals for any year or 
any month. I have seen copies of the originals. 

Q. Did you see the copies compared? 

A. I did not compare them, no. 

Q. You only say what purported to be a copy? 

A. I have seen only the copies which I have produced 
here. 

Q. Copies which you did not make yourself? 

A. Copies which I have said, two or three times, I did 
not make myself. 

Q. Of your own knowledge, how long has the practice of 
making up these monthly sheets been followed? 

A. To my own knowledge I can only say what has been 
reported by officials of the American Bridge Company to me. 
If that is knowledge, I know of the matter ; if it is not knowl- 
edge, I know nothing of it. 

Q. Eeferring to this list that you have produced here, 
the first one dated May 16, 1904, and going on down, the 
last one being dated May 15, 1911, entitled "List of compet- 
itors operating shops," what classes of work were the shops 
included in that list doing in competition with the American 
Bridge Company? 

A Fabricating frame structure, composed mostly of steel 
— mostly or principally of steel. 
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Q. And all those included in that list put down as com- 
petitors of the American Bridge Company were doing that 
work which you have indicated, for the respective years, 
were they? 

A. I believe they were. 

Q. Do you have any personal knowledge that they were ? 

A. To a greater or less extent, probably I was not fa- 
miliar, I would say positively I was not familiar, with every 
individual shop named on that list. 

Q. Do you undertake to say that those set down as com- 
petitors operating shops, upon those lists, for the several 
years from May 16, 1904, to May 16, 1911, inclusive, were 
for the respective years actual competitors of the American 
Bridge Company? 

A. I believe they were, for the following reasons : They 
were lists made by selling agents of the American Bridge 
Company during the months of these several years named, 
for the sole purpose of furnishing information to the com- 
pany as to who its competitors were, and the nature of their 
business, and the capacity of their shops. To my mind it 
would have been manifestly a fool's operation if they did 
not correctly ^;epresent the situation. They were not com- 
piled for any purposes of legal proceedings, but were simply 
the reports furnished during the current operations of that 
company. 

Q. Did you, yourself, see any of those reports for the 
year 1910? 

A. The first time that I saw 

Q. Will you not answer that question, whether you did 
or did not? 

A. Let me have the question again. 

(The question was repeated by the stenographer, as fol- 
lows :) 

"Q. Did you, yourself, see any of those reports for the 
year 1910?" 

A. At what time? 

By Me. Dickinson : 

Q. Any time. The original reports sent in by those sell- 
ing agents. 
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A. I have said that I did not see any original reports. 
I have seen copies of those reports; I have seen all the 
copies which I handed to you on Friday last covering each of 
the months of the years named on the reports. 

Q. The papers you handed in do not purport to be copies 
of the reports made by the selling agents, do they? 

A. They do, and they are copies. 

Q. Are they copies or compilations from them? 

A. Copies. 

Q. Do you mean to say 

A. I beg your pardon; I understand you mean that that 
embraces ■ 

Q. I mean just what I say ; whether or not these are copies 
of what you have produced here of the actual reports sent 
in by the various selling agents. 

A. Yes, they are. 

Q. You say they are? 

A. They are simply the reports put in one detailed list. 
Those reports are made up from different sections of the 
country, from the selling agents in different sections, and, 
simply, they are embraced in that one list. 

Q. And you say you never saw any of the originals that 
came in from the selling agents? 

A. That is correct. 

Q. And never compared this with them. 

A. I have so stated a number of tim.es. 

Q. Nevertheless you say these are copies of those re- 
ports, do you, of your own knowledge? 

A. From information given, furnished by others, I be- 
lieve they are. 

Q. Do you know anything about it yourself? 

A. Manifestly I do not; I never said I did. 

Q. When were these that you have produced here, these 
actual papers, from May 16, 1904, to May 16, 1911, made? 

A. That for May, 1911 was made for me during the 
month, I think, of May or June, 1911. The others I asked for 
and they were furnished subsequently to the commencement 
of this suit. 

Qi. Were they made up or are these originals? 
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A. They were copied from originals whicli were on file 
in the archives of the company. 

Q. From whom did you get the information that the ori- 
ginals from which these are copies are on file in the archives 
of the company? 

A. From Mr. Ball, the assistant auditor of the American 
Bridge Company. 

Q. Were these reports made under your direction? 

A. They were not, beyond the fact that I asked for cer- 
tain information and that was furnished to me. 

Q. "When did you ask for that information? I refer to 
the information embodied in these reports from May 16, 
1904 to May 16, 1911? 

A. I asked for the information as of the year 1911, about 
a year ago. 

Q. As to the others, when did you ask for it? 

A. The other information I asked for subsequent to the 
commencement of this suit ; the exact date I do not remember. 

Q:. Were they made up after your examination began in 
this case or not? 

A. Some of them may have been. 

Q. How many were furnished to you after your examina- 
tion began in this case? 

A. I am not clear how many I had prior to that. 

Q. Did you have any more than the one prior to 1911, 
prior to that? 

A. That I am unable to say; but since my examination 
commenced I asked that the set be made complete. 

Q. Do you personally know who compiled the information 
that came from these sales agents? Do you know of your 
own knowledge who did that? 

A. No; some of the stenographers. 

Q. Do you know 

A. I do not know that personally, no. 

Q. (Continuing). Of your own knowledge who made up 
those lists you have furnished from May 16, 1904? 

A. No ; I have said that from my own knowledge I know 
nothing in regard to those years you have mentioned, 1904 
and subsequent years. 

Q. Do you know of your own knowledge that similar 
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lists were made up in the course of business of the Ameri- 
can Bridge Company every month for each of the years 

named? 

A. To the best of my knowledge and belief the originals 
are now on file in the archives of that company. 

Q. From whom have you the information that the origin- 
als made up each month for the years 1904 to 1911 inclusive 
from the reports made by the sales agents are on file in the 
archvies of that company? 

A. Prom Mr. Ball, the assistant auditor. 

Q. "When did he give you that information! 

A. Friday of last week. 

Q. Mr. Eoberts, does the American Bridge Company com- 
pete generally for contracts for structural work or work of 
the character that you have indicated here in this list of com- 
petitors operating shops, where the tonnage of the contract 
is less than ten tons? 

A. Yes; under certain conditions they would take con- 
tracts of 10 pounds. It is impossible to place any limit upon 
the size of a contract which a concern of that kind would 
take. For instance, its customer of to-day, who may have a 
contract of 10,000 tons, may to-morrow have a contract for 
a single beam, and the company meets the requirements of its 
customers without regard to tonnage or size of contracts. It 
is impossible to fix any hard and fast line in that respect. 

Q. Suppose they are people who are not its customers, 
have they generally been competing for work of that char- 
acter! 

A. Yes; they would compete for work of any size. 

Q. Can you name a single contract that they competed for 
in the year 1911 where the tonnage involved was not over 
10 tons! 

A. It would be impossible for me to do that. I could 
furnish that information from their books. 

Q. I am asking for what you know. 

A. Oh, no; I know nothing of their individual contracts. 

Q. Can you name any contract of any character that thev 
took in the year 1911 ! 

A. Of any character? 

Q. Yes. 
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A. I probably know a few of the more prominent ones. 

Q. Name them. 

A. Offhand I do not know that I could name them. There 
were a number of large buildings here in New York, or 
bridges. 

Q. Can you name any contract! 

A. I would not undertake to name any contract, no. 

Q. For any of the years'? 

A. Not at all. I could furnish you any information of 
that character you want from their books. 

Q. I want the information you have, Mr. Eoberts. 

A. I have none whatever. 

Q. None whatever? 

A. No, sir. 

Q. Can you name any of those who competed wth them in 
any of those years'? 

A. No, sir. I would be glad to furnish you with any in- 
formation of the kind you desire from their books. 

Q. That is, if the books of the company show if? 

A. From the books of the American Bridge Company. I 
have no connection with any other company. 

Q. You were asked, Mr. Eoberts, to state from this Eeport 
No. 1 or otherwise, or this report and the data upon which 
it is based, and your general knowledge of the business, what 
the percentage of the American Bridge Company in capacity 
was in 1911, and you answered that it was between 30 and 31 
per cent., you thought. Was your answer based entirely on 
this report or nof? 

A. Entirely upon that report. 

Q. And not upon any other data or any other informa- 
tion that you had'? 

A. I know of no other data or information upon the sub- 
ject. Of course, that report is corroborated by Sheet No. 2, 
which I offered in evidence. 

Mr. Lindabury : Your view of legal evidence seems to have 
undergone a change since you had Mr. Dean on the stand. 
Judge. 

Mr. Dickinson : I am examining the witness for the foun- 
dation of his statement, Mr. Lindabury. Inasmuch as I chal- 
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lenged the question, you asked Hm to answer upon this re- 
port or otherwise and upon data upon which it is based and 
his general knowledge of the business, and he said he so an- 
swered it. Now I understand that his answer waa based upon 
this report, and that alone. 

By Me. Dickixson : 

Q. Is that correct, Mr. Eoberts ! 

A. For the year 1911, my answer is based upon that report. 

Q. That is what I understood you to say. 

A. And also the other Sheet No. 2, to which I have also 
referred. 

Q. That is based on these two reports ? 

A. On these two reports. 

Q. Entirely? 

A. On these two reports, for those data, yes. 

Q. If it was based on anything else I want to know it. 

A. Of course, I have a general knowledge of the structural 
situation in the United States. I was engaged in it for more 
than twenty-five years actively, and since the year 1900 more 
or less engaged in it indirectly, and I have a general knowl- 
edge. But when you come to ask me for the exact data, I give 
you those sheets. While I can talk in round numbers, of 
course it is manifestly impossible off hand to substantiate 
my statements unless I produce data of that kind which I be- 
lieve to be correct. 

Q. When you answered between 30 and 31 per cent., did 
you base that answer upon these reports solely or not? If 
you did not, then I want to know on what else you based it. 

]Me. Lixdabtjby: He has just answered that. 
'Mr. Dickinson: The witness talks so much, you know. 
]Me. Lindabttbt: I object to the question as already an- 
swered. 

Mb. Dickenson : Read the question. 

(The question was read by the stenographer as recorded.) 

A. My last answer will cover that question, and I again 
state what I said in answer to the previous question. 
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By Mb. Dickinson : 

Q. I will ask you, Mr. Eoberts, whether or not you based it 
upon anything except these reports when you gave that per- 
centage. 

A. That percentage is the result of the statistics in those 
reports. I might make an estimate which would vary 2, 3 
or 4 per cent, from that; but that definite percentage given 
is the compilation of the figures given in those two reports. 

Q. All right. What connection have you had with the bridge 
business since 1902? You stated, I believe, that you had 
been indirectly connected with it. 

A. Up until the year 1902 I was a director in the Steel Cor- 
poration. I retired in the year 1902, and again became a di- 
rector in the year 1909. Between those two dates there is a 
gap in my direct connection -^-ith the steel business, and what 
I learned was simply in a general way from time to time from 
trade papers and from intercourse with those who were direct- 
ly engaged in it. 

Q. Tou were asked, Mr. Eoberts, if your company regarded 
these data in this business as reliable. In your answer what 
company did you mean ? 

A. The American Bridge Company and the United States 
Steel Corporation. 

Q. So when you answered that, you meant to imply both 
companies, the American Bridge Company and the United 
States Steel Corporation? 

A. I did, and I thiak the public generally. 

Q. When the question was asked you: Have these data 
been treated and acted upon by the company since the system 
began as authentic ? ' ' and you answered : "I so understand ' ' 
What did you mean by "the company? ' ' 

A. I had in mind the American Bridge Company. 

Q. You were asked what the percentage of capacity of the 
American Bridge Company was at the time of its formation — 
the first year, we had better say— of its business. In answer- 
ing that, what did you include in the first year? The calendar 
year or the twelve months following the organization? 

A. That was an estimate prepared entirely by me. I sim- 
ply assumed as of about the year 1900. 
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Q. So it applied to the year 1900, did it? 

A. About that time, yes. 

Q. It applied to the calendar year 1900 ? 

A. About that time, yes. 

Q. In answering for the year 1900, on what statistics did 
you base your answer? 

A. The answer was based upon my general knowledge of 
the bridge business as of that time. In regard to which I be- 
lieve I was qualified to speak. My connection with the manu- 
facture of structural material had been intimate since the 
year 1876. I had built the bridge works of the Pencoyd Iron 
Works, and that works, as of the year 1900, was probably the 
largest and most active fabricating shop in the United States. 
I used as data the compilation of the American Iron & Steel 
Association as of the year 1898, and also as of January 1, 
1903. These statistics, prepared by the American Iron & Steel 
Association, were the estimates given to it by each individual 
fabricating concern of their own capacity at the dates men- 
tioned. 

From these statistics and my own knowledge, I estimated 
the situation in the country as of the year 1900, in regard to 
which year I found no published statistics whatever, and the 
results which I gave were the estimates which I made from 
those statistics. 

Of course, like all such estimates, they are not dealing with 
actual facts, such as production; they are dealing with ca- 
pacities, and they are, therefore, subject to a certain range of 
error. I have no question at all but that, in going over those 
figures, I might vary them again five per cent, more or less ; 
but the limit of variation is within what would be considered 
reasonable limits for that class of work. 

The capacity is not a positive, definite amount. For in- 
stance, a shop may consume as much time on a 10,000 ton con- 
tract as it does on a 5,000 ton contract, and its capacity be up 
to its maximum in both cases, due to the fact that the amount 
of work performed on one contract may be the same, but the 
tonnage in the contract different. Therefore there is no hard 
and fast measure. If we say the capacity of a shop is 10,000 
tons, another man may estimate it at 12,000 tons. Another 
may estimate it at 8,000 tons. It is no definite, fixed sum, like 
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a production, where we can say : ' ' Our production last year 
was 10,000 tons. ' ' That is another matter. I think there has 
been some misapprehension in regard to what I have been 
testifying to here. 

Q. You say that you used the statistics for 1903? 

A. I did. 

Q. Have you got the estimates that you made, based on 
that? 

A. I have no data excepting what I testified to here on 
Friday last. 

Q. You took the estimates in 1903. How did you correct 
them for 1900? 

A. By allowing a certain relative increase for certain shops 
during the period which had elapsed from 1900 to 1903. 

Q. Did you know what the production from those shops 
was from your own knowledge, for 1900? 

A. I knew them in a general way, yes. Many of them were 
competitors, and some of them were customers. 

Q. Was the Fletcher & Crowell Company one of these com- 
petitors ? 

A. I do not know them at all. 

Q. Do you know what their capacity was in 1903? 

A. I do not. 

Q. Do you know what it was in 1900 ? 

A. I do not. For any such data as that I would refer to 
the publication which you have in your hand. It is the only 
one I had. 

Q. But there was none for 1900? 

A. No. I based our extensions on a definite progressive 
amount from the year 1898 to 1903, and then averaged it. 

I had the results for 1898, published by the American Iron 
& Steel Association. I also had the results for 1903, and in 
checking up the changes in the capacity of the various shops, 
I had those two periods; and also, taking the list of new 
establishments which had started up in the meantime, I ar- 
rived at the result which I did for the year 1900. If I recall 
correctly you will see the great change which has taken place 
from the fact that in 1898 the number of shops in the country 
was 80 and some odd, with a production of about 800,000 tons, 
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whereas in 1903 there were 140, with a production of a million 
and some seven or eight hundred thousand tons. 

Q. You say you allowed a percentage of progression? 

A. I did. 

Q. How did you distribute that? 

A. I distributed it over a period; that was a five year 
period. 

Q. I know, but how did you distribute it between the com- 
petitors, socalledl 

A. I do not understand your question. 

Q. You took a competitor that appeared in the directory 
in 1903 — and there was a long list of them, was there not f 

A. Yes. 

Q. Now, you say you allowed for an assumed increase be- 
tween 1900 and 1903. What percentage did you allow? 

A. That was a five year period. 

Q. I am just asking you what you did. 

A. I am trying to tell you what I did. 

Q. Do not suppose, just answer what you did. 

A. I am trying to tell you what I did. 

Q. Do that, then. 

A. There was a five-year period. Assuming that any one 
shop appeared, for instance, say, in 1908, with a capacity of 
10,000 tons, and appeared five years hence with a capacity of 
15,000 tons, I considered that half-way between the two it was 
entitled to a capacity of 12,500 tons. That was merely an 
estimate. 

Q. So that is the way, by that arbitrary distribution, that 
you reached your figures for 1900, is it? 

A. Yes ; and I believe them to be reasonably correct. 

Q. You compared 1903 with 1898, did you? 

A. That is correct. 

Q. You took the statistics showing the output 

A. No, sir. 

Q. What did you take? 

A. I took the statistics showing the capacity 

Q. I mean to say the capacity. 

A. The capacity of the shops as reported to the American 
Iron & Steel Association by the shops. 
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Q. And as they appeared in those publications for 1903 
and 1898? 

A. That is correct. 

Q. And based upon the capacity as shown for the several 
shops in 1898 and 1903, you arrived at this conclusion that you 
speak of? 

A. And using my own judgment and based on my general 
knowledge of the conditions. 

Q. But you did assume that as a foundation — the capaci- 
ties as shown in this Iron & Steel Directory for the years 1898 
and 1903? You took that as a starting point, did you? 

A. They were the lists of shops which I used in my com- 
pilation. 

Q. And the capacities as shown in that publication for 
those respective years ? 

A. That is correct. 

Q. Mr. -Roberts, I show you this publication for 1898. 
Please find in that book the capacities shown by your competi- 
tors for that year (handing witness a book) ? 

A. I refer to bridge building work, at page 278 to page 
284. 

Q. Let me see that, please. 

A. I think you got the wrong kind of work when you 
handed the book to me. I think you were looking at structural 
works. 

Q. Take the Vermont Construction Company. Did yon 
know what the capacity was there for 1898? 

A. For full details of tonnages or capacities, I refer to the 
volume in question. I do not carry them in my mind. 

Q. Was the construction company a competitor of your 
company in 1900? 

A. I should say it was. 

Q. Do you know whether it was? 

A. I think it was. 

Q. Take the Boston Bridge Works. Was that a competi- 
tor of your company in 1900? 

A. An active competitor. 

Q. Take the Hawkins Iron Works, Springfield. Was that 
a competitor of your company in 1900? 

A. So far as I know it was. 



1180 UNITED STATES OF AMEEICA VS. 

Q. Do you know whether or not it was? 

A. Yes, sir ; I should say it was. 

Q. The New England Structural Company, East Everett. 
Was that a competitor of your company? 

A. Yes. Are you speaking now of the year 1900 or 1898? 

Q. I am speaking of the year 1900. 

A. Yes. 

Q. Take the year 1903. Was the Lane Bridge Company a 
competitor of yours ? 

A. The Lane Bridge Company, I cannot answer. It is a 
small concern, and whether it was still in existence as of 
1903, 1 cannot at this time say. 

Q. How about 1900? 

A. I cannot answer offhand without looking it up. The 
Lane Bridge Company was a small concern. 

Q. Take the Jackson Architectural Iron Works. Was that 
a competitor of your concern in 1903? 

A. Yes, sir ; it was. 

Q. What did it make? 

A. It made structural work for buildings. A pi^rtion of 
its manufacture was ornamental cast iron, cast bronze. 

Q. How did you get the capacity of that company in 1903, 
for making your deductions as to 1900? 

A. I would take the tonnage, if it was given there, and 
compare it with the tonnage as of 1898. 

Q. Did you get any tonnages except those that were given 
here at that time? 

A. Where the tonnages in that book were omitted, I 
neglected them as not being of substantial importance. Some 
few of the concerns did not give any tonnage, but it did not 
affect the general result. 

Q. Do you know the Levering & Garrigues Companv of 
New York City? 

A. I do. 

Q. Did they compete with you in the year 1900? 

A. They did. They were both a competitor and a cus- 
tomer. 

Q. Did they have any plant? 

A. They did. 

Q. In 1900? 
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A. Yes, sir. 

Q. What was the capacity of it, if you knowf 

A. I do not know. It is referred to in that book, I believe. 
You will find it there. 

Q. It is for 190i3, but is not shown here for 1900? 

A. You will not find any capacities referred to there for 
1900. 

Q. No, I understand that. Was the AUentown Boiling Mill 
a competitor of yours in 1900? 

A. If it was, it was a very small one. 

Q. Was it in 1903? 

A. I would make the same answer. 

Q. Do you know whether it was a competitor or not? 

A. To the extent that it operated, it was a competitor, 
yes. 

Q. Do you know if they ever bid on any contracts that 
your company bid on? 

A. I do not know that. We are dealing not with opera- 
tions, but discussing capacities. Operations are an entirely 
different matter, and I furnished no statistics whatever as 
to the operations of any other plant. 

Q. What do you mean by operations and capacities! Do 
you mean to say that if you furnished capacities you gave 
figures for capacities only, and did not refer to any output 
whatever those years ? 

A. I say that every shop that I testified to might have 
been closed up during the entire ten-year period and not af- 
fect their capacity. 

Q. You are only giving capacities ? 

A. I have never said anything other than regarding ca- 
pacity. 

Q. So when you speak of these companies for these sev- 
eral years as being competitors of your company, you do not 
mean to say that they were actual competitors, bidding on 
the same class of work, but that they had capacity of a cer- 
tain production. Is that correct or not? 

A. We have not touched production in any manner, shape 
or form ; we have dealt entirely with capacities. 

Q. So when you present lists here, showing your com- 
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petitors for several years, you merely mean to say that these 
people had capacities for those years? 

A. Those lists so state. 

Q. This report No. 1 sets down for the seven years from 
l^CM to 1911, inclusive, the capacities of competitors. Do 
you mean to say those people included in those summaries 
for the several years were actual competitors with you in 
business, or that they had capacities to produce that amount? 

A. That list gives the capacities of competitors of the 
American Bridge Company. They were all competitors, and 
those are the capacities of their shops. Is that clear? 

Q. No; it is not clear, because I understood you to say a 
while ago that you were only speaking of capacities, and not 
of competitors, and that you had not spoken of competitors 
at all. 

A. I did not say that at all, sir. 

Mr. Lindabtjry : Pardon me. He said he had not spoken 
of production. 

Mr. Dickinson: No; competition. 

The Witness: Competition. I said I had not spoken 
either of competition or production; I had spoken of the ca- 
pacities of the shops of the competitors. 

Q. Do you mean to say that these capacities shown on 
report No. 2, for the several years from 1904 to 1911, under 
the heading of competitors, represent those who for those 
several years were in actual competition with your company 
for the kind of work in which it was engaged in serving the 
public? 

A. I do. 

Q. Do you know whether all those included for those sev- 
eral years were operating for those several years? 

A. I have not taken up the question of operation at all. 

Q. What do you mean by "the question of operation," 
as distinguished from capacity. Mr. Roberts ? I do not know 
that we exactly understand each other, and I would like to 
understand you. 

A. I mean just as great a difference as there is between 
day and night. One has nothing whatever to do with the 
other. 
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Q. Do you mean to say if a concern is not operating and 
is not competing that it may be a competitor? 
A. Of course. 

Q. Therefore, under this list of competitors, you include 
all those who had shops, but may not have been operating 
for those several years? 

A. That is another question. 

Q. Answer it, will you I 

A. I say I have no statistics as to operation beyond the 
statistics of the operations of the American Bridge Company. 
Naturally I could not have. I have no access to the records 
of any corporation other than the American Bridge 
Company. I produced the records of operation of the Ameri- 
can Bridge Company as circumstantial evidence in regard to 
capacity, but beyond giving you capacities of other works as, 
furnished to the American Iron & Steel Association by their 
owners, I have no records, nor are there any records in exist- 
ence as to the operations of those shops during the years in 
question. 

Q. And whether they were in actual competition or not you 
do not know! 

A. They were competitors. 

Q. I mean by competitors, were they running their shops 
for those several years and bidding against your company for 
the same classes of work? 

A. Yes ; they were live, going concerns ; there is no ques- 
tion about that. 

Q. And do you know that these concerns, making up the 
aggregate for the year 1904, under the list of competitors, 
amounting to 1,016,000 tons, were in operation to that amount 
in the aggregate during that year, and were in competitiori 
with the American Bridge Company? 

A. I do not think your figure is correct. 

Q. Maybe it is not. Bead the question. 

(The question was read by the stenographer as above 
recorded.) 

Q. Now answer the question. 

A. I do not think the tonnage is correct. 

Q. Look at that, will you (handing witness defendant's 
Exhibit No. 1.) ? That is the way you have it there. 
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A. That is correct, 1,016,000 tons. 

Q. Now, read the question. 

(The question was read by the stenographer as above re- 
corded.) 

A. Upon information I believe that they were. 

Q. Do you know of your own knowledge ? 

A. As to each individual concern I do not. 

Q. Can you give the approximate amount, of your own 
knowledge as to the aggregate capacities of the firms in 1904 
which were actual competitors of the American Bridge Com- 
pany? 

A. I refer to that list. 

Q. Can you give anything else other than that list — any 
information? 

A. Not in detail. 

Q. You have put into that list, under the head of com- 
petitors, all whom the reports upon which this list was based 
show during that year were equipped for making that class 
of work. Have you any knowledge as to the extent to which 
they yere actual competitors, meeting you in the trade and 
bidding on the same things that the American Bridge Com- 
pany was bidding on for that year? I mean the tonnage. 

A. I believe there are no such data in existence. 

Q. Would your answer be the same as to the other years ? 

A. It would be. 

Q. State whether or not William B. Scaife and Sons Com- 
pany, of Pittsburg, were, during the year 1900, competitors of 
the American Bridge Company, actually bidding for the same 
class of work that it was bidding for ? 

A. I believe that they were. 

Q. From the method that you have described, I assume 
that you took their tonnage as shown in this book, did yoi^ 
(handing witness Iron & Steel Supplement for 1903), and 
then made an allowance in the way that you have described? 

A. If the tonnage is given there I did, yes. 

Q. Will you please read the tonnage given there? 

A. William B. Scaife & Sons Company, 221 First Avenue, 
Pittsburg. Works at Oakmont. Railroad and highway 
bridges, and iron and steel buildings. Also builds tank;?, 
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stacks, turntables, car trucks, etc. Annual capacity 30,000 
tons. 

Q. You understand that to mean their total annual ca- 
pacity of aU their products ? 

A. I so understand. 

Q. In making your estimate of competitive works foi: 
1900, what allowance did you make, if any, for that portion of 
their capacity represented by tanks, stacks, turntables and 
car trucks, etc? 

A. None whatever. The American Bridge Company shops 
did the same character of work. 

Q. What proportion of the capacity of the American 
Bridge Company was taken up in the manufacture of tanks! 

A. As large a proportion as would be necessary to fill or- 
ders taken. 

Q. Where were they made I 

A. At various shops. 

Q. Mention them. 

A. In the shops at Pittsburg ; some in the shops in the east. 
Xo shop is limited as to the character of the work which it 
can do. Some shops, in preference, may develop certain lines 
of trade, such as railroad bridges, highway bridges, office 
buildings, mill buildings, but all those shops of the American 
Bridge Company coidd build any character of frame structure, 
and they do it. They build boats. For instance, one of the 
shops in Pittsburg built and still continues to build barges 
for loading coal to go down the Ohio and Mississippi Eivers. 
So that they were not confined even to structures on land; 
they built them for the water as well. That is another type 
of tank building. 

Q. In making your estimate of percentages of the capacity 
of the American Bridge Company for the years 1904 to 1911, 
inclusive, did you include in those aggregates the capacities 
for tanks, turntables, car trucks, etc. 1 

A. I included the capacity for aU classes of frame struc- 
tures composed principally or chiefly of steel. 

Q. Did you include tanks, stacks, turntables, car trucks,. 

etc.? 

A. Any kind or character of structure composed princi- 
pally of steel. 
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Q. Perhaps we are not as well informed as you are as to 
what is principally composed of steel. Now, you will oblige 
me by answering the question whether or not you included 
the capacity for tanks, stacks, turntables, ear trucks, etc. 

A. You asked me a technical question and I gave you a 
technical answer. 

Q. I would like to have a reply from which a man who 
does not know nearly as much as you do would get the in- 
formation, and that is whether or not in those percentages 
you included their capacity for such work as tanks, stacks, 
turntables, car trucks, etc. Can you not tell me whether you 
did include those, or whether you did not? 

A. I would like to answer your question, but I reaUy can- 
not understand its meaning. No fabricator of structural work 
has any idea what the nature of his contracts is before they 
are taken. He may take a turntable today, a stack or a tank 
tomorrow. He may not take them again for six months. It 
is not like running on nails or barbed wire, or something 
which is a standard output and on which your tonnage can be 
reckoned exactly, because it is a standard product, and you 
make your material prior to your contract. But when you 
come into the structural work the proposal or invitation is 
received before you can know what your output is going to be, 
and while a shop to-day may build a stack, tomorrow it may 
build a turntable and may not have another stack for a year. 
Therefore, you cannot say that there is a definite capacity 
allotted to stacks, and a definite capacity allotted to tanks; 
but you take about so many tools in a shop, and about the 
character of the tools, and they have an estimated capacity: 
whether they run on tanks, or whether they run on stacks 
makes no difference whatever. I cannot answer the question 
as you put it. 

Q. Mr. Eoberts, in your report No. 1, under the head, 
"Annual capacities of structural steel shops," you had for 
the year 1901 the American Bridge Company, 627,000. Now, 
does that capacity include the capacity of the American Bridge 
Company to produce tanks, stacks, turntables, car trucks, etc., 
along with other things, or does it not? 

A. Such as they had the capacity to produce were included 
in that estimate. 



UNITED STATES STEEL COKPOEATION ET AL. 1187 

Q, So that is included in that estimate 1 

A. Yes, sir. 

Q. For each, of the subsequent years was its capacity to 
huild tanks, stacks, turntables and car trucks included? 

A. It was. 

Q. How about boilers! 

A. They did not build boilers. 

Q. Mr. Roberts, in estimating, then, the percentages for 
a particular year for what is known as bridge and structural 
work, do you include in those estimates the capacity to build 
tanks, stacks, turntables, car trucks, and so forth? 

A. I include the entire capacity of the shops. 

Q; And so, in listing those that you have given the ca- 
pacities of, under the head of competitors, you included every 
character of work made by those competitors as shown in this 
book for 1903, or did you not? 

A. I used the capacities given in that book for 1903. 

Q. Mr. Roberts, in answer to the inqury as to the per- 
centage of the American Bridge Company output in the year 
of its birth, the first year of its life, you answered: 

"The American Bridge Company, capacity 441,000 tons 
per year. Bridge plants belonging to steel works, outside of 
American Bridge Company, 150',00O tons ; bridge plants inde- 
pendent, 1,000,000 tons ; making a total of 1,591,000 tons, bear- 
ing in mind those are gross and not net tons. ' ' 

You say that you add 12 per cent, to give the correct figures 
for net tons. 

That would increase the 1,591,000 by 12 per cent, for the 
year 1900? That is to say, there would be more net tons than 
gross tons — 

A. About 12 per cent, more net tons. 

Q. Do you mean to say that, in 1900, the capacity was 
1,781,920 tons in respect to those things as to which the Amer- 
ican Bridge Company was a competitor with the other com- 
panies that you have assumed were its competitors in that 

year? 

A. Assuming the data furnished by each concern of the 
capacity of its own shops to the American Iron & Steel Asso- 
ciation, I believe that statement to be a fairly correct estimate. 
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Q. And that is the basis on which you got your percentage 
that you have given for the year 1900, is it ? 

A. That is the basis. 

Q. Was the capacity more or less in 1900 than it was in 
1904? 

A. The statistical sheets which I have already put in evi- 
dence show that. My recollection is that it was a gradually 
expanding business, although the relative capacity of the 
American Bridge Company to its outside competitors fluctu- 
ated somewhat, due to changes which were being made within 
the company, the abandonment of old shops and the start- 
ing of new ones, among which was the shop at Ambridge, a 
very large new shop, which took the place of some of the older 
ones. 

Mr. Dickinson: I will ask the stenographer to read the 

question. 

(The stenographer repeated the question as follows:) 
"Was the capacity more or less in 1900 than it was in 

1904? 

The Witness: The capacity of what? 

By Mr. Dickinson : 

Q. The capacity of structural steel shops. 

A. For the country? 

Q. Yes. 

A. For the entire country? 

Q. Yes. 

A. The total? 

Q. Yes. 

A. I say that it was a gradually expanding business ; but 
whether the total capacities for that particular year exceeded 
those of the year 1900, I am unable to say without reference 
to the statistical sheet which you have. While as a matter 
of fact, over a course of years it did constantly increase, there 
may have been operations covering certain periods within 
that term of years, due to causes which I have explained, such 
as changing of shops of the American Bridge Company, 
whereby their capacity temporarily fell below what its aver- 
age normal capacity was. 



UNITED STATES STEEL CORPORATION ET AL. 1189 

Q. Wlien did they begin those changes? 

A. Almost immediately after the formation of the Ameri- 
can Bridge Company. 

Q. How long before they got the main ones made ? 

A. That extended over a period, I think reaching until 
1905, possibly; and then another era took place and has just 
been completed, now, at Gary. S'o that, through that entire 
time, there have been changes which might temporarily affect 
the percentage, but not as a whole proposition extending over 
a term of years. 

Q. I understood you to say, Mr. Eoberts, that after the 
formation of the American Bridge Company the number of 
competitors began at once to increase and did steadily in- 
crease? 

A. They did. 

Q. They continued to steadily increase in their capacities 1 

A. That is correct. You had a statement to that effect 
here the other day from Mr. Marshall, showing the increase 
of the independents. 

Q. Was the total capacity less in 1900 than it was in 1905, 
or greater? 

A. I should say that it was less ; but I would again refer, 
far exact details of figures, to the sheet which you have. 

Q. What would you say about 1906? 

A. My answer would be the same. 

Q. That is to say, that it would be less in 1900? 

A. The capacity of the country? 

Q. Yes. 

A. I should say that it was; but, for accuracy, I would 
refer to the sheet you have. 

Q. At any rate, in getting your percentages for 1900, you 
based them on the figures that you have given here? 

A. I based them on the statistics obtained from the 
American Iron & Steel Association's publication. 

Qi The aggregate, 1,591,000 gross tons, you have already 
given! 

A. That is correct. 

Q. Is that correct or not? 

A. That is correct. That figure, 1,591,000 is my own and 
not the Association's. 
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Q. But that is the figure upon which you base your per- 
centages ? 

A. Correct. 

Q. I understand you to say, Mr. Roberts, that in reduc- 
ing from 1903 to 1900, and correcting it so far as you did, 
for 1898, that you had a uniform system of percentages which 
you applied all through to those that you regarded as your 
competitors. 

Mr , LjNDABtrKY : I would obejct to that. I do not believe 
you have expressed it as you intended. 

Mb. Dickinson : I will repeat the question, then, in a little 
different shape. 

By Mb. Dickinson: 

Q. I understood you to say that you took the Iron & 
Steel Directory for 1903 as one of your bases, and in getting 
at your capacity for 1900 you made an allowance for the dif- 
ference of capacities between those periods for the different 
concerns. Was that allowance uniform as applied aU the way 
through, or did you have different percentages for different 
concerns ? 

A. There, of course, would be different percentages for 
different concerns where the tonnages were given in those 
two volumes as of each respective year. I struck about an 
average as between those two periods. My rememberance is 
that the total for January 1st, 1903, is in the neighborhood 
of nearly 2,000,000 tons, and for 1898 is in the neighborhood 
of 800,000 tons. Taking the percentage of capacity of the 
shops which entered the American Bridge Company, com- 
pared with the total capacity in 1898, it was about 48 per cent 
of the total capacity of the country. Taking it as of January 
1st, 1903, it was in the neighborhood of 34 per cent. That 
made a difference of 14 per cent. The reason that it wiU ap- 
pear from my figures to be for 1900 about 30 per cent of the 
total capacity is due to the fact that I reduced the amount of 
capacity, due to my own belief, to a rather smaller figure 
than would have been otherwise shown. In 1898 the total of 
the country was, roughly, I think about 48 per cent, and the 
American Bridge Company's shops you have the com- 
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pilation of that Swank Volume of 1903. I am not sure of 
that. If I had that I could tell you more definitely. i 

Q^ You can take it and tell more definitely. 

A. No, I had a sheet offered in evidence the other day 
giving the compilations from that, the totals. 

Q. Do you remember what sheet that was? 

A. It is on a sheet of paper there. 

Me. Lindabuby: It is the last one. 

By Me. Dickinson : 

Q. Is that the sheet you mean (handing witness Defend- 
ant's Exhibit No. 3.) 

A. (After examination). That is the sheet, yes. 

Q. Have you finished your answer to the other question? 

A. No, sir. 

Q. All right, proceed. 

A. This sheet will show a total percentage of the American 
Bridge Company as of January 1st, 1903, of practically 33 
per cent. My total as of 1900 is approximately 30 per cent 
of the output, total capacity of the country. That 30 per 
cent may have a limit of variation of five per cent either way. 

Q. You say that for those concerns that were shown in 
the Iron & Steel Directory for 1903 and 1898, in getting at 
their capacities, you struck an average for 1900. 

A. That is correct. 

Q. What do you mean by "struck an average'"? 

A. Struck an average as of the year 1900, being a period 
about half way between 1898 and January 1st, 1903. 

Q. That is to say, you took the difference between 1898 
and 1903, and divided it by two? 

A. Approximately. 

Q. You made no allowance at all for any greater in 
crement between 1900 and 1903 than may have existed be- 
tween 1898 and 1900! 

A. No I thought for all purposes an average increment 
would answer. 

Q. I wanted to get your basis for doing it. 

Mr. Roberts, your report No. 2 gives for the years 1902 
to 1910, inclusive, except for 1903, in which there is no separa- 
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tion of domestic and export, the aggregate of the bids ten- 
dered by the American Bridge Company. I suppose your 
knowledge as to what bids it made is purely guess? 

A. Simply from reports made by the officers. 

Q. Reports of others'? 

A. Reports of others. 

Q. And you have no personal knowledge of it yourself? 

A. None whatever, sir. 

Q. For the year 1902 it shows that the domestic bids ten- 
dered were 1,222,484. Will you look at your paper No. 1 and 
state what was the total capacity of the American Bridge 
Company for that year? 

A. What year is that, sir? 

Q. 1902. 

A. The American Bridge Company's capacity as of the 
year 1902 was 621,000 net tons. 

Q. Please look at paper No. 2 and say what amounts for 
that year the contracts actually taken, both domestic and 
foreign, amounted to (handing witness Defendants' Exhibit 
No. 2). 

A. For the year 1902 the total net tonnage of orders 
taken was 497,244. 

Q. Do you know whether for the year 1902 the product 
you Jjroduced was equal to your capacity that you have 
stated? 

A. No product ever attains to the maximum theoretical 
capacities as given for shops. 

Q. And what you have given here on Report No. 1 is a 
maximum theoretical capacity? 

A. Theoretical capacity, correct. 

Q. So you actually sold, did you not, for 1902, 123,756 
tons less than your theoretical maximum capacity? 

A. The orders taken in 1902 were 497,244 net tons, and 
the estimated capacity for the year 1902 is on that othei 
paper that you have. 

Q. That is given at 621,000? 

A. I believe so. 

Q. So the difference between the two would show the 
amount that you sold less than your theoretical capacity for 
that year, would it not? 
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A. That we sold, yes ; that is correct. 

Q. In 1909, what was your maximum theoretical capacity? 
Please look at this (handing witness Defendants' Exhibit 1). 

A. 1909 would be as of — you mean for the year 1909? 

Q. Yes. 

A. That is, these reports are dated January, 1909, and 
January, 1910. 

Q. Take, then. January, 1910. For the year 1909 what 
was the maximum theoretical capacity? 

A. Between 720,000 net tons and 691,000 net tons. 

Q. Does it show both figures there? 

A. As of January, 1909, it shows 720,000 ; as of January 1, 
1910, it shows 691,800 ; so I averaged between those two for 
the period in between them. 

Q. These figures, then, are figures really representing a 
particular day, are they? 

A. Those reports are made up as of January, 1909, and 
January, 1910. 

Q. As of that day? 

A. As of that month. 

Q. As of that month? 

A. As of that n^onth, I understand. 

Q. What did you say the capacity would be, then? 

A. That capacity would be between 720,000 and 691,800. 
It is not a very large difference. Call it 700,000 tons, if you 
please, as of the year. 

Q. What were the bids that were taken for the year 1909? 

A. The bids tendered for 1909 were 1,674,109 net tons. 

Q. What was the excess over your theoretical maximum 
capacity and the bids tendered for that year? 

A. The bids were largely in excess of the capacity. 

Q. More than twice as much, were they not? 

A. The difference between 1,674,100 and 700,000. 

Q. That is a great deal over twice as much, is it not? 

A. I should say it was ; oh, yes. 

That was a good year; one of the largest tonnage years 
in the history of the trade. The largest, I might say. The 
statements which I have given refer to work bid upon, not to 
orders taken. 

Q. I understand. 
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A. But the former question, in answer to which I gave 
you figures, was with reference to orders taken. 

Q. Which former question do you mean? 

A. Just preceding this one. You asked me as to the year 
1902 or 1903. I state that so as not to confuse them. 

Q. I understand report No. 1 shows the theoretical maxi- 
mum capacity for the particular years'? 

A. That is right. 

Q. Then on paper No. 2 it shows the bids tendered and 
then the proportion of those that were taken. 

A. The bids tendered and the orders taken. Now, I testi- 
fied to the orders taken for the year 1902 or 1903, but for 
the year 1909 I testified as to the tonnage bid upon. 

Q. For 1909 you testified as to the capacity? 

A. The capacity and the work bid upon. 

Q. And the bids offered? 

A. That is right, the bids tendered. 

Q. And as to the approximate difference between the two 
• — you testified as to that? 

A. I did. and not as to the previous years. 

Q. But not as to bids taken? 

A. Not as to orders taken. 

Q. I understand that. In 1905 what was your theoretical 
maximum capacity? 

A. I should say approximately 650,000 tons. That is, 
averaging between January, 1905, and January, 1906. This 
report gives January, 1905, 621,600, and January, 1906, 670,- 
800. 

Q. In domestic sales for that year what was the aggre- 
gate? 

A. Bids tendered, or orders taken? 

Q. The orders taken, domestic. 

A. The orders taken, domestic, are 609,232. 

Q. So you sold in domestic trade within 41,000 tons of 
your theoretical capacity for that year? 

A. The difference between 609,000, roughly, and 650,000. 

Q. Then what were your aggregate sales, domestic and 
foreign, for that year? 

A. 638,144. 
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Q. That was approximately within 18,000 of your total 
theoretical capacity for that year, was it? 

A. It is the difference as expressed by those figures. 

Mr. Dickinson: I think we had better take a recess for 
luncheon. 

(Whereupon, at 12:30 o'clock p. m., a recess was taken 
until 2:00 p. m.) 

AFTER RECESS. 

At the expiration of the recess the hearing was resumed. 

PERCIVAL ROBERTS, JR., 

the witness under examination when the recess was taken, 
resumed the stand for further 

DIRECT EXAMINATION, 
By Me. Dickinson : 

Q. Mr. Roberts, independently of this paper from which 
you were testifying, have you any positive memory that en- 
ables you to state anything as to the percentages that the 
American Bridge Company got of the work which it bid on? 

A. Nothing as accurate as that paper would be, no. 

Q. Have you any knowledge now, or information or data, 
independent of that? 

A. No, I would refer to those statistics. 

Q. And what you have stated is based on those statistics?, 

A. Yes, sir. 

Q. In regard to the defendants' Exhibit No. 3, you were 
asked whether it was made up under your direction, and you 
said it was. I would like you to explain what you meant by 
under your direction. 

A. Which is Exhibit No. 3? 

Q. Here it is (handing exhibit to witness). 

A. (After examination) I requested Mr. Filbert, the Audi- 
tor of the United States Steel Corporation, to have a clerk add 
the statistics shown on pages 12 to 22 of the 1903 supplement 
of the American Iron &) Steel Association's directory, and this 
paper is the result of that addition. 
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Q. That is what you mean when you say under your direc- 
tion? 

A. Yes, sir. 

Q. Have you any information on that subject that would 
enable you to speak of perecentages other than you have de- 
rived from this table? 

A. I have not. 

Q. Have you any recollection as to percentages independ- 
ent of this table ? 

A. I have no accurate information whatever as to the 
capacities of the competitors of the American Bridge Com- 
pany other than that given in the directory of the Iron & Steel 
Association. 

Q. You know that simply because it appears there ? 

A. I know it because they appear in that book as the stated 
capacities of those various shops. 

Q. And you could not go through them and give the in- 
formation independently of the book, as to what those capaci- 
ties are? 

A. Undoubtedly, no; I could not, nor could any one else. 

Mb. Dickinson : In behalf of the petitioner, defendant's 
exhibits numbered 1 to 11, inclusive, are excepted to as in- 
competent and_ inadmissible, on the ground that they are not 
original documents, are made up not by the witness Roberts 
in connection with whose testimony they were introduced and 
who identifies them, nor in his presence, but by others, and 
from data not identified by him and not proven to be authen- 
tic ; and because they are hearsay ; and all of the answers of 
said Eoberts predicated upon any or all of the said exhibits 
are excepted to as incompetent and hearsay, and they are ex- 
cepted to on the further ground that none of the said exhibits 
were reports to the said Eoberts as an officer or director of 
the American Bridge Company in due course of business. 
Petitioner moves that all of said exhibits and all of said 
answers predicated thereon be stricken from the record. 

By Mb. Dickinson : 

Q. Mr. Roberts, did you know Mr. Joshua Hatfield? 

A. Did I or do I? 

Q. Did you and do you? 
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A. Yes. 

Q. Was he ever an officer of the American Bridge Com- 
pany? 

A. He has been president of the American Bridge Com- 
pany of New York for some years. 

Q. What was the Amreican Bridge Company of New 
York? 

A. The American Bridge Company of New York is the 
contracting company, the American Bridge Company of New 
Jersey being simply the manufacturer. 

Q. Does the American Bridge Company of New Jersey 
own the stock of and control the American Bridge Company 
of New York? 

A. They did own the stock and I think they still own it. 

Q. It is a subordinate company, is it not, a working com- 
pany of the other company? 

A. Exactly. They were originally the entire stockholder, 
except the qualifying shares. 

Q. Was Mr. Hatfield ever an officer or director in the 
American Bridge Company of New Jersey, so far as you 
know? 

A. I think not. 

Q. Is Mr. Hatfield now president of the American Bridge 
Company of New York? 

A. He is. He may be a director of the American Bridge 
Company of New Jersey. Of that I am not sure. 

Q. In what business was he before he went with the Ameri- 
can Bridge Company of New York? 

A. Mr. Hatfield was originally connected with the Pencoyd 
Iron Works, prior to 1900, and for a year or two prior to that 
he was the sales agent of the Pencoyd Iron Works in New 
York. He was my assi^stant at the time I was president of 
the American Bridge Company. 

BE-CEOS'S-EXAMINATION. 

By Mr. Lindabury : 

Q. A single question. Mr. Roberts, you testified that some 
of the plants of the American Bridge Company and some of 
the plants of the independent companies engaged in making 
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and fabricating structural shapes and bridge material also 
made stacks, turntables, and other things. Can you tell me 
whether or not the capacities which you gave for these differ- 
ent plants could have been filled with bridge and structural 
work if they did not choose to or were not able to obtain con- 
tracts for turntables, stacks, et cetera? 

A. They could. That product was common to all the shops 
mentioned. 

Q. In other words was the machinery or were the appli- 
ances by which the stacks, turntables and so forth were made 
essentially or in any way different from those upon which the 
other work was done? 

A. They were common to all classes of structural work of 
a certain thickness or a certain size. The same tools would 
be used indiscriminately either upon buildings, bridges, stacks 
turntables or any character of frame structure. 

Q. So it would be true, would it not, to say that they had 
a capacity for either bridge or structural work or both in the 
amount stated, notwithstanding they made, to some extent, 
these other products? 

A. That is what I mean to imply. 

Me. Lindabuey : That is all. 

Me. Diokinson : That is all. We will excuse you now, Mr. 
Roberts. 

Mb. Robeets: Thank you. 

GEORGE W. K. TAYLOR, 

called as a witness in behalf of the United States, being first 
duly sworn, testified as follows : 

DIRECT EXAMINATION. 

By Me. Coenbau : 

Q. What is your name in full, please? 

A. George W. K. Taylor. 

Q. And your residence? 

A. 890 Park Place, Brooklyn, New York. 

Q. And your business? 
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A. Jobbers of pipe, fittings, and so forth. 

Q. In that business are you connected with some firm? If 
so, what? 

A. McMann & Taylor Company. 

Q. How long have you been connected with that company? 

A. 19 years. 

Q. That would be back how far? 

A. May 1, 1893, we started. 

Q. What was your business before that time? 

A. I was in the same line. I was connected with Eaton, 
Cole & Burnham Company, who manufactured fittings and 
brass goods, and were jobbers in pipe. 

Q. And how long were you connected with them? 

A. Nineteen years. 

Q. That makes about how long altogether? 

A. About 38 years altogether. 

Q. In the business of McMann & Taylor, do you handle 
tubular products ? 

A. We do. 

Q. And what are they? I mean those that are handled by 
your firm? 

A. Principally pipe. 

Q. All kinds of pipe? 

A. Yes, sir. 

Q. And did you handle similar products, or did the firm 
with which you were formerly connected handle similar 
products ? 

A. We did. 

Q. In the course of your business experience have you be- 
come familiar with the concerns ei^aged in the manufacture 
of pipe? 

A. I have. 

Q. Were you, prior to 1899, familiar with the National 
Tube Works Company and the products sold by it? 

A. I was. 

Q. Will you please state, in a general way, what those 
products were? 

A. Tubular goods ; and we used to buy pipe, principally, 
of them. 
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Q. With special reference to pipe can you state, generally, 
what sorts of pipe they manufactured? 

A. Yes ; what is commonly called wrought pipe, used f or- 
conducting gas and water and steam. 

Q. And in what sizes? Generally, I mean, not specifically? 

A. All sizes from i/g of an inch up to 20 inches in diameter. 

Q. Was that a large concern? 

A. It was. 

Q. Do you know where its plant was located? 

A. At McKeesport, Pa. 

Q. Can you tell us in what markets it disposed of its 
products, speaking, now, with reference to pipe? 

A. In all markets ; all over the country. 

Q. In New York, for example? 

A. Yes, sir. 

Q. And elsewhere throughout the country? 

A. Yes, sir. 

Q. Let us take the Allison Manufacturing Company's Tube 
Mill. Were you familiar with that company? 

A. Yes. I knew they used to make goods and sell them. 

Q. I am speaking, now, altogether with reference to the 
period prior to 1899, you understand? 

A. Yes. They were manufacturers of tubular goods, pipe. 

Q. And where were they located? 

A. At Philadelphia. 

Q. And where did they sell their products? 

A. I think most of their product was confined to the oil 
country, and practically very little of it came to New York 
or to this market. 

Q. There was some came into this market? 

A. Some. 

Q. To some extent? 

A. Yes. 

Q. Did they sell pipe of the kind manufactured also and 
sold also by the National Tube Works Company? 

A. Yes, sir ; only it was generally conceded that the Allison 
pipe was something a little superior in grade, for which they 
charged more. The price was higher. 

Q. I understand it was a particular quality, but of the 
same kind. 
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A. Yes, sir. 

Q. Did you know of the American Tube & Iron Company, 
of Middleton, Pennsylvania? 

A. I did. 

Q. Am I right in stating that their plant was located at 
Middleton, Pennsylvania ? 

A. They had two plants ; one was at Middleton, Pennsyl- 
vania, and the other was at Youngstown, Ohio. 

Q. And did they deal in the same sort of products as the 
National Tube Works Company? 

A. They did. 

Mb. Severance : What town, Youngstown, Ohio ? 
The Witness : Yes, sir. 

By Me,. Cobneau : 

Q. Where were those products marketed ? 

A. All over. 

Q. Including New York, for example? 

A. Yes, sir. 

Q. The Chester Pipe & Tube Company. Are you familiar 
with that? 

A. Yes, sir. 

Q. And in what products did it deal? 

A. Well, a good deal on the line I described as to the Alli- 
son. They did most of their business in special oil-country 
goods, and very little on the general market. 

Q. But they did manufacture pipe similar to that manu- 
factured by the National that came here? 

A. Some of it came here. 

Q. And it was sold in the market over the country? 

A. In the same markets as the other goods. 

Q. Did you state where their plant was located? 

A. South Chester, I believe it was, Pennsylvania. 

Q. The Cohoes Tube Works, you were familiar with ihat 
concern ? 

A. Yes. 

Q. Where was its plant located? 

A. Cohoes, New York. 

Q. And where were its goods marketed ? 
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A. I think they confined most of it to the Eastern field. 

Q. By the East you mean — 

A. New York and New York Ci1j;y, Connecticut and Ver- 
mont and around through the Eastern States. 

Q. Were these other concerns I have previously mentioned 
marketing in that vicinity also? 

A. Yes, sir. 

Me. Severance: You do not mean that, I think, Mr. Cor- 
neau. He stated that the Chester Company, as I understood 
it, and the Allison Company, chiefly market in the oil district. 

Mb. Cobnbau: But also in the other district? 

Mk. Severance : Very little, he said. 

The Witness : That is what I said. 

Mr. Cobneau: Well, to some extent. 

Mb. Severance : Very good. I thought the witness might 
be misled by the form of your question. 

By Mr. Corneau : 

Q. You may state whether or not the Cohoes Tube Works 
manufactured and marketed in the vicinity you have described, 
pipes of the kind marketed by the National Tube Works Com- 
pany. 

A. They did. 

Q. The Delaware Iron Company. Are you familiar with 
that concern? 

A. Yes. 

Q. Where was its plant located? 

A. At New Castle, Delaware. 

Q. And where were its goods marketed, if you know? 

A. Grenerally distributed, but they sought the eastern field 
mostly. 

Q. By eastern field you mean New York, New England, and 
so forth? 

A. Yes, sir ; around tributary to its plant. 

Q. And what was their product? 

A. Pipe. 

Q. The same kind? 

A. The same kind. 
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Q. As sold and marketed by the other concerns, I have 
mentioned. 

A. Yes, sir. 

Q. The Ohio Tube Company, are you familiar with that 
concern ? 

A. I knew that concern was in existence. I never had 
anything to do with it. I do not think they ever came into this 
market. They kept it out in the West, but they made the 
goods. 

Q. That is, they made pipe of the kinds we have been 
talking about? 

A. Yes, sir. 

Q. Do you know where their plant is located, or did yoij 
state? 

A. I think it was in Warren. 

Q. Warren, Ohio? 

A. I think it was, yes, sir. 

Q. They marketed their goods, if I understand the rest 
of your evidence properly, in part in the same territory with 
the National Tube Works Company? 

Mr. Seveeance : I object to that as- leading. The witness 
has stated that he knew very little about that company and he 
did not know of them in this market. 

Mr. Corneau : The witness stated that the National Tlibe 
Works Company marketed their goods generally throughout 
the country. If you object to my putting the question in that 
form after that statement, I have no objection. 

By Mr. Cornbau : 

Q. The Oil Well Supply Company. Do you know whether 
or not that concern operated any tube works? 

A. Yes, they operated the Continental Tube Works. 

Q. And where were they located ? 

A. Out in Pittsburg. 

Q. Do you know where their products were marketed? 

A. Yes ; to a great extent they confined their distribution 
around the oil country field, but nevertheless occasionally they, 
went in the open market and distributed all around. 
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Q. Just what do you mean by the oil country field, by the 
way, Mr. Taylor? 

A. Well, around through the Pittsburg region as it was 
formerly, where oil was generally developed ; that got its name| 
in common as being the oil country field ; in later years it was 
distributed all over the country, and the oil country field 
would take in western Pennsylvania, southern New York, por- 
tions of Ohio and West Virginia. 

Q. That is what I wanted to get at what states were em- 
braced. Do you think of any states that were embraced in that 
field that you now recall ? 

A. Well, as I say, in later years it extended over the coun- 
try to the coast, and down south, but in the early years it was, 
around Pennsylvania, taking in those States of which I spoke. 

Q. Do you know the character of pipe manufactured by 
the Continental Ttibe Works? 

A. Yes. 

Q. You may state whether or not that was pipe of the 
same character as that which was manufactured and sold, for 
example, by the National Tube Works Company. 

A. It was. 

Q. Do you know the Pennsylvania Tube Company? 

A. Yes, Sir. 

Q. Where was its plant located? 

A. At Pittsburg. 

Q. And where were its goods marketed, so far as you 
know? 

A. Well, I consider all their product was distributed main- 
ly through the Standard Oil Company and Crane Company. 
They called them their two customers, and they did most of 
their business through them, and there was very little of it 
put on the market in general. 

Q. Do you know where the Crane Company was located? 

A. Yes, sir ; they were located in Chicago. 

Q. And the Standard Oil Company, do you know where 
their offices were? 

A. Everywhere. , 

Q. Do you know where their main offices are? 

A. They are down at 26. 

Q. In this city. 
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A- Yes. 

Q. Do you know whether or not their purchasing agent is 
located there ? 

A. It is. 

Q. "When you say 26, you mean 26 Broadway? 

A. 26 Broadway. 

Q. You said their product was marketed mostly through 
the Crane Company? 

A. I think so. I have always understood it. In fact, 
I have understood it from talking with them, that they were 
large customers and took up most of their product, and that 
there was very little for general distribution. 

Q. As to the remainder, do you know where that was dis- 
tributed? 

A. Simply they sold it on the market to anybody that 
came along. 

Q. Did you know of the Eiverside Iron Works ? 

A. I did. 

Q. Where was their plant located? 

A. Wheeling, West Virginia. 

Q. Where were their goods marketed? 

A. All over. 

Q. Including ■ 

A. (Interposing). Including New York. 

Q. What sort of products did they deal in? 

A. The same kind, in common with the others. 

Q. Did you know of the Oil City Tube Company? 

A. I did. 

Q. Where was its plant located? 

A. Oil City, Pennsylvania. 

Q. And where was its product marketed? 

A. Generally, but most of it near their home, and I think 
a good deal of that went to the Standard Oil Company. 

Q. When you say "near home" what do you include? 

A. In what they call the Pittsburg region. Sometimes 
it would come to the East, to New York, but not as a rule. 

Q. Please describe what you mean by the Pittsburg re- 
gion? 

A. That which I described first as being called commonly 
the oil country region. 
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Q. Did I ask you whether or not the Oil City Tube Com- 
pany sold pipe of simliar kind and size as that sold by tKe 
other concerns? 

A. You did not ask me, but they did. 

Q. Did you know the Syracuse Tube Company? 

A. I did. 

Q. Where was its plant located? 

A. Syracuse, I think. 

Q. Where were its goods sold? 

A. Its goods were principally confined to boiler tubes. 
They did not make pipe in common with the others, but prin- 
cipally boiler tubes. Although it is a tubular article, it is 
somewhat different from what is termed as pipe. 

Q. So far as you know, they did not make pipe ? 

A. But the same boiler tubes were made by the other con- 
cern. No, they did not make pipe, to my knowledge. 

Q. Can you name some of the other concerns that made 
pipe? 

A. Morris & Tasker. Morris, Tasker & Company was 
really the concern that ran the Delaware Iron Company, and 
they made boiler tubes, and so did Allison, Syracuse, the 
National Tube Company, the American Tube & Iron Com- 
pany— 

Q. Will you state whether or not they sold them in the 
same markets? 

A. They did. 

Q. The Western Tube Company. Were you familiar with 
that concern? 

A. Yes. 

Q. Where was its plant? 

A. At Kewanee, Illinois. 

Q. Can you state generally where its goods were market- 
ed? 

A. They were confined mostly to the West, and I think 
to a great extent west of the Mississippi River. 

Q. What were its products, so far as you know? 

A. Some pipe and mostly fittings and valves. 

Q. Can you tell me whether or not any of the other con- 
cerns we have mentioned marketed their pipe, of similar 
kinds, in the same territory? 
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A. They did. *- ? 

Q. The Pittsburg Tube Company. Were you familiar^ 
"with that company? 

A. I know of it. 

Q. Where was its plant located? 

A. In Pittsburg. 

Q. Where were its products marketed, to your knowledge? 

A. I do not think they came East, to speak of, at all. 
They kept around in the West. 

Q. And by the West you mean 

A. (Interposing). Around near home, Pittsburg and 
west from that. 

Q. Into other States than Pennsylvania? 

A. Into other states, yes. 

Q'. State what their products were, for the most part? 

A. Pipe. 

Q. And of sizes similar to the sizes handled by the other 
concerns you have mentioned, and similar in kind? 

A. Yes. 

Q. Has your firm ever been a customer of the National 
Tube Company? 

A. We have been. 

Q. Do you know about the time the National Tube Com- 
pany was formed? 

A. That is the present company, the new company? 

Q. Yes. 

A. Yes, sir. About 1899, I think it was. 

Q. Prior to that time, where had you been getting your 
tubular goods pipe, for instance? 

A. From the National Tube Company. 

Q. You mean the National Tube Works Company? 

A. Prior to the New Company, you mean? 

Q. Yes. 

A. Principally from the National Tube Works Company; 
the American Tube & Iron Company; Eiverside Works; 
Cohoes Tube Works. Those were the principal ones from 
which we got them. 

Qi. Those were all concerns that were taken into the Na- 
tional Tube Company? 

A. Yes, sir. 
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Q. Did you continue to do business with the National 
Tube Company after that? 

A. We did. 

Q. Did you become familiar with a plan of sale known as 
the contract plan? 

A. I did. 

Q,. Was that arrangement evidenced by writings of some 
sort? 

A. It was. 

Q. Please state when you first became familiar with that 
arrangement? 

A. Well, from recollection 

Q. I will hand you these papers (handing witness papers). 
I will ask you if those papers outlined the arrangement? 

Mb. Severance: One moment. Let us see them, please. 
Let us have them identified. 

(The papers referred to were marked "Grovernment Ex- 
hibit No. 92 to Grovernment Exhibit No. 96, inclusive, and the 
same were examined by counsel for the defendant.) 

By Mr. Corneau : 

Q. You have in your hand Exhibit marked Grovernment 
Exhibit No. 92 for identification? 

A. Yes. 

Q. Can you tell us, now, when the arrangement outlined 
in that exhibit was first commenced? 

A. I suppose at the time of the date. 

Q. At the time of the date of that exhibit? 

A. My recollection would have to be refreshed by the 
papers. Knowing that the papers state so and so, presumably 
they were carried out. 

Mb. Sevebiance: The paper is dated? 
The Witness: Yes. 

By Mr. Corneatj : 

Q. You refer to that paper, and that date is November 1, 
1902? 

A. Yes, sir. 
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Mr. Sevbkance: Have you identified tliat by an exhibit 
number? 

The Witness : This is Exhibit No. 92 for identification. 

By Mr. Cornbau: 

Q. What I want to get at is: The arrangepaent was first 
made at about the time of the date of that exhibit No. 92, ac- 
cording to your recollection? 

A. Yes. 

Q. In other words the exhibit outlines the first arrange- 
ment of that kind to your knowledge 1 

A. Yes, sir. 

Q. Referring to the percentages on the first page of this 
Exhibit No. 92, will you please tell me to what they refer ; I 
mean, whether or not they refer to a list price 1 

Mr. Seveirancb: Does not the paper show on its face? 

Mr. Corneau : I think not. 

The Witness : These are discounts from a schedule list. 

By Mr. Corneau: 

Q. What do you mean by schedule list! 

A. An established list, universal ; and these were discounts 
from that list. 

Q. Just so that we may get the matter entirely clear in 
the record for us lawyers; to arrive at the price, you would 
pay for the pipe, you would deduct from the list price a per- 
centage of that list price represented by this table, according 
to the kind of pipe? Is that it? 

A. Yes, sir. 

Q. Take the table of percentages on the second page; do 
they refer to the same list price? 

A. Yes, sir. 

Q. They are uniformly one-half of one per cent, less, are 
they not, than those on the first page? 

A. Yes, sir. 

Q. That Exhibit No. 92 purports to be executed by the 
National Tube Company, by Clifton Wharton, sales agent, and 
by McMann & Taylor. Was it so executed? 

A. It was. 
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Q. This is the original document? 

A. Yes, sir. 

Q. I hand you the paper marked G-overnment Exhibit No. 
93. Are the explanations which you have made with respect 
to Government Exhibit No. 92 fully applicable to Government 
Exhibit No. 93? 

A. Just the same. 

Q. That is, likewise, the original instrument, is it? 

A. Yes, sir. 

Q. Were the terms of those two instruments carried out? 

A. I presume so. As far as I know. 

Q. So far as you were concerned, they were ? 

A. Yes, sir. 

Mr. Severance: So far as both sides are concerned? 

The Witness : So far as I know. 

Mr. Corneau: He said so far as he knew. That is the 
reason I asked him the question as to what must have been 
within his own knowledge. 

Mr. Lindabury : It operated on the other side, did it not ? 

By Mr. Corneau : 

Q. I hand you now the papers marked Government's Ex- 
hibits 94 and 95. Will you please state whether or not those 
letters were received by you in due course of business? 

A. They were. 

Q. And whether or not they were acted upon by you, so 
far as action was to be taken on tliem on your part? 

A. They were. 

Q. Please state whether or not they outline a sales ar- 
rangement between your firm and the National Tube Com- 
pany during the year 1905. 

Mr. Severance: I object to that. The papers themselves 
are the evidence of what they outline. They show what they 
are for. I object to the evidence. 

By Mr. Corneau : 

Q. You may answer. 
A. Yes. 
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Q. I now hand you paper marked Government's Exhibit 
No. 96 and I will ask you whether or not that was received by 
you in the regular course of business. 

A. It was. 

Q. After that time, or after the end of the year specified in 
that letter — that is, 1905, is it not? 

A. Yes. As nearly as I can see here. It is not very legible. 

Q. I mean the date specified in the body of the letter. I 
think there is a date specified there. 

A. Yes; to terminate 1905. 

Q. At the end of the year 1905? 

A. At the end of the year 1905. 

Q. Was the contract plan in force after that time? 

A. No, sir. 

Q. As I understand, by the arrangement outlined in Ex- 
hibits 92 and 93 your firm received a price one-half of one per 
cent, lower than the advertised jobbers' rates referred to on 
the second page. 

Mb. Severance: I object to that as leading. The papers 
show for themselves exactly what the arrangement was. It is 
quite unnecessary to characterize it. 

Mb. Cobneau: If you will wait until I get through with 
my question — 

Mb. Sevebance: You have asked a question, and I have 
objected to it. 

Mb. Cobneau: I was about to go on with my question. 
What I have stated there was preliminary, merely, to the rest 
of my question. 

Mb. Sevebance : If you will read over what you said you 
will find you had ended a question and had asked for an 
answer, and he was about to give it. 

Mb. Cobneau : Perhaps as a matter of punctuation that is 
so, but I had not finished my question. 

Mb. SfevEBANCE : Will you kindly read the question. 

Mb. Cobneau : Will you be good enough to let me go on 
and finish my question ? 

Mb. Sevebance: Will you read it? I want to have it in 
mind. 
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(The question was read by the stenographer as above re- 
corded.) 

By Mk. Coeneau : 

Q. Now, what I want to ask, that being merely prelim- 
inary to what I had in mind— 

Mk. Sbveeance: I object to counsel's understanding. 
Me. Coeneau : I have not stated what I understand. 
Me. Sevebancb : That is the way you started it. 

By Me. Coeneau : 

Q. What I desire to ask is in what manner that difference 
in price was given to you, whether it was by means of rebate, 
drawback, or in the straight billing of the goods ? 

A. My recollection is that according to these two colored 
sheets it was a straight billing. 

Me. Sevbeance: It is all provided in the contract, is it! 
The Witness: The contract was literally carried out. 
Me. Seveeance : Then I object to it. 

Me. Coeneau : That part of it is not provided in the con- 
tract, Mr. Severance, I think ; that is, specifically. 
The Witness : That is how it shaped up ? 

By Me. Coeneau : 

Q. Yes. 

A. It simply stated there what the price is, but I think it is 
straight billing. 

Me. Sevekance : It does not make any difference. 

By Me. Coeneau : 

Q. And with reference to the arrangements outlined in 
Exhibits 94 and 95, was there a difference in that respect? 

A. Yes, that came back in the form of a check. 

Q. If I understood you correctly, you first paid — 

A. First paid the real value ; then a check came back after 
to represent the bonus, just according to the statement of the 
letters. 
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Me. Cobneau : I now offer in evidence the papers marked 
G-ovemment Exhibits 92 to 96 inclusive. 

Mr. Severance: And they are severally objected to as ir- 
relevant and immaterial. 

(The papers, so identified, were thereupon offered in evi- 
dence, and marked "Grovemment's Exhibits 92 to 96, inclus- 
ive.") 

CROSS EXAMINATION. 

By Me. Severance : 

Q. Mr. Taylor, the counsel has asked you with reference to 
these different companies that were taken over by the National 
Tube Company, and you testified with reference to their busi- 
ness. I believe you said that certain of those companies were 
the only companies from which your house was purchasing 
goods at the time of the organization of the National Tube 
Company. Did I correctly understand you ? 

A. I did not say that ; I said principally. 

Q. Principally. That is what I wanted to get at. FVom 
what manufacturers of tubular goods were you buying at that 
time other than the ones you mentioned? 

A. We did buy some from the Cumberland Nail & Iron 
Company, down at Philadelphia or Camden — the office in 
Philadelphia, I believe; and outside of that we did not buy 
regularly from any of them. Once in a while we might pick 
up some particular lot. 

Q. What were the Cumberland Nail Company manufactur- 
ing? 

A. They manufactured a little lot of pipe. 

Q. Did what? 

A. A small lot of pipe; they were not heavy manufac- 
turers. 

Q. Were they of general sizes ? 

A. Up to two inch. 

Q. You said that at times you bought from other houses. 
Can you recall what they were? 

A. I do not think I said that. 

Q. I beg your pardon. 
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(To the stenograplier : Will you read what the witness said 
a moment ago? 

(The stenographer read the answer referred to, as fol- 
lows:) 

"We did buy some from the Cumberland Nail & Iron Com- 
pany, down at Philadelphia or Camden, — the office in Phila- 
delphia, I believe; and outside of that we did not buy regu- 
larly from any of them. Once in a while we might pick up 
some particular lot." 

By Mb. Severance: 

Q. That is exactly what I thought you said. Why do you- 
now say you did not say that? 

A. That is so small. I remember buying one lot from the 
Monongahela Tube Company. At one time a man came into 
my office and sold me one little lot. 

Q. Where were they located? 

A. In Pittsburg. 

Q. Manufacturing pipe? 

A. Yes, sir. 

Q. And can you think of any other concerns from which at 
times you bought in sporadic cases ? 

A. I do not recall any, because our purchases were con- 
fined to those I mentioned in the first place. 

Q. And, as I understand it, after the National Tube Com- 
pany was organized you continued to buy from it, and have 
purchased from it all the time since? 

A. Yes, sir. 

Q. And you are still quite a large customer of the Na- 
tional Tube Company, are you not? 

A. Well, not right lately, but then I have been right along. 

Q. You have been buying from them right along? 

A. Yes, sir. 

Q. Were you, in 1899, familiar with the concern called 
A. M. Byers Company? 

A. I was. 

Q. What was their business! 

A. Making pipe. 

Q. Where were they located? 

A. Pittsburg. 



UNITED STATES STEEL CORPORATION ET AL. 1215 

Q. That plant was not acquired by the National Tube 
Company, was it? 

Mr. Corneau: Objected to as not cross examination? 

A. No, sir. 

By Mr. Severance: 

Q. And that company was not acquired by the National 
Tube Company, was it? 

Mr. Corneau: Objected to as not cross examination? 

A. No, sir. 

By Mr. Severance: 

Q. And that company continued in business after the Na- 
tional Tube Company was organized, did it not? 
A. It did and is running today. 

Mr. Corneau: One moment. 

Me. Severance: You might reserve a general obejction. 

Mb. Corneau: That is what I was going to do. I was 
going to ask if I might not reserve a general obejction to this 
line as not cross examination. 

Mk. Severance: Your objection is that it is not cross 
examination. 

Mr. Corneau: Yes. 

Bv Mb. Severance: 

Q. You say they are running today? 

A. Yes. 

Q. Was that a rather large concern? 

A. Yes, sir. 

Q. It had seven furnaces, had it not? 

A. I don't know. 

Q. You do not know how many furnaces they had? 

A. I don't know how many furnaces they had. 

Q. You do not know their tonnage? 

A. No. 
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Q. But they were well known in the trade as a large house, 
were they not? 

A. Yes, sir. 

Q. And were selling their product all over the country 
in competition with the National Tube Works and some of 
these other companies! 

A. That all depends on how you put the word competi- 
tion. They always had a higher priced article and it was 
not on the general market in general competition with others, 
on account of the higher price. 

Q. You have stated that some pf those taken in by the 
National Tube Company had a higher price too! 

A. Yes. 

Q. And the A. M. Byers Company had a fine article? 

A. Yes, sir and charged more for it.; 

Q. They charged more for it, and all the agents of Byers 
endeavored to induce the people who were in the market as 
customers to buy their product, did they not? 

A. Yes, sir. 

Q. And the National Tube Works endeavored to get 
people to buy their product at a cheaper price? 

A. Yes. 

Q. The same people? 

A. Yes sir. 

Q. If one company trying to sell goods to a man and an- 
other company trying to sell goods to the same man at the 
same time, makes competition, then they were in competition, 
although the prices were different. 

A. That is right, yes, sir. 

Q. That is true is it not? 

A. Yes. 

Q. Byers claimed that his goods were better than the Na- 
tional Tube Work's goods, did he not? 

A. Yes. 

Q. And charged more for them on that account? 

A. Yes, sir. 

Q. You still find A. M. Byers Company in the market, do 
you not? 

A. Pretty well lately. 

Q. Do you buy from them? 
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A. No. 

Qi. Have you bougiit from them at any time? 

A. No; we cannot. 

Q. Cannot buy from them? 

A. No. 

Q. Because of the price ? 

A. Why, their policy is such that we cannot operate with 
them. They go direct to the people to whom we want to sell. 

Q. And they are active people in the market, are they? 

A. They have been within the last year or few months. 
They have got very active. 

Q'. Where did you say they are located — at Pittsburg? 

A. Pittsburg. 

Q. Do they make all sizes of pipe? 

A. I think now they run from an eighth or a quarter up to 
twelve inch. 

Q. Large pipe? 

A. Up to twelve inch. 

Q'. Did you know in 1899 a concern called the West Jersey 
Tube Works of Philadelphia? 

A. Only by general knowledge ; I never had anything to do 
with them ; I have heard of them. 

Q. You have heard of them as in the market manufacturing 
and selling tubes? 

A. I have heard of them, but I did not have anything to 
do with them. 

Q. Is not that the same company as the Cumberland Nail 
& Iron Company? 

A. I do not know. 

Q. You knew them as the Cumberland Nail & Iron Com- 
pany? 

A. Yes, sir. 

Mr. Corneatj : Do you think it is the same company, Mr. 
Severance, may I ask, or do you know? 

Me. Severance: I understand it is, but I do not know. 

The Witness: Then they changed the name. At the time 
we were buying from them they were the Cumberland Nail & 
Iron Company. 
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By Me, Sbvebahcb : 

Q. Here is a fearful and wonderful name, the Consho- 
hocken Tube Works of Conshohocken, Pennsylvania. Did you 
know of them? 

A. I did. 

Q. Were they manufacturing tubular goods and selling 
them in the market? 

A. Yes. 

Q. Selling them in competition with these other companies ? 

A. Yes, sir. 

Q. By these other companies I mean the companies that 
you said went into the National Tube Company. You have 
mentioned the Monongahela Tube Company. That is located 
at Wilson, Pennsylvania, is it not? 

A. I do not know the exact place. There are a great many 
towns around near Pittsburg and they simply refer to them 
all as Pittsburg. It is in the Pittsburg district. 

Q. You stated that you bought from them? 

A. One lot, yes. 

Q. Do you know the Reading Iron Company of Beading, 
Pennsylvania? 

A. Yes. 

Q. That is a large concern? 

A. Yes. 

Q. And was that in operation at the time the National 
Tube Company was formed? 

A. It was. 

Q. And sold tubes ? 

A. Yes. 

Q. It was engaged in making and selling tubes? 

A. Yes. 

Q. In the same market? 

A. Yes, sir. 

Q. And pretty well over the country? 

A. Yes. 

Q. Oil country products, as well as the general market 
products that are sold here? 

A. Yes. 
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Q. And that concern was an active competitor of the com- 
panies that went into the National Tube Company, was it not? 
A. No, sir, not necessarily. 

Q. Why not? 

A. Because the Beading people are classified as making 
only genuine wrought iron pipe, and they have never made 
steel pipe, and therefore they are counted in another class 
altogether. 

Q. Is not wrought iron pipe used for the same purpose as 
the steel pipe? 

A. The same purpose, but a different article on account of 
the price ; on that account it was not an article which was in 
common competition. 

Q. Wait a minute. You seem to think if two people ask 
different prices for an article they are^not in competition. 
See if we can figure this out. Was the pipe made by the 
Eeading Iron Company used for the same purpose as that for 
which the pipe made by the National Tube Company was used? 

A. Used for the same purpose, but the buyer does not look 
at it in the same way — 

Q. Just answer my question. The pipe was used for the 
same purpose, was it? 

A. It can be, yes. 

Q. And it was used for similar purposes? 

A. Yes. 

Q. One man using wrought iron pipe and the other one 
using steel pipe? 

A. Yes. 

Q. Were the agents of the Reading Iron Company trying 
to sell that pipe to consumers? 

A. They were. 

Q. And were the agents of the National Tube Works try- 
ing to sell their steel pipe to the same consumer? 

A. Yes. 

Q. They were each trying to sell their pipe and one or the 
other was successful in making the sale. That is right, is it 
not? 

A. Yes, sir. 

Q. And if a man, because of some peculiarity in the mar- 
ket a shortage of some kind, could not take one, he would take 
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the other, would he not, whatever his personal preference 
might be? 

A. Possibly he might, and possibly he might not. 
Q. I say he might? 

A. He might, but in common business parlance, he would 
not be apt to do it. 

Q. The National Tube Company also made wrought iron? 
A. In the early part of its career, but afterwards it dis- 
continued it. 

Q. In 1899 were they not making both? 
A. They were making both, but ran mostly steel pipe. 
Q. But they were making both? 
A. Yes. 

Q. And they sold that wrought iron pipe in the open mar- 
ket, the same market in which the Reading Iron Company were 
selling theirs? 
A. Yes, sir. 

Q. They sold their steel pipe in the same market? 
A. That is right. 

Q. And they were trying to sell the same people their pipe 
at the same time? 

A. Yes; but there is a distinction between the wroughl; 
pipe and the steel. 

Q. If you will kindly answer my questions we will get 
along all right. Do you know a concern known as Spang, 
Chalfant & Co., of Pittsburg? 
A. Yes. 

Q. Is it a large concern ? 
A. Yes. 

Q. And is it still running? 
A. Yes. 

Q. It was running in 1S99, was it? 
A. Yes. 

Q. What was their business? 
A. Making pipes and tubes, or tubular goods. 
Q. "Was that company making steel or wrought iron pipe? 
A. First off, they made wrought iron; then they changed 
and made steel. They are making steel now. They are mak- 
ing wrought iron, too. 

Q. They made steel in 1899? 
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A. I think so, yes. 

Q. And was that company a competitor in the open market 
with the National Tube Works Company and the other con- 
cerns that went into the National Tlibe Company? 

A. It was. 

Q. An active competitor pretty well over the country, was 
it not? 

A. Yes. 

Q. And in competition in the markets in what we call thej 
oil country markets, east and west? 

A. Yes. 

Q. West of the Mississippi River? 

A. Yes. 

Q. And in that territory? 

A. Yes. 

Q. Do you know a concern called the Tyler Tube & Pipe 
Company of Washington, Pennsylvania? 

A. Yes, sir. 

Q. Were they engaged in the manufacture of pipe at that 
time? 

A. I do not think so. I think they only made boiler tubes. 

Q. They made boiler tubes ; nothing but boiler tubes ? 

A. I do not think they made anything else. 

Q. They were a pretty large producer of boiler tubes ? 

A. Yes. 

Q. Were they selling tubular pipes in the markets in com- 
petition with some of these companies that went into the 
National Tube Company? 

A. As a rule, I do not think so. I think they made most 
of the tubes for the Singer Company, or Babcock & Wilcox. 
I do not think they had much to put on the market for general 
sales. 

Q. Were they like some of the others? For instance yoi:^ 
said that some of those that went into the Tlibe Company sold 
to the Standard Oil Company, but if they had an excess of 
product it went into the open market? 

A. Yes. 

Q. And the same would be true of the Tyler Company? , 

A. Yes. 
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Q. The Babcock and Wilcox is a very large house, and 
manufactures boilers, does it not? 

A. Yes. 

Q. Probably the largest in the country? 

A. Yes, sir. 

Q. And their boiler tubes were not different ; that is their 
boiler tubes could well have been made by one of these other 
companies that was manufacturing boiler tubes? 

A. Yes, certainly. 

Q. It is merely a question of which one could get the 
business, and the Tyler Company was successful in getting th^ 
business. Is that true? I mean getting the business from 
Babcock & Wilcox. 

A. Yes. 

Q. Was it a somewhat unusual thing for large concerns 
like Babcock & Wilcox to make a contract for their whole re- 
quirements with some one company, if one company could 
furnish them? 

A. I have always understood so. 

Q. That is not an unusual thing in the trade, is it ? 

A. No, sir. 

Q. Contracts from year to year for a supply, would be 
made; that is, a large manufacturer would make a contract 
with material from some one house. 

A. It is not general. 

Q. It is not general, but it is not particularly unusual, ia 
it? 

A. Oh, no. 

Q. Did the Crane Company also make pipe to some ex- 
tent? 

A. They did. 

Q. Wrought iron or steel pipe? 

A. I think they first made wrought iron, and then I think 
they changed it to steel. I do not think they made the two at 
the same time. 

Q. Did they make butt welded pipes? 

A. I think that is all they did make. 

Q. Do you know something about companies that have gone, 
into the tube business since 1899? 

A. I think so. 
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Me. Cobneau : That is under the same objection, 
Mb. Seivebance: Yes. 

By Mb. Sevebanob : 

Q. I will ask you, Mr. Taylor, about the Harrisburg Pipe 
and Pipe Bending Company of Harrisburg, Pennsylvania. 
Do you know of that? 

A. Yes, sir. 

Q. They have been in business since 1900? 

A. About that time, I should say. 

Q. What is their product? 

A. Pipe. 

Q. And their pipe is sold in the market in competition with 
the pipe made by the National Tube Company, is it not? 

A. It is. 

Q. The Monongahela Tube Company has an added ca- 
pacity, has it not, since 1899 ? 

A. My idea is that they have changed altogether and do 
not make pipe now, but only boiler tube. 

Q. The Monongahela Company? 

A. I think so. 

Q. They have enlarged their capacity, whatever it is ? 

A. Yes. 

Q. Boiler tubes are a kind of pipe, are they not? 

A. Yes. 

Q. They are small and used only in the manufacture of 
boilers, but they are pipe? 

A. Yes. 

Q. The Monongahela Company has grown a good deal, 
has it not? 

A. I think so. 

Q. You know the South Chester Tube Company? 

A. I do. 

Q. That concern manufactures all kinds of oil country 
goods and pipe, does it not? 

A. Yes. 

Q. And has done so since 1900? 

A. I think so. 

Q. Have you ever visited the plant of Sprang, Chalfant 
& Company? r 
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A. I have not been at their plant. I have been to their 
offce many times. 

Q. You know from your knowledge of the tube business in 
this country, do you not, that that concern has very largely 
increased its capacity since 1900? 
, A. It has. 

Q. Are you able to tell the number of furnaces they now 
have? 

A. No. 

Q. Do you know Worth- Brothers, of Coatesville, Pennsyl- 
vania? 

A. Only by hearsay. I have not had business with them. 

Q. You know it as a concern in the market selling boiler 
tubes, do you not? 

A. Yes ; right along. 

Q. And they are doing that in competition with the Na- 
tional Tube Company, are they not? 

A. Yes, sir. 

Q. That concern has grown very largely, has it not, in 
the last few years? 

A. I do not know much about that particular concern. 

Q. You do not know that they have grown from one fur- 
nace up to six? 

A. No. 

Q. Do you know of the Aermotor Company, of Chicago, 
at any time manufacturing pipe? 

A. No. 

Q. Do you know the Alabama Tube & Iron Company, of 
Helena, Alabama? 

A. No. 

Q. Do you know the La Belle Company, Steubenville. 
Ohio? 

A. Yes, sir. 

Q. Is that a large concern in the pipe business? 

A. Yes. 

Q. And they are selling their products all over the coun- 
try, are they not? 

A. Yes, sir. 

Q. In competition with the National Tube Company ? 

A. Yes. 
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Q. They also manufacture raw materials, do they not, 
right through to the finished product? 

A. Yes. 

Q. It is a strong integrated concern? 

A. Yes. 

Q. Do you know the Longmead Company, of Consho- 
hocken? 

Mb. Corneau : That is the same as the other company of 
Conshohocken, I think. 

Mb. Seveeance : I think there are two plants. 
The Witness; Yes, I know them. 

By Meu Severance: 

Q. They are still doing business, are they not? 
A. No ; I think they have gone out of business or stopped. 
Q. When? 

A. In the last year. The last part of last year, I think. 
Q. They were running in 1911, were they not? 
A. Yes. 

Q. You do not think they are runmng now? 
A. No, I do not think they are running now. 
Q. Do you know the Mark Manufacturing Company, of 
Evanston, Illinois? 

Mb. Corneau : That has not been running for ten years. 

By Mr. Severance: 

Q. I understand that. But I am asking him if he knows 
of it. 

A. That is at Zanesville, is it not ? 

Q. The Mark Manufacturing Company of Evanston, Illi- 
nois. Did tlnffy not, in 1901, manufacture butt welded tube 
and acquire the boiler plant at Zanesville ? 

A. Yes. 

Q. And they are still running and doing business? 

A. Yes, sir. 

Q. And they are doing business in competition with the 
National Tube Company all over the country? 

A. Yes. 
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Q. And they have been since 1901? ^, , , 
A. Yes. I think that is about the time they took over the 
Eastern Tube Company. 

Q. Do you know the Youngstown Tube Company, of 

Youngstown, Ohio? 
A. I do. 
Q. They manufacture all kinds of tubular products, do 

they not? 

A. Very largely. 

Q. It is a large concern? 

A. Yes. 

Q. And does business all over the country in competition 
with the National Tube Company? 

A. Yes, sir. 

Q. They manufacture everything from the raw material 
to the finished product, do they not, and produce both iron 
and steel pipe? 

A. Yes. 

Q. They are very strong and active, very strong finan- 
cially, are they not? 

A. They are a large, strong, and progressive concern. 

Q. Do you know a concern called the Susquehanna Iron 
& Steel Company, of Columbia, Pennsylvania? 

A. I do not know much about them. 

Q. Established in 1902. You know of them in the trade, 
do you not? 

A. I know of them, but that is all. 

Q. You have not bought from them? 

A. No, sir. 

Q. But you know of them as manufacturers ; they are rec- 
ognized in the trade in the eastern markets, are they not? 

A. I do not know that. 

Q. Do you know the Parksburg Iron Company, of Parks- 
burg, Pennsylvania? 
A. I do not. 

Q. Do you know the Central Tube Company? 

A. Yes, sir. 

Q. Where are they located ? 

A. In the Pittsburg region. 

Q. They manufacture tubular goods? 
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A. Yes, sir. 

Q|. And sell them all over the country in the market 
against the National Tube Company? 

A. Yes, sir. 

Qj. Do you know the Pittsburg Tube Company, of Mon- 
aca, Pennsylvania? 

A. Yes. 

Q. Are they also a competitor of the National Tube Com- 
pany in the manufacture of pipe? 

A. I believe so. 

Q, And selling it all around, all over the country? 

A. I understand so. 

Q. Do you know the Keystone Tube Company of Connells- 
ville, Pennsylvania? 

A. No. 

Q. Do you know of the Eepublic Iron & Steel Company, 
of Youngstown, Ohio? 

A. Yes, sir. 

Q. That is a large concern, is it not? 

A. It is. 

Q. And they have everything from the raw material up 
to the finished product? 

A. They have. 

Q. And are manufacturing tubular goods and selling 
them in competition with the National Tube Comapny on a 
large scale, are they not? 

A. They are. 

Q. And that competition extends all over the country? 

A. Yes. 

Q. And has for two or three years past? 

A. Yes, sir. 

Q. Do you know the Wheeling Steel & Iron Company? 

A. Very well. 

Q. Of Wheeling, West Virginia? 

A. Yes, sir. 

Q. How long has that been in operation? 

A. That started in, I should say, shortly after you started 
the National Tube Company. 

Q. That is a strong concern, is it not? 

A. Very strong. 
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Q. And doing a large business in all classes of tubular 
goods? 

A. Yes, sir. 

Q. All over tlie country? 

A. Yes. 

q. In competition witli tlie National Tube Company? 

A. Yes. 

Q. Do you know the Allegheny Steel Company? 

A. Yes, sir. 

Q], "What is their busiaess? 

A. The same line. 

Q. How long have they been running? 

A. I do not know exactly, but early in 1900 and something. 

Q. Early in the nineteen hundreds? 

A. That is, a few years ago. 

Q. And they are active in all branches of the business, 
are they not? 

A. Yes, sir. The Allegheny Company make boiler tubes 
particularly, rather than pipe. 

Q. You have testified that you are familiar with all these 
other concerns to a certain extent, the concerns that are do- 
ing business in the market. I will ask you if you do not know, 
from your knowledge of the market and the trade, after your 
long experience, that at the present time the National Tube 
Company is only selling about 38 per cent, manufacturing 
and selling about 38 per cent of the tubes in this country, as 
against 62 per cent manufactured and sold by their competi- 
tors? 

A. I have no way of knowing that 

Mb. Coenbau: That is objected to, first on the ground 
that it is not proper cross examination, and second on the 
ground that the witness has not shown suflScient detailed 
knowledge to undertake to answer 

Mr. Severance: You might go further and say the wit- 
ness shows he has no knowledge, detailed or otherwise, as 
he says he has no way of knowing. 

Mr. Coeneau: I was trying to get my objection in be- 
fore his answer came. 
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By Mr. Sbvbeancb: 

Q. There was one concern I forgot to ask you about. 
That is the Cohoes EoUing Mill. Do you know know about 
that? 

A. I do. 

Q. Are they engaged in the manufacture of tubular pro- 
ducts? 

A. Yes. 

Q. And selling them in the market as a competitor of 
the National Tube Company? 

A. They are. 

Q. Have you sufficient knowledge of the trade and of the 
extent of the output of these companies and the market to 
say whether or not, in your opinion, the companies that you 
have treated as being competitors of the National Tube Com- 
pany are now manufacturing and selling the majority, more 
than half, of the tubes sold in the country? You said you 
could not give the figures — 38 and 62, but could you state 
whether, in your opinion, the outside concerns are selling the 
majority of the tubular products? 

A. I think they are. 

Q. That was not the case, was it, to the best of your opin- 
ion, in 1899, when the National Tube Company was organized? 

A. No, sir; it was not, 

Q. That is, the outside concerns have increased their per- 
centage of output? 

A. Very much. 

Q. Very much? 

A. Yes, sir. 

Q. And the concerns that were in business at that time, 
many of them have grown much larger, and new plants have 
been established that were not in existence at the time the 
National Tube Company was organized? 

A. That is right. 

Q. And there is general, open competition now in these 
products, is there, between the National Tube Company and all 
these concerns that you have mentioned? 

A. There is. 

Mr. Severance : That is all. 
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REDIRECT EXAMINATION, 

By Mb. Coeneau : 

Q. Just one or two questions more, Mr. Taylor. 

This Coh-oes Rolling Mill about which Mr. Severance just 
asked you is a different concern from the Cohoes Tube Com- 
pany, I think it was, that was mentioned on your direct ex- 
amination? 

A. Yes, sir. It is a new concern, started since that time. 

Q. Do you know about when it was started? 

A. I should say in 1901, 1902, or 1903, in the early part, 
there. 

Q. Do you know about when the Allegheny Tube Company 
was started? 

A. I do not, except in a general way, that it was some few 
years ago. Then, they have enlarged. 

Q. Would you say it was between 1899 and — 

A. (Interrupting) I could not say exactly, but I think it 
was about 1902 or 1903. There may have been some changes 
by which there was some reconstruction of some old concern. 
I am not familiar with that, but the present Allegheny Tube 
Company, I think, was taken hold of here only a few years ago. 

Q. Do you know about when the Republic Iron & Steel 
Company entered the tube business? 

A. Two or three years ago. 

Q. The Pittsburg Tube Company. That seems to be a dif- 
ferent Pittsburg Tube Company from the one which was 
mentioned on your direct examination, as I understand? 

A. My recollection is that that was started up, using the 
old name, after the old name passed out ; someone else started 
and reconstructed another one. 

Q. About when was that ? 

A. I should think early in the century; that is, in 1902 or 
1903, or something like that. 

Q. How about the Central Tube Company? When was 
that started, if you know? 

A. Only two or three years ago. 

Q. How about the Youngstown Sheet & Tube Companv? 

A. That was in 1902. 
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Q. And the Mark Manufacturing Company! You gave 
the date of that as 1901? 

A. He gave the date, there. 

Q. The LaBelle Iron Works ; do you know when that was 
started? 

A. They were started before the formation of the Steel 
Company, and — 

Q. Before the formation of the Steel Company, or the Na- 
tional Tube Company? 

A. I think it was about the time— 

Q. Of the formation of the National Tube Company? 

A. Yes. They started making pipe then. They were in 
business before that. 

Q. I was speaking only with respect to pipe or tubing, 
particularly. 

Q. Do you know when "Worth Brothers started? 

A. No, sir; I do not. 

Q. About when? 

A. I should say probably five or six years ago. 

Q. Then, of this list concerning which Mr. Severance ques- 
tioned you, it is true, is it not, that nearly all were organized 
between the time of the formation of the National Tube Com- 
pany — that is, they were either organized or went into the 
tube business, between that time and the beginning of the 
year 1903? 

A. "Will you put that question again, please ? 

Q. I say it is true, is it not, that nearly all of this list of 
new companies concerning which Mr. Severance asked you 
were organized or went into the tube business, as the case 
might have been, between 1899 and about the beginning of the 
year 1903? 

A. No. I think that several of them were since 1903. 

Q. Several of them? 

A. The Youngstown Company commenced in 1902; the 
Central Tube and Eepublic have been since, not prior to 1903. 

Q. I said most of them. 

Let us go over them, then. The Harrisburg Pipe? 

A. I think that was prior. 

Q. The South Chester Tube Company? 

A. That was, I think. 
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Q. Spang, Chalfont & Company, they increased their ca- 
pacity? 

A. Yes, they increased their capacity. 

Q. About when was that? 

A. They have done it two or three times. 

Q. When was the first time, if you recall? 

A. I think just about 1900. 

Q. As to Worth Brothers, you did not recall? 

A. No. 

Q. And the LaBelle Iron Works was about the same time? 

A. Around 1899 or 1900. 

Q. The Mark Manufacturing Company was 1901 ; and the 
Youngstown Sheet & Tube Company you said about 1902? 

A. They started in 1902. 

Q. The Susquehanna Iron & Steel Company? 

A. I do not know the date of that. 

Q. Perhaps I got that from Mr. Severance. I have it 
marked here on my memorandum as 1900. 

Mb. Severance : Which was that ? 

Mb. Cobneau : The Susquehanna Iron & Steel Company. 

Me. Severance : I caimot testify, of course. 

Mb. Corneau : I say perhaps I got that from sometMng 
you said. 

Mr. Severance: I might have asked the question. 

Me. Corneaij: I have 1902 noted here opposite the name 
of that company. 

By Mr. Corneaxj: 

Q. You did not recall about the Central Tube Company? 

A. Yes. That was only two or three years ago. 

Q. That is one that has gone into this business two or 
three years ago? 

A. Yes. 

Q. And the Pittsburg Tube Company, you said, went into 
the business somewhere from 1900 to 1903, according to your 
recollection, as I understood it? 

A. I think so. 

Q. The Republic Iron & Steel Company, you said 
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A. They have only commenced making pipe two or three 
years ago. 

Q. That makes two. The Wheeling Steel & Iron Com- 
pany, as I recall your testimony, you said shortly after the 
formation of the National Tube Company? 

A. After the formation of the National T'ube Company. 

Q. And the Allegheny Tube Company you said about 1902 
or 1903? 

A. I think so. 

Q. And the Cohoes EoUing Mill Company about the same 
time? 

A. About the same time. 

Q. So, with the exception of about two of that entire list, 
according to your best recollection, they entered the tube 
business about between the time of the formation of the Na- 
tional Tube Company and the year 1903. That is correct, is 
it not? 

A. Yes, sir. 

Q. And it was with the beginning of the year 1903 that 
the contract plan was put in force? 

A. Yes. 

Q. And under that plan you did not get their best price 
unless you took eighty to one hundred per cent, of your pur- 
chases from the National Tube Company, did you? 

Mr. S'E'veeakce : I object. The contracts speak for them- 
selves. The witness has identified them, and you have put 
them in evidence. 

The Witness : Do you want me to answer to anything? 

Me. Severance: : That is all. 

Me. Coeneau : That is all. 

Me. Dickinson: We had another witness to be here, but 
he has not come, so we will discontinue now. 

The counsel are going to take up the question of docu- 
mentary evidence and its production under subpoena duces 
tecum, and will be engaged on that for some days. We do 
not know now how long it will take, and we will give notice 
when we want to resume. 

(Whereupon, at 3:35 o'clock p. m., the hearing was ad- 
journed sine die.) 
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FIFTEENTH DAY. 

EooM, 720 Custom House, 
New Yoke, N. Y., 

Monday, June 10, 1912. 

The hearing was resumed at 10:15 o'clock a. m., before 
Special Examinee, Henry P. Brown. 

Appearances the same as heretofore noted. 

OAKLEIGH THORNE, 

called as a witness on behalf of the United States, hav- 
ing been first duly sworn, testified as follows : 

DIRECT EXAMINATION, 

By Mr. Dickinson : 

Q. Mr. Thome, what is your age? 

A. Forty-six. 

Q, Where do you reside? 

A. Millbrook, Duchess County, New York. 

Q. In what business are you now engaged? 

A. None. 

Q. How long have you been out of business? 

A. Since February, 1912. 

Q. Prior to that time and for some years previous thereto, 
in what business were you engaged? 

A. Banking. 

Q. With what institution and in what capacity were you 
associated? 

A. When? 

Q. Prior to February, 1912. 

A. The last position was president of the Tru^t Company 
of America. 

Q. How long had you held that position? 

A. Four or five years, 

Q. Next preceding last February? 
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A. Yes, sir. 

Mu. Lindabury: What was the answer as to the tune? 
The Witness : Four or five years ; I do not remember ex- 
actly the dates. 

By Mb.. Dickinson: 

Q. Do you remember about what time the Trust Company 
of America was organized'? 
A. No, sir; I do not. 

Q. Were you connected with any banking institution be- 
fore you went with the Trust Company? 
A. Yes, sir. 
Q. What was that? 

A. First with the International Banking & Trust Com- 
pany, then with the North American Trust Company, which 
was merged into the Trust Company of America. 

Q. What position did you hold with the International 
Banking and Trust Company? 
A. President. 

Q. What was the capital of the Trust Company of Ameri- 
ca in 1907? 

A. Two million dollars. 

Q. Was that or was it not its original capital after its 
consolidation? 
A. It was. 

Q. Where was the office of the Trust Company of America? 
A. 13'5 Broadway, and it was moved from there to 37 Wall 
Street. 

Q. It was on Broadway in 1907, was it? 
A. No, sir; it was in 37 Wall Street. 
Q. What kind of business was being conducted in 1907 
and prior thereto by the Trust Company of America? 
A. The ordinary trust company business. 
Q. Banking business ? 

A. The ordinary business done by trust companies in- 
cluding banking, yes, sir. ' 
Q. You received deposits and held them? 
A. Yes, sir. 
Q. Under what law was it organized? 



UNITED STATES STEEL OOEPOEATION ET AL. 1237 

A. Laws of the State of New York. 

Q. When you went with the trust company, Mr. Thome, 
what did the assets of the company amount to, at the time 
of the consolidation? 

A. I do not remember, but I have testified to that, and if 
you will allow me to look, I can tell you. 

Mr. Lindabury What was that question? 

By Mr. Dickinson : 

Q. At the time of the last consolidation, I will put the 
question, state whether or not it was approximately $50,000,- 



A. I believe it was. 

Q. Do you recollect now that that was about the amount? 

A. The actual amount was testified to, and I have that 
here ; that was taken from the books of the company. 

Q. Have you a memorandum taken from the books of 
the company? 

A. I have a copy of a memorandum taken from the books 
of the company. 

Q. Did you take it? 

A. No, sir. 

Q. Was it made under your direction? 

A. It was. 

Q. Look at that. 

Mr. Lindabxjry: Suggest a figure to him. There is no 
dispute about it. 

Mr. Dickinson: I suggested fifty million dollars. That 
is what he testified before. 

The Witness : It was approximately fifty million dollars. 

By Mr. Dickinson : 

Q. What were the assets of the company just before the 
panic of 1907, approximately? 

A. Sixty-seven million. 

Q. It was seventy-four million? 

A. Seventy-four million — whatever I testified to there are 
the correct figures, Mr. Dickinson, because they were taken 
from the books and made up by the auditors of the company. 
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Q. At that time? 

A. At that time. 

Q. That was seventy-four million? 

A. Well, whatever it says there is correct. 

Q. You would say that was the correct amount? 

A. Yes, sir. 

Q. Did the Trust Company of America have any identity 
or alliance with any other banking or financial institution 
at that time? 

A. No. 

Q. Were you yourself connected with any other financial 
institution or bank at that time in the City of New York? 

A. Only as a director. 

Q. Of what concern were you a director? 

A. Night and Day Bank. 

Q. That was in the City of New York, was it? 

A. Yes, sir; since the Harriman National. 

Q. Were you or not a member of the syndicate that pur- 
chased a majority of the stock of the Tennessee Coal, Iron & 
Eailroad Company prior to 1907? 

A. I was. 

Q. To what extent did you become interested at that time? 

A. 12,500 shares. 

Q. Did you continue to hold that or dispose of part of it?: 

A. No ; I disposed of seven thousand shares. 

Q. At the time it was sold to the United States Steel Cor- 
poration, how much did you own? 

A. I held approximately 5,500 shares. 

Q. Did you or did you not own that in your own right, or 
was it the property of the Trust Company of America? 

A. No; it was in my own right, personally. 

Q. Where was the stock at that time? 

A. It was in a safe deposit company box. 

Q. Was it paid for? 

A. It was. 

Q. How many were in that original syndicate, do you re- 
call? 

A. I do not. 

Q. Do you recall whether it was ten or not? 
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A. Well, the number was changed ; I do not recall the num- 
ber. 

Q. Did the Trust Company of America, at the time of 
the panic of 1907, in its own right own any stock of the Ten- 
nessee Coal, Iron & Eailroad Company? 

A. No, sir. 

Q. Had it ever owned any? 

A. No, sir. 

Q. State whether or not at that time it had any loans made 
on which Tennessee Coal, Iron & Railroad stock was pledged 
as collateral, and, if so, the extent of the loans. 

A. It had loans in total amounting to $472,000 or $482,000. 
The figures are there. 

Q. "Were those loans supported or not by any other stock 
than the Tennessee Coal, Iron & Eailroad Company's stock? 

A. No, sir. 

Q. What was the financial standing of the parties to whom 
those loans were made? 

A. They were all good. 

Q. State whether or not they were good independently of 
the stock, or whether you looked to the stock alone as seeur'- 
ity. 

A. They were both good. 

Q. They were both good ; that is to say you regarded the 
stock as good collateral as security for the loan? 

A. Yes. 

Q. And you regarded the parties themselves as good, inde- 
pendent of the stock? 

A. Yes. 

Q. Were those loans existing and outstanding at the time 
of this panic? 

A. They were. 

Q. When were they paid — during or after the panic? 

A. They were paid, or some of them were paid, during 
the panic and some of them were paid afterwards. 

Q. Were they time loans or call loans? 

A. Some of them were time loans and some demand loans. 
The time loans were all paid at maturity. 

Q. I will ask you whether or not the fact of the existence 
of these loans and of their being secured by the Tenessee Coal 
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& Iron Company in any way embarrassed your institution at 
that time? 

A. No, sir. 

Q. You stated, Mr. Thorne, that you were the owner of 
about 5,500 shares of Tennessee Coal & Iron Company? 

A. Yes. 

,Q. Did you have any part whatever in the negotiations 
for the sale of the stock of the Tennessee Coal & Iron Com- 
pany to the United States Steel Corporation? 

A. No, sir. 

Q|. What was the first information that you got that such 
a sale was pending or in the course of negotiation? 

A. It was on Sunday morning. Mr. Ledyard told me. 

Q. What Sunday morning was that? Was that Novem- 
ber 3? 

A. It was early in November. 

Mr. Lindabtjry: It was the 2nd or 3rd of November. 
The Witness : The 2nd or 3rd, yes. 

By Mr. Dic?kinson : 

Q. He told you in substance what? 

A. That negotiations were on for the sale of the Tenne- 
see Coal & Iron Company and he hoped they would go through. 

Mr. Lindabury : I did not get the latter part of the answer. 
The Witness: And that he hoped he would be able to con- 
clude them. 

Mr. Lindabury: Are you giving that as the whole conver- 
sation? 

Mr. Dickinson : The substance of it. I will call for the 
whole of it, if you want it. 

Mr. Lindabury : I would like to know whether the witness 
intended it as a statement of the whole conversation? 

By Mr. Dickinson : 

Q. Well, I will ask you this. State, as far as you recall, 
exactly what took place between you and Mr. Ledyard on 
that occasion? 

A. I met Mr. Ledyard on the corner of Fifth Avenue and, 
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approximately, 40th Street, and he told me that these negotia- 
tions were on, and I asked him the basis, and he told me 
that they were still negotiating, and that he hoped a satis- 
factory basis would be reached and the trade consummated. 
That was practically the whole of it. 

Q. What was your next information on the subject, the 
next information you got? 

A. That I do not remember, Mr. Dickinson. 

Q. State whether or not when you got your next informa- 
tion the trade had been concluded'? 

A. I believe it had been. I believe that the next reliable 
information I got was at Mr. Morgan's library, where it 
was stated that the trade had been concluded. Of course I 
heard many rumors in the meantime. 

Q. You heard rumors, you say. What day was that? 
Sunday was the 3rd and Monday the 4th. 

A. It must have been the 5th or 6th. The 6th, I should 
say. 

Q. Do you recall the day that the Knickerbocker Trust 
Company closed! 

A. I recall the day. You mean the date, do you not? 

Q. Yes, the date. 

A. The 22nd. 

Q. The 22nd of October? 

A. Yes. 

Q. At that time what were the assets, in round numbers, 
of your trust company? 

A. That is stated right here. (Referring to Volume of 
the hearings before the Stanley Committee.) $71,000,000, 
was it? 

Q. $74,000,000 I think you gave? 

A. $74,000,000. 

Q. And your capital you stated was $2,000,000? 

A. Yes. 

Q. And your surplus approximately what? 

A. Approximately $10,000,000. 

Q'. And what were your deposits, approximately? 

A. About $2,000,000. 

Q. What amount of money did you have on hand, about, 
at that time? 
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A. $12,000,000. 

Q. State whether or not your trust company had been 
examined by the State Examiner, and at what time, if you 
recall? 

A. I do not recall the time, but it was examined and had 
been right straight through, in due course. It was examined, 
I think, in September, or early in October. 

Q. State whether or not any complaint was made. 

A. No complaint was made. 

Q. Or whether your condition was criticised? 

A. It was not criticised. 

Q. On the 22nd of October, when the Knickerbocker Trust 
Company closed, had there been any run on your bank? 

A. No, sir. 

Q. Had there been up to that time any withdrawals of 
money beyond what had been normally withdrawn throughout 
the preceding year? 

Mk. Lindabury : I object. I think you had better ask what 
the withdrawals were. 

By Mr. Dickinson: 

Q. State whether or not there had been any unusual with- 
drawals, anything in the nature of a run on your bank? 

A. There was nothing in the nature of a run. As I re- 
member it there would be a million withdrawn one day and 
perhaps a million and a half another day. I am speaking 
of net withdrawals. 

Q. State whether or not they were the normal withdrawals? 

A. It was nothing more than I should expect if a large 
trust company in the city failed or closed its doors. 

Q. But previous to its failure, I am asking you whether 
there had been any unusual withdrawals? 

A. No. 

Me. Lindabttrt: What do you mean by previous to its 
failure? 

Me. Dickinson: Pirevious to the failure of the Knicker- 
bocker Trust Company. 

Mr. Lindabury : I do not think he has mentioned that. 

Mr. Dickinson: Oh, yes he has. I will ask the question 
again. 
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Q. Previous to the failure of the Knickerbocker Trust 
Company had there been any unusual withdrawals from your 
trust company? 

A. I do not remember what the withdrawals were on the 
20th and 21st, but if I am not mistaken I state that in here. 
(Referring to Stanley Committee Testimony.) 

Q. You state here on the 22nd — that was the day the Knick- 
erbocker Trust Company failed, I believe, — what the with- 
drawals were; but I am asking about the time just prior to 
the failure of the Knickerbocker Trust Company. Had there 
been anything in the nature of a run on your bank then? 

A. No. 

Me. Lindabury : Cannot you give the date of the Knicker- 
bocker Trust Company's failure in that connection? 
Mb. Dickinson : The 22nd of October. 
Mr. Lindabury : I do not think he has testified to it. 
Mr. Dickinson : Yes, I think he did. 

By Mr. Dickinson: 

Q. "When you closed on the night of the 22nd, state where 
you went, Mr. Thorne. 

A. I went home. 

Q. Did you or not receive any communication there from 
either Mr. P'erkins or Mr. Davison and if so, what was it? 

A. I did. There was a request to come over to the Union 
League Club to meet them. 

Q. At what time did you get that, about? 

A. About 11 o'clock. 

Q. Whom did you meet there? 

A. Mr. Davison and Mr. Perkins. 

Q. What Mr. Davison was that? 

A. Harry P. Davison, vice-president of the First Na- 
tional Bank, now with J. P. Morgan & Company. 

Q. Mr. Perkins was George W. Perkins? 

A. George W. Perkins, of J. P. Morgan & Company. 

Q. Then a member of the firm of J. P. Morgan & Com- 
pany? . 

A. Yes. 

Q. State what passed between you and Mr. Davison and 
Mr. Perkins. 
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Mb. Lindabtjuy : I object to that as irrelevant. 

The Witness: They asked me the financial condition of 
the Trust Company, and I showed them a statement of the 
company at the close of business on that day. 

By Mk. Dickinson -. 

Q. Did that show your loans and assets'? 

A. It showed everything. 

Q. And the amount of deposits'? 

A. And the amount of deposits. It showed deposits, the 
time loans the demand loans, and securities, all in total. 

Q. If anything was said about an examination, state what 
was said and by whom. 

A. They asked me if I would object to an examination 
being made to prove up the statement that I had shown them, 
and I told them that I would not, provided if the statement 
was found correct we would be given any assistance that might 
be needed. You understand at that time we were not, and 
never had been, members of the clearing house or of any asso- 
ciation. 

Q. State whether or not any arrangement was made about 
a committee coming. 

Mb. Lindabuey: I think he had better give all that took 
place. 

By Mb. Dickinson : 

Q. All right. Mr. Thorne, just state all that took place. 

A. As I stated, they asked whether I would agree to an 
examination being made to prove the correctness or incor- 
rectness of the statement that I had given them. I advised 
them that I would agree to such an examination provided, if 
said examination proved the statement to be correct, the trust 
company should be furnished such assistance as should be 
needed; and they agreed to that, and said that a committee 
would be appointed. I asked when they would make the ex- 
amination, and they said the committee would be at the trust 
company office the next morning at seven o 'clock. They said 
All right, and agreed to it. Mr. Perkins left, and Mr. Davi- 
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son and I talked about generalities, and I left in a few mo- 
ments. 

Q. Then where did you go? 

A. I went home. 

Q. Did you go to the trust company the next morning? 

A. I did. 

Q. About what time? 

A. Oh, half -past six; before seven o'clock. 

Q. You say you asked to be put on the same basis as the 
clearing house banks? 

A. I do not remember the phraseology used. 

Q. Explain what the clearing house bank arrangement 
was, and what you had in mind, please. 

Mb. Lindabury : I object to what he had in mind. Let him 
state what was said. 

TSe Witness: What was said is exactly what I have 
stated; in other words, that if we needed assistance, it was 
to be furnished. 

Mk. Lindabury: You have stated that. 

The Witness Yes. 

Mr. Dickinson : I know he has. 

Mr. Lindabury : I object to undeclared mental cogitations. 

By Mr. Dickinson : 

Q. State whether or not the committee met you there, and 
what was done, and what time they met. 

A. The committee came there before the officers. I gave 
the committee a list of the securities to facilitate their work 
and let them get started. As soon as the officers came, I gave 
them access to all the books, papers, loans and everything. 

Q. Who were on that committee ? 

A. There were seven members of that committee. I do 
not remember who they were. They were appointed by Mr. 
Davison and Mr. Perkins, but they were from the Chase, 
First and Bankers' Trust — men thoroughly accustomed to 
examining banks. 

Q. State what the committee did and how long they stayed 
there. 

A. The committee stayed there until between twelve and 
one o'clock. 
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Q. State, Mr. Thome, whether or not that committee ever 
made a report, as far as you know, of their examination. 

A. They did not. 

Q. You say you got there about seven o'clock in the 
morning ? 

A. Yes, sir. 

Q. Was or was not your attention called, and if so, how, 
to a publication in the newspaper of that morning ; and if so, 
in what paper! 

A. Mr. Hilton, secretary of the company, called my atten- 
tion to an article in the New York Times. 

Q. Have you that article with you? 

A. I have. 

Q. Produce it, will you? 

(The witness produced the newspaper article referred to.) 
Mr. Dickinson: Do you wish to look at this? 
Mr. Lindabury : No. I do not care to look at it. 
Mr. Dickinson : I offer it in evidence. 
Mr. Lindaburt : I object on the ground that it is incompet- 
ent, irrelevant and immaterial. 

(The paper so identified was thereupon offered in evi- 
dence and marked "Grovemment Exhibit No. 97, June 10, 
1912.") 

By Mr. Dickinson: 

Q. This article refers to a meeting at the Hotel Man- 
hattan, a conference with Mr. Cortelyou, Mr. Morgan and 
others. State whether or not you were at that conference, 
Mr. Thorne. 

A. I was not. 

Q. Did you know such a conference was taking place? 

A. I did not. 

Q. Did you know the Trust Company of America was 
being discussed at it? 

A. No, sir. 

Q. Up to that time had any one suggested to you that the 
condition of your company was regarded as critical? 
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A. No, sir. 

Q. About what time, on the morning of the 23rd, was that 
article brought to your attention? 

A. About half -past eight o'clock; between eight and nine 

'clock. 

Q. What time did you open your bank? 

A. Ten o'clock. 

Q. Now just go on and tell what occurred in the course of 
jyour business there, after the bank was opened. 

A. A crowd collected and a run commenced; people con- 
gregated. 

Q. State how many people were there, if you can? 

A. There were several hundred, and the crowd kept in- 
creasing, and we opened up more paying tellers' windows to 
try and pay them off and get rid of them. 

Q. How many paying tellers did you ordinarily have? 

A. One. 

Q. What did you increase it to ? 

A. Seven. 

Q. What was your object in increasing the number? 

A. Trying to get rid of the crowd ; pay them off. 

Q. So as to dissipate the gathering in front of your bank? 

A. Tes, sir. 

Q. Did you succeed in that or not? 

A. No, sir. 

Q. How much money did you pay out that forenoon? 

A. I do not remember. We paid out $13,500,000 in a day. 

Q. If you took any steps to meet the situation, if you called 
on anyone for aid, please state what you did and tell us all 
about it? 

A. I called on Mr. Morgan, and at Mr. Morgan's office 

1 met Mr. Stillman, Mr. Davison and Mr. Perkins. 

Me.. Lindabuby : G-eorge W. Perkins ? 

The Witness : Tes, sir ; partners of J. P. Morgan & Com- 
pany. And I told them that we would need money, and they 
advised me about the trust company presidents getting to- 
gether at Mr. Morgan's solicitation, and that there would be a 
meeting that night at 8:30, and they asked me to attend it, 
and they also gave me a million dollars loaned me a mil- 
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lion dollars. I also saw Mr. Woodward of the Hanover and 
asked Mm for a loan, and lie let me have, as I remember it, 
a million and a half. 

By Mb. Dickinson: 

Q. Did that committee or anyone else ever question the 
correctness of the statement you had given to Mr. Davison 
or Mr. Perkins? 

A. I never heard it questioned, sir. 

Q. You say you got how much from Mr. Morgan? 

Mb. Lindabuey : A million dollars, he said. 

By Mb. Dickinson : 

Q. Did you secure it at all? 
A. Yes, sir. 
Q. How? 

Mb. Lindabuby : I object as immaterial. 

Mb. Dickinson : All right ; enter the objection. 

By Mb. Dickinson: 

Q. Did you put up any collateral to secure it? 
A. I did. 

Q. If you had a meeting that night state where it was, who 
was present, and what was done? 

Mb. Lindabuby: Objected to as irrelevant, incompetent 
and immaterial? 

A. The meeting was held at the Union Trust Company's 
uptown office. 

By Mb. Dickinson : 

Q. Who was there? 

A. The late Mr. King, then president of the Union Trust 
Company, and Mr. Morgan, Mr. Stilhnan and Mr. Woodward. 

Q. State if any further arrangements were made, and if 
any transactions were entered into and moneys loaned, and, if 
so, exhibit the agreements ? 
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A They agreed to loan me $10,000,000 on $20,000,000 of 
collateral. 

Q. That was on the 23rd, was it? 

A. That was on the 23rd, yes. Now, as far as those agree- 
ments are concerned, those original agreements were given 
to the Stanley Committee, and I have never gotten them back, 
Mr. Dickinson. 

Mr. Dickinson : I would like to use the printed copies in 
lieu of the originals. 

Mr. Lindabury : We agree to that subject to objection as 
to relevancy. 

Mr. Dickinson : Just mark then the copies here as intro- 
duced in evidence. They appear on pages 1670 of the Stanley 
Report and 1674. 

Mr. Lindabury: You mean now as printed in the record 
of the Stanley Committee? 

Mr. Diokinson : Yes ; subject to correction. 

Mr. Lindabury : The agreements under which Mr. Thorne 
secured the $10,000,000 loan? 

Mr. Dickinson : There are three agreements. 

Mk. Lindabury: Which are you offering now? 

Mr. Dickinson : The $10,000,00 loan contract on page 1670. 

Mr. Lindabury: As published in the Stanley Committee 
report? 

Mr. Dickinson : Yes ; then an agreement dated the 6th day 
of November, 1907. 

Mb. Lindabury : That is the $15,000,000 loan? 

Mr. Dickinson : Yes ; that is page 1674. 

Me. Lindabury : We agree those shall both be used instead 
of the originals, subject to objection on the ground of rele- 
vancy and materiality. 

(The papers referred to, being respectively an agreement 
dated the 24th day of October, 1907, between the Trust Com- 
pany of America and the Union Trust Company, and an agree- 
ment dated the 6th day of November, 1907, between the Trust 
Company of America and the Union Trust Company were 
marked Government's Exhibits Nos. 98 and 99.) 
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By Mb. Dickinson : 

Q. You made the loans described in these two agreements, 
did yon, Mr. Thorne? 

A. Yes, sir., 

Q. And they set forth what the terms were 1 

A. Yes, sir. 

Q. State what effect, if any, that article in the New York 
Times had upon the situation, as to whether it caused a run 
upon your bank? 

Me. Lindabuby: I object to that as calling for an opinion 
or speculation. 

Mr. Dickinson : I would like to have his opinion ; I think 
it would be somewhat valuable on that question. 

Mr. Lindabury: It would probably be as good as any- 
body's, but not evidential anywhere. 

By Mr. Dickinson: 

Q. Please answer the question, Mr. Thorne. 

A. The run had started when that article was shown to 
me, and a number of people advised me that on account of 
seeing that article they wanted to withdraw their money. 

Mr. Lindabury: I move to strike out the answer of the 
witness as hearsay and because it is otherwise irrelevant and 
incompetent. 

By Mb. Dickinson: 

Q. State whether or not during the time of the panic here 
and before the run upon you you had any conference with Mr. 
Melville E. Stone from time to time about the banking situa- 
tion. 

Mr. Lindabury : Objected to as irrelevant and immaterial. 

A. Previous to the starting of the run? 

Mr. Lindabury : That was the question. 

Mr. Dickinson : Previous to that, I will say. 

Mr. Lindabury : The objection is renewed. 

The Witness: I did not know Mr. Stone at the time the 
run started, but I had many interviews with him shortly there- 
after. 
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By Mr. Dickinson : 

Q. State whether or not you knew of any agreement 
among bankers or any understanding between bankers or the 
representatives of the United States Steel Corporation that 
aid to your Trust Company was in any way connected with 
or conditioned on the relief of Moore & Schley or the sale of) 
the stock of the Tennessee Coal & Iron Company to the United 
States Steel Corporation. 

A. I did not. 

Mb. Lindabtjry : You did not know of any ? 
The Witness: I did not know of any. 

By Mb. Dickinson : 

Q. When were you first promised this loan of ten million 
dollars? 

A. On the night of the 23d. 

Q. When were you promised the loan of fifteen million 
dollars? 

A. The night of the 5th or 6th of November; I think it 
was the 6th. 

Mb. Dickinson : That is all. 

CEOSS EXAMINATION, 

By Me. Lindabuby: 

Q. You said I think that you did not remember when the 
Trust Company of America was formed. Could you tell us 
about when it was formed? 

A. I do not remember whether I testified to that in my 
previous testimoney or not; but the Trust Company of 
America was organized by Mr. A. P. Fitch. 

Q. You do not remember the date? 

A. I do not remember the date. 

Q. You spoke of a consolidation. When did that occur? 

A. That occurred several years prior to 1907; I do not 
remember that date either. 

Q. Well, approximately? 

A. It must have been 1904 or 1905—1903 '4 or '5. 
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Q. What was consolidated into that company! 

A. The Trust Company of America the North American 
Trust Company and the City Trust Company. 

Q. Did you become president at that time? 

A. I did. 

Q. And remained president until a few months ago ? 

A. Yes. 

Q. What time on the 22nd did the Knickerbocker close its 
doors ? 

A. Twelve o'clock. 

Q. 12:45 o'clock, was it not? 

A. If you say so. 

Q. You are not sure? 

A. No. It was about the middle of the day. I remember 
that. 

Q. Do you know how the withdrawals from your bank in 
the after part of the day compared with those during the 
earlier part of the day? 

A. I do not. 

Q. You have not informed yourself? 

A. I have not. 

Q. There was very much excitement attending the closing 
of the doors of the Knickerbocker Trust Company, was there 
not, in financial circles? 

A. Surely. 

Q. That was a very large trust company was it not? 

A. It was. 

Q. Was there any larger in New York? 

A. Yes. 

Q. What was it? 

A. The Farmers' Loan and the Central Trust Company. 

Q. Yes, I suppose so. How did it compare in size with 
yours ? 

A. It was a little larger. 

Q. Had you any directors on the directorate of the Knick- 
erbocker Trust Company? 

A. One. 

Q. Only one? Were there not two? 

A. I think H. B. Hollins. 
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Q. Was not the president of the Knickerbocker Trust 
Company a director in your company? 

A. Yes. 

Q. That made two, assuming he was a director in his own 
company. Did you have a meeting of the trust company 
presidents that day in your bank? 

A. No. 

Q. Are you sure? 

A. I am sure. 

Q. I ask you because I notice the afternoon paper of that 
day records a meeting of the trust company presidents at 
your bank on that day. 

A. There was no such meeting. 

Q. Was this a newspaper error, you think? 

A. I know there was no such meeting at our office. 

Q. Did not a number of presidents of trust companies 
come to your office? 

A. They did not. 

Q. None of them were there? 

A. None of them. 

Q. You are quite confident about that? 

A. I am. 

Q. Did you attend a meeting of the trust company presi- 
dents anywhere that day, or evening I mean? 

A. No. But what you have got in mind I am perfectly 
willing to tell you 

Q. No, I have not anything in mind except a newspaper 
article which I read a few moments, ago, which stated, as I 
say, that there was a meeting of the presidents of the trust 
companies at your offices that day. 

A. Well, there was not such a meeting. 

Q. Did you attend a meeting of the presidents of the trust 
companies anywhere that day? 

A. I attended a meeting of the State Bankers ' Association, 
the trust company section, that day. 

Q. Where? 

A. I could not tell you where it was held ; I have forgotten. 

Q. Somewhere in New York? 

A. It was in New York City. 
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Q. Yes. That was attended by a number of trust com- 
pany presidents, was it? 

A. It was a meeting of the trust company section of the 
Bankers' Association of the State of New York. 

Q. I say : Was it attended by a number of presidents of 
the New York City Trust Companies? 

A. Very few. None of the larger companies were mem- 
bers. 

Q. I read from an article in the afternoon Sun of October 
22, 1907, this: 

"There was a conference this morning of all the trust 
company presidents in the City at the office of Oakleigh 
Thorne President of the Trust Company of America, 37 Wall 
Street." 

You think that is an erroneous statement, do you? 

A. It is. 

Q. No such meeting occurred? 

A. It did not. 

Q. Do you remember that it was published? 

A. I do not. 

Q. How many paying tellers did you have at your bank on 
the 22nd? 

A. We had two paying tellers. 

Q. How many windows did you have open? How many 
men did you have actually paying? 

A. On the 22nd? 

Q. On the 22nd, yes. 

A. One. 

Q. Are you sure about that? Just think a moment, now. 

A. When I say I am sure about it, all I know is what Col- 
onel Dowd, our Vice President in charge, told me. I was not* 
at the bank. 

Q. You were not down there? 

A. On the afternoon of the 22nd? No. 

Q. You ordinarily had one paying teller? 

A. Yes, sir. 

Q. Did you increase the number on the afternon of the 
22nd? 

A. Not that I know of. 

Q. You would not have been there yourself to see, and you 
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would have to trust to information on that point, I suppose? 
Is that so? 

A. That is true. I was not there. I was attending the 
meeting of which you spoke, of the bankers, that afternoofii. 

Q. On the evening of that day, at bout 11 o'clock at night, 
I think, you had a call from Mr. Perkins or Mr. Davison, ask- 
ing you to meet them at the Union League Club? 

A. That is correct. 

Q. This was at your house ? 

A. Yes, sir. 

Q. Had you retired? 

A. I had not. 

Q. Had you had any conference regarding the financial sit- 
uation that night? 

A. I had not. 

Q. You yourself had not been in very close touch with the 
financial disturbance, had you, at this time? 

A. I had not. 

Q. And you were not aware of its gravity at that time, were 
you? 

A. I was not. 

Q. Where did you get your information as to the serious- 
ness of the situation? 

A. The first information I got was from Mr. HoUins, who 
told me of the trouble at the Knickerbocker Trust Company; 
in other words, that the Bank of Commerce had declined to 
clear for them. The next information I got was from Mr. 
Davison and Mr. Perkins. 

Q. That night? 

A. That night. " '' 

Q. You learned that the situation was bad in many respects 
that you had not been informed about at all before that time ? 

A. That is correct. 

Q. And that the trouble extended at least to Brooklyn? 

A. Yes, sir. 

Q. And was not confined to New York? 

A. Yes, sir. 

Q. And I suppose you were informed with regard to many 
details of the situation, by these gentlemen, were you? 

A. Not many details, no. 
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Q. Well, some details? 

A. Facts. 

Q. Yes. I mean, then, facts as to the character of the dif- 
ficulty that was being encountered ? 

A. More facts as to the standing and condition of various 
institutions. 

Q. Yes. That you had learned were strained in the locali- 
ties that you had not thought of, I take it? 

A. That is true. 

Q. Did you learn that Secretary Cortelyou had come on 
from Washington to see what could be done? 

A. I do not remember being told that Mr. Cortelyou was 
in town. 

Q. You knew he was at the conference at the Manhattan 
that evening, did you not? 
, A. I learned that afterwards. I do not think I knew it. 

Q. You do not think you were informed of it then? 

A. I do not think I knew there was a conference. 

Q. I see. Tell me what these gentlemen said to you. You 
have given us some of the conversation you had when they 
met you. How did they approach this subject of the financial 
situation? 

*■ A. They asked me the condition of the Trust Company of 
America. 

Q. Did they say why? I am trying to get a little further 
information. 

A. Surely they did. They told me that they had been as- 
certaining the condition of many institutions, that the finan- 
cial conditions in general were serious, and that they wanted 
to be as well informed as possible; and with that I took a 
statement out of my pocket and showed it to them, and that 
started the conversation. 

Q. Did they then mention to you the condition of any 
other financial institutions? 

A. They mentioned more in general. I do not remember. 

Q. I do not mean to ask in names, but whether they went so 
far as to state what concerns 

A. I remember very well that they mentioned Brooklyn. 
As to whether or not they mentioned names, I could not say. 
The financial situation in Brooklyn was supposed to be bad. 
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Q. What, if anything did they say as to their motive for 
desiring to know what the situation was ? 

A. So that it would be taken care of. 

Q. And by whom! What did they say about that? Who 
was going to take care of it? I want whatever was said to ex- 
plain or justify their approach of you or their inquiry of you. 

A. I do not think anything was said, but here is Mr. Davi- 
son and Mr. Perkins, and certainly Mr. Davison was the 
First National Bank, and Mr. Perkins was J. P. Morgan & 
Company, that is, representing them as far as I was con- 
cerned, and I did not ask them whom they represented or who 
was going to do this, that or the other thing; I simply took it 
for granted when they made statements to me that they knew 
what they were talking about. 

Q. You recognized them as leaders in the financial circles 
of New York? 

A. I certainly did. 

Q. Had there been any rumors in the financial district of 
New York that day tending to affect the credit of your bank? 

A. Not that I had heard. 

Q. Not that you heard then, but have you heard of them 
since! 

A. No ; I have not. 

Q. Have you not heard of the fact that there were rumors ? 
Many rumors, of course, are baseless, but I am only asking 
whether or not you have not learned since that there were 
rumors tending to affect the standing of your bank. 

A. As to when the rumors started, I do not know. 

Q. Had there been any newspaper publications during that 
period that might have tended to affect your bank? 

A. That I do not know. 

Q. Was there not one in the New York Sun that morn- 
ing? 

A. Is that the 22d? 

Q. Yes. 

A. Is that the date of the article that Mr. Perkins showed 
me? 

Q. That is my understanding, yes. 

A. Mr. Perkins showed me an article in the Sun ; I do not 
know the date. If it was the 22d— 
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Q. What was your testimony at WasMngton? 

A. Whatever that date is. Of course the Sun will show. 

Q'. You saw the article, did you not? 

A. I did not until I was in Washington 

Q But you saw it there? 

A Yes. 

Q. And it spoke of your bank as being in some sort of 
trouble, did it not? 

A. I do not remember the details. 

Q. Or in danger of a run, or something to that effect? 

A Something of that kind 

Q You asked these gentlemen if they would help you in 
case you needed help and in case on investigation the state- 
ment you showed was verified? 

A. That is correct. 

Q. They said they would do it, did they not? 

A. That is correct. 

Q. How did you happen to have this statement in your 
pocket? 

A. I had a statement every night. 

Q. You were in the habit of taking a statement every even- 
ing home with you? 

A. At the close of the business, it was sent to the house. 

Q. Oh, it was sent to the house after you left? 

A. Yes, sir. 

Q. Then an examination was begun the next morning, and 
although no report was made two of the banking institutions 
loaned you two million and a half that afternoon, I believe ; 
Morgan &! Company a million, and the Hanover, was it? 

A. Yes, sir. 

Q. The Hanover a million and a half? 

A. Yes, sir. 

Q. I am right about that, am I? 

A. Yes, sir. 

Q. And you had a run on that day, the 23d? 

A. Yes, sir. 

Q. And that run lasted for some days thereafter? 

A. It did. 

Q. Did these gentlemen perform the promise that Mr. 
Perkins and Dr. Davison made to you? 
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A. No, I do not think they did. 

Q. They did not help you? 

A. They did not furnish the necessary funds. 

Q. How much did they furnish? 

A. That I do not know. 

Q. What do you mean by "they"? Somebody furnished 
the necessary funds, did they not? 

A. Yes, sir. 

Q. Did Davison and Perkins promise that it should be 
furnished by any particular persons ? 

A. They did not. 

Q. Did they not procure it to be furnished to you? 

A. Yes ; but here is the difference : They made the agree- 
ment with me that if that statement was found to be correct, 
they would furnish the money necessary to carry me through. 
In other words, it goes without saying that they would fur- 
nish it as and when needed. 

Q. They furnished first two million and a half, or some- 
body did, and then ten millions and then fifteen millions ? 

A. Yes. 

Q. In how long? 

A. I do not know. 

Q. Money was very, very hard to get in those days ? 

A. That I admit. 

Q. Did not Mr. Morgan exert himself to support your bank 
and provide it with funds? 

A. Mr. Morgan got the trust company presidents to- 
gether 

Q. I do not want the details. Only did he 



Mr. Dickinson : I think he ought to answer the question. 

By Mr. Lindabury: 

Q. Yes, if you prefer to or Mr. Dickinson prefers. 

A. Mr. Morgan got the trust company presidents together 
and they organized a committee and the presidents met in 
Mr. Morgan's library, and I presume Mr. Morgan did every- 
thing he could to get that money. 

Q. You would not have got the help from them probably 
but for Mr. Morgan's action? 
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A. I believe if Mr. Morgan had said no, he could have 
stopped it at any moment. 

Q. But there was some difficulty in organizing the trust 
company presidents, was there not? 

A. I do not know. 

Q. You do not know about that? 

A. I had nothing to do with it. 

Q. At any rate, there was no movement on their part 
either to organize or to help you until Mr. Morgan acted, was 
there? 

A. There never was any other organization until Mr. Mor- 
gan got the presidents together. 

Q. And the organization that was effected was effected by 
Mr. Morgan, was it not? 

A. I believe it was. 

Q. And how about Mr. Perkins? "Was he active in getting 
you assistance at that time? 

A. In getting in the money? 

Q. Yes. 

A. He was. 

Q. And very active, was he not? 

A. I believe he was. 

Q. Did he not do everything so far as you know that any- 
body could do to relieve you? 

A. That I do not know. 

Q. You so testified at Washington, did you not? 

A. No. The point is this: Mr. Perkins was active; he had 
more than he could do during those times, and I know that 
Mr. Perkins endeavored to get from these various banks and 
trust companies the payment to the Union Trust Company of 
their proportionate interest. I could not get the money from 
the Union Trust Company until the Union Trust Company 
received it. 

Q. I understand that. I am only wanting to get your state- 
ment as to whether or not both Mr. Perkins and Mr. Morgan 
did not do everything that they could do so far as you could 
see to support your bank and help you through the panic. 

A. When the run started, I have testified to that in this 
thing, yes (referring to Stanley report). 
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Q. No matter what you testified somewhere else. We are 
getting your testimony over again. 

A. Yes, sir. 

Q. Is it not a fact they did? 

A. After the run started Mr. Perkins and Mr. Morgan 
did everything they could ; yes, I think so. 

Q. The run started on the morning of the 23d, did it not? 

A. Yes. 

Q. With reference to your sale of the Tennessee Coal 
& Iron Company stock, I think you did sell that stock? 

A. I did. 

Q. That was all paid for was it not? 

A. It was. 

Q. And was your own private property? 

A. That was about the balance that I held; about five 
thousand shares. 

Q. I mean the five thousand and something? 

A. Yes, sir. 

Q. That is all you sold, was it not? 

A. That is all I sold. 

Q. Did the gentlemen to whom you sold the seven thousand 
and odd, sell that? 

A. Yes, sir. 

Q. But their sale was disconnected with yours — ^you sold 
on your own account did you not? 

A. I advised them all of the offer and advised them to 
sell, and they sold. I had nothing to do with their stock ; had 
nothing to do with it. 

Q. That is what I meant. 

A. Yes, sir. 

Q. You could have sold without them or they could have 
sold without you had you disagreed as to the policy of selling? 

A. Yes, sir. 

Q. Was there any pressure brought upon you to sell your 
stock? 

A. No. 

Q. You sold it because you chose to? 

A. Weil, I sold it because I chose to and I sold it because 
the syndicate managers had sold theirs. 

Q. Your stock was not in the syndicate, was it? 
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A. No, sir. Well, it was in the syndicate control by the 
syndicate agreements. 

Q. The syndicate had a right under the syndicate agree- 
ment to sell all the stock that the syndicate controlled if the 
majority or two-thirds thought it wise; did they not? 

A. Yes, sir. 

Q. Do you mean then that they sold yours in the exercise 
of that discretion, or that you were given liberty to sell it or 
withdraw it as you chose? 

A. What actually happened was this. I was asked to de- 
liver the stock to J. P. Morgan, being advised that the trade 
had been made and Mr. Grant B. Schley, as syndicate man- 
ager, asked me to do it, advised me to do it, told me all the 
syndicate stock was going in; in other words, it was accept- 
able to them. 

Q. You exercised apparently an independent judgment on 
the subject of selling it, did you not ; in other words, the sale 
was made with your assent and was not forced on you ? 

A. That is correct. 

Q. That is right. That is all I meant. 

A. Yes, sir. 

Q. And the helping of the Trust Company of America had 
nothing to do with your sale. 

A. Nothing whatever. 

Q. And you did not make the sale in order to get the help 
that the Morgans gave the Trust Company of America, did 
you? 

A. I did not. 

Q. The two matters, so far as you were concerned, were 
quite disconnected? 

A. So far as I knew, there was no connection. 

Q. That is what I mean. And in your own mind you were, 
not influenced at all to sell in the hope or with the desire of 
getting relief for the Trust Company of America? 

A. No; never associated the two at all. 

Q. What arrangement did you make with Mr. Davison 
and Mr. Perkins about the examination of your bank. 

A. That they should appoint the examiners and that they 
should come in and examine it. 
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Q. And with respect to the time that the examiners should 
come? 

A. I asked them wnen they would be there, and they told 
me the next morning at seven o 'clock. 

Q. What time did that conference break up on the night 
of the 22d? 

A. About twelve o 'clock ; half-past eleven or twelve. 

Q. What was the occasion for such quick action; that is, 
the appointment of a committee between twelve o'clock at 
midnight and the next morning, which committee should get 
to work as early as seven o'clock? 

A. Well, you know Mr. Perkins. 

Q. That is not an answer. 

A. All I mean by that is that Mr. Perkins said: "We will 
do it and do it at once." I asked him who would be on the 
committee, and he said he thought he could get so-and-so and 
so-and-so and so-and-so on the telephone, mentioning names 
I did not know. 

Q. These were important men, I take it? 

A. Yes, they were men who had been used to examine 
banks. 

Q. That is what I mean. Men of affairs and of recognized 
standing? 

A. They were men working on salaries, I suppose, any- 
where from $1500 to $2500. 

Q. This was at half -past eleven o'clock? 

A. Yes. 

Q. And they would be selected and put to work by seven 
o'clock the next morning? 

A. No ; I was not given to understand that ; I did not ask 
the question, but I took it for granted it was a committee they 
were using to examine banks. 

Q. All right, but I mean the committee was to be put in 
operation and put to work by seven o'clock the next morning? 

A. Yes, sir. 

Q. Do you know what reason was given that night at your 
discussion for such quick action as that ; a midnight committee 
to be appointed and to get to work at seven o'clock the next 
morning? 



1264 UNITED STATES OF AMEEICA VS. 

A. There was no discussion. I presented a statement and 
they said, "If it is correct, we will assist you." As soon as 
they could ascertain whether it was correct or not the better 
I was pleased. 

Q. Exactly, but was there any discussion as to the prob- 
ability of a run the next morning? 

A. No, sir. 

Q. There was no apprehension of a run the next day on 
your bank? 

A. Not that I remember. No run in the sense of the word 
we know as a run now. There might have been a withdrawal 
of a few millions of dollars. 

Q. What time in the morning did your bank open? 

A. Ten o'clock. 

Q. That was to give an opportunity of a three hours' ex- 
amination before ten o'clock? 

A. Not at all. 

Q. If they got there at seven o'clock, that would give three 
hours' work before the bank opened at ten o'clock, would it 
not? 

A. Yes ; but the examination did not have to be concluded 
by ten o'clock. 

Q. I understand that it did not, but I am wondering why 
it was that an examination, three hours of which at least 
would occur before the bank opened the next day, was thought 
by any of you to be of account. 

A. I do not think it was. 

Q. You got there yourself at half -past six the next morn- 
ing? 

A. I did, because they told me the committee would be 
there at seven. 

Q. Why was it necessary for you to get up and get down 
there at half -past six? 

A. Because I wanted to be there when the committee got 
there ; I knew the other officers would not be there. 

Q. That was very early for you, was it not? 

A. I have been up a good many mornings earlier than that. 

Q. You had not been to the bank a good many mornings 
as early as that, I take it? 

A. No, sir. 
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Q. They were there promptly at seven o'clock, were they? 

A. They were. 

Q. And got to work? 

A. I gave them a statement. 

Q. And how soon did you telephone for help to Morgan 
& Company? 

A. I did not telephone. 

Q. I thought you said you did. Well, you communicated 
with them. 

A. I went to Mr. Morgan along the middle of the day. If 
you notice that article, it says they were going to make an 
examination. 

Q. Never mind about that. You went personally to Mr. 
Morgan? 

A. I did. 

Q. "Where, to J. P. Morgan & Company's banking house? 
A. Yes, sir. 

Q. About Midday? 

A. Yes. 

Q. And I believe you found a number of people there ? 

A. There were a number of people there. 

Q. Did Morgan see you pretty soon? 

A. I saw Mr. Morgan in the main corridor. He walked out 
from behind, as I remember it, with Mr. Stillman. I saw 
them both there. 

Q. Were any other bankers there, Mr. Baker or Mr. 
Davison? 

A. Mr. Davison was there. I think Mr. Baker was, I 
think Mr. Perkins was there. 

Q. It was a time of great excitement, was it not? 

A. It was. 

Q. Were there any stock exchange people there at the 
same time ? 

A. Oh, undoubtedly ; I do not remember. 

Q. Anyhow, the situation that day was very grave, was 
it not, that day and that hour, noon, of the 23d? 

A. It surely was. 

Q. And you got from Mr. Morgan a million dollars? 

A. I got a million dollars. 
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Q. When was that promised you? When did he tell you 
you could have it? 

A, I should think about half -past two; two to half -past. 
Mr. Stillman told me they would let me have it. 

Q. I want to ask you about a publication in the New York 
Sun on the 23rd of October, 1907. You read the New York 
Sun in those days, I suppose? 

A. I do not know whether I saw the New York Sun that 
day or not. 

Q. "Long before the officers or clerks were prepared to go 
home (evidently meaning the day before) it became known, 
that the Trust Company of America was suffering from the 
public knowledge that Charles T. Barney had a loan of $175,-. 
000 from it." 

Did Mr. Barney have a loan from your company of 
$175,000? 

A. I think he did. I do not remember positively. 

Q. He was your director and was he not President of the 
failed Knickerbocker Trust Company? 

A. Yes, sir. 

Me. Dickinson : Are you going to put the article in ? 

Mr. Lindabitby : I do not know. 

Me. Dickinson : I object, then. 

Me. Lindabxjey : I will put it in if you wish it. 

By Mr. Lindabtjey : 

Q. (Beading.) "And that $3,000,000 of its deposits had 
been gently withdrawn during the day while the eyes of every- 
body were fixed on the spectacular Knickerbocker Trust Com- 
pany run." 

Had $3,000,000 of your deposits been withdrawn gently or 
otherwise that day? 

A. No, sir. 

Q. By any process? 

A. No, sir. 

Q. It is stated in this article, you will observe, that all this, 
— that is the Barney loan, and the $3,000,000 withdrawal, — 
was known long before the officers or clerks were prepared to 
go home on the afternoon of the day before. You did not 
know that? 
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A. I did not. 

Q. Except about the Barney loan? 

A. Mr. Barney had a loan, but I do not remember that it 
was $175,000. 

Q. And you do not know that this became publicly known 
before the clerks and officers were prepared to go home on the 
afternoon of the day before? 

A. It was not a fact. How could it become known? 

Q. You did not know that there were rumors to that effect? 

A. I did not. 

Mb. Dickinson : You are referring now to the withdrawal 
of $3,000,000? 

Mr. Lindabuby: To that and to the loan. 

Me. Dickinson : He said he knew about the Barney loan. 

Me. Lindabuby: No; he did not know it was public talk. 

By Mb. Lindabuby : 

Q. I will continue to read: 

"In the face of the danger that threatened their company 
through the spreading of these reports the directors of the 
Trust Company of America did not remain idle. They had 
$12,000,000 of cash in their vaults, but remembering the fate 
of the Knickerbocker, which in two minutes and a half yester- 
day lost $2,500,000, they hurried to the offices of their various 
connections and did their best to make arrangements for tem- 
porary accommodation." 

Is that correct? 

A. It is not. 

Q. You were not in the bank in the afternoon, you have 
told us. Did you know what the others did? 

A. I know that they did not do anything of that kind. 

Q. What time did you go to attend this meeting that you 
have referred to, on the afternoon of the 22nd? 

A. As I recall it, about two o'clock. It was in the after- 
noon. 

Q. When did you return? 

A, It was after the close of banking hours. It was after 
three o'clock. 

Q. After three o'clock that afternoon? 

A. Yes. 
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Q. What happened in that hour, therefore, you did not 
know from being a participant? 

A. No. All I knew was what I was told. 

Q. But you think this account in the Sun of the morning 
of the 23rd as to the happenings of the afternoon before is 
not quite accurate? 

A. I think if any officer or director had gone around asking 
for assistance I would have known it. 

Q. I will read further : 

"Some of them were present at the conference last night 
with Secretary Cortelyou in his suite at the Manhattan Hotel." 

What do you say to that? 

A. I say it is not correct. 

Q. You were engaged over at the Union League with Mr. 
Perkins and Mr. Davison, were you not? 

A. I was. 

Q. And are you quite sure that none of your directors was 
at the conference at the Manhattan Hotel? 

A. All I can say is that I have asked every one of them. 

Q. And they say that they were not there? 

A. Every one of them told me that he was not. 

Q. When did you ask them? 

A. Oh, I have asked them from time to time. I do not 
think I have asked them during the last year, but 

Q. You must have seen this article. 

A. I did not see it. 

Q. You did not? Did you not read the newspapers in those 
days? 

A I did not have much time to read all of them. 

Q. Was your attention not called to this article in the Sun? 

A. I do not remember that article. 

Q. Is this the first information you have had about it? 

A. No. 

Q. When was your attention first called to it? 

A. In Washington, by Mr. Perkins. 

Q. Mr Perkins called your attention to an article of the 
22nd, did he not, and this is the 23rd? 

A. This is an article that appeared on the 23rd, yes. Well, 
I do not remember that article at all. My attention may 
never have been called to it. 



UNITED STATES STEEL COBPOBATION ET AL,. 1269 

Mb. Dickinson : (After examination of tlie article refer- 
red to). There seems to be some of this omitted. Is some of 
it omitted? 

Me. Lindabuby: I suppose so, judging from the stars. 
This is simply a copy of the article, or part of the article. 

Me. Dickinson : I would like to see the whole article. 

Me. Severance : I think we can get it. If we cannot get 
the paper itself we can send and have it copied in full, from 
the newspaper files. 

Mb. Dickinson : I will enter an exception now to the use of 
this copy unless the full article is put in. 

Mb. Sbvebance: We will satisfy you as to the authenti- 
city of the article. 

By Me. Lindabuby : 

Q. When did you first know that the Knickerbocker Trust 
Company was in trouble? 

A. The night of the 21st. 

Q. The night before it failed? 

A. Yes, sir. 

Q. Where? 

A. At a meeting held at Sherry's. 

Q. Who attended that meeting? 

A. All the directors of the Knickerbocker and a number 
of other gentlemen. 

Q. You were not a director of the Knickerbocker Trust 
Company? 

A. I was not. 

Q'. How came you to be there? 

A. I was asked there. 

Q. For a conference over the situation? 

A. Yes. 

Q. Who, outside of the directorate of the Knickerbocker 

Trust Company, was there? 

A. Mr. Morgan was there, Mr. Steele was there, and Mr. 

Perkins was there. 

Q. Was that for the purpose of determining whether or 
not help should be extended to the Knickerbocker Trust Com- 
pany? 
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A. It was. 

Q. I presume that was the meeting at which it was de- 
cided that the Knickerbocker was beyond help ? 

A. It was not decided at that meeting, as I understand it, 
because they opened the next morning. The idea when I left 
was to raise a fund of $10,000,000'. 

Q. To help the Knickerbocker out? 

A. Yes. 

Q. When was the decision announced that the Knicker- 
bocker should not be helped! 

A. I heard it the next morning, about half past eleven 
or twelve o'clock. 

Mb. Dickinson : What morning was that? 
Mr. Lindabuby : The morning of the 22nd. 

By Mb. Lindabuby : 

Q. An hour or two before it closed its doors? 

A. Yes, sir. 

Q. How did you get the word? 

A. Mr. H. B. Hollins told me. 

Q. One of your common directors? 

A. Yes, sir. 

Q. He informed you of it? 

A. Yes, sir. 

Q. Was Mr. Hollins at your bank on that day; did he re- 
main there the afternoon of that day? 

A. I do not think so. 

Q. Which of your directors did remain there that day? 

A. I do not think any of our directors remained there that 
day. 

Q. Were none of them there on the afternoon of that day? 

A. Some may have been in and out, but I do not think 
they remained there at all. 

Q. None of them remained there? 

A. Not that I remember. 

Q. You testified before the Stanley Committee, did you 
not, as follows : 
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(Reading from page 1677 of the Eecord of the Stanley 
Committee:) 

"Me. Littleton: You do not know the sources of th^ 
money? 

"Me. Thoene: I do not; but I do know that, as Mr. Per- 
kins well knows, I used to object to having this line out in 
front, and was trying to get money, a portion of this $15,000,- 
000, more rapidly ; and no one worked harder than Mr. Per- 
kins did to endeavor to get the participants to pay in their 
money in order to pay it to me. ' ' 

You remember so testifying? 

A. Yes, I do. 

Q. And that was true? 

A. I believe it was. He was certainly always busy, and 
assured me he was doing everything he could. 

Q. You issued a statement to the public on November 6th, 
did you not, Mr. Thorne? 

A. I issued a statement; I do not remember the date. 

Q. I get the date from the record of the Stanley Commit- 
tee, a copy of that statement being published in that record. 

A. That date, I believe, is correct. 

Q. If you have a copy, please look at it, at page 1682. 

A. I have it here. 

Mr. Lindabuby: I desire to offer that statement in evi- 
dence, and will do so now. You do not object to its being put 
in. Judge Dickinson? 

Me. Dickinson : I would have put it in, but I thought you 
would probably object. I would like to have it in. 

Me. LiNDABUEY: The stenographer will copy that state- 
ment in and mark it an exhibit. It is found at page 1682 of 
the Stanley Committee record. 

(The statement so identified was marked "Defendant's Ex- 
hibit No. 12, June 10, 1912," and will be found in full in the 
book of exhibits.) 

By Me. Lindabuey : 

Q. You state in there, referring to the panic- 



"When the storm broke, to my utter amazement, its chief 
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force was directed against the Trust Company of America. 
It is idle now to discuss the reason why. The fact remains 
that public attention was riveted upon this institution by 
newspaper publication, and the run developed into a persistent 
and steadfast demand. This run is unprecedented in the his- 
tory of banking. In a few days our receipts were in excess of 
our payments, but altogether we have paid out since it began 
over $34,000,000. Throughout the whole period of stress I 
have courted the closest examination into our affairs, and last 
Saturday night, for instance, the banking interests who had 
been so helpful in the emergency, appointed a committee of 
experts to go through our assets." 

What were the banking interests who did that? I am 
speaking of the gentlemen. 

A. You mean who appointed the committee ? 

Q. Yes. You refer in the statement to the banking inter- 
ests who had been so helpful in the emergency? 

A. I believe Mr. Stilhnan and Mr. Davison appointed 
that committee. 
, Q. Who was Mr. Stilhnan? 

A. The president of the National City Bank. 
; Q. I will proceed. 

"These experts had no interest in the matter whatever." 

That is the committee you referred to there ? 

A. Yes, sir. 

Q. "They found, after working all night Saturday night 
and half the day Sunday, that we had enough, even at the pres- 
ent low market prices, to pay every dollar of our deposits, to 
leave our capital intact, and a substantial surplus. ' ' 

That is what they found, is it? 

A. Yes ; I believe so. That is what they reported. 

Q. I will read on: 

' ' I think in the end it will be profitable for the Trust Com- 
pany of America that this fierce light should have beat upon 
it and should have disclosed the character of its securities. 

There have been all sorts of wild rumors afloat," what 

did you refer to then? 

A. As to these rumors? 

Q. Yes. 

A. I refer especially to the one that we owned, the West- 
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Chester and Portchester, and that we were loaning largely on 
Norfolk and Southern and other large enterprises, some of 
which rumors were true and some of which were absolutely 
false. For instance, the Portchester and Westchester — it was 
rumored that we had all of that, owned all their securities and 
would not be able to finance it. As a matter of fact, we never 
had a dollar in it. 

Q. There were other rumors too, were there not, respect- 
ing your investments ? 

A. Yes. 

Q. It was also rumored that your directors were heavy 
borrowers, was it not? 

A. Yes; all kinds of rumors that you would suppose would 
be circulated about a company in trouble. 

Q. I will read further: 

' ' There have been all sorts of wild rumors afloat, but it is 
not definitely known that no ofi&cer or director of the bank has 
been improperly using the funds for his own purposes; no 
oflficer has had a loan here in excess of legal limits, and the 
president of the institution has no loans whatever. Neither 
has any company with which the president was associated had 
any loans. * * * 

"I should be untrue to myself if I did not make an acknowl- 
edgement of the help we have received at our fellow bankers ' 
hands in New York. There has been a great deal of misap- 
prehension on the part of the public concerning this matter. 
No officer or director has been asked to resign, and there 
has been no absorption of this company by any other. A 
number of gentlemen of very high character and undoubted 
responsibility have entered into an agreement by which a ma- 
jority of our stock is to be deposited with them as voting 
trustees, and they are to act with an advisory committee in 
co-operation with our Board of Directors." 

These statements are all true, I suppose!, 

A. I believe they are. 

Q. And explain the situation as you saw it? 

A. They do. 

Q. On that day? 

A. Yes, they do. 

Q. And you will observe that you attributed the run and 
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the situation in wMcli your bank was involved to the wild 
rumors that you have alluded to at that time. "Was it your 
opinion then that that was the occasion of the difficulty! 

Mr. Dickinson : I except to that statement. He first stated 
it was riveted on the institution by newspaper publications. 

Me. Lindabury: Publication of the rumors, though. 

Mr. Dickinson : No. He did not say rumors. 

Mr. Lindabury: We will see. 

Mr, Dickinson : He repeats the rumors further down. He 
says: 

"The fact remains that public attention was riveted upon 
this institution by newspaper publication and the run de- 
veloped into a persistent and steadfast demand." Further 
down he sepaks of the rumors. 

Mr. Lindabury: If a newspaper does not publish rumors 
I do not know what a newspaper does publish. 

Mr. Dickinson: I think you intended to make him say 
what is not apparent. I do not think he did say it though. 

Me. Lindabury: I read that especially in connection with 
the testimony he gave before the Stanley Committee, as a de- 
scription of his situation with respect to these first rumors 
he spoke about, which were found to be baseless upon exami- 
nation, on account of which he was glad of the fierce light that 
had been turned on his institution. 

I will ask the witness to answer the question. 

The Witness: What is the question"? 

(The question was repeated by the stenographer, as fol- 
lows:) 

"Q. And you will observe that you attributed the run 
and the situation in which your bank was involved to the wild 
rumors that you have alluded to at that time. Was it your 
opinion then that that was the occasion of the difficulty?" 

The Witness: I believe that run was largely attributable 
to this article in the New York Times, and the rumor started 
principally after that, and after the run commenced. 
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By Mb. Lindabuet : 

Q. Are you quite sure they started after that? 

A. So far as I am concerned, so far as the rumors I heard, 
the principal rumors started after the run commenced. 

Q. They did not get into the newspapers until after that; 
is not that correct? 

A. The article in the Sun was on the 22nd, referring to 
that. 

Q. Was not that enough to set them going in all the 
papers? 

A. Not if it could be shown to the papers that they were 
unfounded. 

Q. Then, is not the difficulty that this committee, the first 
committee, did not report, and that no committee did make an 
investigation and make an authoritative report until this Sat- 
urday night and Sunday work was done? Was not that the 
trouble? 

A. The difficulty, in my mind, was that this article stated 
that if they were solvent they would be helped, and if they 
were not they would close at one o'clock — "Come and get 
your money before that time." That is what this article 
says. 

Q. Did you go to see Mr. Stone for the purpose of having 
him help you clear up the situation? 

A. I did. 

Q. You have testified before the Stanley Committee on 
that subject, as follows, on page 1686 : 

"Me. Thoene: My object in talking to Mr. Stone was to 
get a committee to make a report to Mr. Morgan. Mr. Mor- 
gan was the dominating influence, the one influence that I 
looked up to as being in charge of everything. He was doing 
everything that he possibly could, and I wanted to impress 
on Mr. Morgan that we were solvent. There were all sorts of 
rumors around that we were full of 'eats and dogs,' and this, 
that, and the other, and I wanted to get a report made by 
people appointed by them — that is, by Mr. Morgan's inter- 
ests, to report to them, believing that if I could get the truth 
on the situation, and the truth of the situation of the com- 
pany before Mr. Morgan, together with the agreement that 
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we had entered into between Mr. Perkins, Mr. Davison, and 
myself, to the effect that if this statement I had made was 
correct support would be given us, Mr. Morgan would do it 
or see that it was done ; and the moment he got that report 
he did see that it was done." 

You so testified and that statement is correct, is it not? 

A. It is. 

Q. Further you testified, at page 1687, as follows, did you 
not: You were being asked by Mr. Sterling as to the amount 
that Morgan's banking house furnished to you, and you an- 
swered, "I do not know the amount; that is all. I want to 
be emphatic on this, that there is no question about Mr. 
Morgan furnishing money to help the Trust Company of 
America. If it had not been for Mi". Morgan's work the 
Trust Company would have closed absolutely." 

You stand by that statement, do you not! 

A. I do. Mr. Morgan's work in many ways — for instance, 
as you suggested before, the getting together of the trust 
company presidents, and the meetings in his library, and 
so on— who else would have done it, who else could have 
done it? 

Q. Then you were being asked about the newspaper pub- 
lications, and Mr. Perkin's connection, and you answered as 
follows, in reply to the Chairman, at page 1689 : 

"You have got to be fair. You cannot realize, sitting 
here in this room, what was going on in New York then. Mr. 
Perkins has said here that he was busy here, there, and the 
other place. He was not only busy here, there, and every- 
where, but he was there practically twenty hours a day ; and, 
as I say, I do not say that Mr. Perkins wrote that article. 
I do not know it. I do not know who wrote that article. ' ' 

That is a description of the activities of Mr. Perkins at 
that time, I suppose? 

A. He was very active. 

Q. He was working for several days for twenty hours a 
day! 

A. That is true. 

Q. This was not the only affair he had on hand, but there 
were many more or less similar, were there not? 

A. I believe there were. 
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Q. And Mr. Perkins' work generally was to restore con- 
fidence and protect financial institutions of the city, was 
it not? 

A. I believe he was endeavoring in his way to do every- 
thing he could to restore confidence. 

Q. That was what he was spending the twenty hours a 
day in doing, apparently, was it? 

A. He was very active. 

Q. And he was very effective in doing the things that were 
done by the financial men, was he not? 

A. He was. 

Q. You testified with regard to your state of mind at th« 
meeting of the 22d when you held a conference with Davison 
and Perkins as follows; bottom of page 1697. You were 
asked by Mr. Gardner: 

"You knew that the Knickerbocker Trust Company had 
failed, did you not?" 

And you answered: 

"Yes, surely; but I did not know the gravity of the situa- 
tion on the stock exchange, and I did not know the gravity of 
the situation of Moore & Schley, and I did not know the grav- 
ity of the situation of various clearing house banks, or the 
gravity of the situation in Brooklyn." 

You remember that, do you not? 

A. I do. 

Q. And that statement is true, is it not? 

A. It is. 

Q. "Mr. Gardner: And none of your clerks or officials 
had called your attention to this Sun article?" 

You answered: "No, sir." 

That is true, is it? 

A. It is. 

Mb. Lindabury : I think that is all. 

RE-DIEECT EXAMINATION, 

By Mr. Dickinson : 

Q. Mr. Thorne, there were two committees appointed, were 
there ? 
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A. Two committees to examine the trust company? 

Q. Yes. 

A. Yes. 

Q. The one that met on the morning of the 23d 1 

A. Yes, sir. 

Q. And that never did report? 

A. No, sir. 

Q. You have been asked about another committee. State 
whether or not you had not persistently urged that another 
committee be appointed to examine into your affairs for the 
purpose of giving you relief, and how long it took to get that. 

A. I kept urging that the committee that started the in- 
vestigation should report, and finish it. 

Q. And it never did report? 

A. It never did report. 

Q. Did you not urge that another committee be appointed? 

A. I kept urging that, and then the other committee was 
appointed. I was called up and asked if I would accept the 
other committee, and of course I said I would. 

Q. And that was not until the fourth? 

A. No, sir. 

Q. And in the meantime there had been a run on you from 
the 23d to the 4th? 

A. That is correct. 

Q. And you said you understood from Mr. Davison and 
Mr. Perkins that if the examination was satisfactory they 
would give you relief? 

A. Yes, sir. 

Q. As and when needed? 

A. That was not their statement ; I said that. 

Q. Was relief given as and when needed? 

A. No. 

Q. You never got any effectual relief until November the 
fifth? 

A. Yes, I did. At the meeting of the 23d when I got ten 
millions of dollars — 

Q. The 23d? 

A. The 23d of October, or 24th, was it? 23d, or 24th, the 
first ten-million-dollar loan. 

Mb. Lindabury: The 24th. 
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The Witness : Yes, the 24th. 
Me. Lindabuey: The 23d, you got $2,500,0001 
The Witness : Yes. As a matter of fact, Mr. Lindabury, 
it was that night we got the agreement for the ten millions. 

By Me. Dickinson : 

Q. That night? 

A. It was the night of the 23d. Of course the agreement 
would not be dated the 23d, but the agreement was entered 
into verbally the night of the 23d. 

Q. When did you get the agreement for the $15,000,000? 

A. I got that on the sixth. But when I got the $10,000,000 
I thought the $10,000,000 was all that would be needed. 

Q. But the run was started and you could not stop it. 

A. Yes, sir ; the withdrawals were far heavier than we an- 
ticipated. 

Q. Did that first committee finish up its work in your 
bank? 

A. It never completed it. 

Q. They had all the opportunity, did they? 

A. As far as I know, they had. 

Q. Your books were thrown open to them, were they not? 

A. Yes, sir. 

Q. Did they come back any more after the morning of the 
23d? 

A. No, sir. 

Q. Did they give any explanation of it? 

A. No, sir. 

Q. This ten million dollars that was promised to you, 
when did you get that? When was it actually paid to you? 

A. Well, I had a portion of it on the 23d. I stated in the 
Stanley Committee there it was paid $6,000,000, I think, on 
the 24th, and a million along in two or three days ; it was given 
in detail in the Stanley Committee. 

Q. Here you say: "I received $6,951,000 on October 24th; 
$2,150,000 on the 25th; $180,000 on the 26th; $591,000 on the 
28th ; $100,000 on the 30th ; and the balance on the 31st. ' ' That 
is shown in your testimony. 

A. That is correct. 
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Q. And on page 1674 you testified as to the $15,000,000 
loan: 

"We received $1,000,000 on November 6th; $2,700,000 on 
the 7th; $1,000,000 on the 8th; $500,000 on the 9th; $2,850,000 
on the 11th; $300,000 on the 12th; 200,000 on the 13th; $400,000 
on the 14th; $400,000 on the 15th; $350,000 on the 16th; 
$800,000 on the 18th; $150,000 on the 19th; $150,000 on the 
23d; $200,000 on the 25th; $200,000 on the 29th; $250,000 on 
the 30th; $200,000 on December 2d; $100,000 on December 3d; 
$100,000 on December 7th; $100,000 on December 12th; $100,- 
000 on December 13th; $100,000 on December 16th; $1,300,000 
on December 19th; and $1,550,000 on February 4th." 

That is a correct statement, is it? 

A. Yes, sir ; I believe it is. 

Mb. Dickinson : That is all. 

Me. Lindabtjey : Only a question or two more. 

RECROSS EXAMINATION, 

By Mb,. Lindabuby : 

Q. Mr. Thome, how do you know that committee, the first 
committee appointed by PerMns and Davison that went to 
work on the morning of the 23rd, made no report ? 

A. Owing to the fact that they left our office about twelve 
or one o'clock; 12 o'clock. 

Q. Yes? 

A. And they never came back and they could not have 
made a report without access to our records in our office. 

Q. But I understood you to say they were to make the ex- 
amination for the purpose of enabling Messrs. Morgan and 
Davison and Stilhnan and the others to determine whether 
they would help you. Was not that the object of the examina- 
tion as you imderstood it? 

A. I suppose an examination is a report 

Q. No, no. 

Mb. Dickinson : Let him answer. 

Mb. Lindabuby : He may explain afterwards. 
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By Mr. Lindabuey : 

Q. But was not that the object of the examination, that 
they could be informed as to whether or not the statement 
which you gave them was correct? 

A. Surely. 

Q. Do you know whether they told Davison and Perkins 
or Mr. Morgan what they found in that respect? In other 
words, whether they had not found by your books that your 
statement was correct? 

A. When I went to Mr. Morgan 

Q. Before you do that 

A. Yes, sir; I do. 

Q. That they did not so report? 

A. I know it because Mr. Davison told me that they had 
examined our securities, and they had been all the morning ex- 
amining our securities. Now I do not know from knowledge 
that they did not report, but I knew that they were not in posi- 
tion to report because they had not examined our loans. 

Q. Perhaps not fully, but on the same day and within two 
hours after they finished the examination so far as they went, 
you did obtain from the bankers two millions and a half, and 
on the evening of that same day you obtained from them an 
agreement for another ten millions, which you thought was 
all you would need. What basis was there for their extending 
that payment to you except the statement that you had given 
and whatever confirmation of it the examiners had been able 
to make? 

A. The collaterals they loaned it purely on the col- 
laterals . The collaterals we gave them were double the loans. 

Q. So you think the help they gave you was a loan based 
entirely on collaterals? 

A. No ; I do not. I think the loan that they made me was 
based they would not have made a loan unless they be- 
lieved it was to help the situation. 

Q. Exactly. 

A. But the collaterals given were good for the loan, or 
else they would not have made it. 

Q. Of course they would not, to help the situation, have 
made it without adequate collaterals, but do you not think 
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the examiners on the morning of the 23rd had obtained suf- 
ficient information to be able to satisfy the bankers that the 
loan that you asked would help the situation? 

A. I do not think the committee ever reported as to our 
condition at all, because they were not in possession of facts to 
enable them to do so. 

Q. How do you think that the bankers became satisfied 
that the help they gave you of $12,500,000 would help the situ- 
ation! You mean they merely took your word for it? 

A. I think very largely they took my word for it, and took 
the amount of our deposits, divided into trust deposits, time 
deposits and certificates and demands, and agreed with me 
that ten millions would be all 

Q. Then they confirmed half of that report, and finding 
that was accurate they apparently took your word for the rest 
of it, is that it? 

A. To the extent of lending the $12,000,000. 

Q. That is what I mean, that extent. You wanted a report 
for publication, however, did you not, to meet these rumors? 

A. No ; I did not. I wanted the report made to O. K. the 
statement I had given Davison and Perkins. 

Q. But you had gotten the money. 

A. That did not make any difference. 

Q. You wanted a report anyhow. 

A. I had not gotten all the money I needed. 

Q. You said a moment ago you had all you thought you 
would need? 

A. On the evening of the 23rd we thought $10,000,000 
would be enough to see us through. 

Q. Then you wanted another $15,000,000, and did get an- 
other examination? 

A. What we wanted was enough to see us through. 

Q. Yes. I say, then you wanted another $15,000,000 and 
did get another examination, and you did get a report? 

A. Yes ; after the examination was made we got the other 
$15,000,000. 

Mb. Lindabuky : That is all. 



UNITED STATES STEEL COEPOBATION ET AJL.. 1283 

By Mb. Dickinson : 

Q. The basis of the loans was the securities you gave and 
the collateral you gave? 
A. Surely. 

Mb. Lindabuby : "We will agree the loans were secured by 
adequate collateral. 

The Examinee : We will take a recess until 2 o 'clock p. m. 

(Whereupon, at 12:30 o'clock p. m., a recess was taken 
until 2 o'clock p. m.) 

AFTER RECESS. 

The hearing was resumed at the expiration of the recess. 

OSMUND PHILLIPS, 

called as a witness on behalf of the United Sttates, being first 
duly sworn, testified as follows : 

By Me. Coeneau : 

Q. What is your business? 
A. Financial Editor of the New York Times. 
Q. How long have you occupied that position? 
A. A little over a year. 
Q. What was your position before that? 
A. A reporter on the Times, in the financial bureau. 
Q. How long had you occupied that position? 
A. Eleven or twelve years. 

Q, Where were you on the evening of October 22, 1907? 
A. I spent part of that evening at the Hotel Manhattan. 
Q. What was the occasion of your being there? 
A. A conference of bankers with the Secretary of the 
Treasury, Mr. Cortelyou, regarding the financial situation. 
Q. Please tell us what happened while you were there. 

Mb. Sbvebancb : Objected to as irrelevant and immaterial. 

A. I am not sure that I understand. I was not at the con- 
ference. 
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By Mr. Coeneaxj: 

Q. No. I understand that. Tell us what happened while 
you were at the hotel, describe the events of the evening. 

Mb. Seveeanoe: The same objection. 

A. The bankers came to the hotel to attend this conference 
and spent some time there, and later in the evening I saw »ome 
of them leaving the hot«l. 

By Mb. Cobneau: 

Q. What occurred then? 

A. I approached some of them, asking them questions 
about the result of the conference. 

Q. Can you recall whom you approached? 

Me. Sevebance : All this goes in under my objection, is it 
understood? 

Me. Cobneaxj: Yes. 

A. I recall, I think, Mr. Davison, vice-president of the 
First National Bank ; and Mr. Perkins of J. P. Morgan & Com- 
pany. 

» 

By Mb. Coeneatj: 

Q. What was said by each of them at that time? 

A. By whom — ^by Mr. Perkins, or by Mr. Davison? 

Q. By both and each of them. 

A. I put to Mr. Davison, as I remember it, some general 
question regarding the matters discussed at the conference, 
and so far as I remember I got no specific information from 
him. I put a somewhat similar question to Mr. Perkins when 
he was leaving the hotel, and he told me that he wanted me to 
meet him at the Union League Club. 

Q. Had you seen Mr. Perkins earlier in the day? 

A. I had. 

Q. What occurred at that meeting? 

A. I saw Mr. Perkins toward the end of the afternoon 
at the office of J. P. Morgan & Company, and I asked him for 
information regarding the events of the day bearing on the 
financial situation, and he told me that he had nothing to say 
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at that time, that there was going to be a conference that 
night, and that if I would meet him after the conference he 
would tell me what he could. 

Q. Did he appoint a place for you to see him after the 
conference ? 

A. Yes, the Union League Club. 

Q. Did you go to the Union League Club to see him that 
evening? 

A. I did. 

Q. Did you see him? 

A. I did. 

Q. Will you please state what was said by him and by you 
at that time? 

A. Mr. Perkins opened the conversation by saying that he 
presumed I wanted to know about the Trust Company of 
America. I told him I did. He told me that their situation 
had been discussed at a conference, meaning the conference 
at the Hotel Manhattan, and that it had been decided to help 
them provided the statement of their condition which was 
made to the conferees proved satisfactory. He told me, fur- 
ther, that the plan was to have a committee at the Trust 
Company of America the following day with a view of mak- 
ing a report during the day if possible, that they had found 
the condition of the company entirely satisfactory, the idea 
being that this statement would relieve any anxiety the pub- 
lic might feel regarding the condition of the company. I 
brought to his attention the fact that a somewhat similar 
statement had been made about the Knickerbocker ■ Trust 
Company the night before. I do not mean by Mr. Perkins, 
but by others interested in the Knickerbocker. I brought 
that to his attention and the fact that that sort of a reassur- 
ance did not seem to avail in the case of the Knickerbocker. I 
mean to say, I told him that the public might infer from 
the failure of the Knickerbocker after that statement, that a 
similar statement regarding the Trust Company of America 
might not be helpful. He said that the fact was that the 
Knickerbocker Trust Company had not been helped because 
the Morgan interests felt convinced that their capital and 
surplus had been impaired, and that was the reason they had 
not helped it; but, as they understood, the Trust Company of 
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America was in a very different situation, and they would, 
provided these figures were correct, go ahead and help them. 

Q. I think you stated that he said to you at that time that 
a committee was to be appointed to make the examination. I 
think you stated that. 

A. I think I testified to that, yes. 

Mr. Lindabuby : Inferentially, yes ; but not directly. 

By Mr. Cornbatj : 

Q. You said that at the beginning of the conversation Mr. 
Perkins said, "I suppose you want to know about the Trust 
Company of America ■?" and your reply was, "I do." Or 
something of that kind. Was that all that was said at that 
time? 

A. I testified as to what followed that. 

Q. I meant with reference to that particular question. 

A. Yes, I think it was. 

Q. Had you known Mr. Perkins before that time? 

A. I had. 

Q. He knew with what paper you were connected? 

A. He did. 

Q. After seeing Mr. Perkins, what did you do next? 

A. Seeing him in the evening, you mean? 

Q. On this occasion in the evening of October 22, 1907? 

A. I went to the telephone and telephoned to my oflBee sub- 
stantially what Mr. Perkins had told me, or the substance 
of it, regarding the Trust Company of America, and then I 
went back to the Manhattan, where I met newspaper men who 
had been waiting there for my return. 

Q. What did you do then? 

A. I gave them the substance of what Mr. Perkins had 
said. 

Q. Did you see the Times of the next morning? 

A. I did. 

Q. Was the story— I mean that in the newspaper sense- 
as given to you by Mr. Perkins reported there ? 

Mr. Severance: Objected to as leading. You have asked 
him as to what Mr. Perkins said to him, and he has told you. 
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Now you can introduce the paper and it can speak for itself 
as to whether or not it was what Mr. Perkins said. 

Mr. Corneau: The paper has been introduced. 

Mr. Seveeanoe : I know, but that is not a question for him 
to say, as to whether he has testified to the same thing that 
is in the paper. 

Mr. Corneau : Very well. I will ask this question. 

By Mr. Coeneau : 

Q. You have said you saw the Times the next morning 
and what appeared in it in reference to this? 

A. Yes. 

Q. Please state whether or liot what a,ppeared in the Times 
the next morning was substantially an accurate account of 
what was said to you by Mr. Perkins. 

Me. Severance: I object to that. The witness was asked 
to state his conversation with Mr. Perkins. He has stated 
his conversation with Mr. Perkins. Now you have the paper 
in evidence and any one can compare it. It is not a question 
of testimony as to whether the article is the same thing that 
the witness has testified to. The same is objected to as in- 
competent and leading. 

By Me. Corneau : 

Q. Answer the question. 

A. It is substantially correct. 

Q. Have you a copy of that article with you? 

A. Yes, I have one. 

Q. Have you stated so fully as you can recall offhand all 
that was said by Mr. Perkins at that time? 

A. I think I have, the substance of it. 

Q. I will ask you to look at the copy of the article which 
you now produce and state whether or not, after you have 
refreshed your memory by reading that article, it states the 
substance of the conversation between yourself and Mr. 
Perkins with substantial accuracy. 

Me. Severance: The question is objected to as irrelevant 
and leading. It does not appear that the witness wrote this 
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article. In fact it appears that he did not, and this is no way 
to get to the substance of the conversation. He cannot re- 
fresh his recollection by something that somebody else wrote. 

Me. Coeneau : He read it the next morning. 

Mb. Severance: Objected to as leading and incompetent 
and immaterial. 

Mr. Dickinson: It is agreed, I understand, that this ar- 
ticle is the same as the other article which was introduced in 
evidence, which is not before us at this moment? 

Mr. Severance: We will admit that the paper shown the 
witness is a copy of the one offered in evidence under ob- 
jection, this morning, marked "Government's Exhibit No. 98." 

(The question was repeated by the stenographer as fol- 
lows.) 

"I will ask you to look at the article which you now pro- 
duce and state whether or not, after you have refreshed your 
memory by reading that article, it states the substance of the 
conversation between yourself and Mr. Perkins with sub- 
stantial accuracy." 

The Witness: I think it does. 

By Mb. Corneau : 

Q. Will you state whether or not that is substantially what 
you telephoned into the office? 

Mr. Severance: Objected to as leading, incompetent and 
immaterial. 

A. In substance, yes. I cannot testify as to the wording of 
it; I do not remember what the wording was. 

By Mr. Corneau : 

Q. State whether or not it is substantially what you told 
the other newspaper men when you returned to the Man- 
hattan Hotel and gave out the story there. 

Mr. Severance: Same objection. 

A. It is, in substance. 

Mr. Corneau : That is all. 
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CROSS EXAMINATION, 

By Mb. Severance: 

Q. The financial situation in New York on the 22d of 
October was very mixed, was it not? 

A. It was. 

Q. There was a great deal of excitement? 

A. There was a good deal. 

Q. A great deal of gossip? 

A. A good deal. 

Q. That was the day that the Knickerbocker Trust Com- 
pany had closed its doors? 

A. It was. 

Q. Did you, during the day of the 22d, previous to this 
evening meeting with Mr. Perkins and these other gentlemen, 
hear any rumors or statements in the financial district to the 
effect that the Trust Company of America was likely to be- 
come in a position of difficulty? 

Mb. Coeneau: Objected to as incompetent. 

A. I did. 

By Mb. Severance: 

Q. From whom did you hear such statements? 

A. The first intimation I had about the Trust Company of 
America that day came from the office of the National Bank 
of North America. A gentleman from that bank told me he 
understood that the State Banking Department had made a 
special examination of the trust company that day. 

Mb. Coeneau : It is understood that all this goes in under 
the general objection? 

Mb. Severance: Certainly. 

By Mr. Severance; 

Q. Did you hear from other sources or any other source 
that afternoon that it was rumored that the Trust Company 
of America was in trouble or was likely to get into trouble? 

A. I did. 
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Q. From whom, if you remember? 

A. I remember some one stopping me in the street that 
afternoon, very close to the office of the Trust Company of 
America, and asking me what I knew about the rumors I had 
heard about the Trust Company of America. 

Q. Was that the reason why you replied to Mr. Perkins 
as you did when he asked you at the Union League Club in the 
way that he did ask you, whether you wanted to find out about 
the Trust Company of America? 

A. That had something to do with it. I wanted to get from 
him whatever information he could give me. 

Q. Your business at that time was to go about through 
the financial district and get all the information you could 
about the situation? 

A. It was. 

Q. But you had acquired this information, and there was 
gossip about the Trust Company of America, and that was 
the reason you replied the way you did to Mr. Perkins ? 

A. Yes, subject to what I have said about my answering 
him that way, because I wanted to get whatever information 
he would give me. 

Q. What were the rumors that were afloat that afternoon 
that came to your ears about the Trust Company of America? 

A. The rumor was a general one, that there was some 
trouble with the Trust Company of America. 

Q. It was known generally in the financial district, was 
it not, that the president of the Knickerbocker Trust Com- 
pany was a director of the Trust Company of America ? 

A. That was a matter of record. 

Q. And commonly known by people ? 

A. I think so. 

Q. Not only of record, but commonly known? 

A. I think so. 

Q. And it was also a rumor that he was a heavy borrower 
from the Trust Company of America, was it not? 

A. I was so informed that afternoon by the state bank 
examiner. I had not heard the rumor up to that time. 

Q. In this article which was published in the Times the 
next morning there appears an interview with the state bank 
examiner, Judson — I believe that is his name? 
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A. Yes. 

Q. Who took that interview'? 

A. I did. 

Q. That statement contained in that article, which has 
been introduced in evidence, was the interview given you by- 
Mr. Judson, the statement he made with reference to the 
Trust Company? 

A. That interview, yes. 

Me. Coksteau: I am not sure that that has been intro- 
duced in evidence. 

Me. Sevebance: I thought you introduced the whole 
article. 

Me. Cobneau : I did not see the article that was introduced. 

Me. S'bveeance: It is in the same article, I understand. 

Me. Lindabuey: I understood Judge Dickinson intended 
to put in the whole article. 

Me. Coeneau : I presume so. 

Me. Lindabuey: We do not want any misunderstanding 
as to how much has gone in. 

By Me. SWerance: 

Q. There had been references to the Trust Company of 
America of a certain sort in the evening papers on the 22nd, 
had there not? 

Me. Coeneau: Objected to, because the papers speak for 
themselves. 

A. Some references. , 

Mb. Seveeangb: We do not want to put in the whole of 
the Evening Post for that day, but I want to call attention 
to a portion of the financial article published that day. Are 
you willing that I should put in part of it without putting in 
the whole article? 

Me. Coeneau: Put in what you please. It will all go in 
under objection ; first on the ground that it is incompetent and 
immaterial. I do not want to make the point that the whole 
article should be put in, no. 

(The paper so identified was marked "Defendants' Ex- 
hibit No. 13, June 10, 1912.") 
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Q. Exhibit No. 13 is the New York Evening Post of Tues- 
day, October 22, 1907, is it not, Mr. PhilUps? 

A. It is. 

Q And that is the day that you heard these rumors about 
the Trust Company of America, and it was on the evening 
of that day that you saw Mr. Perkins at the Union League 
Club? 

A. It was. 

Q. This paper comes out in the afternoon, several hours 
before the time you saw Mr. Perkins! 

A. It does. 

Q. It was a fact of common knowledge that day, by men 
in the financial district, was it not, that the presidents of the 
trust companies, or certain of them, had been having a meet- 
ing at the Knickerbocker Trust Company's office? 

Mk. Cornbau : That is objected to as incompetent in any 
event, and more particularly because this witness has not 
qualified himself to answer what was a matter of common 
knowledge by other people. 

Mr. Sevbranoe : You are mistaken about that. He is very 
well qualified. It is his business to know. 

A. I do not remember that. 

By Mr. Severance : 

Q. You do not remember that? 
A. No. 

Mr. Severance : I will read from an article in Exhibit 13, 
the Evening Post, Tuesday, October 22nd, 1907, identified by 
the witness, headed "Trust Company closes. Knickerbocker 
suspends temporarily," the following, and I will read the 
whole article if you want, but there are several columns of it. 

Mr. Dickinson : Is this a duplicate of that? 

I assume so. It is our copy of the same 

: Look at the next to the last column of 

Which is your edition? 

: It says here "Extra. Last edition." 



Mr. 
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CoENBAtr : 
Severance 
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I am reading from this article "The presidents of the trust 
companies who first gathered for a conference at the Knicker- 
bocker offices, later went to the office of O'akleigh Thorne, 
President of the Trust Company of America." 

Do you recall that publication in the Post that day? 

A. I recall the publication, yes. 

Q. And that was several hours before your talk at the 
club with Mr. Perkins ? 

A. I do not say that I recall seeing it that afternoon; I 
do not recall seeing it that afternoon. 

Q. You do not remember it? 

A. No, sir. 

Mb. Seyebancb: I offer that part of the article in evi- 
dence, with the understanding, I presume, that you do not 
want the whole article? 

Mb. Diokikson: Tes; we except to that, but the excerpt 
can go in just the same as if it were the entire article. 

Me. Sbveean-ob : Do I understand you are objecting to this 
on the ground it is not proper cross examination, Mr. Corn- 
eau? 

Me. Coeneau : I made that objection, yes. 

Mb. Sevbeance: Do you want to insist on that objection, 
or would it not be better to clean up this matter while we are 
at it, rather than to have us put this all in as part of our ease ? 

Me. Lindabuey : Let it be taken as part of our evidence, 
if you will. 

Mb. Sevebancb : And put it in now instead of making two 
bites at a cherry. 

Mb. Dickinson : That is all right. 

Me. Seveeance: May the record so state, Mr. Corneau. 

Mb. Cobneatj : Yes. 

Me. Lindabtjey: You refer now to the evidence of the 
other publications and rumors 1 

Me. Seveeance : Yes, and such additional papers as I may 
want to have identified and read into the record at this time. 

Mb. Dickinson : No objection, only I want to get it clear 
on the record what you want read. 
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By Me. Sevebancb : 

Q. Do you identify this copy of the New York Tribune for 
Wednesday, October 23rd f 

Me. Dickinson: You need not make him identify them. 
Just put them in as your exhibits. 

Mk. Severance : Then I offer in evidence the publication 
in the New York Tribune of Wednesday Morning, November 
23rd, 1907, under the head of "Knickerbocker Trust Shut," 
and some other headings, the following : 

"It was reported last night that more than $4,000,000 of 
deposits had been withdrawn — — 

Me. Coenbau : From where are you reading ? 
Me. Severance: Down here in the first column of these 
last two. 

"It was reported last night that more than $4,000,000 ol 
deposits had been withdrawn from the Trust Company of 
America yesterday. The man who made this statement was 
one of the members of the conference, which included Secre- 
tary Cortelyou, Mr. Morgan, Mr. Hepburn and others, at the 
Hotel Manhattan." 

And I read also from the next column under the head of 
' ' Cortelyou to the Rescue ' ' : 

' ' A well-known banker who attended the conference at the 
Hotel Manhattan, at which Secretary Cortelyou was present, 
said after the meeting in regard to the financial situation: 
'Attention has been riveted to the Trust Company of Amer- 
ica, of which Oakleigh Thome is Pl-esident. It is believed by 
the clearing house interests, and also the Morgan interests 
that the situation in this trust company is vastly different 
from that in the Knickerbocker, if the condition of this com- 
pany is such as those who were represented at the conference 
have every reason to believe. 

"Those who attended the conference can announce au- 
thoritatively that the Trust Company of America is to be 
cared for and supplied with necessary cash pending an inves- 
tigation of the accounts of the Company by a Committee al- 
ready named at the conference to-night. If the position of 
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the Trust Company of America is such as the bankers have 
every reason to believe it will be cared for in every eventu- 
ality. It is understood that the chief reason the Knicker- 
bocker Company was not assisted to-day by the clearing house 
interests and those of Mr. Morgan and his associates, was 
because it was considered that the capital and surplus of 
that company had been impaired. The Trust Company of 
America has $12,000,000 cash in its vaults." 

Now, on the next page, first column. (Reading) : 

"Oakleigh Thorne, President of the Trust Company of 
America, denied last night that his institution was in any 
danger whatever. Inquiry in the highest banking quarters 
earlier in the day had been answered by an expression of 
opinion to the same effect, that the Trust Company of Amer- 
ica was in a thoroughly sound and safe condition. 

' ' President Kinsman of the New Amsterdam Bank denied 
last night the reports that the institution was in danger. He 
said: 

" 'These reports are wicked, unqualified falsehoods. The 
clearing house has certified to the condition of the bank. It 
is all right.' 

"Mr. Thorne said, regarding the general financial situa- 
tion, that while it undoubtedly is bad, it might be much 
worse. 'What is needed,' he said, 'is the dumping of $15,000,- 
000 or $20,000,000 in actual cash into the banks to restore the 
balance and put money in circulation. The situation is not 
that trust companies or banks are foundering, but that they 
can't get ready cash to go on.' " 

The paper so identified was marked Exhibit 14, June 10, 
1912. 

I also read from the New York World of Wednesday, 
October 23, 1907. I believe you said I need not have this 
identified. Judge? 

Mr. Dickinson : Yes. 

Mb. Sbvekancb : In an article under the head of : 

"Knickerbocker Trust and Brokers suspend; $68,000,000 
involved. ' ' 

Mr. Dickinson : Prom what column and page are you 
reading? 

Mr. Sbve(Ranob: The last two columns. 
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Mb. Dickinson: On the first page? 
Mr. Severance: On the first page: 

"Knickerbocker Trust and Brokers suspend; $68,000,000 
involved." 

"Day of apprehension in the financial district marked by 
the closing of the Barney concern, the failure of Mayer & Co., 
a big brokerage house, and a smash in prices on the Stock 
Exchange. Failure to extend promised aid forces Knicker- 
bocker to quit. 

"Big trust company will be abandoned to its fate and may 
not resume. $8,000,000 withdrawn in run by excited deposi- 
tors. State officials may take charge of the concern. Secre- 
tary Cortelyou here ; declares national banks are sound. May 
extend Government aid. Bankers will stand by Trust Com- 
pany of America." 

Now, in that article, about half way down the page, after 
discussing the Knickerbocker Trust Company, I read the fol- 
lowing : 

"Eeports concerning the condition of other trust com- 
panies were of such a character as to prevent any reasonable 
prediction as to their future history, though the feeling 
throughout the financial district last night seemed to be that 
with the suspension of the Knickerbocker the worst result 
of the recent financial disturbance had been realized. 

"A conference of bankers who had been appealed to by 
the promoters of one or two trust companies decided at an 
early hour this morning to assist the Trust Company of 
America if found necessary, and to consider future applica- 
tions of other companies, if made. Oakleigh Thorne, the 
President of the Trust Company of America, owns a control- 
ling interest in the Georgia Central Eailroad and is active 
in other railroad and industrial ventures. The Trust Com- 
pany of America has $12,000,000 in its vaults." 

Now, down about the middle of the first column of the 
next page I read : 

"The banking interests of the city were pronounced last 
night by Chairman Sherer of the Clearing House, and other 
bankers who are members of the Clearing House Committee 
to be in an absolutely safe condition. The investigating com- 
mittee of the Clearing House made an examination of all the 
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banks whose credit it certifies and gives a clean bill of health 
to all of them. 

"Banks all pull through. 

"Six banks, including the Bank of Commerce, owed bal- 
ances, but the character of their securities was such as to 
leave no question of the payment of their debit accounts. 

"Naturally there were disturbing rumors regarding other 
banking and trust companies, but up to midnight there was 
no official announcement regarding any of them. 

"Officials of the New Amsterdam Bank and of the Trust 
Company of America flatly contradicted statements that their 
institutions were embarrassed and might have to call for 
help." 

Again calling your attention to the article in the New 
York Times 

Mr. Dickinson: Of the 23rd, is that? 
Mb. Sevebance : Of the 23rd. 

By Mb. Sevebance: 

Q. You stated that you yourself interviewed Mr. Judson, 
the bank examiner? 

A. I did. 

Q. He was state bank examiner, was he not? 

A. He was. 

Q. You interviewed him over the telephone? 

A. I did. 

Q. And did you write the substance of what he said to you y 
and did that go into this article? 

A. Yes, sir. 

Q. It appears in quotation marks in the article. I will 
read it, with two lines before : 

"State Bank Examiner Albert C. Judson, it was learned 
last night, made an examination yesterday of all of the loans 
of the Trust Company of America. Confirmation of this fact 
was obtained last night from Mr. Judson himself. Mr. Jud- 
son, at his home in Staten Island, said : 

" 'It is true that I made an examination of the Trust Com- 
pany of America's loans to-day. My purpose in making this 
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examination was to investigate reports which had been spread 
abroad that both C. W. Morse and Charles T. Barney were 
heavy borrowers from the Trust Company of America. My 
examination revealed the fact that Mr. Morse has no loans 
whatever with the Trust Company of America, and that the 
only loan which Mr. Barney had, amounted to $175,000, and 
this was amply secured.' " 

What I have just read is in quotations. That is the end of 
the quotation. 

Now, did Mr. Judson make that statement to you? 
A. He did. 

Q. "Mr. Judson 's attention was drawn to the fact that 
the last report of the Trust Company of America to the State 
Banking Department showed that the liability of directors to 
the Trust Company reached a total of $3,489,516. Mr. Jud- 
son said that practically all of these loans represented call 
loans to directors who happened to be brokers, and are bor- 
rowing money on call in the usual course of business. All of 
these loans, Mr. Judson said, were fully secured by collateral 
which showed the usual margin of 25 per cent in market value 
over the amount of the loans." 

Did Mr. Judson state that to you? 

A. He did. 

Q. And is it a fact that you called Mr. Judson 's attention 
to the fact that the last report showed this liability by the 
directors of the Trust Company of this large sum of money? 

A. Yes ; I drew his attention to that. 

Q. How did you know it ? 

A. I looked it up in the report of the banking department. 

Q. How did you happen to look it up? Because of the 
gossip that was about with reference to the Trust Company 
of America? 

A. Because of the reports which had been spread regard- 
ing the loans to Morse and Barney and other directors. 

Q. How long had these reports been going around ? 

A. I did not hear them until that afternoon. 

Q. You heard them that afternoon? 

A. Yes. 

Q. And it was then you looked them up? 

A. Yes. 
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Q. Mr. Morse had controlled some banks here in New 
York that had recently failed, had he not? 

A. They were in trouble. They had not yet failed. 

Q. They were in trouble, and known to be in trouble? 

A. I think they were known to be in trouble at that time, 
yes. 

Q. Had not any of them failed at that time ? Had they not 
been closed up before that, any of them? 

Mr. Lindabury : Let us see about this for a moment. 

The Witness : My recollection is that the Knickerbocker 
Trust Company was the first one to close. 

Mei. Lindabury : That may be so. I had the contrary im- 
pression. 

The Witness: I have not refreshed my memory about it 
since the time. 

By Mb. Severance : 

Q, This article further proceeds: (Reading) : 

' ' One of the chief officers of the Trust Company of Amer- 
ica showed no hesitancy la^t night in saying that the bank 
examiners had made an inspection of the Trust Company of 
America's loans, This oflficer said, as Mr. Judson had pre- 
viously, that the reason for the examination was to investigate 
reports of any loans to Mr. Morse and Mr. Barney. ' ' 

Did you write that? 

A. I did, 

Q. Who is the officer of the trust company that told you 
tljat? 

A. I cannot remember definitely. 

Q. It was not Mr. Thorne, was it? 

A. It was not Mr. Thorne. 

Q. It was some other officer of the Trust Company? 

A. Yes. 

Q. He told you that that afternoon? 

A. Or early in the evening. It might have been six o 'clock, 
or something like that. It was either in the afternoon or very 
early in the evening. 

Q. He told you this previous to your talks with Mr. Per- 
kins? 
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A. Yes. 

Q. And when you were up there at the Manhattan Hotel, 
that evening, there was a lot of reporters there, were there? 

A. A good many. 

Q. And were they in the same line of service as yourself? 
That is, were they reporters for the financial departments of 
their respective papers ? 

A. They were not aU from the financial departments, but 
they were aU working on that story that night. 

Q. These rumors with reference to the Trust Company of 
America and the examination of the Trust Company were, 
current among these newspaper men that night, were they 
not, at the Manhattan Hotel? 

A. I do not remember that we talked about it. 

Q. Tou do not remember that? 

A. No. 

Q. Tou do remember the talks down town? 

A. I do. 

Q. Who went over to the Union League Club with you? 

A. No one went with me. I left the Manhattan Hotel 
shortly after Mr. Perkins himself left, and caught up with 
bim on the way to the club. 

Q. But none of the other newspaper men went with you? 

A. No other one went with me. I met one of them at 
the Club. 

Q. Was he present at the interview? 

A. At the interview between Mr. Perkins and myself? 

Q. Yes. 

A. He had an interview with Mr. Perkins at which I was 
not present. 

Q. Did you have any talk with these other newspaper men 
about the rumors concerning the Trust Company of America? 

A. I do not think we talked about them, no. 

Mb. Seveeance : Mr. Corneau, I have here a clipping from 
the columns of the afternoon edition of the New York Sun 
of the 22nd, and I want to read simply one sentence from that 
story, which is under the head of: "Company suspends pay- 
ment. Knickerbocker Trust Company closes doors tempor- 
arily. ' ' 
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Mr. Coeneau: Subject to the general objection already 
made, there is no objection to your reading a part of that ; it 
being understood, of course, with reference to all of these 
articles, that if there is anything in there that we may deem 
pertinent, we may put it in. 

Mr. Severance: I offer this in the same way as the other 
newspaper articles. 

Mr. Coeneau: Yes. 

Mr. Seveeanoe : This portion of the article with that head- 
ing reads as follows: 

"There was a conference this morning of all the Trust 
companies in the city at the ofl&ce of Oakleigh Thorne, presi- 
dent of the Trust Company of America, 37 Wall Street." 

That was on the afternoon of the 22nd. That is all. 

REDIRECT EXAMINATION, 

By Mr. Coeneau : 

Q. In reply to a question asked you by Mr. Severance, Mr. 
Phillips, you stated, as I have it jotted down here, that you 
wanted to get from Mr. Perkins whatever information you 
could about everything? 

A. That is right. 

Mr. Lindabury : About everything pertaining to the finan- 
cial situation. 

Mr. Coeneau: The financial situation. 

The Witness : I so understood the question. 

Mr. Cornbau : I take it any news of any Mnd. 

Mr. Lindabury : No ; he was only dealing with the financial 
situation. 

By Mr. Corneau: 

Q. If you should have happened to have picked up some 
other item of news you would have been glad? 

A. That is all I was looking for that night. 

Q. Will you state whether or not you had specifically in 
mind the Trust Company of America as the news item which 
you expected to get from Mr. Perkins? 
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A. I do not remember that I had that in mind any more 
than any other possible point of trouble. 

Q. Did Mr. Perkins give you any item of news except that? 

A. He did not. 

Q. Do you know how many state bank examiners were in 
the city on the 22d? 

A. I do not. 

Q. Do you know whether or not there was an unusual 
number of examiners in the city on that day'? 

A. I do not know of my own knowledge whether there were 
or not. 

Mk. Corneau: That is all. 

Me. Lindabxjey: That is all, Mr. Phillips. 

(Witness excused.) 

C. W. BRAY, 

called as a witness on behalf of the United States, being first 
duly sworn, testified as follows : 

DIRECT EXAMINATION, 

By Mr. Corneau : 

Q. What is your business, Mr. Bray? 

A. Farmer. 

Q. How long have you been in that business? 

A. Three years. 

Q. I did not get your residence. What is your residence? 

A. Bridgeport, Pennsylvania, is my mail residence. I 
live at King of Prussia, Pennsylvania. 

Q. What was your business prior to three years ago? 

A. President of the American Sheet & Tin Plate Conapany. 

Q. And how long did you hold that position? 

A. Three years. 

Q. What was your position before that time? 

A. First vice-president of the American Sheet & Tin Plate 
Company? 

Q. And how long did you hold that position? 

A. About one year. 



UNITED STATES STEEiL CO«POBATI03sr ET AL. ISOiS 

Q. Before that, what was your business? 

A. Chief engineer and assistant to the president of the 
American Sheet & Tin Plate Company. 

Q. And how long did you hold that position! 

A. I think for about a year too. 

Q. You may state whether or not it was from the time 
of the organization of the American Sheet & Tin Plate Com- 
pany. 

A. No ; this chief engineer addition Avas a little additional 
title I got at the time the American Sheet Steel Company 
and the American Tin Plate Company were combined. 
Previous to that I was chief engineer of th* American Tin 
Plate Comimny from the time of its organization. 

Q. And before that time, what was your business ? 

A. Before that time I was president of the Beaver Tin 
Plate Company, Lisbon, Ohio. 

Q. And prior to that? 

A. I was secretary and chief engineer of the Ltoyd Booth 
Company, Youngstown, Ohio. 

iQ. Up until about what time was that ? 

A. Up until 1894. 

Q. And from when? 

A. From 1888. 

Q. What was your position before that? 

A. I was draftsman with the Lewis Foundry & Machine 
Company of Pittsburg. 

Q. What sort of machinery did those two machine com- 
panies you have referred to manufacture? 

A. Rolling mill machinery. 

Q. What sorts of mills? 

A. EoUing mills, steel works, tin plate works, sheet mills ; 
all kinds of steel works and rolling mill machinery. 

Q. You were in that line all together about eight years, 
I judge? 

A. I was in it from the time I was 18 years old, and I am 
48 years old now. 

Q. It is not important ; a number of years ? 

A. I suppose it was eight or ten years, yes. 

Q. And during the time you were president of the Beaver 
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Tin Plate Company, did you have occasion to deal with ma- 
chinery makers 1 

A. Oh, yes. 

Q. Are you familiar with the concerns which were en- 
gaged in the making of machinery for tin plate mills at that 
time? 

A. Yes, sir. 

Q. Can you state what the names of the principal ma- 
chinery makers were, say in 1898 and 1899? 

A. Yes; the A, Garrison Foundry Company, Pittsburg; 
the Lewis Foundry & Machine Company, Pittsburg; Lincoln 
Foundry Company, Pittsburg. 

Q. Was that the same as the Lincoln Eoll & Foundry Com- 
pany? 

A. Yes ; that is it. I may not have the exact titles right. 
The Totten & Hogg Iron & Steel Foundry Company, I think 
the title is. 

Q. I have a concern known as the George A. Hogg Iron 
& Steel Foundry Company. 

A. That is it; the George A. Hogg. They changed their 
name. 

Q. It was the same concern? 
, A. The same concern, yes. Seeman, Sleeth & Company. 
Or you might have that under the name of the Phoenix Roll 
Company. 

Q. Seeman, Sleeth & Black? 

A. That is it ; the same company ; they changed their name 
too. The Frank Neeland Machine Company. Have you got 
that? 

Q. I have a concern known as the Frank Neeland Com- 
pany. 

A. The Frank Neeland Machine Company I think was the 
title. The Lloyd Booth Company, the company I was with? 
You have that, have you not? 

Q. I have. 

A. Now if you read any more you have, I will tell you, but 
I cannot remember all of them. 

Q. I just wanted to see how many you could remember. 
Did you know a concern known as the Eobinson Rea Com- 
pany? 
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A. Robinson Eea Company, but I think they were consoli- 
dated with the Mesta Machine Company. 

Q. Mackintosh, Hemphill & Company? 

A. Yes, they made part of the machinery. 

Q. And the Riverside Foundry Company? 

A. Well, they were in business, yes, making rolls. 

Q. I am asking for any concern you can recall that was iq 
the machinery business. 

A. Yes, sir ; Riverside Foundry Company. 

Q. Can you recall any others 1 

A. There was another in Youngstown, a very small one; 
I think it was the Youngstown Foundry Company. 

Q. And any others that you can recollect? 

A. I told you the Llyod Booth Company, did I? 

Q. You did, yes. 

A. Well, there was one down here, the Philadelphia Roll 
Machine Company, in Philadelphia; they did not get much 
business in the West. 

Q. Was it a large or a small concern? 

A. Not very large ; I may dig out a few more if I look them 
up. 

Q. Those are all you think of now? 

A. Just now, yes, sir. 

Q. State whether or not the Llyod Booth Company, to your 
knowledge, while you were with it, was selling tin plate ma- 
chinery to the tin plate manufacturers generally throughout 
the country? 

A. Yes, sir. 

Q. And was that true of the Lewis Foundry & Machine 
Company? 

A. Yes; they were all bidders, practically all bidders on 
that work. 

Q. All that you have named? 

A. Yes, sir, except Mackintosh, Hemphill & Company, who 
came into it later. At that time they were building engines 
and more heavy steel works machinery, such as blooming 
mills and bar mills ; but not any tin plate and sheet par- 
ticularly; but they came into it later. 

Q. In the course of your experience you became rather 
familiar with the tin trade, I take it? 



1306 UNITED STATES OF AMEBIOA VS. 

A. Yes, sir. 

Q. You knew in a general way the concerns engaged in the 
tin plate business? 

A. Yes, sir. 

Q. Can you state whether or not the concerns that were 
engaged in the tin plate business generally along in 1898 were 
marketing their goods in the same markets ? 

A. Well, a good many of them were, yes; some of them 
marketed through jobbers. 

Q. And in states other than the states in which they man- 
ufactured, I take it? 

A. All of them, yes, sir. 

Q. You become connected with the Beaver Tin Plate Com- 
pany in 1894? 

A. Yes. 

Q. At that time do you know whether or not there was an 
association known as the Tin Plate Association, or something 
of that sort? 

A. Something of that kind ; Sheet & Tin Plate Association, 
or something of that sort, yes. 

Q. Was the Beaver Tin Plate Company a member of that 
association ? 

A. Yes, sir. 

Q. Did that association have meetings? 

A. Yes. 

Q. How long did that association continue in existence? 

A. We continued in existence up to the time of the forma- 
tion of the American Tin Plate Company, and perhaps after 
that ; I do not know ; I did not follow it after that. 

Q. Were the members of that association pretty generally 
taken into the American Tin Plate Company? 

A. Well, the tin plate manufacturing members. 

Q. That is what I mean. 

A. I do not know whether the sheet people carried on that 
association later or not, you know. That is the reason I 
answered you in that way. 

Q. Let us see if we can fix the membership of that associa- 
tion prety well. Do you remember whether or not the Aetna 
Standard Iron & Steel Company was a member of that asso- 
ciation? 
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A. Yes, sir. 

Q. The American Tift Plate Company of EUwoq^, Indiana? 

A. Yes, sir ; I think it was. 

Q. Do yon know who represented them at the meetings ? 

A. Oh, I suppose Mr. Leeds, who was the operating head 
of that company would represent them. I think perhaps he 
represented them. 

Q. Any one else that you recall? 

A. There were a good many meetings, and they might have 
sent down some one else at some time. 

Q. But you have no specific recollection about it? 

A. No. 

Q. The Atlanta Steel & Tin Plate Company of Atlanta, 
Indiana ? 

A. Yes. I do not know who represented them. 

Q. But you recall they were members? 

A. Yes. 

Q. The Baltimore Tin Plate Company, Baltimore, Mary- 
land? 

A. I do not believe they were members. 

Q. The Blairsville Boiling Mill & Tin Plate Mill? 

A. Yes, sir ; I remember they were members. 

Q. The Britton Rolling Mill Company, Cleveland, Ohio? 

A. Yes, sir. 

Q. The Canonsburg Iron & Steel Company? 

A. They were a sheet mill, although they are down there 
as tin mills. They made black plate specialties ; they did not 
have tin plate ; I think they belonged to the association, but I 
am not sure about that. 

Q. The Cincinnati Rolling Mill & Tin Plate Company? 

A. I am not so sure about that; they were not very im- 
portant. 

Q. Crescent Sheet & Tin Plate Company, Cleveland, Ohio? 

A. Yes. 

Q. Cumberland Steel & Tin Plate Company, Cumberland, 
Maryland? 

A. Yes. 

Q. EUwood Tin Plate Company? 

A. Yes. 

Q. Falcon Tin Plate & Sheet Company, Niles, Ohio? 
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A. Yes. 

Q. Great Western Tin Plate Company, Joliet? 

A. Yes. 

Q. Hamilton & Company? 

A. No they did have miUs, but I do not think they 

were members ; I am not sure. 

Q. Humbert Tin Plate Company? 

A. Yes. 

Q. Irondale Steel & Iron Company? 

A. Yes. 

Q. Johnstown Tin Plate Company? 

A. I did not think they were in existence then. 

Q. Perhaps they were not? You are speaking now of 
what time? 

A. You asked me, as I understand, at 1899. 

Q. Yes. 

Mb.. Sevebanoe: 1898. 

Me. Coeneaxt: Immediately before the formation of the 
Tin Plate Company. 

The Witness : I think Youngstown came in later. There 
were a good many of those mills when they were first organ- 
ized that had run along for quite a little while before they 
came in. 

Q. La Belle Iron Works of Wheeling, West Virginia ? 
A. Yes, sir. 

Q. Laughlin Nail Company? 
A. Yes, sir. 

Q. Marshall Brothers & Company, Philadelphia? 
A. Yes. 

Q. Taylor Tin Plate Company? 
A. Yes. 

Q. Morewood Company? 
A. Yes. 

Q. Morton Tin Plate Company? 
A. Yes. 

Q. National Tin Plate Company? 

A. Yes. Now, that National Tin Plate Company, is that 
at EUwood or Monessen? 
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Q. Monessen and Anderson. 

A. They were not built yet. The Anderson was in. 

Q. Neshannock Sheet & Tin Plate Company? 

A. I am not sure about them? 

Q. New Castle Sheet & Tin Plate Company? 

A. Yes. 

Q. Ohio Kiver Sheet & Tin Plate Company? 

A. I do not think so. 

Q. Pennsylvania Tin Plate Company? 

A. Yes. 

Q. Pittsburg Tin Plate Works? 

A. Yes. 

Q. Reeves Iron Company? 

A. I am not sure about that. 

Q. Shenango Valley Steel Company? 

A. They were not built at the time. 

Q. Star Tin Plate Company? 

A. Yes ; I think they were members. 

Q. United States Iron & Tin Plate Manufacturing Com- 
pany? 

A. Yes. 

Q. Wallace, Banfield & Company? 

A. Yes, sir. 

Q. Washington Steel & Tin Plate Mills? 

A. Yes. 

Q. Will you please state whether or not at the meetings 
of that association prices of tin plate and other products 
were determined or agreed upon? 

A. I think they were discussed. 

Q. Were there understandings arrived at as to what they 
should be? 

A. Why, yes, I believe there were at that time. 

Q. And that was done in accordance with a contract be- 
tween the members of the association? 

A. No ; there was no contract. 

Q. There was a contract executed between them. 

A. I never saw a contract ; I do not know that there was. 

Me. Lindabxiry : Why do you say there was ? Why do you 
state that fact? 
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Mb. Cokneatj: I was just going on to produce the evi- 
dence. 

Mb. Lindabuby : You asserted the fact. 

Mb. Cokneau : I am going to produce the contract and ask 
him to identify it ; ask him if this was the contract. 

Mb. Severance : He says there was not any. 

Mb. Lindabuby: I do not mean to infer you meant any- 
thing improper. 

Mb. Cobneau : I assure you, Mr. Lindabury, I did not. 

The Witness: If there was a contract, I will say frank- 
ly I had forgotten about it. 

By Mb. Cobneau : 

Q. I hand you this and ask you to look at it and refresh 
your recollection. 

A. Yes ; you have my name on here. I guess I must have 
been a party to it, but I want to say I had forgotten about it. 

Q. That is all right, Mr. Bray. 

A. What is the date of this thing? 

The Witness: 1896. 

Mb. Cobneau : I ask to have this marked for identification. 

The Witness : I do not think it lasted very long. 

Mb. Cobneau : I move to strike that out as not responsive 
to any question. 

Mb. Sevebance: I can ask it over again. 

(The paper referred to was thereupon marked for identi- 
fication "Government's Exhibit 100.") 

By Me. Cobneau: 

Q. Can you identify Government Exhibit No. 100? 
A. Yes, on account of my signature on there I can identify 
it. 

Q. That is your signature? 
A. Yes, sir. 

Mb. Cobneau: I offer this in evidence. 
(The paper so identified, heretofore marked for identifi- 
cation, was marked Government Exhibit No. 100.) 
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By Me. Cobneau : 

Q. I will read tMs from the beginning. 

"AETICLES OF AGREEMENT 

OE 

TIN PLATE MANUFACTURERS. 

In Consideeation of the mutual promises and covenants 
hereinafter, the undersigned manufacturers of Tin and Terne 
Plate and Taggers Tin, hereby agree with each other and 
one to the other: 

"FiEST :— That they will not sell Bright Coke Tin cheapest 
Terne Plates or Black Plate or Taggers Tin at prices lower 
than may be authorized from time to time by a majority of the 
parties hereto in meeting assembled. 

"Second: — That they will assist in ascertaining the prices 
at which imported plates can be bought, and that they will 
communicate to the Secretary of the Tin Plate Association, 
who shall be the executive officer of the parties hereto, and 
for the purposes of this Agreement, for the use of the Price 
Committee as much information as they can give consistently 
in regard to sales, and prices made by importers and home 
manufacturers. 

"Thibd: — That they will authorize said Price Committee 
to report to the general meetings of the parties to this Agree- 
ment, on the basis of the information obtained an uniform 
base price on Coke Plate, cheapest Ternes, Black Plates and 
Taggers Tin, the differentials in weights including crosses, 
a schedule of what shall be considered odd sizes and the ad- 
vance charge for same, all of which shall rule in the different 
markets of the United States when adopted by any meeting 
of the parties hereto. 

"Fourth: — That when sales are made for delivery at 
points not designated, or for shipments diverted from points 
originally designated, delivered price shall in no case be less 
than established in manner provided herein and in force at 
time of such sale. 
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' ' Fifth : — Meetings of the parties hereto shall be held at 
periods not longer than ninety (90) days, and can be held at 
any time on the call of the Secretary. 

"Sixth: — This contract is to be binding from this date 
and to remain in force until Tuesday, December 22nd, 1896, 
when a general meeting shall be held and until such later date 
as any party or parties hereto may through some owner or 
officer personally present at a general meeting signify his or 
their intention of withdrawing from the arrangement pro- 
vided by the agreement. 

"In Witness Whereof, we subscribe our name this eigh- 
teenth day of November, 1896." 

Mr. Lindabury : That is, it was to continue thereafter un- 
til some of the members withdrew? 

Mr. Corneaxt : Yes, withdrew and announced his intention 
at a general meeting. 

By Mr. Cornbau: 

Q. Do you know whether or not at any general meeting 
any member subsequently announced his intention to with- 
draw from such an agreement? 

A. No. I had forgotten all about that. I do not remember 
about withdrawing, because I had forgotten about the whole 
thing. Of course, I acknowledge my own signature. 

Q. The Beaver Tin Plate Company was sold, or its prop- 
erty or stock was sold, to the American Tin Plate Company, 
was it not? 

A. Yes, sir. 

Q. How did that sale happen to be made? 

A. We were asked for an option on our plant, which we 
gave. It was to be bought in cash or stock or both, at our 
option, and we were notified I think perhaps thirty to sixty 
days after we gave the option that the option would be 
accepted. 

Q. Who asked you for the option? 

A. There was a syndicate which was formed by the Moore 
Brothers, and I think Judge W. H. Moore was the one who 
asked for the option and we gave him the option, and he 
notified us when it was accepted. 
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Q. Had you made any effort to sell the Beaver Tin Plate 
Company to anyone else at that time? 

A. No, sir. 

Q. Were you contemplating going out of business or 
selling out to anyone? 

A. No, sir. 

Q. Was your business in a prosperous condition? 

A. Yes. 

Q. What was the capital invested in your company? 

A. The original capital was $150,000, and I think at the 
time we sold out we had probably accumulated through profits, 
$100,000 more. So that the book valuation was about $250,000 
when we sold out, as near as I can remember, speaking sim- 
ply from memory. 

Q. Do you recall the cash price at which you soldi 

A. It was between $300,000, and $400,000. 

Q. Which amount was it nearer? 

A. It was nearer to $300,000 than to $400,000. 

Mb. Lindabuey: I did not understand how long he had 
been accumulating that $300,000. 

The Witness: I was not asked that question. 

By Me. Cobneau : 

Q. You might state that, if you will? 
A. Four years. 

Q. You say that price was payable either in cash or stock? 
A. In either way, yes. 

Q. Will you detail it a little more. In case you took all 
stock, what would the price be ? 

Mb. Sevebance: Was this in writing? 

The Witness: Yes. 

Mb. Sevebance: We object, as the writing itself would be 
the best evidence. 

Mb. Cobneau : I served notice to produce all these options 
last Saturday. The latter stated it should be tomorrow morn- 
ing. We are putting on Mr. Bray out of order now. If you 
are going to produce that we can take out any evidence that 
it is thought would be incompetent. 

Mb. Seveeanob: I do not think we have any copy of this. 
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By Me. Coeneau : 

Q. Have you any copies of that option? 

A. No, sir. 

Q. Do you know where the original is? 

A. We signed the option and turned it over to the people 
we gave it to. We did not reserve any copy of it. We may 
have had a copy at the time, but we closed that company out 
when we sold out to the tin plate company. 

Me. Seveeanoe : Did the option run to Judge Moore ? 

The Witness : No ; to a syndicate. 

Mr. Severance : It did not run to the American Tin Plate 
Company? 

The Witness: No, sir. 

Me. Severance : Then, of course, we could not produce it. 
We are not the syndicate. 

By Me. Coeneatj : 

Q. Do you know where the copy of that option is 1 

A. No. 

Q. Will you please continue and tell us in detail what the 
arrangement was in case you should take stock instead of 
money? 

A. In case we took stock we would get one share of pre- 
ferred and one share of common for each $100. 

Q. Of cash consideration? 

A. Cash consideration. In case we took money, we got 
cash. 

Q. That is, stock two for one, par value ? 

A. Yes, par value. 

Q. While you were chief engineer of the American Tin 
Plate Company. Mr. Bray, state whether or not any plants 
that had been previously acquired by the American Tin Plate 
Company were dismantled and closed down? 

A. Yes; some were dismantled. 

Q. Can you tell us what those plants were? 

A. If you can read them off I can tell you better. 

Q. Perhaps that would be the better way. 

A. During what period? During all the time I was chief 
engineer ? 
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Q. Let us take the first two years. You were chief engi- 
neer 

A. I was chief engineer from the start. It is a little hard 
for me to answer that from memory. I may make some mis- 
take. 

Q. The Aetna Standard Iron & Steel Company Tin Plate 
Works, Bridgeport, Ohio. State whether or not that was 
closed down? 

A. That was a special sale. The Aetna Standard Iron & 
Steel Company did not sell anything but their machinery. 
They had a plant which they wished to operate, and they 
leased a part of their plant. They could not divide it. It was 
a peculiar proposition, so that they could not divide it, and they 
leased a part of it and sold a part of the machinery. They 
did not sell any real estate. The arrangement was very un- 
satisfactory and that machinery, after that lease expired, was 
moved away. At the time the American Tin Plate Company 
was formed the Aetna -Standard Iron & Steel Company was 
not in a position to give an option on its tin plate plant be- 
cause they made tin plate and made other things in the same 
building, the same engine that ran the tin mill running a 
bar mill ; they could not divide it. It would have been an im- 
possibility to have divided it. So they had some arrangement 
of leasing it, which I cannot give you definitely. 

Q. They leased the right to use it, I understand. 

A. I cannot tell you exactly. There was something of that 
kind. 

Q. And bought the machinery? 

A. Bought the machinery, yes, and the machinery was 
filtfally removed and taken to another plant. 

Q. About when, if you can recall? 

A, I think about two years after the formation of the 
company. I can tell you exactly when that was done. That 
was done when the National Steel Company was formed, be- 
cause the National Steel Company acquired the Aetna Stand- 
ard Iron & Steel Company. 

Q. The National Steel Company was formed, I believe, in 
February, 189'9. "That would 'bfe -only a few months. 

A. I told you I could not tell you exactly. 
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Mk. L1NDABTJB.Y : Well, it was after? 
The Witness : It was after, yes. 

By Me. Cokneau : 

Q. Take the Baltimore Tin Plate Company? 
A. That was dismantled. 

Me. Seveeance: You skipped two there. Did you intend 
to do so? Are you taking them in order? 

Me. Coeneau : I was following another list. 

Me. Seveeance : All right. Go ahead. 

Me. Ooeneau : I have a list of those that I understand were 
closed. 

Mk. Lindabxiey: Are they arranged according to the bill? 

Mb. Coeneau: They follow substantially the bill, I think. 

Me. Seveeanoe: You did not ask about the American. 

Mb. Coeneau: They are alphabetically arranged. 

Me. SfEVEEANOE : You asked only about the Aetna Standard 
and the Baltimore. 

By Me. Coeneau : 

Q. Yes. I asked about the Baltimore. 

A. That was dismantled. 

Q. Can you recall when that was ? 

A. I think it was pretty early in the game ; probably the 
year after. 

Q. Do you recall about how many mills the Baltimore Tin 
Plate Company operated? 

A. I think that was a four mill plant. 

Q. To go back to the Aetna Standard Iron & Steel Com- 
pany; do you know how many mills they operated? 

A. As I told you about the Aetna Standard, they made 
black plate on mills that they also made sheet iron on. We 
did not acquire their mills ; but we did acquire their tinning 
capacity, their finishing capacity, the machinery for the fin- 
ishing capacity, but no real estate. 

Q. Can you tell us what that would be in mills? 

A. I think that was the equivalent of about six mills. 

Q. And Baltimore you think was four mills? 

A. Three or four. 
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Q. Were all of those mills of the Baltimore Company dis- 
mantled? 

A. They were dismantled and the machinery that was good 
was taken to other places. 

Q. Take the Blairsville EoUing Mill & Tin Plate Mill? 

A. That was dismantled. It was a two mill plant. 

Q. When was that? 

A. I do not know the year exactly. 

Q. There were two mills and both mills were dismantled? 

A. Yes. 

Q. Take the Britton Boiling Mill Company, of Cleveland, 
their tin plate works. 

A. That was merely a dipping plant. That was dis- 
mantled. 

Q. Completely dismantled? 

A. Yes. 

Q. About when? 

A. I am making a lot of mistakes in these dates, because 
I have not refreshed my memory, but I would say a couple 
of years. 

Q. It was all within a couple of years, was it? 

A. Yes. 

Q. Can you recall whether or not the Canonsburg Iron 
&) Steel Company's tin plate works were dismantled? 

A. That plant was sold to a competitor. It is going now. 
That is John M. Budke. 

Q. Can you recall when that was? 

A. Yes. That plant was sold just after we moved to 
Pittsburg, about 1901. It was sold to the previous owners. 

Q. Can you recall about how many mills there were in 
that? 

A. I think that was an eight-mill plant. 

Q. Can you recall whether or not the Cincinnati Rolling 
Mill & Tin Plate Company 

A. (Interposing.) That was dismantled. 

Q. How many mills did they have ? 

A. I think they had four. 

Q. Were all these mills dismantled? 

A. Yes. When you speak of dismantling, you mean taking 
down the machinery? 
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A. Yes, and discontinuing? 

A. As a general rule I think the machinery was used in 
other plants. When it was good it would be taken down and 
used in other plants. 

Q. State whether they discontinued operations in the 
plant? 

A. Yes, I understand. 

Q. The Great Western Tin Plate Company. Do you re- 
call about that? 

A. Yes; that was dismantled in the same way. 

Q. Do you remember how many mills they had? 

A. I think that was a four-mill plant; either a two-mill 
or a four-mill plant, I am not sure which. 

Q. Do you recall when that was dismantled? 

A. About 1901, or along about in there. 

Q. You said you thought that was a four-mill plant accord- 
ing to your best recollection? 

A. Yes; it was a four-mill plant, I think. 

Q-. That was the Great Western. The Irondale Steel & 
Iron Company, of Middletown, Indiana? 

A. Yes. That was dismantled. 

Q. Do you recall how many miUs it had? 

A. Four miUs. I am a little hazy on the number of miUs 
in some cases. 

Q. I ask you for the purpose of refreshing your recol- 
lection whether it was six mills? 

A. It may have been six mills. If you have it down there 
six mills, it was probably six. 

Q. The Johnstown Tin Plate Company? 

A. That was dismantled. 

Q. How many mills did they have? 

A. Two or three. 

Q. And when was that dismantled? 

A. I think that came within a few years of the formation 
of the Tin Plate Company. 

Q. Marshall Brothers & Company, of Philadelphia? 

A. That was dismantled within about the same period. 

Q. How many mills did they have? 

A. Six mills. 
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Q. Neshannock Tin Plate Company. What do you know 
about that? 

A. That was dismantled. 

Q. How many mills did they have? 

A. Six mills. 

Q. When was that dismantled? 

A. About three years after the formation of the Tin Plate 
Company, somewhere before 1902, I think. 

Q. The Ohio Biver Sheet & Tin Plate Company? 

A. That was dismantled. That was a two-mill plant. It 
was dismantled about two years after the formation of the 
Tin Plate Company. 

Mr. Sbveeancb : When was the Neshannock Tin Plate Com- 
pany dismantled? 

The Witness : I would say about three years after the for- 
mation of the Tin Plate Company. 

By Mb. Cobneau: 

Q. Wallace, Banfield & Company. 
A. That was dismantled. 

Mr. Severance: Before you go into that, I would like to 
ask how large that Ohio concern was? 
The Witness : A two-mill plant. 

By Mr. Cobneau : 

Q. You say that the plant of Wallace, Banfield & Com- 
pany was dismantled? 

A. Yes. I think that ran for four years. I think the cor- 
poration had that for a little while. That was a four-mill 
plant. 

Q. The Washington Sheet & Tin Plate Mill, Washington, 
Pennsylvania. 

A. That was dismantled. 

Q. How many mills did they have? 

A. I think that was a six mill plant. 

Q. Let me see if you recall about some others. I thought 
you were speaking at first with reference to the first few 
years only, and therefore I only named certain companies. 



1320 UNITED STATES OP AMERICA V8, 

Do you recall whether or not the Atlanta Sheet & Tin Plate 
Company was dismantled? 

A. Yes ; that was dismantled. 

Q. How many mills did that have? 

A. I think it was a six-mill plant. 

Q. Abont when was that dismantled? 

A. I think about 1900 or 1901, or along in there. 

Q. There was some concern at Anderson, Indiana? 

A. Yes. 

Q. Do you know what that was? 

A. Have you not one under "Anderson Tin Plate Com- 
pany"? It was owned by the National Tin Plate Company. 

Me. Sevebanoe: They have it at Monessen and also at 
Anderson. 

Mr. Coeneaxj: I could not find it. 

By Mr. Cobneatj: 

; Q. Was that dismantled? 

A. I do not think so. 

Q. Do you know about the Champion Iron & Steel Com- 
pany of Muskegon, Michigan? 

A. Yes ; that was dismantled. 

Q. How many mills did it have ? 

A. I think that was a six-mill plant. 

Q. Do you recall about when it was dismantled? 

A. About 1902. 

Q. Do you recall when it was acquired? 

A. It was not run very long. It was acquired along in 
1900, sometime after we moved to Pittsburg. We did not run 
it very long. 

Q. How about the Cumberland Steel & Tin Plate Com- 
pany? 

A. I think that was sold to N. G. Taylor & Company. 

Mr. Lindabury : Sold to a competitor. 

The Witness : Yes. 

By Mr. Corneau : 

Q. How many mills did it operate ? 
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A, Four. 

Q. When was it sold, according to your recollection? By 
the way, are you certain it was sold? 

A. There was one of those mills in that district that was 
sold, and I think that was the one. It is being run today by 
N. G. Taylor & Company. 

Q. How about the EUwood Tin Plate Company? 

A. That was dismantled. 

Q. About when? 

A. About 1902, I guess. That was a six-mill plant. 

Q. The Falcon Tin Plate and Sheet Company? 

A. That was dismantled about 1904. 

Q. How many mills did it have ? 

A. Six mills. 

Q. How about the Hamilton Company? 

A. That was a two-mill plant and was dismantled. I do 
not think it was run a year. It was very shortly after the 
company was formed. 

Q. How about the Reeves Iron Company, of Canal Dover, 
Ohio? 

A. That was dismantled. 

Q. Do you remember how many mills they had? 

A. Six mills, but I do not know the year. 

Q. Sommers Brothers, Brooklyn? 

A. Yes, that was dismantled. In that Sommers Brothers 
mill they never expected to run it when they purchased it. 
They just bought the machinery. The seller, was a can manu- 
facturer, wanted the ground, and they just moved the ma- 
chinery. 

Q. How many mills did they have? 

Mb. Lindabtjry: One moment, please. Let me hear what 
that statement was. 

The "Witness : I say the Tin Plate Company merely pur- 
chased the machinery. Sommers Brothers wanted to use 
their ground for an extension of their can factory, and we 
bought the machinery and moved it away. 

Me. Lindabury : They did not have any more use for it? 

The Witness: No, they could not run it profitably when 
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we bought it, and they sold us its machinery and used it some- 
where else. 

By Mr. Coeneat; : 

Q. The Star Tin Plate Company, of Pittsburg? 
A. The machinery was taken out of the plant about 1905. 
The building still stands. 

Q. About how many mills did they have? 
A. Eight mUls. 

Q. The Stickney Company, of Baltimore? 
A. That was dismantled. 

Mr. Lindabtjry: Which one is that? 

The Witness : The Stickney. 

Mr. Corneau : You do not find it in that list. There were 
two companies omitted from the bill — the Stickney and the 
Sommers Brothers. I think that was stipulated later, was 
it not? 

Mr. Lindabury: We never heard of it? 

The Witness: I do not think either of those plants was 
operated by the Tin Plate Company. They were both prac- 
tically inoperative when we bought them. 

Mr. Severance: The Tin Plate Company bought the ma- 
chinery, did they? 

The Witness : Bought the machinery and moved it away. 

By Mr. Corneau : 

Q. Will you please state, Mr. Bray, whether or not the 
agreement or option, whatever it was, that your company ex- 
ecuted at the time of the sale to the American Tin Plate Com- 
pany contained any provision with respect to whether or not 
the officers of that company should re-engage in the tin plate 
business ? 

A. Yes, sir. 

Q. What was the provision? 

A. That provision was that you were not to engage in the 
tin plate business within a radius of 1500 miles of Chicago 
inside of a period of years, which I think perhaps was ten 
years. That is my recollection of it, as near as I can give it. 
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Q. To whom did that extend? 
A. To the syndicate. 

Q. I mean to say, to what officers of your company did that 
provision apply? 

A. We only had two officers, the president and secretary 
and treasurer. That was to myself and to the secretary and 
treasurer, Mr. Scott. 

Q. And to any one else connected with the company? 
A. No. 

Q. Did you ever see the agreements with any of those other 
companies about which we have been speaking that went into 
the American Tin Plate Company? 
A. No, sir. 

Q. Mr. Bray, did you attend what were known as the Gary 
dinners ? 

A. Yes, sir. 

Q. About when did those dinners start? 
A. I think it was in the fall of 1907? 
Q. That is the earliest dinner that you recall attending? 
A. That is my recollection of it. 

Q. And during how long a period did you continue to at- 
tend those dinners ? 

A. Until the time I resigned my position, which was De- 
cember 31st, 1908. Any of those dinners that were held be- 
tween those two periods I attended. 

Q. Do you recall about how many were held? 
A. No ; I do not. There was no regularity about it ; there 
was no special time. I would say five or six. 

Q. Would you say whether or not at the time of the first 
dinner some sort of organization of committees was made 

up? 

A. No; there was no organization at first. In fact, my 
recollection is that it was merely a dinner at which there were 
speeches from different gentlemen in regard to the condition 
of business and the financial condition of business. And the 
financial condition was a very serious thing then. That was 
talked about a good deal; and they talked about the desirabil- 
ity of frankness between us in order to meet the financial con- 
dition. 
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Q. Were you not a member of tlie committee on sheet and 
tin plate ? 

A. Yes ; I was a member of that committee. 

Q. And when was that committee appointed? 

A. I think perhaps there may have been a general com- 
mittee appointed some time. 

Q. That is what I am getting at. 

A. But I do not know about that. I do not recall just how 
it was appointed, and I think that general committee appointed 
these other committees. 

Q. About how soon after the first Gary dinner did that oc- 
cur? 

A. Well, I could not say. I would not be surprised — I sup- 
pose it was shortly after ; I do not know definitely the time. 

Q. Do you recall who else was on the committee besides 
yourself? 

A. The sheet committee? 

Q. I am speaking now of the committee on sheet and tin 
plate. 

A. Mr. Scott, the president of the La Belle Iron Compaijjj 
and the president of the Youngstown Iron, Sheet & Tube Com- 
pany; I do not remember his name. 

Mb. Bolung: Mr. Campbell? 

The Witness: Mr. Campbell. Mr. Scott and Mr. Camp- 
bell. 

By Mb. Coeneatj : 

Q. Did you state where he was from? 

A. Youngstown, Ohio. Mr. Scott was from Steubenville, 
Ohio. 

Q. Are they all the members of that Committee whom you 
can recall? 

A. Yes, sir ; that is all I remember now. 

Q. There were one or two other members, were there not? 

A. I do not know. If you can read any of them to me I can 
tell you whether they were on the committee. 

Q. I was trying to see if I had a list of those members, but 
I do not find it now. How often did this sheet and tin plate 
committee meet? 
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A. I do not recall this committee having one meeting. 

Q. Its having one, or its having more than one ? 

A. I do not recall of its having even one meeting. 

Q. Do you recall meeting any of these gentlemen who were 
on the committee? 

A. Oh, yes. 

Q. Informally at any time? 

A. Oh, we met frequently. 

Q. And where? 

A. Well, we met anywhere; at the club; anywhere you 
might meet informally. We never met by appointment that I 
recall. 

By Mb. Lindabuby: 

Q. Do you mean by informally that you all met together? 
A. No; I say occassionally I might meet one or two of 
those gentlemen at the Duquesne Club. 

By Me. Severance : 

Q. You never met them pursuant to appointment? 

A. No, sir. 

Q. As a member of the committee? 

A. No, sir. 

By Mb. Corneau : 

Q. Did you ever meet around at any of the New York 
Hotels? 

A. No ; no ; I always went to the club here. 

Q. When you met in this way, did you discuss prices ? 

A. Oh, yes, frequently. 

Q. Did each of you announce what his purpose was ? 

Me. Sevbeance: I think I shall object to the witness being 
led any more. Let the witness testify. 

By Me. Coeneau : ; 

Q. State what you did at these meetings. 
A. I said we did not have any meetings. 
Q. You said you met informally. State what you did when' 
you met together. 
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A. I said informally we would meet and we would discuss 
any subject that would be of mutual interest to us. 

Q. Prices, among other subjects, you say? 

A. We would tell what our prices were. 

Q. Just tell us what you would say with respect to prices at 
these times. 

Me. Sevebance: To whom? 
Mk. Cobneau : To each other. 

A. If I wanted to discuss prices with Mr. Scott, for in- 
stance, I might say to him: "How is your trade? Are you 
getting plenty of business f How do your customers take the 
prices? Are they satisfied! Can you sell your stuff at that 
price? Do you think the volume is satisfactory, or do you 
think a lowering of the price would increase the volume?" 
That is aU ; general questions like that. 

By Mb. Cobneau: 

Q. Did you ascertain what his price was? 

A. The prices were stated. We knew what his price was. 

Q. How did you know that? 

A. He stated what his price was. 

Q. By stating to each other? 

A. Yes, sir. 

Q. Was that your price ? 

A. The same price, yes, sir. 

Q. Your prices were in fact the same? 

A. The same, yes, sir. 

Q. Coming back to the Gary dinners, what was the nature 
of the discussion at those dinners, generally speaking? De- 
scribe them to us. 

Mb. Lindabuby: Before you get to that, it is now four 
'clock. 

Mb. Cobneau: Could we not go on a little longer? Mr. 
Bray wants to get away to-morrow morning. 

Mr. Sevebance: We cannot finish him at any reasonable 
hour to-night. 

Mb. Lindabuby: Can you be back on Wednesday? 

The Witness : Yes ; I can be back Wednesday. 
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Me. Coenbau : Very well, then, we can adjourn now. 

(Whereupon, at 4 o'clock p. m., the hearing in the above- 
entitled matter was adjourned until 10:15 o'clock, Tuesday, 
June 11, 1912.) 
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SIXTEENTH DAY. 

Room 720 Custom House, 
New York, N. Y., 

Tuesday, June 11, 1912. 

The hearing was resumed at 10:15 o'clock a. m. before Spe- 
cial Examiner Henry P. Brown. 

Appearances the same as heretofore noted. 

W. P. WORTH, 

called as a witness on behalf of the United States, being first 
duly affirmed, testified as follows : 

DIRECT EXAMINATION, 

By Mb. Dickinson : 

Q. Where do you live, Mr. Worth? 

A. Coatesville, Pennsylvania. 

Q. What is your age, Mr. Worth? 

A. Fifty-six this month. 

Q. In what business are you engaged? 

A. In the iron and steel business. 

Q. Under what name or with what concern? 

A. The Worth Brothers Company is our plate concern. 

Q. Is that a corporation? 

A. That is a corporation. 

Q. You speak of the plate concern. What else? 

A, The Coatesville Rolling Mill Company. 

Q. Is that owned and controlled by the same people ? 

A. Largely so. That is a firm ; it is not a company. It is 
only a name taken as a firm name. 

Q. Are those concerns located at Coatesville? 

A. Yes, sir. 

Q. How long has the firm of the Worth Brothers Company 
been in business? 
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A. I think we incorporated in 1896. We had been there 
before ; I think we started in 1882. 

Q. What do Worth Brothers manufacture ? 

A. Plates. 

Q. And what does the Coatesville Rolling Mill Company 
manufacture? 

A. Tubes and sheets. 

Q. Wrought iron tubes! 

A. Wrought iron tubes. 

Q. How long has that concern been in business ? 

A. We bought that mill at sheriff's sale in 1888. 

Q. The Coatesville rolling mill? 

A. The Coatesville rolling mill. 

Q. Did your company, Worth Brothers, at any time make 
skelp and market it? 

A. That was made at the Coatesville rolling mill plant. 

Q. State whether or not, Mr. Worth, you have been familiar 
throughout this period with the tube business. 

A. Iron tubes for about ten or eleven years. 

Q. Do you know the Allison Manufacturing Company of 
Philadelphia? 

A. Yes, sir. 

Q. Tube mills? 

A. Yes, sir. 

Q. What did that company make? 

A. They were manufacturers of tubes and cars. 

Q. Where did they sell their tubes? 

A. I guess all over the country. 

Q. The American Tube & Iron Company, Middletown, 
Pennsylvania, what did they make? 

A. Tubes and pipe. 

Q. Where did they sell their tubes and pipe? 

A. I imagine all over the country? 

Q. Generally? 

A. I think so. 

Q. When you say you imagine, are you stating the facts 
according to your recollection? 

A. I do not know anything about their business; I could 
not tell you anything from facts about their business. 

Q. Did you sell in competition with them? 
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A. No, they had been bought out by the National Tube 
Company before — 

Q. Which one are you speaking of now? 

A. The American Tube and Iron Company, Middletov/D. 
They had been bought out and become a part of the National 
Tube Company before we started the manufacture of tubes. 

Q. Had you had any acquaintance with the tube business 
before that? 

Me. Lindabuky: They could not very well have been in 
competition then. 

Mb. Dickinson : That is an argument which it is perfectly 
legitimate for you to make on cross-examination. 

A. What was your last question? 

By Mk. Dickinson : 

Q. I say, had you had any familiarity with the tube busi- 
ness before that? 

A. No ; not with the tube business. 

Q. With the pipe business ? 

A. No; we confined our operations entirely to the maim- 
facture of skelp at that time. 

Q. Skelp? 

A. Yes ; we had not started to weld it into form. 

Q. What was skelp used for? 

A. For the manufacture of tubing and pipe. 

Q. Did or did not that bring you in touch with the people 
who were making skelp and who were using skolp in tlie manu- 
facture of pipe? 

A. Yes ; but not with the sale of the finished article. 

Q, Did it bring you into the markets where it was dold? 

A. No ; not in the markets for the sale of pipe and tubes, 
only in the markets for the sale of skelp. 

Q. Who were your competitors in the sale of skelp ? 

A. The Parkesburg Iron Company were manufacturers of 
skelp at the time, and the Crum Lynne Iron Company was an- 
other, the Seyfert Company of Beading. They were some of 
the concerns that I recall that were manufacturers of skelp 
at that period. 
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Q. When you became a mamifacturer of tubes, wbo were 
your competitors? 

A. The Beading Iron Company, Spang, Chalfant & Com- 
pany, the Tyler Tube & Pipe Company, tbe National Tube 
Company. Tbere was another concern, I think, now owned by 
the Allegheny Iron & Steel Company, and still another con- 
cern of which I do not remember the name ; I think just about 
Pittsburg somewheres. 

Q. At that time did you not come in competition with the 
National Tube Company? 

A. Yes ; sold in competition with them then. 

Q. Where? 

A. Wherever the small sizes of tubes, principally locomo- 
tive tubes, were sold, I guess. 

Q. What part of the country was that! 

A. All over the country. 

Q. All over the United States? 

A. Yes. 

Q. Were any of those companies that were taken into the 
National Tube Company and which continued manufacturing 
after they were taken into the National Tube Company com- 
petitors of yours in any of those goods? 

A. All of them that were manufacturers of iron tubes. 

Q. I will call over certain names, and if I call a name that 
was a manufacturer of iron tubes and a competitor of yoars^ 
please state the fact, wUl you? 

The Allison Manufacturing Company. 

A. Yes ; they were competitors. 

Q. The American Tube & Iron Company? 

A. I do not think they were making iron tubes at the time. 

Q. Chester Pipe & Tube Company? 

A. I do not think they were making iron tubes at the time. 

Q. Cohoes Tube Works? 

A. No. 

Q. Delaware Iron Company? 

A. I do not know whether they were in operation at thnt 
time. I think that miU was stopped about that period. 

Q. The National Galvanizing Works ? 

A. I do not know the concern. 

Q. The Ohio Tube Company? 
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A. I do not know that concern. 

Q. The Oil Well Supply Company's Continental Tube 
Works? 

A. I do not think they made tubes. I thiak it was casing 
that they made. 

Q. The Elba Iron Works? 

A. I do not know that concern. 

Q. The Pennsylvania Tube Company? 

A. I think they made principally pipe. 

Q. Did you make pipe? 

A. No. 

Q. The Riverside Iron Works ? 

A. I do not think they manufactured any charcoal iron 
goods. 

Q. Charcoal iron goods? 

A. That is our product. 

Q. How about the Oil City Tube Company and the Syra- 
cuse Tube Company? 

A. I do not think the Oil City Tube Company manufac- 
tured charcoal goods. The Syracuse Tube Company we were 
in direct competition with. 

Q. So that, as a matter of fact, you were in competition 
with very few of these companies that I have named?? 

A. Yes. 

Q. Tou have named all of those with which you were in 
competition? 

A. I have answered as to all the names that you have read 
tome. 

Q. Of the number named to you, you have named those 
who were your competitors ? 

Mr. Lindabury : Tou mean, a little while ago ? 

Mb. Dickinson : No ; in the list that I called off. He testi- 
fied as to those who were competitors. 

Me. Lindabuet : But I think he previously gave the list of 
his competitors? 

Mr. Dickinson : No ; I do not think so. 

Me. Lindabuey : Very well. I mean when he began with 
the Reading Iron Company he gave half a dozen. 
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By Mb. Dickinson : 

Q. Mr. Worth, state whether or not there was a Lap Weld 
Boiler Tube Association, and whether or not your firm became 
a member of it, and if so about what time ? 

A. There was a meeting of some of the charcoal iron tube 
makers. There were meetings held at stated periods of some 
of the charcoal iron manufacturers. I think I attended those 
meetings about 1902, possibly. I will not be certain as to the 
year, but I think it was about that time. 

Q. How long did you continue to attend? 

A. Possibly two years or two years and a few months. 

Mr, Lindabuey : About when did you say? 

The Witness : 1902, when I started to attend them. 

By Mb.. Dickinson : 

Q. Please state who were the members of this association 
when you joined it in 1902 ? 

A. I do not know that you can call it an association. It 
was a meeting of men who were interested directly or indirect- 
ly in the manufacture of these tubes. I do not know that you 
can term it an association. 

Q. Suppose you call it a gathering. Did you get together! 

A. We got together occasionally. 

Q. From time to time ? 

A. From time to time. 

Q. Who got together? Tell us who got together at those 
meetings? 

A. I think, as I recall it, from five to eiglit people. 

Q. State who the people were and what concerns they rep- 
resented? 

A. I think Mr. Timmons was generally there. 

Q. Whom did he represent? 

A. He was from Syracuse. 

Q. Who else was there? Just give the names. 

A. Mr. Worcester. 

Q. What is his first name? 

A. Edward. 

Q. Whom did he represent? 
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A. He represented the National Tube Company, I under- 
stand. 

Q. Who else? 

A. Then there was Mr. Smink, of Reading. 

Q. Whom did he represent? 

A. He is President of the Eeading Iron Compapy, J 
think; and Mr. Chalfant, of Pittsburg; of Spang, Chalfant & 
Company. I think Mr. Converse attended a number of meet- 
ings. 

Q. Representing what? 

A. I do not know just what he did represent. He was con- 
nected with the United States Steel Company. I think he is 
a director of the United States Steel Company. 

Q. What Mr. Converse was that? Please give his initials. 

A. E. C. Converse. I think at one or two meetings Mr, 
Conner possibly attended. 

Q. Whom did he represent? 

A. He was one of the sales agents, I think, of the National 
Tube Company. There may have been other men at different 
times. I do not recall them. 

Q. Did this meeting, or gathering, or whatever you choose 
to call it, have a secretary? 

A. No. I think that Mr. Timmons took charge of ordering 
the dinners, and he paid the bills. We all sent him some 
money, and I think he paid the bills. I do not know whether 
you can call that a secretary or not. He acted more like a 
secretary and treasurer, possibly. I guess it was more as a 
treasurer than anything else, because he paid for the dinne:ps. 

Ql State whether or not you had any understanding with 
those who were there as to percentage of allotments ? 

A. Yes ; they were talked over. 

Q. Was there any understanding as to what percentage 
each one would have? 

A. I think there was an understanding reached as to what 
each mill ought to have. 

Q. Was there any understanding reached as to whether 
or not there would be any penalty if any mill exceeded its 
allotment? 

A. There were certain amounts paid on overshipments 



1336 UNITED STATES OF AMERICA VS. 

exceeding those allotments, and that, as I recall it — it has 
been a good many years ago, and I am not entirely familiar 
with it — as I recall it there were certain penalties for over- 
shipments paid possibly to Mr. Timmons, out of which he 
paid for the dinners, and different presents to the members 
who attended the dinners, and then anything that was left I 
think was divided amongst the members in proportion to 
their allotment, or in proportion to what the shipments ex- 
ceeded. 

Q. State whether or not periodical reports of tonnage 
were made? 

A. I think so. Yes, that is correct. 

Q. How often were those reports made? 

A. I think it was every thirty days, although it may have 
been quarterly, 

Q. What understanding, if any, did you have in regard 
to prices? 

A. Prices I think were discussed at times, but I do not 
recall that there was any positive agreement as to prices. 
' Q. You had no written agreement as to prices? 

A. No; I think not. 
i- Q. Did you have an understanding before you left as to 
what the prices would be? 

A, We would probably understand about what the other 
mills expected to charge. The discussions of prices were 
more as a guide as to what the trade would stand, after 
hearing the conditions of the market, and our mills. 

Q. State whether or not the guide was a common one, and 
was the same as to all of you? 

A. I presume that was generally followed. I know that 
we were in such condition that we could not follow any par- 
ticular price at that time. We had to meet our customers' 
conditions very largely. 

Q. Mr. Worth, state whether or not there was formed 
about November, 1900, a plate association, or a gathering of 
people who were engaged in making that product? 

A. I received an invitation to meet a party of gentlemen 



UNITED STATES STEEL OOEPOEATION ET AL. 1337 

in New York, I think it was during the summer of 1900, to 
discuss the prices of plate and general plate conditions. 

Q. Who gave that invitation"? 

A. I got that invitation from a Mr. Ogden Hoffman, who 
is since deceased. 

Q. Who were at that meeting! 

A. Mr. Schwab was there, and Mr. King; I think Mr. 
Park, and I think Mr. Huston. I cannot be positive about 
any two men there but Mr. Schwab and Mr. King. I remem- 
ber very well that they faced the others. They were sitting 
with their backs toward the window, and the rest of us were 
facing them, and I remember those two men very well. I 
think Mr. McCauley, of Harrisburg, since, deceased, was 
there. 

Q. I will ask whether or not any question arose there as 
to the percentage that the Hlinois Steel Company ought to 
have in allotments? 

A. I think that was at a subsequent meeting, a second 
meeting. 

Q. Oh, that was at another meeting. So you have given 
the names of those who were at the first meeting, bo far as 
you recall? 

A. Yes. 

Q. When did the next meeting take place? 

A. I think about thirty days later. 

Q. State who were at that meeting? 

A. Mr. Schwab was there, and Judge Gary was there. 

Q. Judge E. H. Gary? 

A. Yes. And Mr. King, and I think Mr. Huston. 

Q. What Mr. Huston was that? 

A. Mr. Huston of the Lukens Iron & Steel Company. 

Q. State whether or not at that meeting any question 
arose as to the percentage that should be allowed the Illinois 
Steel Company; and, if so, what occurred? 

A. Yes; there was a general discussion at that time, I 
think, of the percentages all the way through of the different 
mills. 

Q. Do you recall any special question as to any demand 
or claim made by the Illinois Steel Company? 

A. I think we all tried to get our percentages as high as 
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possible. 1 recall that the Central asked for about 10 per 
cent, and I think the Illinois Steel Company asked for 15 
per cent. 

Q. Who represented it I 

A. Mr. McCauley represented the Central Iron & Steel 
Company, and Judge Gary, I think, represented the Illinois 
Steel Company. 

Q. Who were the members of that plate association, that 
is to say, what concerns? 

A. Carnegie Steel Company, IHiuois Steel Company, The 
Central Iron & Steel Company, Jones & Laughlin, Otis Iron 
& Steel Company, Crucible Steel Company of America, Glas- 
gow Iron Company. 

Q. Did you mention the Otis? 

A. Yes. 

Q. The Tidewater? 

A. The Tidewater is another. 

Q. Lukens? 

A. I mentioned Lukens, did I not? 

Mb. Corneaxj: Not in this connection. 

By Mb. Dickinson : 

Q. I do not think you said Lukens. 

A. Well, I intended to. 

Q. The American Steel & Wire Company? 

A. Yes, that is right; that is another one. 

Q. State whether or not an agreement was made as to the 
percentages that would be allowed the various members of 
that association as to the plate that should be sold by them? 

A. I think there was some understanding arrived at, but 
I do not recall having signed any agreement. 

Q. But do you recall that there was an understanding 
and agreements? 

A. Yes ; I think there was an understanding reached. 

Q. Was there an association formed? 

A. Well, there was an understanding reached; I do not 
know how far matters would have to go to constitute an asso- 
ciation, but there was an understanding reached, but I do not 
recall having signed any papers. 
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Q. Did they reach an understanding that they would ap- 
point a commissioner, or did they not? 

A. Yes, sir, I think there was a commissioner to keep a 
memorandum of the records. 

Q. Did they reach an understanding that they would make 
reports to the commissioner'? 

A. There were reports made. 

Q. Did they reach an understanding that there would be 
an allotment as to percentages of plates? 

A. That is right. 

Q. And these allotments were fixed as to each member of 
the association? 

A. Yes, sir ; that is right. 

Q. State whether or not they reached an understanding 
that they would make reports from time to time to this com- 
missioner. 

A. That is right. 

Q. Did they or did they not agree to pay into the associa- 
tion a certain amount of money? 

A Yes, sir; there was a small amount of money paid in 
as a binder of good intent, think, on the part of those pres- 
ent to follow as far as possible the guide as to prices. 

Q. Did they reach an understanding as to the prices at, 
which they would sell? 

A. They discussed prices from time to time. 

Q. State whether or not they did agree what the prices 
would be. 

A. Yes ; they discussed prices from time to time and stated 
what they ought to be, considering all conditions. 

Q. And as to what they Would sell at? 

A. Yes ; they expected to sell at certain prices. 

Q. I ask you whether or not they had a schedule of prices? 

A. There was a fixed base, I think. 

Q. A fixed base? 

A. Yes. 

Q. State whether or not that association operated under 
that agreement, and if so, for how long? 

A. I think that start was made in the latter part of 1900, 
and it must have run along probably until 1904 or the early 
part of 1905, as I recall it. 
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Q. Tou have spoken of two meetings and who were present 
at them. Now state from time to time at the subsequent meet- 
ings who were present representing the various companies as 
I will call them off to you. 

For instance, the Carnegie Steel Company? 

A. I think Mr. Bope was always the man who was present. 

Q. Was anyone else there representing that company at 
any time? 

A. Yes; sometimes there were other people. 

Q. Who were they? 

A. I recall Mr. Dinkey has been there at times; I think 
Mr, Corey was there at one or two meetings, and I think Mr. 
Schwab attended until after the formation of the Corpora- 
tion, and then I think that work was shifted off on Mr. Bope. 
I guess he was busy with other matters. 

Q. Who represented the Illinois Steel Company at these 
meetings before the formation of the Corporation? 

A. Judge Gary attended one or two of those meetings, 
but I think that work was soon pushed off on Mr. BuflSngton, 
as I recall it. 

Q. Who was Mr. Buffington? 

A. At that time I think he was vice-president of the 
Illinois Steel Company. 

Q. What is he now? 

A. I think he is president of the Illinois Steel Company, 
is he not? 

Q. Before the formation of the Steel Corporation, who 
represented the American Steel & Wire Company at those 
meetings ? 

A. Mr. Palmer may have been at a few of them; I think 
likely he was ; but Mr. Hirsh I think usually was. 

Q. How do you spell his name? 

A. H-i-r-s-h, I think it was ; I do not recall it. 

Q. You have mentioned the names of those who partici- 
pated in this agreement. What percentage did they repre- 
sent of the output of the plate products of the United States 
at that time ? 

A. Which? 

Q. All those that were in that plate agreement, 

A. I do not know; I really do not know. There were some 
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mills outside of it. There was the Carbon Iron & Steel Com- 
pany at Pittsburg that was operating entirely independently, 
and the Allegheny Iron & Steel Company at Portsmouth, and 
La Belle ; I think the Lackawanna at that time was not mak- 
ing plates. 

Q. Have you mentioned the names of all that you know 
that were making plates that were not in that agreement. 

A. The Alan Wood Iron & Steel Company. They made 
some lighter plates. 

Q. Taking the combined output of those and comparing 
it with the combined output of the others, what would you say 
was the relative proportion? 

A. Possibly the men that gathered together occasionally 
might represent 90 or 95 per cent of the plate output of the 
country, 

Q. You have heard of certain convivial occasions spoken 
of as the Gary Dinners, have you? 

A. Yes. 

"Q. We will speak of them as Gary Dinners, because they 
have been referred to in that way, and not as any opprobrious 
epithet at all, but simply to designate particular gatherings. 
Did you ever attend the so-called Gary Dinners and lunch- 
eons? 

A. I did. 

Q. Where did the luncheons take place! 

A. They were held at clubs, usually. 

Q. At what times were they held? Were they held more 
or less frequently than the dinners? 

A. No; I guess not. I guess there was about the same 
number of each, as far as I can recall. 

Q. About the same number of each? 

A. Possibly. 

Q. Which preceded the other, if there was any regular 
order? 

A. There was no order of procedure. 

Q. Did they come about the same time with no reference 
to each other? 

A. No; I think with no reference to each other? 

Q. So there were dinners occasionally and luncheons oc- 
casionally? 
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A. Occasionally. 

Q. And those luncheons were usually at clubs'? 

A. Clubs, yes. 

Q. State whether or not you attended & luncheon on Feb- 
ruary 18, 1909, and, if so, where that took place and who was 
present. 

A. I think that was the date that there was a luncheon at 
the Railroad Club, as I recall it. 

Q. In a room at the Eailroad Club? 

A. Yes, sir. 

Q. Who were present there? 

A. I could not tell you about that; there was quite a num- 
ber of people. 

Q. Tell some of those who were present. Was there any- 
body present there representing the United States Steel Cor- 
poration or connected with it in any way? 

A. Yes, sir ; Judge Gary was there. 

Q. Was there anybody there representing 

A. Willis King, as I recall it, was there. 

Q. That is Willis King of Jones & Laughlin? 

A. Yes, sir. I think possibly Mr. Powell Stackhouse was 
there. 

Q. Was Mr. Pelton there? 

A. I think so ; yes, I think I recall Mr. Felton was there. 

Q. Was Mr. William E. Corey there? 

A. I do not recall whether he was there or not. I think he 
was, but I will not be positive of it. 

Q. And if anything was said there with regard to prices 
or anyone having cut prices or that a policy would be adopted 
with respect to it, please state fully what was said. 

A. Well, Judge Gary had always been a man for keeping 
a steady market. He had adways suggested that thought in 
former meetings, and at that time he thought that the market 
conditions were such that it might be better to reduce prices, 
and he made a statement to the others that they would pursue 
a policy of reducing prices. 

Mr. LiNDABURY : They? 

The Witness: His company; that is, the United States 
Steel Company, would pursue a policy of reducing prices. 
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By Me.. Dickinson : 

Q. Was anything said previous to that about independents 
having cut prices 1 

Mr. Lindabuby : I do not think you ought to lead the wit- 
ness on such a subject. 

Mb. Dickinson : I am asking if anything was said ; I am 
hot asking what was said. 

A. I do not recall anything that was said. I stated in the 
beginning, in a broad way Judge Gary had always felt that it 
was a good thing to have a stable market, and at that time 
he advised us that market conditions and all conditions, gen- 
eral conditions, were such that he felt that his company would 
probably reduce prices. 

By Me. Dickinson : 

Q. Was there any question raised there about independ- 
ents having cut prices 1 Was anything said by anybody there 
about it? 

A. I do not remember whether there was anything said 
at that meeting or not. It was generally known that there was 
a cutting of prices. I do not think it needed to be mentioned 
there, because everyone knew it within the trade. 

Q. Who called the meeting? 

A. I presume we were there by Judge Gary's invitation. 

Q. And you all know, at that time, that the independents 
had been cutting prices! 

A. Yes; the trade knew there was a general cutting of 
prices. 

Mk. Lindabuey : He did not say independents. 

By Me. Dickinson : 

Q. Who had been cutting prices ? 

A. All the mills, I think. There was a genreal cut in prices. 
Q. Had your mill been cutting them? 
A. I imagine we were in line with the rest. 
Q. I am not asking you foi- imagihatioA. Do yoU khow 
whether you had, or had not? 
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A. I will tell you I cannot give you specific cases, because 
I would have to look up our books or contracts. 

Mr. Lindabuey : He had a feeling of that kind. 
The Witness : That is my belief. 

By Me. Dickinson : 

Q. That is your belief, that you had been cutting prices? 

A. I imagine so. 

Q. Cutting them from what? 

A. From the prices that a short time before, had preceded. 

Q. Where had those prices been talked of, if they had been 
talked of? 

A. I think I can explain that better this way : Following 
the panic of 1907, there was a lowering of prices. We had 
very poor trade until the summer and fall of 1909, when there 
was a very active demand and prices were forced up, as a nat- 
ural consequence, by the demand. Then, in the spring of 1910 
the demand had fallen off greatly. The result was there was 
a general cutting of prices, because there were fewer orders 
to be had. 

Q. Before this meeting which followed this cutting of 
prices, had the prices been uniform? 

A. The list prices had been probably uniform, but the dis- 
counts or drawbacks, or whatever you might call it, might 
not have been uniform. 

Q. Was this cutting of which you speak a cutting of the 
list prices? 

A. The cutting established February 18, 1909, was a cut- 
ting of the list prices. 

Me. Lindabtjet: 1909? 

The Witness: Was not that 1909, that you said that meet- 
in occurred? 

Me. Lindabtjet: 1910, I thought. 
Me. Dickinson : No. 1909. 

By Me. Dickinson : 

Q. Who established it on that date? 

A. Judge Gaiy said for his company that there would be 
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a lowering of prices, and, naturally, the rest of us, if we were 
going to get any business, would have to do the same thing. 

Q. State, as nearly as you can, what language he used ta 
regard to the attitude of his company, its previous attitude 
and the attitude that it was then to assume? 

Mk. Severance: What do you mean by "previous atti- 
tude?" 

Mr. Dickinson : Before the change. 

Mb. LiiNDABtrRY : What he said at this meeting with regard 
to the previous attitude of his company and its present and 
intended attitude. 

Mb. Sevbbance: No. 

Mb. Lindabuey: That is the way I understood it. Judge. 
In other words, what was his speech. 

By Mb. Dickinson: 

Q. Yes. Tell what he said? 

A. I think heretofore we had had some guide — 

Q. If you will excuse me, Mr. Worth, I am asking you what 
Judge Gary said. 

A. I am coming to that. 

Q. I am not asking you what heretofore you had. 

A. I am coming around to that. 

Q. All right. 

A. I think before that we had had some guide as to prices ; 
as to list prices ; as to base prices ; and, at that time, I think he 
decided that the market conditions were such that he did not 
care to have any guide, and he said he did not want his hands 
tied in any direction. 

Q. He said he did not want his hands tied in any direction? 

A. That he did not want his hands tied in any direction, 
yes. 

Q. Before that you had had a guide? 

A. Before that we had had a guide. 

Q. At that meeting you cut loose from that? 

A. There was no guide after that, for some months, I think. 

Q. There was no guide after that. Was there or not an 
open market, after that? 
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A. You might call it tliat, if you want to. There was no 
guide for several months, I think, following that meeting. 

Q. State whether or not you were a member of the com- 
mittee on plates, that either was appointed or got together in 
some way in connection with the Gary dinners? 

A. There were some committees arranged for the differ- 
ent classes of manufactured articles. I had nothing to do with 
the selection of those committees, but I think my name ap- 
peared on one of them. I do not remember whether they were 
the result of the Gary dinners, or whether they were 
formed as part of the American Iron & Steel Association, but 
it is my thought that they were merely subcommittees, a re- 
sult of the American Iron & Steel Association. I cannot recol- 
lect positively about that, but I do not think they were a part 
of the Gary dinners, at all. I think they were the result of the 
American Iron & Steel Association. 

Q. You do recall that there was such a committee? 

A. Yes. 

Q. I will ask you whether Mr. Stackhouse was Chairman 
of that committee? 

A. I think I was told that he was. I do not recall the com- 
mittee, at all. 

Q. Do you remember whether Mr. Bailey was on the com- 
mittee? 

A. I do not think I ever attended a committee of that kind. 

Q. Did you attend any meetings, informal or otherwise, 
that were held by producers of plate, from time to time ? 

A. Oh, yes. We used to meet from time to time at different 
places, and discuss conditions. 

Q. Tell me where you met. Recall some of those meetings 
and who were present? 

A. We had one meeting at the Duquesne Club, in Pittsburg. 

Q. When was that? 

A. I do not remember the date, at all. 

Q. About what year? 

A. Let me see. 

Q. Was that after this plate agreement ended, or not? 

A. I do not think I can fix that. I think it was possibly 
smmething over two years ago. Three y6ars ago. 

Q. It was, then, after the plate agreement ended, was it? 
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A. Oh, yes. 

Q. That is what I asked. 

4-. Oh, yes. 

Q. Who were at that meeting? 

A. Mr. King I remember, again, very well. I do not re- 
call any others. I think very likely Mr. Bope was there, but 
I do not know positively. 

Q. Was Mr. Huston there? 

A. No; I do not remember whether he was there or not. 
He attended, usually, when he was not away from home ; but 
at times he was away. 

Q. How did you get together? How did you know that 
you were going to have a meeting? 

A. I think Mr. King wrote and asked me to come out to 
lunch with him at the Duquesne Club. That is my recollec- 
tion. 

Q. Then the other meetings were held at what time and 
place? 

A, Well, there was one, I think, a lunch here in New York, 
and another one, I think, in Philadelphia. 

Q. Who attended the one here in New York? 

A. I do not recall who attended that meeting. 

Q. Were they producers of plate? 

A. Yes ; they were plate people, yes. 

Q. Were there a number of them? 

A. I do not think there were. As I recall it, it was rather 
a small gathering. 

Q. Can you tell what companies were represented at any 
of those meetings? 

A. I think in Philadelphia Jones and Laughlin were rep- 
resented; the Lukens Iron & Steel Company was represented; 
the Glasgow Iron Company was represented ; the Carnegie 
Steel Company was represented. 

Q. Who represented the Carnegie Steel Company? 

A. I think Mr. Bope or Mr. Bonner. 

Q. Tell us what you did at those meetings, besides having 
a dinner or luncheon? 

A. We would ask the conditions of the order books of the 
different mills. I think Mr. Bope very generally explained the 
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condition of their mill, first, that being the largest one. He 
would say that we had good business on our books, and we 
know of a lot of business coming up which will make more busi- 
ness for us, and conditions are very satisfactory; or else, if it 
were the reverse, he would say that. He would say orders 
are light in the plate department, and we do not know of very 
much coming up m the near future ; and we would be guided, 
very largely, by the conditions as represented around the 
table. 

Q. Did you get down to the question of prices ? 

A. I think, in a general way, we would discuss prices as a 
guide, as to what would be the proper thing, after knowing 
the condition of the order books. 

Q. Would you reach a conclusion as to what the proper 
thing would be? 

A. I think very generally the different members would 
say: "Well, my order book is such that I feel I will sell for 
the present at such and such a price." 

Q. State whether or not each understood that the other was 
going to sell at that price? 

A. No; there was no understanding that they were posi- 
tively going to keep that price. Those prices were a guide 
as to what they would do. 

Q. There was no written agreement? 

A. No. 

Q. There was no penalty? 

A. No ; there was no penalty. 

Q. There was nothing in the nature of a rigid contract? 

A. There was no contract; there was no tonnage allot- 
ment; nothing. 

Q. Was there an understanding that those prices were 
to continue until information was given of a change? 

A. The understanding, I think, was usually that if a man 
made a statement that he would probably be able to sell at a 
price, he would likely maintain that price until conditions 
changed. Of course the next day there might be a very vast 
change of conditions. 

Q. Would you notify the others before making a change? 

A. Xo; I am sorry to say that was not always followed. 
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Q. I do not remember whether you said that Mr. Stack- 
house attended any of those meetings or not? 

A. I think he did usually attend, up to the time of his re- 
signing from the Cambria Steel Company. 

Q. Do you know what time that was? 

A. No ; I do not recall. 

Q. How about Mr. Bailey? Did he attend? 

A. The Central always had a representative, or generally 
they did. Either Mr. Bailey or Mr. Hall. Mr. Hall was 
sometimes the man. 

Q. Did Mr. Huston attend? 

A. Mr. Huston or his man Van Ormer, one of the two were 
there. 

Q. You were always there? 

A. I attended them myself. 

Q. Mr. Dinkey or some other representative of the Car- 
negie Steel Company was there? 

A. Well, usually Mr. Bope and Mr. Bartel was pretty much 
always present. 

Mk. Dickinson : That is all. 

CEOSS EXAMINATION, 

By Mb. Lindabuey : 

Q. Mr. Worth, after the associations which existed before 
the Steel Corporation was formed had been dissolved, at the 
end of 1904 or the beginning of 1905, as you have stated, was 
there ever any arrangement or agreement between the manu- 
facturers of steel products that you had a part in, touching 
either prices or output? 

A. No, sir. There was no agreement. 

Q. Did you ever have an understanding or agreement 
after the beginning of 1905, with your competitors in the 
manufacture of any class of steel by which prices were fixed? 

A. Not formally fixed. There were sometimes discussions 
as to what the general conditions would warrant, and there 
may have been at times a base price fixed as a guide, as to 
what those conditions would warrant us to charge. 

Q. Nobody ever sold, I suppose, at the base price, did they? 
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A. Yes. 

Q. That was not the selling priee, was it? 

Me. Dickinson : Let him answer. 

The Witness : Yes. T^at was a selling price. 

By Mr. Lindabuey: 

Q. Tell what it was. I do not know what you meant by 
"base price"? 

A. That was a selling price. Then there were certain 
drawbacks and discounts which were allowed, in addition to 
that. 

Q. Each man made his own discount or gave his own 
drawback? 

A. I am afraid that, while it ^vas the impression that we 
would stick, as far ^s possible to the base price, as a matter 
of fact I do not think it was lived up to. We may have left 
therp witl^ the impression that the price would be a base, 
but I do not think they were lived up to. 

Q. With respect to what line of production are you speak- 
ing, now? 

A. Plates only. 

Q. Only with regard to plates ? 

A. Yes. 

Q. Where, if at any place, was there any meeting of the 
manufacturers of plates, after the association broke up, at 
the beginning of 1905? 

A. Where? 

Q. Yes. 

A. There were the meetings I referred to a while ago, one 
at the Duquesne Club, at Pittsburg. 

Q. You mean the one at New York, one at Pittsburg and 
one at Philadelphia? 

A. Yes. 

Q. These are the ones you mean? % ^ 

A. Yes. 

Q. They are the only ones you recall? 

A. I imagine there were others here in New York. I do 
not think there was but one — there may have been more than 
one — in Philadelphia. I do not recall that. It was a good 
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many years ago, you know. There were several meetings of 
this kind held. 

Q. Were they informal meetings? 

A. They were informal meetings, yes. 

Q. They were held at irregular times? 

A. Held at irregular times, yes. 

Q. When you got together, what did you do at these 
meetings ? 

A. We discussed general conditions. 

Q. Did you inform each other as to the condition of your 
respective trades? 

A. That is Just what I stated a while ago. 

Q. You did that, did you? 
• A. Yes. 

Q. You told each other what your sales had been, did you? 

A. Especially what our prospects of sales were, as to how 
much business we had on the books. 

Q. As to what your unfilled orders were? 

A. That is it; as to what our unfilled orders were, and 
what we expected to get in. 

Q. And the prices you had been getting? 

A. The prices we had been getting and the prices we ex- 
pected to get. 

Q. And the prices you expected to get? 

A. Yes. 

Q. For what purpose did you do that? 

A. I think it was so that we might each understand the 
condition of the other's mills. If one mill was running light, 
you know, you would naturally expect that they would cut 
prices considerably, and we might look out for something 
ahead; whereas, if the mills were all in pretty good condi- 
tion, and t|ieir* order books were fairly well filled, and my 
order book was in good shape, I would know that I had a 
reasonable prospect of very little cutting ahead by my com- 
petitors. 

Q. Is informatiiDn of that kind desirable or necessary in 
the trade? 

A, It is very desirable. 

Q. Had you been in the habit of getting that in the earlier 
days, before you had these friendly meetings? 
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A. Before the United States Steel Corporation was 
formed we did. 

Q. But before that. How did you get this information in 
those earlier days, before you had any associations? 

A. Before we had an association we did not have so much 
of it. 

Q. But you got some information as to what your com- 
petitors were doing, did you not? 

A. We got it from our customers. 

Q. That is what I mean. 

A. Yes. 

Q. Did you get information as to the prices your custom- 
ers were paying? 

A. Not very satisfactory information. 

Q. But did you try to get information? 

A. Yes; that is the only way we could get it, before we 
met together as manufacturers. 

Q. Was it regarded as essential that you should get as 
much of that information as possible? 

A. Very necessary. 

Q. You could not carry on your business without it? 

A. No; not satisfactorily. 

Q. Instead of getting the information from your custom- 
ers and by rumors, in the old way, I understand that at these 
friendly gatherings you gave it up to each other? 

A. Yes. 

Q. Was that a substitute for the old methods of getting 
information? 

A. It was. 

Q. I ask you again why you wanted it; why you got it; 
why you told the others what you were doing, and they told 
you what they were doing? What was the object of it? 

A. We could better arrive at what prices would be proper, 
after we knew all the conditions. 

Q. And was that what you meant by saying that this in- 
formation was gotten, or was furnished as a guide? 

A, That is right. 

Q. What did you mean by "as a guide"; as distin- 
guished from an obligation or a bond? 
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A. Yes. You know, in the Plate Association, it was more 
binding, of course. 

Q. In the earlier days? 

A. Yes; but after that was given up, there was nothing 
binding. There was no pressure, or anything like that. 
There was no tonnage allotment. The only thing we could do 
would be to state around the table the condition of our books, 
and what we expected to obtain. 

Q. That is, you laid your cards on the table? 

A. That is right. 

Q. And when you went away from there was any man 
bound as to either price or output? 

A. No. 

Q. Did any man undertake to bind himself as to either 
price or output? 

A. He expected when he left there probably to get the 
price that was generally talked over as long as conditions 
were the same; but, of course, those meetings were not very 
frequent and conditions will change in the iron business over 
night, you know. 

Q. Did any man, so far as you heard, pledge himself for 
any definite time to any price? 

A. No. 

Q. At any time? Did that ever occur after these associa- 
tions broke up? 

A. No ; I think not ; there was no definite period. 

Q. Was there any time in your observation when any man 
left any of these meetings bound at all as to any price or 
output by any agreement or any promise? 

A. There was no agreement; there was no tonnage; there 
was no forfeit. It was merely a discussion between gentle- 
men as to the condition of their plants, and what they thought 
under the circumstances, after getting a true statement of 
affairs, they would probably be able to charge. 

Q. I take it when an important manufacturer, like the 
Steel Corporation, or the Carnegie Company or Jones & 
Laughlin or yourself, made a statement as to your condition 
and the general state of trade and your idea of what price 
those circumstances justified, it had its effect or impression 
upon everybody else? 
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A. Yes; the buyers would probably learn almost as soon 
as we left the meeting the condition of the mills, just as we 
would get it there, and on account of the mill eonditions that 
the manufacturers thought they would be able to get about a 
certain base price, and I think very generally after that tlie 
buyers would contract for fair tonnages. 

Q. At one of the meetings you attended and at which 
Judge Gary was present, you say he made a statement that 
he was going to be free, and he was not going to be bound. 
He made that statement more than once, did he not? I do not 
mean in words, but in substance? 

Me. Dickinson: Let us call for the words. I object to 
the substance. 

Mr. LiNnABURY; I have a right to the substance. State 
your objection and we will go on. 

A. No ; he was not bound, but I think Judge Gary in his 
former talks had alwJays been for a fixed price and he would 
be free to tell us about what his company was expected to do, 
and at that time there was the absence of any price which 
he expected to charge. 

By Mr. Lindabuby : 

Q. You never heard Judge Gary enter into any agree- 
ment as to price, did youf 

A. No. 

Q. On behalf of his company? 

A. Not the United States S'teel Corporation. 

Q. I am speaking of the time after the Steel Corporation 
was formed and when he was representing it. 

A. No. 

Q. On the contrary, you heard him at many of the meet- 
ings say that he would not agree as to a price, did you not^ 
or as to output? 

A. Yes; I think in part of his speeches. Of course, they 
are a matter of record. 

Q. I mean that happened again and again, did it not? 

A. Yes ; I think he generally made that statement. 

Q. That there would be no agreement as to output or as 
to price? 
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A. Yes, sir; I remember that very thoroughly. 

Q. Did he not say that in substance at every meeting at 
which he spoke on the subject? 

A. I think that was generally part of his remarks. 

Q. And the statement that he made that you have quoted, 
at the February, 1909 meeting, was not different from his 
other speeches except in the mere verbiage, was it? 

A. He did not give us a guide as to what he was going to 
pursue ; I do not think he knew himself ; I do not think he did. 

Q. At other meetings he had stated what the policy of the 
company was going to be? 

A. Yes. 

Q. And at this meeting he did not state anything about 
what the company was going to do? 

A. No ; he did not say anything, because he did not know 
sufiSiciently to name a policy. 

Q. The only difference between that meeting and the oth- 
ers was that he gave no guide? 

A. That is true. 

Q. By which you could steer your course, is that it? 

A. That is right. 

Q. He never attempted to lay down a rule for the rest of 
you, did he? 

A. No. 

Q. Or to bind anybody to any rule? , 

A. No. 

Q. Or any policy that he favored? 

A. No. ' 

Q. At any meeting? i 

A. No ; except so far as he felt that it would be to the inter- 
est of all to make broad statements there of their condition 
and what they probably expected to do, and be frank with each 
other. 

Q. He always advised that, did he not? 

A. Yes. 

Q. And he advised full publicity of the affairs of each? 

A. Yes, and he always gave that, I think to the news- 
papers, right after the meetings were held. 

Q. And advised frankness between the manufacturers? 

A. Always. 
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Q. And friendly relations, did he not? 

A. Always. 

Q. And that they should trnst each other? 

A. That was part of it. 

Q. And that they should tell the truth to each other as to 
their affairs? 

A. Yes. 

Q. And he also advised that they should state their several 
prospects, so far as they fairly could, did he not? 

A. Yes, sir. 

Q. But he never advised that they should agree as to their 
prices of output, did he? 

A. No ; I think he always stated that they could not do that. 

Q. He stated too that his company would not do it? 

A. Yes. 

Q. He stated that more than once? 

A, Yes, sir. 

Q. You heard him state that many times? 

A. Yes. 

Q. That his company would not agree on either of those 
subjects? 

A. Yes. The subject of his talks was always the same with 
the same idea except that one meeting and he could not give 
us any guide as to what he expected to do. 

Q. That is, at that one meeting he could not tell you what 
his company was going to do? 

A. We did not know, and I do not think he knew himself, 
because there were a good many changes in the next few days. 

Q. You did not any of you know what you were going to 
do, did you ? 

A. No; I guess not. 

Q. You spoke of a meeting being attended by Mr. Converse 
in the early days, when you say he was a director of the Steel 
Corporation. He was at that time also connected with the Na- 
tional Tube Company, was he not? 

A. I do not think he was an officer of the National Tube 
Company. As I recall it now, I do not think Mr. Converse put 
any money into those meetings. Of course, we chipped in. 
He was there more as an honored guest. 
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Mb. DiOKmsoN: Who was that? 

The Witness : Mr. Converse. He had been in the business 
before ; he was the father of the tube business, you might say, 
and he was there as an honored guest. 

By Me. Lindabuey : 

Q. That was the Lapweld Tube Association? 

A. I do not think you would call it an association. 

Q. That is what Mr. Dickinson calls it, and a gathering as 
you call it? 

A. Yes. 

Q. And you all put up some money? 

A. Yes. 

Q. And you ate it up ? 

A. We ate most of it up and some of it went for presents. 

Q. Was there any assessment beyond sufficient to pay for 
the dinners you ate? 

A. I think so ; I think there was a little over. 

Q. A little over? 

A. Yes. 

Q. The over was for presents? 

A. Presents were taken out of part of it, and the balance 
was distributed among those who were not quite up to their 
allotments. 

Q. The "lame ducks"? 

A. I suppose you would call them lame ducks. 

Q. The distribution of that was very small, was it not? 

A. Yes; very small. 

Q. Trifling, was it not? 

A. Yes, sir ; trifling. 

Q. These dinners, I take it, were modest? 

A. They were very nice dinners. 

Q. Did you have champagne ? 

A. I do not recall the menu, you know, right straight 
through, but they were all right. 

Q. That kept up for two years and two months ? 

A. I think it was over two years. 

Q. How do you fix the two months? 
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A. I do not think I fixed it at two months. I think I 
said a little over two years, as I recall it. 

Q. Did it end with a joUifioation or a funeral, or just die, 
just fade away? 

A. I think at one of those meetings, the last meeting, as 
I recall it, Mr. Worcester seemed to have some inside informa- 
tion that some one thought they had better be given up, and 
I could not tell at the time whether he thought they were a 
good thing or a bad thing or whether the information had 
come to him that they had better be discontinued. 

Q. You did not know whether it was on moral grounds or 
legal grounds or pure business? 

A. That is it. 

Q. It might have been on any one of the three, I take it? 

A. That is right. 

Q. And Worcester was a National Tube man? 

A. He was a National Tube man. 

Q. And it was because of his objections, then, or at his 
suggestion, that they were given up? 

A. I think so, yes. 

Q. And I take it the most you gave up was the dinner ? 

A. Yes. 

Q. That is the most there was in it, was it not? 

A. That is the most there was in it. 

Q. I thought so. That is all. 

EEDIRECT EXAMINATION, 

By Me. Dickinsojst : 

Q. Mr. Worth, you were asked about an understanding 
or agreement. Do you distinguish between the two, as to 
whether one is more formal than the other? 

A. I think I do. 

Q. What do you mean when you speak of agreement? 

A. Agreement, I think, is a more binding document than 
an understanding, and an agreement might be reduced to writ- 
ing, whereas an understanding would be more in the line of 
conversation which would admit of different interpretations. 
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Q. You regard an agreement, when yon speak of agree- 
ment, as a written, binding document"? 

A. Not necessarily. I think agreements are very general- 
ly reduced to writing. 

Q. I was just asking you what you had in your mind when 
you were speaking of entering or not entering into agree- 
ments ? 

A. Well, in the old Plate Association, the understanding 
there was reduced to writing, as I recollect it, which would 
make it more in the nature of an agreement; whereas the 
other I would think was nothing more than an understanding. 

Q. In regard to these prices that you talked of, did you 
or did you not have an understanding as to what the prices 
would be? 

A. So far as the discussions around the table as to the 
condition of our order books and the conditions of trade at that 
time, that it would probably warrant us in charging about so 
much for our goods just at that period now, what the con- 
ditions might be the next day, you know, might be very great- 
ly different. 

Q. When you reached an understanding we will call it 

understanding as to what it would warrant, did you and 

the others present notify those who had been accustomed to 
meet with you and who were not present what the under- 
standing was as to the price I 

A. I think those who were not present were sometimes 
called up, or the next time they were met by any of those who 
were present they would state a little as to what was deter- 
mined at that meeting, what was learned at that meeting as 
to the condition of the different order books and what the 
different members expected to do as the result of the informa- 
tion gained at the meeting. 

Q. State whether or not after these meetings you yourself 
advised any of those who were not there as to any under- 
standing reached in regard to what price you thought you 
would be warranted in charging. 

A. I do not recall that I did that. I would be the natural 
one to advise my neighbor, but he was generally present or 
else had a representative present, so that I do not know 
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whether as a matter of fact there was any case of the kind, 
but that would be the general plan, I think. 

Q. That was part of the plan? 

A. I thiiik that was the whole idea, so that we might all 
have full information as to what was obtained by an inter- 
change of ideas around the table. 

Q. What all? 

A. All those who were manufacturers of plate who 
would come together at any time. 

Q. Did that mean all that were called independents, or 
all those who had been acting together? 

A. I think pretty much every one who made plates was 
notified, unless it may have been the Carbon Steel Company, 
and I think they have always concentrated on a special class 
of trade which was not so much in competition with others, 
and I think they have generally acted quite independently. 

Q. So the notification went to all of your competitors? 

A. Practically all of them. 

Q. Practically all of your competitors ? 

A. Yes. 

Q. You spoke of the policy laid down by Judge Gary. I 
will ask you whether or not that policy was always followed. 

A. Judge Gary did not state anything about prices. He 
might state in some of his discourses as to the advisability of 
trying to maintain what had gone before, or there might be a 
time when some concessions should be made, or something of 
that kind; but I cannot recall that he said anything about 
prices in his discussions. 

Q. "Were you at a dinner there on January 11, 1911? 

A. 1911? That was a year ago. I do not recall such a 
dinner. Was that one of the regular Gary dinners? If so, I 
was there. I think I attended them all. 

Q. Then if one of them did occur on that date, you were 
there ? 

A. I think I was there; I do not think I missed any of 
them. 

Mr. Lindabtjry : He had better find out, before he gives a 
speech, because if we find he was not there — 
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Mr. Dickinson : I understand he says he was at all of them. 
The Witness : I might have been at the time, you know. 

By Me. Dickinson : 

Q. You do not mean to say then you were at all of them? 

A. I was at all of them, I think, at some time during the 
dinner. I did not stay through all of them. 

Q. Did you miss any of his speeches? 

A. I do not recall. 

Q. Was not that the piece de resistance usually? 

A. I missed his speech the other day at the Iron & Steel 
Institute. I was sorry for it, too, but I was not over here in 
time. 

Q. You could not say whether you heard his speech on that 
day? 

A. No ; I could not tell you. 

Me. Dickinson : That is all. 
(Witness excused). 

CHARLES S. TEENCH, 

called as a witness on behalf of the United States, being first 
duly sworn, testified as follows : 

DIEECT EXAMINATION, 

By Mb. Coeneatj : 

Q. Will you state your full name, Mr. Trench? 

A. Charles S. Trench. 

Q. And your business ? 

A. Editor of the American Metal Market and Daily Iron &I 
Steel Eeport, of the firm of C. S. Trench & Company, Metal 
Brokers. 

Q. How long have you been a member of the firm of C. S. 
Trench & Company, metal brokers? 

A. Since it was started, thirty-one years ago. 

Q. Have you ever at any time been interested in any other 
way in the tin plate business? 
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A. I was interested in the manufacture of roofing plates at 
Norristown, Pennsylvania. 

Q. What was the name of the firm or concern? 

A. Norristown Tin Plate Company. 

Q. And what was your position with that company? 

A. For three or four years I was the selling agent. After 
that I became the proprietor. 

Q. During what period was that? 

A. It was started first in 1892, and I took it over about 
1895 or 1896. 

Q. Then you were its selling agent from 1892 to 1895 or 
1896? 

A. Yes. 

Q. And proprietor from that time on? 

A. Yes, sir. 

Q. Did that concern manufacture tin plate? 

A. Did it manufacture tin plate?' 

Q. Yes. 

A. It manufactured what we call in the trade terne plate, 
which is the tin plate when used for roofing purposes. 

Q. When you say manufactured, do you mean that it man- 
ufactured from the raw material up, or from some intermedi- 
ate point? 

A. No ; we manufactured from the black plate to the finish- 
ed material. 

Q. Then it did not make its own black plate? 

A. It did not make its own black plate. 

Q. What is the term usually applied to manufacturing 
concerns of that sort, the common term? 

A. They call it a dippery. 

Q. Prior to the time of the formation of the American 
Tin Plate Company where did you get your black plates for 
the Norristown Tin Plate Company? 

A. We got them from the Star Tin Plate Company, Mar- 
shall Brothers Company, the Cumberland Sheet & Tin Plate 
Company, and I think other concerns ; but those were the three 
principal ones. 

Q. Do you recall about when the American Tin Plate Com- 
pany was formed? 

A. It was formed in 1898. 



UNITED, STATES STEEL CK?KPOEATION ET AL. 1363 

Q. After it was formed, where did you get your black 

A. I got my black plates from the fulfilhnent of contracts 
made wUh the companies which I had running, which com- 
panies were taken over by the American Tin Plate Company, 
and ^yhen they took them over, of course, they had to take 
tJl^ (apfitracts that they were obligated on. 

Q. 4nd thereafter, what did you do about getting black 
plates; that i^, after those contracts ran out? 

A. I got some from the Lalance & Grosjean Manufactur- 
ing Company. 

Q. Anyone else you recall? 

A. No. 

Q. Did you endeavor to get black plates anywhere else? 

A. I did. 

Q. Where? 

A. I endeavored to get them from the American Tin Plate 
Company. 

Q. Did you get them? 

A. No. 

Q. Why? 

A. I am quite sure I tried the St. Jjouis S|;afliping Com- 
pany, and I think I tried th^ W^j.ttaker Irop Cpjpapany, I 
thjuk the name of the firm vas- 

Q. What is the reason you were unable to get plates from 
those concerns, if it is the fact you were unable to get them? 

A. I was told they could not spare them. 

Q. In each instance? 

A. Yes. 

Q. How often did you endeavor to get black plates from 
the American Tin Plate Company? 

A. I do not think I applied to them more than once. 

Q. Why? 

A. Because it was generally understood that they had no 
black plate to spare, and that was the experience of the other 
men in the same trade, who told me the same thing. 

Q. How did you learn that that had been their experience? 
A. By conferences with them. 

Q. More than one conference? 
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Mb. Seveeance: I want to object to this as purely hear- 
say ; it is not any conference with the tin plate company, is it, 
but with other people? 

Mb. Coeneau : With other people ; speaking of statements 
made by them at such conferences. 

Me. Sevebance: I understand, but you cannot introduce 
talks with outside people and make it evidence against the 
Tin Plate Company. At least, not in ordinary court pro- 
ceedings. I do not know what you can do in this case. I ob- 
ject to this as hearsay. 

(The question was repeated by the stenographer as above 
recorded.) 

By Mb. Cobneau: 

Q. Will you answer that question? 

Mb. Sbveeance : I move to strike out the two proceeding 
answers on the same ground. 

The Witness: May I answer it? 

By Mb. Cobneau : 

Q. Yes, you may answer it. 
A. Yes, sir; more than one. 

Q. State whether or not there was a meeting of dippers 
held at which that subject was discussed? 

Me. Sevebance: I object to that as irrelevant and hearsay, 
it not being claimed that the defendants or any of them were 
present at any such meeting; and I also object to it as leading. 

A. There was a meeting held in the summer of 1899. 

By Mb. Cobneau : 

Q. Who called that meeting, if you know? 

Mb. Seveeance: Same objection. 

A. I did. 

Mb. Sevebance: I would like the objection to cover all 
testimony relating to any such meeting. 
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Me. Dickinson : The general objection of irrelevancy and 
incompetency? 

Me. Seveeance: Yes, and as hearsay. And if I have a 
special objection that it is leading I will put it. 

By Mr. Corneau : 

Q. Where was the meeting held? 

A. It was held at the Fulton Club. 

Q. In this city? 

A. Yes, sir. 

Q. Do you recall who were present at that meeting? 

A. I think I can recall some of them. There was a repre- 
sentative of the Wheeling Corrugating Company, Mr. Glass, 
the Phillips Tin Plate Company of Philadelphia, FoUansbee 
Brothers of Pittsburg, Merchant & Company, Philadelphia, 
and, I think, N. & (x. Taylor Company. 

Q. How about Meu^r Brothers? 

A. Meurer Brothers were also present, Mr. Jacob Meurer. 

Q. Will you just state to us please, the discussion that 
occurred at that meeting or what occurred at that meeting? 

Mr. Severance : My objection covers that. 

A. We discussed the position that we found ourselves in 
of not being able to get a supply of what was our raw material. 
Shall I go on further? 

By Mr. Corneau : 

Q. Yes. 

A. And the discussion wns what we should do in the mat- 
ter or if there was anything we could do. It was the sense 
of those present that the solution of our difficulties was to put 
up what are known as tin plate mills. 

Q. You spoke about the discussion with reference to the 
difficulty in getting black plate. Will you give us what was 
said, as nearly as you can recall it? 

Mr. Severance: The same objection with reference to that. 

A. Well, we exchanged views as to whether we had been 
able to get any black plate for our various plants, and we all 
seemed to have had the same experience that I had had. 
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By Mk. Cobneau : 

Q. What concerns were, at that time, supplying black plate 
to the trade? I mean, what concerns were engaged in the 
manufacture of black plate for the trade? 

A. LaLance & Grrosjean Manufacturing Company; St. 
Louis Stamping Company; the Whittaker Iron Company — I 
think that was the name of the firm in that year.* 

Q. Those are the ones you recall now that were making 
black plates at that time? i^ 

A. That is all that I can recall at the moment. 

Q. Tell us what the business of the St. Louis Stamping 
Company was? 

A. Their business is the making of raw material for their 
manufactured goods, which consist in enamel ware and tin 
plate products, cans and things like that. 

Q. Do you know whether or not that company was engaged 
in ma,nufacturing black plates for the trade generally, or 
whether they were engaged in the manufacture of plates 
for their own use in making these articles which you say they^ 
dealt in? 

A. It was understood that it was for their own use. 

Q. Will you tell us the facts in that respect with reference 
to LaLance and Grosjean? 

A. The same. 

Q. You, however, obtained some black plates from La 
Lance and Grosjean? 

A. I did. 

Q. How was that? 

A. I knew Mr. Cordier very well, who was a member of 
the firm, and, at my solicitation, he from time to time was able 
to give me a limited supply. 

Q. I will read over to you, Mr. Trench, the names of 
various concerns, and would like you to tell me, as I read them 
over, which of them, if any, were engaged in the manufacture 
and sale of black plates for tinning, at the time of the forma- 
tion of the American Tin Plate Company : Griflfiths Charcoal 
Iron Mills? 

A. They were engaged in the manufacture, but I do not 
know that they were a seller of black plate. 
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Mb. Severance: These are in the petition, are they? 

Mb. Cobneau : No. This is the list that was read, I think, 
, by Mr. Eeed, during the examination. It is,a list of various 
cohcerns that have been mentioned at one time or another. 

Me. Sevekance : They are not in the petition! It is not the 
list of the companies given there? 

Me. Coeneau : No. These are not the ones that were taken 
over by the Tin Plate Company. 

Me. Sevbeanoe: What was the first one you mentioned? 

The Witness : They did not exist. 

By Me. Coeneau : 

Q. When were the Grriffiths Charcoal Iron Mills organized, 
as nearly as you can recall? 

A. They were organized, according to my remembrance, 
about a year after the formation of the American Tin Plate 
Company. 

Q. The National Enameling and Stamping Company? 

A. They were the same as the St. Louis Stamping Com- 
pany; the St. Louis Stamping Company was merged into that 
company. 

Q. When that company was formed? 

A. Yes. 

Q. The Parkersburg Iron & Steel Company? 

A. I do not know anything about them. 

Q. N. & G. Taylor? | 

A.* They were not making black plates at that time. 

Q. They were dippers, as I understand your testimony a 
while ago? 

A. At that time. 

Q. The Alcania Company, Avonmore? 

A. They were building, but they were not completed and 
ready to act. 

Q. The Washington Tin Plate Company? 

A. It was not in esxistence. 

Q. The Whittaker-Glessner Company? 

Me. Sevbeanoe: Do you mean by that that the Washing- 
ton Tin Plate Company never existed? 
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Mb. Corneau: With respect to the time of the organiza- 
tion 

Mb. Severance: He said it was not in existence. (To the 
witness.) Do you mean that it was built afterwards? 

The Witness: I do not think it was started, sir, until the 
following year after the formation of the American Tin Plate 
Company. 

Mb. CoRNEAtr : Mr. Severance, there was a Washington Tin 
Plate Company taken into the American Tin Plate Company, 
which is probably in your mind. 

Mb. Severance: That is what I thought. 

(By request the stenographer repeated the question, as 
follows :) 

"Q. The Whittaker-GHessner Company?" 

The Witness : That was a consolidation of the Whittaker 
Iron Company with some other interests which also included 
the Wheeling Corrugating Company, Mr. Glass. 

By Mr. CoBNBAU: 

Q. And when did that consolidation occur, as you recol- 
lect? 

A. I coTlld not tell you. 

Q. With reference to the time of the formation of the 
American Tin Plate Company? 

A. It was after that. 

Q. Speaking now with reference to the time of the forma- 
tion of the American Tin Plate Company : Was the Wheeling 
Corrugating Company engaged in the manufacture of black 
plates at that time? 

A. At the time of the formation of the American Tin 
Plate Company it was not. 

Q. The American RolUng Mill Company, Middletown, 
Ohio? 

A. I could not give you any information alaout that. 

Q. Are you still interested in the Norristown Tin Plate 
Company? 

A. It no longer exists. 

Q. What became of it? 
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A. The company was disbanded after the sale of the 
property. 

Q. To whom was the property sold? 

A. To the American Sheet & Tin Plate Company. I be- 
lieve that was the name at that time. 

Q. When? 

A. In 1899. 

Q. I imagine that was before the formation of the Ameri- 
can Sheet and Tin Plate Company. 

A. Then it must have been the American Tin Plate Com- 
pany. I am not quite sure when the change of name took 
place. 

Q. How did you happen to make that sale? 

A. It was suggested to me by a friend. I had a patent 
that was thought to be valuable. It was thought that perhaps 
I could make a sale of that patent, and, in that way, finish 
my business. 

Q. Wer6 you anxious to sell? 

A. I was, under the conditions that existed. 

Q. To what do you refer? 

A. I could not run the plant. 

Q. Why not? 

A. I could not get black plate. 

Q. What was the nature of the business carried on by 
the Norristown Company, with reference to the manufacture 
of special brands for jobbers? 

A. That was a part of our business, manufacturing these 
special plates, under our patents. 

Q. State what position that put your company in with 
reference to the necessity for getting black plates and con- 
tinuously operating? 

A. I could not be expected to hold my customers and to 
have them continue their private brand under my manu- 
facture unless I could give them a steady supply. 

Q. Why was a steady supply necessary! 

A. It stands to reason, if you have a special brand of 
any article, that you have advertised and put on the market, 
that if you cannot supply it, and have a period of time of 
six months or a year pass, your work is useless. 
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(Whereupon, at 12:30 o'clock p. m., a recess was taken 
until 2 o'clock p. m.) 



AFTER EECESS. 
The hearing was resumed at 2 o'clock p. ni, 
C. S. TRENCH, 
resumed the stand for further 

DIRECT EXAMINATION. 

By Mb. Cokneau : 

Q. Did I ask you this morning, Mr. Trench, to whom the 
Norristown Tin Plate Company was soldi 

A. You did. 

Q. I am not sure that you told us this morning what is 
the business of C. S. Trench & Company? 

A. Metal brokers. 

Q. In what sorts of metal? 

A. Tin, copper, lead, spelter, amalgam. 

Q. And you said, I believe, that you had been in that busi- 
ness for some thirty odd years? 

A. Yes; that is the present business of C. S, Trench & 
Company. 

Q. How long has that company been in business ? 

A. Prior to about 1900 our principal business was selling 
tin plate. 

Q. How long have you been connected with the Amer- 
ican Metal Market Company, is it? 

A. Yes. 

Q. And the Daily Iron & S'teel Report? 

A. About thirteen years. 

Q. What is your connection with these companies? 

A. I am president of the company and the editor of the 
paper. 

Q. What papers do they publish? 
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A. Ptiblish the American Metal Market and the Iron & 
Steel Report on business days, the Steel Metal Digest once a 
moi;th, and Metal Statistics once a year. 

Q. State whether or not you have to do with the prepara- 
tion of Metal Statistics. That is this book which I hold in 
my hand, as I understand? 

A. I have general supervision of it. 

Q. What is the general nature of the statistics published 
in that book? 

A. Production, prices, and other information that can be 
expressed in statistics, regarding the steel and metal trade. 

Q. Will you please tell us just what sort of an organiza- 
tion you have for the collection of statistics with reference 
to production and prices — how you go about it ? 

A. We have an office in New York, of course, and an office 
at Pittsburg, and those statistics are the result of the daily 
or weekly developments in the trade. 

Q. Ascertained in just what manner? 

A. They come up from time to time, and they are ob- 
tained when the information is available to the public. 

Q. By representatives of the publications, as I under- 
stand? 

A. We collect them. 

Q. The book "Metal Statistics," as I understand, also is a 
summary or resume of the statistics published daily or at 
longer intervals in your other book? Is that right? 

A. Yes ; and prior to our publications. 

Q. Do you know the standing of your publications in the 
trade generally with reference to reliability! 

A. I think "Metal Statistics" is accepted as the authority. 

Mr. Cobneau: We offer in evidence the tables found on 
pages 23, 27, 31 to 35 both inclusive, 37, 49, 51, 53 to 55 both 
inclusive, 63, 71, 73, 75 and 77 of the book entitled "Metal 
Statistics for 1912," published by the American Metal Market 
and Daily Iron & Steel Report. 

It is agreed that those pages may be put in without offer- 
ing t'h(^ entire book. 

(The tables so identified were offered in evidence and 
marked as follows: Page 23, Government Exhibit No. 101, 
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June 11, 1912; page 27, Government Exhibit No. 102, June 
11, 1912 ; pages 31 to 35, Government Exhibit No. 103, June 11, 
1912; page 37, Government Exhibit No. 104, June 11, 1912; 
page 48, Government Exhibit No. 105, June 11, 1912; page 
49, Government Elxhibit No. 106, June 11, 1912; page 51, 
Government Exhibit No. 107, June 11, 1912; page 53, Gov- 
ermnent Exhibit No. 108, June 11, 1912; page 54, Govern- 
ment Exhibit No. 109, June 11, 1912; page 55, Government 
Exhibit No. 110, June 11, 1912; page 63, Government Exhibit 
No. Ill, June 11, 1912; page 71, Government Exhibit No. 
112, June 11, 1912; page 73, Government Exhibit No. 113, 
June 11, 1912; page 75, Government Exhibit No. 114, June 
11, 1912; page 77, Government Exhibit No. 115, June 11, 
1912.) 

CROSS-EXAMINATION. 

By Mb. Seveeance: 

Q. Mr. Trench, you said that you had been engaged in 
what is known as the business of a dipper of tin plate in con- 
nection with the Norristown Tin Plate Company? 

A. I did. 

Q. And in the fall of 1899, as I understood you, you sold 
your plant, together with a certain patent, to the American 
Tin Plate Company? 

A. Yes, sir. 

Q. Without going into details, what was the patent ? Was 
it something that had to do with the making of tin plate? 

A. Yes, sir; it was the patent for coating black plates 
with tin, and also for the purpose of making what is known 
as roof plate. 

Q. Was the process covered by the patent that you spoke 
of such as has since been employed by the American Tin Plate 
Company? 

A. It was. 

Q. Still used by them, is it not? 

A. I think they advertise it as one of their best plates. 

Q. It was purchased by them with the plant that you had? 

A. Yes. 

Q. Was there a separate price for each? 



UNITED STATES STEEL OOBPOBATION ET AL. 1373 

A. No. 

Q. Or was it a lump price? 

A. One lump price. 

Q. In general, will you describe your plant which you sold 
the Norristown Tin Plate Company? ' 

A. Our plant was what is called a dippery. Our raw ma- 
terial was cold rolled, pickled and annealed black plates, pig 
lead, pig tin, pahn oil and acids. On receiving the black plates 
we would pickle them in acid, and then they would go to 
what we call the tinning pots. They would pass through these 
tinning pots and that was the process of manufacture. They 
came out then the finished material. 

Q. Have you any recollection of the cost of that plant it- 
self! 

A. I have a recollection of what I paid for it, but I do 
not know what it was originally. 

Q. What did you pay for it? 

A. About $20,000. 

Q. And what did you receive for the plant and the patent? 

A. $50,000. 

Q. And the patent, you say, was a useful patent and is still 
used? 

A. Yes. 

Q. And the product made under it is widely advertised? 

A. Yes. 

Q. Did you regard that as only a fair price, and the fair 
value of the plant, and the patent? 

Mb. Cokneau : I object to this as incompetent, irrelevant 
and immaterial. 

A. I considered the plant, under the circumstances ex- 
isting, virtually worthless. I considered I was selling my 
patent. 

By Mr. Sbvebangb : 

Q. Did you consider the price paid a fair and reasonable 
price ? / 

A. Under the circumstances, yes. 
Q. You considered that the patent itself was sufficiently 
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valuable so that the $50,000 was not an exorbitant or out of 
the way price to pay for that property, did you not? 

A. I think it was worth more than that under ordinary 
circumstances, but under the circumstances that existed at the 
time I was satisfied to accept it. 

Q. It was fairly worth at least that! 

A. In my estimation it was worth more. 

Q. You said that you were unable to buy black plate from 
the American Tin Plate Company because it did not have any 
to spare. I think you so stated this morning? 

A. Yes, sir. 

Mr. Coeneau : I beg your pardon. I understood him to 
say that was what he was told by them. 
The Witness : That was my statement. 

By Mr. Severance : 

Q. You understood that to be the fact, did you not? 

A. I understood that they could not spare the plate. 

Q'. Is it not a fact that it came to your knowledge at that 
time and afterwards, that the American Tin Plate Company 
had to go into the market and buy plate itself at times ? 

A. Tin plates? 

A. No ; black plate buy black plate at times ? 

A. After the formation of the American Tin Plate Com- 
pany? 

Q. Yes. 

A. I have no knowledge about that. 

Q. You do not know of that? 

A. No, sir. 

Q. You do not know to the contrary? 

A. Well, I frankly do not see where they could have bought 
it? 

Q. I mean abroad. 

A. They might have bought it abroad, yes. 

Q. And you do not know, as a matter of fact, whether or 
not they did buy black plate abroad at times to take care of 
their business? 

A. I do not know. 

Q. You could have bought black plate abroad? 



UNITED STATES STEEL CORPOHATION ET AL. 1375 

A. Certainly. 

Q. You said this morning that you attended a meeting, 
of certain manufacturers also called dippers, and you named 
them, at which meeting there was talk of building a plate 
mill? 

A. Yes, sir. 

Q. Did those gentlemen build a plate mill? 

A. No, sir. 

Q. Or did any of them afterwards build a plate mill? 

A. Yes ; some of them afterwards biult a plate mill. 

Q. Not long after? 

A. I think within two or three years. 

Q. Which of the dippers at that time built plate mills of 
their own afterwards? Can you name them? 

A. N. & Gr. Taylor Company bought a mill and changed it 
so they could make black plate. 

Q. From whom did they buy it? 

A. I could not tell you, I do not remember. 

Q. What other ones built plate mills ? 

A. The Wheeling Corrugating Company made an arrange- 
ment with the Whittaker Iron Company by which they got 
black plate. 

Q. Then did they consume all the black plate that the Whit- 
taker Iron Company made ? 

A. I do not know. 

Q. Did you know of any of it being in the market? 

A. Not at that time. 

Q. You spoke of the St. Louis Company, and that the stamp 
works out there took their supply as far as they made it. That 
is true, is it not ? 

A. I think so. 

Q. They declined to sell you black plate, did they not? 

A. I could not get any from them ; I did not get any from 
them. 

Q. That is what I mean ; you could not get any from them 
because they needed it for their own use? 

A. For their own requirements. 

Q. The fact is that all the manufacturers of tin plate whose 
needs consumed their production of black plate refused to sell 
it, is not that true ? 
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A. Yes, sir. 

Q. Was black plate imported at that time to some extent? 

A. I think there was black plate imported by two firms in 
Philadelphia, to a small extent. 

Q. "Who were they? 

A. I cannot speak positively, but my impression is that N. 
& G. Taylor Company and Merchant & Company both imported 
some black plate. 

Q. After you sold the Norristown plant did you engage in 
manufacturing or have you since been a broker and publisher? 

A. Simply a broker and publisher. 

Q. You stated to counsel that you are a general metal 
broker, as I understood you. Is that right? 

A. Metals. 

Q. Will you kindly name the metals that you handle? 

A. At present or since then? 

Q. Yes; at present? 

A. Pig tin, copper, lead, spelter, antimony. 

Q. Where is the pig tin produced that you handle, Mr. 
Trench? 

A. The bulk of the tin of the world is produced in the East 
Indies, what we call the Malay Peninsula. 

Q. And where is that production mainly controlled — ^in 
London? 

Mb. Corneatj: Objected to as immaterial? 

A. Do you mean the production or the price? 

By Me. Sevebance : 

Q. The price and the handling of the product so as to con- 
trol the price? 

A. Controlled in London. 

Q. Is the American Sheet & Tin Plate Company, the suc- 
cessor of the American Tin Plate Company, a large consumer 
of pig tin? 

A. The largest in the world. 

Q. As a metal broker, if you do not mind stating, how does 
the amount that you handle compare with that handled by 
other brokers in this country? 
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Mb. Corneau : That is also objected to as immaterial. 
Me. Sevebance : You asked him about it. 
Me. Coeneau: I know. 

(By request, the stenographer reepated the pending ques- 
tion.) 

By Me. Seveeance : 

Q. I simply want to get at the fact as to whether you are 
handling it on a large scale or upon a small scale. 

A. I think we are the largest sellers to the American con- 
sumers of that metal, acting as brokers. 

Q. That is what I have been told, and I wanted to develop 
it. Do you sell pig tin to practically all of the American con- 
sumers, or a great number of them? 

A. All that I can. 

Q. You can sell to a good many, can you not? 

A. Yes; I think so. 

Q. Among others do you sell pig tin at times to the Amer- 
ican Tin Plate Company? 

A. To the American Tin Plate Company? 

Q. The American Sheet & Tin Plate Company, it is now. 

A. I sell, yes, to the United States Steel Corporation 
through the United States Steel Products Company. 

Q. That is, you sell to the United States Steel Products 
Company which buys its importations for the American Sheet 
& Tin Plate Company? 

A. Yes. 

Q. And you sell to a great number of other manufacturers ? 
That is true, is it not? 

A. That is right. 

Q. You have stated that the price of pig tin is controlled in 
London. That is true, is it not ? 

A. They endeavor to control it over there, and are pretty 
successful. 

Q. At times is it not a fact that they have in London what 
is substantially a corner in pig tin? 

A. Yes. 

Q. They try to get that, do they not, at times ? 

A. That is what they work for. 
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Q. And the price that the American Sheet & Tin Plate Com- 
pany has to pay for its pig tin or that any manufacturer in the 
United States has to pay for that pig tin^ is fixed, to an extent 
by these corners, is it not? 

Mb. Corneau : I think I shall enter an objection to his testi- 
fying concerning these corners, unless you qualify him as 
knowing the facts with reference to the corners. If you waiit 
to show how the market is fixed, that is, perhaps, a different 
question. 

Mb. Severance : He is the largest dealer in pig tin in the 
United States. 

Mr. Cobneatj : It is all right if he testifies to what he knows. 

Mb. Severance : I will take the chances on it. 

(By request, the stenographer repeated the pending ques- 
tion, as follows:) 

"Q. The price that the American Sheet & Tin Plate Com- 
pany has to pay for its pig tin or that any manufacturer in 
the United States has to pay for that pig tin, is fixed, to an 
extent by these corners, is it not?" 

The Witness. : If they have to buy at the time the corners 
are in existence. 

By Mb. Severance: 

Q. And if there is no corner in immediate operation, still 
the price is fixed over there, as you know, from your knowl- 
edge of the business, and the American manufacturers have 
to pay that price to get the tin. Is not that true? 

A. In most cases. 

Q. What is the custom of the consumers of pig tin in this 
country as to carrying large stocks, either afloat, abroad or 
in warehouses? 

A. They are naturally influenced by their ability to carry 
and their view of the future and the market. 

Q. Do they at times buy ahead, largely? 

A. Yes. 

Q. How long ahead? 

Mb. Coeneau: If you know? 
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By Mb. Severangb : 

Q. Yes, if you know. He knows, I think, Mr. Corneau. 

A. All the way from thirty days to three or four months. 

Q. Have you, at times, as a broker, had difficulty in obtain- 
ing pig tin for your customers by reason of the existence of 
these corners abroad? 

A. I have. 

Q. At such times will you state whether or not the Amer- 
ican Sheet & Tin Plate Company qr the United States Steel 
Products Company, which you say buys pig tin for the Sheet 
& Tin Plate Company, has sold pig tin out of stocks that they 
had on hand to their competitors so they could continue in 
operation? 

A. They have been sellers of tin at times. 

Q. Under those circumstances, have they not? 

A. Usually. 

Q. Have you, yourself, gone to the management of the 
Steel Products Company and procured from them tin for 
your customers who were their competitors because these 
corners abroad made it impossible for them otherwise to 
continue in business? 

A- I have bought for other consumers and also for other 
independent tin plate companies, from the Steel Corporation, 
yes. 

Q. When you could not get deliveries on account of the 
existence of these conditions abrqad? 

A. Yes. 

Q. And at what prices did you buy? At the market 
prices, under those circumstances? 

A. The cheapest we could, which made the market for 
New York. 

Q. Were you charged anything more than the fair price 
of the pig tin that they sold to you, to give your competitors 
the relief under those circumstances? 

Mb. Cobneau: Just a moment. That is objected to. 
The Witness: Shall I answer? 
Mb. Cobneau : He may answer what the prices were. 
Me.. Sevbbance: He may answer what I asked him. 
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The Witness : The price of pig tin is based on what you 
could buy it at from day to day. That is the market. 

By Me. SEVBtRANCE: 

Q. And did they charge you more than that? 
Mr. Corneau: That is objected to. 

By Mb. Severance: 

Q. Under those circumstances? 

Mr. Corneau : That is objected to, on the ground that the 
witness has already testified that the market was fixed from 
day to day. 

By Me. Severance: 

Q. Go ahead. 

A. Whatever I bought the metal at was the best that T 
could buy it at on the day in question. 

Q. What I am trying to get at is this: Did they take 
advantage of the necessities of their competitors when they 
let you have pig tin, under these circumstances, pig tin that 
they bought for their own use, by putting an exorbitant price 
upon the product? 

Mb. Corneau : That is objected to upon the ground that it 
has not been shown that they bought that pig tin for their 
own use and on the further ground that it is a mere matter 
of speculation, anyway. 

By Me. Severance: 

Q. I will cover that one objection now. 

The United States Steel Products Company and the 
American Sheet & Tin Plate Company are neither of them 
jobbers of tin, are they? They buy for the consumption of 
their own company, do they not? 

A. It is so understood, yes. 

Mr. Corneau: I wish to enter the same objection to that 
question, and move to strike out the answer on the ground 
that Mr. Trench is not qualified to speak with reference to 
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the purpose for which those companies buy, he not being in 
any way connected with them. 

Mb. Sbvebanoe: He is your expert. 

Mr. Coknbau : Not in reference to what their business is. 

Mb. Sbvebance : Oh, yes. He is an expert tin man. 

By Mb. Seveirance: 

Q. The prices of tin plate in the United States are gov- 
erned, to a very considerable extent, are they not, by the 
price of this raw material, pig tin? 

A. I cannot say so. The pig tin enters into the cost of 
making the plate. 

Q. That is what I had in mind. 

A. But I have often wondered that the price has not 
varied more with the fluctuations in the price of pig tin. 

Q. It does, to some extent, vary with those fluctuations, 
does it not? 

A. To some extent. 

Q. The variations in price are shown in this book of yours, 
that has been introduced in evidence? 

A. Yes. 

Q. Outside of the pig tin which is purchased in the mar- 
ket in this way by the American Sheet & Tin Plate Company 
through the Steel Products Company, what other of the raw 
materials do they buy and what do they manufacture, if you 
know,— raw materials going into tin plate? 

A. They buy their palm oil, acid and such lead as they 
use for their roofilng plates. 

Q. And where is the price of palm oil fixed, if anywhere ? 

Mb. Coeneau": I shall object to this line of examination as 
not cross-examination, and as incompetent, irrelevant and 
immaterial. 

The Witness: In my opinion, in London. 

By Me. Sevb(rancb: 

Q. Where is it produced? 

A. In Africa. 

Q. The lead is produced in this country, is it not? 

A. Yes. 



1382 UNITED STATES OF AMEKICA VS. 

Q. Where are tlie acids produced that they buy; in this 
country? 

A. Principally in this country, yes. 

Q. By chemical works? 

A. Yes, sir. 

Q. Since the organization of the United States Steel Cor- 
poration in April, 1901, can you tell us the names of tin plate 
manufacturers who have gone into business in this country 
in competition with the American Tin Plate Company or its 
successor, the American Sheet & Tin Plate Company? 

Mb. CoENEiAxr: That is objected to as not proper cross- 
examination. 

The Witness: Since 1901? 

By Mb. Sevhbance: 

Q. Yes. Since April, 1901. 

A. I can tell you some of them. 

Q. Will you do so, and, if you can, give us the capacity 
of the plants, in mills, and the date they commenced business. 

A. The McKeesport Tin Plate Company; the Pope Tin 
Plate Company 

Q. Just a moment. Let us clean up the McKeesport Com- 
pany firstv Do you know how large a plant that is ? 

A. I do not remember. I have not the record in my mind. 

Q. Do you remember when it went into business? 

A. I have it in my office. 

Q. You cannot tell here, now, the date? It has been in 
business several years, has it not? 

A. May I look at a memorandum? 

Q. Certainly. 

A. Perhaps I could tell you from a memorandum that I 
have here. 

Mr. Severance: I assume you have no objection to his look- 
ing at a memorandum? 

The Witness : Is this right? 

Mb. Corneau: What is the memorandum? 

The Witness: I am wondering whether I have a memo- 
randum of the new tin plate mills and their capacity. (Refer- 
ring to paper). No ; I have not got it with me. I should say 



UNITED STATES STEEL COBPOEATION ET AL. 1383 

that there present capacity is twelve or sixteen mills. 
By Mb. Seveeance : 

Q. Do you recall when they went into business? 

A. I do not know ; I think about 1903. 

Q. Go ahead and name some more. 

A. The Pope Tin Plate Company. 

Q. Where are they located? 

A. They are located at Steubenville, Clarksburg, and at 
Wierton. 

Q. Is that a large concern? 

A. One moment. Let me correct that. That is the Phillips 
Tin Plate Company that I was speaking of. 

Q. This is the Phillips Company that you have been speak- 
ing of? 

A. The Phillips Company, yes. 

Q. Is that a large concern? 

A. It is. 

Q. Do you know how large, or do you not know? 

A. I think that they stand, having absorbed the Pope Tin 
Plate Company, the largest independent. 

Q. You do not know how many mills they have? 

A. Well, I think my remembrance is hardly valuable. 

Q. Never mind, if you do not remember. 

A. Eoughly, about 24 mills, I should think ; perhaps more. 

Q. If you do not remember these numbers, we will prove 
them by some one else. I will just ask the names and the dates 
that they went into business ; or give the names, if you cannot 
do any more than that, of the companies that are now in busi- 
ness and have gone into business since April, 1901. Give us 
the names, if you can. 

A. We are talking about the Phillips Company now? 

Q. I am talking about all of them. State the ones that have 
gone into business since that time. You have named the Mc- 
Keesport and the Phillips Companies ? 

A. Yes. 

Q. If you are not able to give their capacities, do not do it. 
Do not do it if you have to guess at it; or unless you are cer- 
tain about it. We can prove it otherwise. I would like you 
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to name the different companies if you can. 
A. Phillips was started immediately — 

Me. CoENEAtr : He is only asking, now, for the names of the 
companies. 

Mr. Severance : No. I said if he could give the other de- 
tails, the dates and all that, I should like to have him do it. 

Mr. Corneau : I thought he had already testified as to that. 

Mr. Severance : No ; he just said it had about 24 mills. 

By Mr. Severance : 

Q. Go on. 

A. I can only remember as to the Phillips Tin Plate Com- 
pany, that it was a few weeks before that terrible wreck on the 
Pennsylvania Railroad in which Mr. Phillips himself was kill- 
ed. I think it was about 1908. It occurred at Johnstown, or 
near there, and was one of the worst wrecks they have ever had 
on that road. 

Q. Go on and give us the names of some others. 

A. Then the Standard Tin Plate Company. 

Q. Where is their location? 

A. To tell the truth, I cannot recollect at the moment. I 
know them very well. I cannot think of it. It will probably 
come to me in a few moments. That is the Standard Tin Plate 
Company. 

Q. You know of that company as active in the market? 

A. Oh, yes. They are very near Pittsburg. 

Then, there is, I think it is called, the Washington Tin 
Plate Company, at Washington, Pennsylvania, owned by Mr. 
'Connor. 

Q. Yes. You spoke, on your direct examination, of the 
Griffiths Charcoal Iron Mills? 

A. There is an independent mill owned by Mr. Griffiths. 

Q. You stated, I believe, that that went into business after 
the organization of the Tin Plate Company? 

A. Yes. 

Q. I do not know that you said it was after the Steel Cor- 
poration was organized ? 

A. Yes. 
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Then there was one at Waynesburg, Pennsylvania, which 
still exists. I do not remember the name that it is run under 
at the moment. 

Then there is Follansbee Brothers. Their mill is at Fol- 
lansbee, Pennsylvania. 

Also N. & G. Taylor Company. Their mill is in Pennsyl- 
vania. I do not, at the moment, remember at what place it is. 

Q. May I suggest some to you? Do you know the Ameri- 
can Rolling Mill Company at Zanesville and Middletown? 

A. I know of them, but hardly consider them as a tin plate 
mill. They made roofing plate. 

Q. Did they make terne plate ? 

A. They make special terne plate, yes. 

Q. Do you know the Brier Hill Steel Company of Youngs- 
town I 

A. That is a corporation that has lately been formed, yes. 
They do not make any. 

Q. They make galvanized and black sheets, do they not? 

A. Yes. 

Q. Do you know the Carnahan Sheet & Tin Plate Com- 
pany? 

A. Yes, sir. 

Q. Do you know the DeForest Sheet & Tin Plate Com- 
pany at Niles, Ohio ? 

A. Yes, sir. 

Q. They are in the business, are they not? 

A. Yes, sir. 

Q. Do you know whether the Inland Steel Company have 
tin mills? 

A. No ; not to make tin plate. 

Q. Do you know the Jobe Iron & Steel Company of Ash- 
land? 

A. Not to make tin plate. 

Ql Do you know Jones & Laughlin? 

A. Oh, yes; Jones & Laughlin; they are a very important 
concern. 

Q. They are customers of yours, are they not? 

A. Yes. 

Q. It is a very large concern, is it not? 

A. Yes. 
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Q. Do you know the Massillon Rolling Mill Company? 

A. Not for tin plate. 

Q. What do they make, galvanized and black sheet? 

A. I have always understood they made black plates and 
galvanized sheet. 

Q. Do you know the Newport Rolling Mill, of Newport, 
Kentucky? 

A. Not for tin plate. 

Q. Do you know the Osterberg Tin Plate Company? 

A. Yes. They were that Waynesburg Mill that I men- 
tioned a few moments ago that I did not know the name under 
which they were at present running. 

Q. Do you know the North American Steel Company, Bell- 
ington, West Virginia? 

A. I do not. 

Q. You spoke of the Alcania Company this morning? 

A. Yes. 

Q. Are they making tin plate? 

A. I think they were building at the time of the forma- 
tion of the American Tin Plate Company, in 1898, and the mill 
was finished afterwards; but I understand the mill has not 
run for some years. It was a very small mill, three mills. 

Q. Do you know the Wilkes Rolling Mill Company, of 
Sharon? 

A. Not for tin plate, no. 

Q. Or the Ferguson Tin Plate Company, of Pittsburg? 

A. That is a dippery. 

Q. Or the Merchant & Evans Company, of Philadelphia? 

A. That is a dippery, as far as they run. 

Q. And Meurer Brothers are dippers? 

A. Yes, sir. 

Q. Are these various companies that you have mentioned 
that have gone into business since the Steel Corporation was 
organized, selling tin plate in the market, if you know, in com- 
petition with the Americon Sheet & Tin Plate Company? 

A. I so understand. 

Q. Your attention was called to certain pages in this book 
which were introduced in evidence. 

Me. Corneatj: I beg your pardon, Mr. Severance. I do 
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not know that it is important, but Ms attention wias not called 
to these pages, but they were merely introduced. 

Mr. Sevebancb : S-trike out my statement. That is not 
quite correct. 

By Mr. Sevebance : 

Q. You identified a book from which certain pages were 
introduced in evidence, a book called ' ' Metal Statistics, 1912 ' ' 1 

A. I did. 

Q. That is your publication, is it not? 

A. Yes, sir. 

Q. Will you state how you procured the information that 
is entered in these books'? 

A. As regards the production of iron and steel we go to 
the only and best authority there is in the world, J. M. Swank, 
of the American Iron & Steel Association, so recognized, I 
think, both abroad and here. These figures are furnished by 
the manufacturers to the Association, and quoted by Mr. 
Swank, and issued from time to time by him under the author- 
ity of the Association. They are recognized as absolutely 
correct. Where the figures deal with the production of other 
metals — do you want me to go into other metals ? 

Q. Yes; go ahead. 

A. Where the figures deal with the production of other 
metals we get them from the reports issued by foreign gov- 
ernments, as, for instance, in pig tin issued by the English 
G-overnment in the Malay Federated States. We get some of 
our statistics in that way from the United States G-overnment, 
which has a bureau for the collection of statistics, and our im- 
ports, of course, are through the custom house as regards 
what we have imported to this country. 

Our copper figures are of late years the result of the 
Copper Producers' Association, and also the figures for the 
whole world as collected by a German authority and some 
English authorities, and we keep our own as well. That cov- 
ers the statistics as regards production, imports and con- 
sumption. 

Q. Turning to specific pages that have been introduced in 
evidence, take page 27. You have that in front of you, have 
you? 
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A. I have. 

Q. You give here the production of Connellsville coke and 
the average price by years. Is the price of coke constantly 
fluctuating? 

A. It is. 

Q. Almost from day to day? 

A. Yes. 

Q. There are a great many producers of coke, are there 
not? 

A. Hundreds, almost. 

Q. And how do you get at the average for the year? 

A. We keep a daily record of the price through our Pitts- 
burg office. 

Q. So that the price is pretty well known in the market to- 
day, and again to-morrow? 

A. We publish it every day in our daily paper. 

Q. And how do you get these figures that you publish 
every day in your daily paper? 

A. From information gathered in the trade in Pittsburg. 

Q. That is, from actual sales? 

A. So far as they exist. If not, what is believed to be 
the market that day. 

Q. That involves to some extent a matter of judgment, 
does it not, what is the market? You say what is believed 
to be the market. If you do not base it on an actual sale or 
purchase, you must base it on your judgment in some way 
by the asking price, or something of that sort, do you not? 

A. In the case of coke it is based on the experience of 
our man in Pittsburg, whose duty it is to report every day 
the price of coke, and he gets it, of course, from the sellers, 
and from checking one with the other. 

Q. There are two sellers, or three sellers, or a dozen who 
get the prices, one from the other 

A. Yes, sir ; but they agree very closely, though. 

Q. They naturally would agree very closely? 

A. Yes, sir. 

Q. Because it is a commodity that would sell pretty much 
on a uniform scale, I suppose? 

A. Yes, sir. 

Q. The same as wheat? 
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A. Yes, sir. 

Q. But he has, to an extent, used his judgment in getting 
At what he would call the average price for that day? 

A. Yes, sir. 

Q. Based on those sales! 

A. Yes, sir. 

Q. In doing that does he take into account anything more 
than the actual prices? Does he take into account the size 
of the sales? 

A. Are you speaking of coke alone f 

Q. Yes. 

A. Of coke alone? 

Q. Yes. I am talking about this table on coke. 

A. The sales of coke do not leak out sometimes until sev- 
eral days after they are consummated, if they are of a very 
large quantity. But these quotations represent what our rep- 
resentative there, circulating and speaking with those people, 
and also in touch with Connellsville, forms as his opinion as 
to what price coke can be bought at on that date. 

Q. I understand that, but I say in getting at the average 
price for that day he takes all these separate sales that he 
hears of, or the asking price, and arrives at what he thinks is 
the fair market price that day. Is that true ? 

A. Yes. The prices would not vary. The price of coke is 
known each day at Pittsburg. 

Q. Let us go a little farther with that. You give the aver- 
age of the year. Do you arrive at that by adding together the 
prices for three hundred working days, we will say, and divid- 
ing by that number? 

A. Our man does that. 

Q. That is the way it is done? 

A. Yes ,sir. 

Q. That is the way the average is made? 

A. Eight. 

Q. And it does not take into account the question of 

whether there is a large amount sold on one day or a small 

amount on another day? 

A- No. ^ ^, ^ 

Q But it is a straight average basis on these reports that 
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come in from day to day, irrespective of the amount that is 
dealt in? 

A. Bight. 

Q. Look at page 35. 

Mr. Corneaxj : What is that, Mr. Severance ? 
Mr. Severance : Bessemer pig iron. 

By Mr. Severance : 

Q. You say that page 35 gives the Bessemer average, as 
compiled mostly by W. P. Snyder & Company from the actual 
sales of standard Bessemer Pig Iron. Prices are f . o. b. Valley 
Furnaces. Who are W. P. Snyder & Company? 

A. They are very leading people in the pig iron business, 
and I think we recognize them as the best posted people on 
pig iron, as regards these figures, and they are so regarded in 
the trade. It has been the custom for years for Snyder to 
issue this. 

Q. So you recognize the prices they quote on which you 
base these figures, as the best authority? 

A. Yes, sir. 

Q. And I notice this is compiled by the month? 

A. Yes. 

Q. What is that, the average for the month! 

A. Snyder would tell you. I think so, but I do not compile 
them. 

Q. You do not know that? 

A. No, sir. 

Q. You do not know whether pig iron was sold during 
that month at higher or lower figures than the amount stated? 

A. It probably would have done both. 

Q. Probably both? 

A. It might have done both. 

Q. And this is an average? 

A. An average. 

Q. Made up in the same way your average was made up in 
the coke business? 

A. I do not know how he makes that up. It states it was 
made from actual sales. 

Q. I understand that. 
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A. And my coke figures are not made from actual sales. 

Q. This might be made from actual sales and still there 
would be sales above and below the amount stated? 

A. Yes. 

Q. Look on page 37, which is called the basic average f . o. b. 
Valley Furnace, compiled from sales. Is that the same? 

A. I cannot answer you on that. 

Q. You do not know what it is? 

A. These figures are the iron figures, under the manage- 
ment of our Pittsburg man. 

Q. Would you have to give that same answer as to all of 
the iron and steel tables ; that is, that you would not be able to 
explain how they were made up, but would have to get them 
from your man in Pittsburg? 

A. I could not in these cases but if you will give me the 
next one I will tell you. 

Q. Take page 51, Steel bars. That is one that was intro- 
duced in evidence? 

A. Steel bars? 

Q. Yes. 

A. They are from our quotations, in our paper. 

Q. From your own paper? 

A. Yes, sir. 

Q. And those quotations in your own paper are made up 
by your Pittsburg man? 

A. Arrived at from his knowledge of the market and what 
he finds. 

Q. Would that be the same with page 53, Steel Plates? 

A. Yes, sir. 

Q. And page 54, Structural Shapes? 

A. Yes, sir. 

Q. Page 55, Bars, Plates, and Shapes? 

A. I think in those structural steel and shapes, they 
would be made up from his records ; I do not think we pub- 
lish those every day. 

Q. How does he get his record? 

A. In the trade. 

Q. In actual business transactions, you mean? 

A. Yes. A reporter like that is the connecting point. He 
connects the market together. He is the circulating medium. 
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largely, so the different people know what is being done by 
Ms touch with them and the exchange of information. 

Q. On page 55, that is called "Historic Official Price 
Changes," and there are a number of prices quoted at dif- 
ferent dates, for Bessemer and open hearth, and there is 
February 19th, 1909, three cases where it says, "open mar- 
ket." What does that mean if you know? 

A. Well, that means generally a demoralized condition of 
affairs, where nobody knows where they are at. 

Q. That is, nobody knows what the price is ? 

A. We do not know where we are at for the time being, 
and there is no standard to guide us, and people are out to 
find out what they can. 

Mr. Corneau : What is that date, Mr. Severance ? 

Mr. Severance : February 19, 1909. It is one of the pages 
you introduced. 

Mr. Corneatj : That was the week of that G-ary luncheon 
that we were talking about this morning, was it not? 

Mr. Severance : I want to find out what he means by the 
open market. He says it is a general demoralized situation 
where you cannot tell what the market is. 

By Mr. Severance : 

Q. Is that right? 

A. That is right. 

Q. I simply want you to translate into common English 
this trade expression. I do not understand it. And you have 
no quotation there at all, you will see, under this date, but 
simply have the words "Open market" and no quotations at 
all. 

That means it is impossible for you to find out 

A. Pretty hard to say what the market is. 

Q. Pretty hard for you to find out what the market price 
is? 

A. We would have to guess it. 

Q. So you did not put it in? 

A. The trade did not know themselves. 

Q. And as a good statistician you did not want to put 
it in? 
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A. Exactly. 

Q. If that same expression appears in here anywhere else 
it would mean the same thing, would it? I mean that "Open 
market ' ' business ? 

A. It means there is no standard to go by ; the trade does 
not know. 

Msi. CoENEAu : You have not any guide 1 
The Witness : No guide or standard. 

By Me. Sevebanoe : 

Q. What do you mean by standard and guide? What do 
you call a standard or a guide? 

A. May I express myself? 

Q. I hope you will, sir. That is the idea in asking the 
question. 

A. In every commodity there are interests that predom- 
inate, and those interests, from their size and importance and 
the percentage of the trade which they do, make their leader- 
ship very important, and their leadership is followed. I will 
illustrate : You take a commodity. We will say that 40 per 
cent of the commodity is handled by one firm in the same 
commodity, and 2 per cent is handled by another firm. Now 
it is a matter of indifference what that 2 per cent firm does. 
They may cut the price or advance the price, or stop selling 
or do whatever they please. It has very little effect on the 
market. But if the 40 or 50 per cent man advances his price 
or puts down his price or stops selling, or takes any action 
of any kind it is of tremendous importance, and naturally 
everybody follows it. Now, that is the case in every com- 
modity that I know of, almost. 

Q. All kinds of commodities? 

A. Yes. 

Q. You mean if a very large dealer — take the Eepublic 
Iron & Steel Company— it appears in the testimony that two 
years ago they suddenly reduced their prices. 

A. And that broke the market. 

Q. And the next day everybody else proceeded to reduce 
his prices, likewise? 
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A. They didn't reduce the price; they didn't know where 
they were at for a while. 

Q. It was testified here this morning by a witness that 
the other manufacturers followed that. 
A. Yes ; followed that. 
Q. And made that reduction? 
A. Yes. 

Q. That is what you have in mind in this explanation. You 
have in mind a situation like that where a very large concern 
that is in the market in a certain commodity is very effective 
in producing changes in the market price? 
A. Yes, sir ; any large concern. 

Q. I notice on page 73 here in this book you have under 
the head of "Tin plate production," Colonel Ayre's Eeports 
through 1896 ; American Iron & Steel Association Reports for 
subsequent years, and so forth. That shows the source of 
the information contained on that page, does it not? 
A. Yes, sir. 

Q. And on page 75 you give an average yearly price of 
J. B. grade coke tin plate, 108 pounds, delivered at New York. 
Where do you get these figures? 

A. Well, you notice that begins at 1880. 
Q. Yes. 

A. That is about the time I went into business as a tin 
plate broker, and these figures were made up partly from my 
weekly circulars, and the records that were kept, partly by 
the charts that were issued from time to time, checked by 
the other authorities, like the Iron Age and other trade au- 
thorities for those years, and I believe them to be correct, 
and they are so regarded in the trade. 

Q. This is the average yearly price. And do you get that 
average by taking the daily prices and adding them together 
and dividing by the total number of market days in the year? 
A. For those back years as near as we could do it. There 
was no daily paper issued in those years. 
Q. Do you do it now? 
A. A daily paper now every day 

a' tfZTJ: '* '^' ""^ ' ^""« «^^*-^ -t present? 
-a. ui recent years, yes. 
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Q. So this would not represent either the highest or the 
lowest price for the year? 

A. No. 

Q. How do you get your prices as a broker? Are they 
given to you by the manufacturers for whom you sell? 

A. As a broker or as a newspaper man? 

Q. As a broker. 

A. I get my prices from the sellers. 

Q. From the sellers? 

A. Of course. 

Q. Either a manufacturer or jobber, whoever you sell for? 

A. Yes; but everything I sell, almost, is for a dealer or 
an importer; I do not sell manufactured goods. 

Q. You sell for a dealer or an importer? 

A. Yes; because we do not have manufactured goods in 
the articles I deal in. In some cases it is for the producer of 
the material. 

Q. You get your prices, of course, from your principal, 
that is, your sellers, for whom you are acting, and these 
prices, like other prices, I suppose, are subject to fluctuation 
caused by the supply and demand, and the action of large or 
smaller producers and manufacturers? 

A. I get the price in response to an inquiry. When I re- 
ceive an inquiry I find out the cheapest seller, and I tele- 
graph or telephone that price, and if my buyer accepts, it is 
a trade. 

Mr. Severance: That is all. 

EEDIRECT EXAMINATION, 

By Mr. Corneau : 

Q. Mr. Trench, do you recollect whether or not shortly 
before, within a day or two, perhaps, before the date to which 
Mr. Severance called your attention, February 19th, 1909, 
I think, at which the open market began, there had been held 
a so-called Gary dinner or luncheon? 

A. I knew nothing about it of my own personal knowl- 
edge. 
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Q. Do you know what was stated in tlie press with refer- 
ence to the fact of there having been? 

A. I have a general recollection of what the press did say. 

Mb. Severance : Objected to as purely hearsay. 

By Me. Coeneatj : 

Q. You said you did know? 

A. I have a remembrance. You mean were the EepubHc 

Iron & Steel Company^ 

Q. I am speaking of this particular period. 
A. The Eepublic Iron & Steel Company 



Mr. Lindabury : No ; that is not the period. 

The Witness: Oh, that is not the period? 

Mr. Coeneau : That I do not know. 

Mr. Lindabury: It was in 1911, that dinner. I do not 
think Mr. Corneau has forgotten. 

Me. Coeneau: I do not know. 

Mr. Lindabury : He appealed to you for information. He 
asked for bread and you gave him a stone. 

Me. Coeneau: In 1909. 

Mr. Severance : At the time they cut the price, it was two 
years after. 

Mr. Coeneau: I did not have in mind the Republic Iron 
& Steel Company cutting their price. In fact I did not have 
that in mind at all. 

Me. Lindabury: But he asked you and you ought to have 
told him. 

Me. Corneau : Well, I did not know. 

Mr. Lindabury : Then you ought to have asked. 

The Witness: In 1909? 

By Mr. Corneau : 

Q. In 1909. 

A. I understand your question is did I know of any din- 
ner in 1909 which resulted in an open market? 

Q. No; shortly before the time when this announcement 
was made to which Mr. Severance called your attention? 

A. To an open market? 
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Q. To an open market. 

A. I conld not say of my own personal knowledge. 

Q. Mr. Severance asked you as to sales made by the 
Upited States Steel Products Company of pig tin to other 
manufacturers in this country, and I understood you to say 
that those sales were made at times when there were corners, 
or attempts to corner the tin market abroad. Is that right? 

A. Yes. 

Q. I presume that, as a result of those attempts to comer, 
the price had risen above that previously charged! 

A. Yes. 

Q. And you say the Steel Products Company, with 
others, sometimes had on hand a very considerable quantity 
of pig tin which it had bought previously and was holding? 

A. They are obliged to have. Tin comes from the East 
Indies and has two oceans to cross. 

Q. So at the time these sales were made, the Products 
Company would have had on hand tin which it had bought 
previously before those corners were started, and no doubt 
at lower prices ; is that right ? 

A. I do not know what the tin cost them. 

Q. You are familiar with the range prices had been tak- 
ing previous to those corners? 

A. Well, from the fact the tin was in America and had to 
come from the East Indies, and the price had gone up in the 
previous week it is natural to suppose that tin cost them less 
than the corner price. 

Q. When you purchased for other competitors from the 
Products Company did you purchase at those lower prices 
or at the higher prices which the corner had produced? 

A. The position was simply this, that a certain crowd had 
cornered the tin market in London and was starving us, 
exploiting the American condition, because we produced no 
tin in this country, and we virtually had no tin outside of 
one interest, the United States Steel Corporation. Our deal- 
ers had none, or virtually none, and our consumers virtually 
none. My business as a broker is to supply those consumers 
pig tin. 

Q. I understand. 

A. When they inquired for the tin they knew the situa- 
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tion. It was really a case where I could not supply them, 
and I went to the United States Steel Corporation. 

Q. Yes. 

A. To Mr. Farrell. 

Q. Yes. 

A. I laid the situation before him. 

Q. Yes. 

A. And I suggested that I thought he could help the situa- 
tion by giving the New York American Metal Market some 
supplies. 

Q. Yes, and he gave them? 

A. He gave them several times. 

Q. At what prices? At the prices that had prevailed 
when he bought or the prices which were prevailing at the 
time of the sale during the corner? 

A. He gave them at what we considered the market. 

Q. The market as fixed by this foreign comer? 

A. You see our situation was this 

Q. Just answer the question, please. 

Me,. Seiveiiance: Let him explain. 

Me. Coeneatj: I insist on an answer. 

Me. Severance : I submit the witness was asked a question 
and has a right to answer it. You are trying to impugn the 
motive of Mr. Farrell in complying with his request, and I 
submit he should be permitted to answer. 

Me. Coeneau : I ask an answer yes or no. 

Me. Sbveeance: He is your witness. 

Mr. Coeneatj: He is your witness on this subject. I am 
cross-examining him. 

Me. Lini>abuey: The witness is not bound to give a cate- 
gorical answer if he cannot. 

Me. Coeneatj: He has not said he could not. 

Me. Sevheance: Give such answer as you can. 

Mr. Coenbatt: Eead the question. 

(The question was repeated by the stenographer, as fol- 
lows :) 

"Q. At what price? At the prices that had prevailed 
when he bought or at the prices which were prevailing at the 
time of the sale during the comer?" 
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Mb. Lindabuby : The question is incapable of a categorical 
answer. 

A- I do not imow the prices that had prevailed when the 
tin that I sold had been bOTght. The prices I bought at were 
the market for the day. 

By JS^B. CQBNEiAXI : 

Q. Fixed by whom? 
A. Fixed by the conditions. 

Q. Who were selling that day in this country? Who had 
pig tin for sale? 

Me. ^dNDABnpiBjY : TV^g-it lentil he has a^swe^ed- 
Me. Cobneau : I will withdraw the other question. 

By Me. Coenbaxj : 

Q;. ^ho, hq,d pig tin for sale at those times in this country? 

A. There were a few, two or three firm,s with limited 
amounts, and they were asking very high prices, or extortion- 
ate prices. 

Q. How did the United Sta,tes Steel Corporation price com- 
pare with the price that others were asking? 

Me. Lindabuby: Do not answer that question until you 
have answered the previous question. 

Me. Diokinson : We will have the actual prices before we 
get through. 

Me. Lindabuby : You can get the actual prices, but I want 
the witness to answer this question. 

A. The price was lower, else I would have bought from 
the other people. 

By Mb. Cobneau : 

Q. I lihoughit y-qij ?ftid a while ago that the United States 
Steel Corporation was the only compaiay in position to sup- 
ply the demand. 

Me, Lindabuby : I object to that as cross examination, and 
the Bpistakes of counsel are noi ewiential'. 
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By Mb. Coeneau: 

Q. Is it or is it not the fact that the trade could have been 
supplied by those one or two other dealers to whom you have 
referred that had a very limited amount? 

A. Probably at a very high price. 

Q. Who were those dealers? 

A. The situation has come up so often that I cannot re- 
member. 

Q. Answer the question. 

A. It has to be with reference to the situation, and what 
month you refer to. It has got to be almost a continuous per- 
formance for about two years now, those comers and manip-, 
ulations iu pig tin. There is one running today at this very 
moment. 

Q. Now, let us — 

Mb. Seveeance : You go on and finish your answer and pay 
no attention to the interruptions of counsel. Keep right on 
talking until you get through. 

Mb. Cobneau: All right. 

A. They have gone on for about a year and a half or two 
years. There have been times when it was very difficult to get 
any material, but those are times — 

By Mb. Cobneau : 

Q. What times ? Will you just state, while you are on the 
subject? 

A. The times? 

Q. Just fix some time. 

A. At least half a dozen times during the last year. 

Q. Let us take one of them. 

A. I cannot remember. 

Me. Sbvebancse : Finish your answer after the interruption. 
The Witness : I can remember there were some last sum- 
mer and some last fall. 

By Me. Cobneau: 

Q. I do not want exactly the time, but approximately the 

time. 
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A. Half a dozen times in the past fourteen months. 

Q. All right. You said there was a corner on now, as I 
understand? 

A. Yes ; but that corner is partly caused by the fact that 
you cannot ship any tin from London ; there is a dock strike ; 
and, theref ore> they are making a corner in New York, and not 
in London. 

Q. Let us go back to last summer. You said there was a 
corner on during the summer some time. 

A. Last summer the pig tin of the world was controlled by 
a single firm and their associates. 

Q. What concerns at that time, last summer, in this coun- 
try, had pig tin to sell? 

A. Well, I suppose every concern that pretends to do a pig 
tin business would claim they had tin, because they would nt>U 
want to acknowledge they had none. But you could not get the 
tin from them except at an exorbitant price. 

Q. From whom did you endeavor to get tin? 

A. The trade every day. 

Q, What firms? 

A. Well, there is L. Vogelstein & Company, Pope Metals 
Company, National Lead Company, and the various brokers. 
We have not many dealers in tin. E. Baerwald. 

Q. What was the general business of L. Vegelstein & Com- 
pany? 

A. They are big copper men, and in recent years thfey have 
become large tin men. 

Q. Handling it in just what way? Are they brokers or 
buyers or manufacturers or what? 

A. Wellj they sell in their own name. 

Q. Do you know that they carry their own supplies, or, like 
you, act as brokers? 

A. I do not really know. They sell in their own name, and 
they are supposed to represent foreign houses. 

Q. And by foreign houses do you mean English houses ? 

A. London houses, yes. 

Q. How about the Pope Metals Company? 

A. Dealers pure and simple. 
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Q. Where are they situated? ^ 

A. New York City. 

Q. To what extent do they deal in tin? 
' A. They are the largest distributors of lots less than car- 
load, to the trade. 

Q. That does not mean very much to me, because I do not 
know the trade. 

A. In other words, I mean to say they do the largest job- 
bing trade, or what we call a jobbing trade, from a ton up, one, 
two, three, four and five tons. 

Q. They buy their tin directly? 

A. They buy wherever they can buy the cheapest. 

Q. They buy through you, for example? 
' A. Yes, sir; wherever they can buy the cheapest. The 
pig tin market is an absolutely free article of merchandise. 
You can buy it anywhere in the world. There are no duties. 
Everyone's money is just as good. The United States Steel 
Corporation could not buy one cent cheaper than I can to-day. 

Q. And do you buy from the Pope Metals Company? 

A. Yes, sir; and sell to them. 
: Q. Buy from them and sell to them? 
! A. Yes, sir. 

Q. How about the National Lead Company? 

A. The National Lead Company are very large consumers 
and at times appear as sellers. 

Q. You say at times? 

A. Yes. 

Q. Do they sell to any great extent? 

A. Oh, yes. Of course I do not want to talk about their 
business, but it would be my guess that the consuming por- 
tion of their business is probably 75 per cent, and their selling 
25 per cent of the total of that article, pig tin. 

Q. How about Baerwald? 

A. Baerwald is a representative of a London house, L. 
Lazarus & Sons. There are some other sellers who are not 
dealers, who represent foreign agencies that are not men- 
tioned here. 

Q. Yes; I understand. There are only two of those you 
mention that are dealers? 



UNITED STATES STEEL OOBPOEATION ET AL. 1403 

A. Yes, sir ; but there are other concerns mentioned there 
who represent foreign agencies. 

Q. Yes. Now to come back to this matter of prices last 
summer, at what prices were these other concerns offering 
pig tin for sale during this period which you spoke of when 
the comer was on? 

A. I cannot remember the prices, but if 

Q. Very well 

Me. Severance: Just a moment, Mr. Comeau. 

The Witness: (Continuing.) I could not remember the 
prices. 

Me. Sevebanoe : He is trying to explain. 

Me. Corneau : I am entitled to have his answer limited to 
my question. You may ask him later on. 

By Me. Coeneau : 

Q. At what price did the Steel Corporation or the United 
States Steel Products Company sell? 

A. They sold at what was supposed to be the market, what 
the buyers were ready to pay; the best that I could do for 
my customers. 

Q. How was that price with reference, let us say, to the 
average price of tin plate? Was it high or low, in this 
country? 

A. They did not charge any exorbitant price. 

Q. I did not ask you if they did. I asked you how it com- 
pared with the average price, say, the preceding six months 
in this country? 

A. Of course it would be higher. 

Q. About how much higher? 

A. It is a hard question to ask me. I think the price of 
tin fluctuated on a steadily advancing basis from about 35 
cents up to 50 cents a pound, in New York in that year. That 
is my rough remembrance. I do not remember. And, natur- 
ally, the times they sold were in those strained and corner 
times, and, naturally, the price was higher than at previous 

times. 

Q. The prices were the high prices that had resulted from 

those times? 
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A. The price was, undoubtedly, higher than it was sev- 
eral months before. 

Q. I am trying to get at about how much higher it was. 
You say the total range of prices was from 35 to 50 cents'? 

A. I would not care to give my testimony on the figures. 

Q. Only approximately? 

A. May I refresh my recollection? 

Q. Yes. 

(The witness consulted his book of metal statistics.) 

Q. Are you now able to state? 

A. Probably two or three cents a pound, in the case of the 
May corner, I think it was. 

Q. Are you able to give us from refreshing your recollec- 
tion 

A. I cannot, because I see these figures only contain the 
monthly average. We have some very violent fluctuations of 
several cents a pound, sometimes, in a day. 

Q. And the fluctuations, according to your recollection, 
as you gave it a while ago, were 35 to 50 cents — within a limit 
of 35 cents on the one hand and 50 cents on the other? 

Mb. Severance : Oh, no, no. During the course of months ; 
not from day to day. 

Mb. Cobneau : I am speaking of the total range of fluctu- 
ations. 

The Witness: The average fluctuations were probably 
from about 41 to 46 cents; the actual fluctuations, I think, 
were from about 35 cents to 50 cents, if you want the highest 
points. 

By Mr. Corneau: 

Q. That is what I mean. 

When were these high prices, the top range, reached? 
During what periods? I do not mean in months, but with 
reference to these times or these corners on the market. 

A. They were certainly reached in June and then again 
in December of 1911. 

Q. What was the condition in June, 1911, with reference 
to the corners abroad? 

A. There have bee n sn many nf tVipm tTiai: it io T iot/i fnr- 
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me to remember that particular one. As I have said before, 
for two years there has been going on a movement to control 
the supplies of that material and to squeeze the shorts, if they 
existed in London, and to get all you can out of the American 
consumer. As I said before, that was almost a continuous 
performance. 

Q. Then these occasions, if I understand you correctly 
now, have been in the past two years? Is that right? 

A. Yes ; principally within the past two years. 

Q. And the first time that any sale was made by the United 
States Products Company through you to other plate makers 
in this country was within a period of two years ? 

A. Yes. 

Q. About how long ago, if you can fix it any closer? 

A. I have made a good many sales for them within this 
year or a year and a half ; within a year and a half. 

Q. You do not recall that you made any prior to a year 
and a half ago? 

A. I will testify that I didn't make any prior to two years 
ago. 

Q. All right. Mr. Severance also asked you for your 
knowledge as to whether or not theAmerican Tin Plate Com- 
pany imported black plates during the year or so immediately 
following its organization. You stated, I believe, that you 
had no knowledge on that subject. Are you able to state 
whether or not, during the first year or two of its organiza- 
tion, the American Tin Plate Company closed down and dis- 
mantled mills for the manufacture of black plate which it had 
previously acquired, within a couple of years? 

Mb. Seveeance: You are asking for his own knowledge? 

Me. Coeneau: Yes. 

The Witness : It is my business to follow a matter like 
that. Shall I answer fully? 

Me. Coeneau : Oh, yes. 

The Witness: The American Tin Plate Company was 
started by the amalgamation of 276 mills. Besides that, at 
the formation of the company, they had to take over the eon- 
tracts for tin mills that were not completed. They after- 
wards purchased, in the next two or three years, either 40 
or 41 mills. There have been dismantled or sold 135 mills. 
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There have been built new mills to the extent of about 40 or 
41. But in that dismantling of those mills, in a great many 
cases, it meant the transference of the machinery to other 
points ; to other mills. 

Mb. Severance: Of the Tin Plate Company? 

The Witness : Of the Tin Plate Company, in order to con- 
solidate their manufacture. 

Mr. Severance, : Where they continued to be used? 

The Witness: I presume so. In some cases a very poor 
mill would be broken up, but a good many were used, accord- 
ing to my personal knowledge. 

By Mb. Cobneau: 

Q. Are you able to state to what extent mills were dis- 
mantled during the first two years, say? 

A. The first mill I have not seen mentioned in any of the 
reports, and that is a mill over in Brooklyn, Sommers Broth- 
ers, who had a three-mill plant. I have not seen it mentioned 
in any of the reports that I have been over. That I do not 
think ever ran at all. It was immediately dismantled. 

There was another one. There was Marshall Brothers 
of Philadelphia, that was very quickly dismantled, but I 
would not care to give testimony as to the dates. I will give 
testimony as to the fact and the number. 

Q. Let us see. Can you recall the Baltimore Tin Plate 
Company? 

A. I do not think that ever ran after it was taken over. 

Q. Can you state, generally, whether or not quite a num- 
ber of mills were dismantled during the first year or two years 
of the organization? 

A. I do not think many were dismantled in the first two 
years. I think that the bulk of the changes took place between 
1902 and 1906. 

Q. How about the Aetna Standard Iron & Steel Company's 
works? Do you recall when that was dismantled? 

A. That ceased operations as a tin plate mill about 1900. 

Q. How about the Blairsville EoUing Mill and Tin Plate 
Mill, Blairsville, Pennsylvania? 

A. I think that was one of the early ones. 
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Q. How about the Britton Rolling Mill? 

A. That was one of the very earliest. I do not think that 
ever ran. That was at Cleveland. 

Q. How about the Cincinnati Rolling Mill & Tin Plate 
Company? 

A. That was one of the earlier ones to close. 

Q. And the Cumberland Steel & Tin Plate Company? 

A. The same. 

Q. And the Ha,milton Company, West Newton, Pennsyl- 
vania? 

A. I do not remember that. 

Q. You have already mentioned Marshall Brothers, have 
you not? 

A. Yes. 

Q. A few moments ago ? 

A. Yes. 

Q. And the Neshannock Sheet & Tin Plate Company? 

A. At New Castle? 

Q. Yes. 

A. I think that was one of the earlier ones; my remem- 
brance is 1900 or 1901. 

Q. And the Ohio River Sheet & Tin Plate Company? 

A. I do not remember. 

Q. The Washington Sheet & Tin Plate Company, Washing- 
ton, Pennsylvania? 

A. There have been so many Washington Tin Plate com- 
panies. However, I think that one closed in about 1901 or 
1902. 

Q. With reference to the dismantling of different plants, 
can you state, generally, whether or not, in dismantling all 
the mills of a particular concern which had been taken over 
were closed down? 

A. I do not know. 

Q. I am speaking, now, with reference to these instances 
that you have had in mind. 

A. I could not tell you. That is not within my province. 
The other is. Those statistics are within my province. The 
others are not. 

Mr. Cokneau : That is all. 
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EECEOSS EXAMINATION, 

By Me. Sevebanob: 

Q. You stated, as I understood you, in answer to Mr, Cor- 
neau, that there were other dealers or sellers from whom tin 
could have been procured at exorbitant prices during these 
times when you procured tin from the Steel Products Com- 
pany. Is that so? 

A. There were other dealers that had tin. 

Q. And held it at exorbitant prices ? 

A. That held it at prices higher than I bought it from the 
Steel Company. 

Q. As a matter of fact, you went to Mr. Farrell, I believe 
you said? 

A. I did. 

Q. And you laid before him the situation of your customers 
who were the conlpetitors of the Steel Corporation or its sub- 
sidiary and asked him to let them have pig tin out of the stores 
they had on hand, and he did that, at what you regarded as 
fair prices, not exorbitant prices ? 

A. That is right. I appealed to him as a moral obligation ; 
that he was a consumer and in the same boat exactly; that 
these fellows abroad were exploiting the necessities of the 
American consumer, and that there was an obligation on the 
part of everybody to help the other man to the utmost of his 
ability until we could get out of the situation that we were put 
into through no fault of ours. Mr. Farrell, I must give him 
credit immediately saw the point, and he supplied me with 
material. I sold some of those tin plate mills you have men- 
tioned there, and I also sold my other customers. He would 
not sell to a dealer at any price or to a speculator. 

Q. He would not sell to a dealer or to a speculator at any 
price ? 

A. No ; not unless it was a bona fide consumer. I got ma- 
terial from time to time from him. 

Q. And these consumers were in competition with the 
American Sheet & Tin Plate Company in the market, in the 
sale of tin plate! 
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A. They were independent American manufacturers of tin 
plate. 

Mb. Sevebanob : That is all. 

(Whereupon, at 3:50 o'clock p. m., an adjournment was 
taken until to-morrow, Wednesday, June 12, 1912, at 10:15 
o'clock a. m.) 



